OCT 21446 T 


THE MAGAZINE FOR DISTRIBUTORS AND THEIR SALESMEN 


JULY 1 


944 


/ 
“7 », 


COMPLETE /"\ SF ly a 
& TWEE whens, yp & | bo a eee 
‘ he me 3 


’ 
5 
Ss % 
Bs + inet “ * Pekan 
f 
- 
2 


r 9 off # 
~ ieee] tr ie 
Gag, 8 























The BEAVER Model-A 


The trouble-free 24-hour-a-day performance of thous- 
ands of BEAVER MODEL-A PIPE & BOLT MACHINES 
has been an important contribution to the American 


Victory Program—which pleases us greatly! 
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As'this is written distributors 










































are not yet on the list eligible 
for “locally essential” man- 
power ratings. Mill supply 
workers can just count them- 
selves among the frozen peo- 


ple. 
* 


We hear a fellow in Germany 
was shot for telling other Nazis 
Hitler is insane. They didn’t 
call it treason. The guy was 
charged with giving away mili- 
tary secrets. 


Just one more convention to 
go. Those people with broken 
radios stand a pretty good 
chance of coming through all 
right. 


About time now for somebody 


to start campaigning’ to 
“Break up the St. Louis 
Browns!” 

* 


Joe Martin advised the Re- 
publicans to adopt the slogan: 
“Back to Sanity.” Joe! You 
mean all at once? 


* 


Then there was the girl who 
found out that her soldier 
date was A.W.O.L.F. Z 


* 
Well, at least the Republicans 
have convinced each other. 
they are not living in the past. 
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EXCLUSIVELY FOR HOLO-KROME DISTRIBUTORS 








by HOLO-KROME 


Holo-Krome authorized Distributors know that two 


Socket Screws may look alike but if one is a Holo-Krome 
A . D FIBRO FORGED Screw it's Completely Cold Forged 


and definitely superior . . . Completely Cold Forging 


HOLO-KROME gives greater enduring strength, a longer life and guar- 

anteed unfailing performance . . . H-K Distributors use 

V fibre forged this fact and the other exclusive Holo-Krome features 

~~ to profitable advantage in building continually increas- 

S O C K E T ing Socket Screw Sales .. . Completely Cold Forged 
Ss C re E WwW S is Holo-Krome. 


V N01 1 Potented, Owned, Controlled HOLO-KROME IS SERVING ITS DISTRIBUTORS 
and Used Solely by HOLO-KROME 


. SOCKET SCREW PRODUCTS 
THE HOLO-KROME a -32, mae) te HARTFORD 10, CONN. Th = 























TO ASSURE 


PRECISION PERFORMANCE! 


Extreme care and constant checking at each _tainable in a wide range of sizes, roller and 
stage in their production give Link-Belt ball types, unmounted or mounted in pillow 
Friction Fighter Roller Bearings the pre- blocks, cartridge and flanged units, or other 
cision required for the outstanding service mountings to suit all conditions of service. 
they are engineered to deliver. Complete description and full engineering 
Final production line inspection, shown data are contained in Book 1775-A. Write 
above, in view taken in Link-Belt Company’s for a copy today. Link-Belt Company. 
Dodge plant, allows only perfect parts to be Indianapolis 6, Chicago 9, Philadelphia 40, 
assembled and receive the Link-Belt Quality Atlanta, Dallas 1, Minneapolis 5, San Fran- 
Stamp—your assurance of efficiency and cisco 24, Toronto 8. Offices, factory branch 
long life. Friction Fighter bearings are ob- stores and distributors in principal cities. 
= 4a 


> 
Or 


/ 
FRICTION FIGHTER 


BEARINGS 


Roller and Ball Types 
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TIME-SAVING ADVANTAGES 


W Easy To Install—slip fitting over end of pipe and weld. 


CY Deep Socket—supporting and aligning the pipe, eliminates tack welding and 
the use of special fixtures. Accurate measuring and cutting of pipe unnecessary 
—Ample come—and—go. ~ 





MAINTENANCE-SAVING ADVANTAGES 


2 Position of Weld—prevents welding icicles inside pipe—no clogged lines. Wall 
sections 114 times the nominal pipe thickness permits proper heat penetration and 
correctly proportioned fillet weld. 


+ Smooth Flow—assured as inside diameter of fitting matches inside diameter 
of pipe. 

& Long Bands—extending well beyond bottom of socket, provide ample reinforce- 
ment, eliminating weak sections. 


6 Strong, Trouble-free Joints—the fitting and pipe are fused forged 
into one integral unit permanently tight and leak-proof. STEEL FITTINGS 
Unaffected by vibration, distortion and shock. : 


W-S Forged Stee! Socket Welding Fittings are machined from solid drop forg- 
ings. Available for use with Standard Pipe—Schedule 40 Extra Heavy Pipe— 
Schedule 80 and Schedule 160 Pipe, and Double Extra Heavy Pipe. Sizes 4" to 
4” 1.P.S. Each class can be furnished in Carbon Steel; Carbon-Molybdenum Steel; 
Chromium-Molybdenum, Stee! or Stainless Steel. Conform to ASA Standards. 
Ask for Bulletin A-3. 


Sold Through Leading Distributors 
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Here is protection against pressure, \4-Pint Can 
seepage, corrosion and thread seizure .. . (with brush) 


for every kind of connection! with brash) 


Permatex Pipe Joint Compound No. 51 is i i en 
applied with a brush, spreads evenly over 
threaded surfaces and stays put! Does not 
harden or crack. Remains flexible, resistant 
to shocks, jars and vibration. This compound 
makes adjustments and disassembling easy. 
No hardened cement to clean off. 


Permatex Pipe Joint Compound No. 5l 
produces unions that are leak-proof to hot 
or cold water, salt water, steam, illuminating 
gas, lubricating oils and greases, fuel oils, 
gasoline, kerosene, ethylene glycol and 
many other liquids and gases. 


PERMATEX COMPANY, INC. 
Brooklyn 29. N. Y., U. S. A. 


MILL SUPPLIES ¢ JULY, 1944 




















t\ eye 
HY) BY 





ft 
> * 


te 


Ae 





THEY PUT YOU IN THE MARKETS FIRST 
mern tme GOQOO TOOCS THAT LAST... 





New Fields, New Products to Warrant 
Special Effort Is General View 


New war-developed applications of Thor portable electric tools 
in such new industries as electronics, plastics, television, aviation 
and the like are expected to result in even greater post-war 
demand for more tools, an analysis of distributor reports ob- 
tained at the recent Triple Mill Supply Conference reveals. In 
addition, distributors anticipate that new and improved tools 
will lead to boom trade in replacement of war-worn equipment 
with the conversion to manufacturing of automobiles, radios, 
refrigerators and other peace-time products. 

As a result, alert distributors are planning for specialized 
sales effort on Thor electric tools . . . with the knowledge that 
Thor offers more in better, easier-to-sell tools; advanced engi- 
neering developments; wide-spread, consistent advertising and 
promotion and close in-the-field sales help. 


For practical aid in gearing your own sales plans 
to the special efforts you will want to devote to 
electric tools, consult Thor service engineers now. 





IN YOUR POST-WAR PLANS... 
TOOLS SHOULD BE ‘‘TOPS”’ because: 
e DIVERSIFIED MARKETS Every plant and shop in 


» kinds of electric 





your territory is a prospect for one or more 
tools 

e AMPLE MARKUPS - Electric tools 

gin that few of your lines can equal—certainly 
comparable margins offer nowhere near 

e RAPID TURNOVER - Most electric tools hav 
number of different uses —are popular sellers 
lay idle your investment turns over fast 

e SUBSTANTIAL UNIT SALE — Eve: 
able electric tool’is bigger-than-average in dol 
money-losing small orders 


ELECTRIC TOOLS | “832 





carry @ profit mar 
most lines with 


such wide markets 


e a large 
Stock does not 


y sale of a port 


for-units late) 


Sell More 


with Thor 


¢ The most egy 
industrial line of port-: 


cue teas wee re 
model for every job. 


¢ The most advanced 
line~-Thor product engi- 
neers have consistently 
kept Thor tools first in 
design, construction and- 
performance... have set 
the pace in new develop- 
ments. 


¢An expertl 

field force o nes - 
gineers ready to work 
closely with you. They 
are stationed at key 
points throughout the 
country to serve every 
major ind area. 


¢Complete and pro- 
ductive sales informa- 

tion and sales helps — 
which includes training 
of your own men in the: 
selection and use of port- 
able tools. 


¢ Abundant advertising 
directed j emer A to 
the same high-potential 
markets to which you 
should point your own 
sales efforts. 


AND, what about the 
TOOLS OF TOMORROW? 


More new tools 
are in Thor 
sgoovenerees to- 
at any 
finse i in bistory. 
For a glimpse 
of thetrend, 
ask for Thor's © 
new booklet 
"Tools to Build 
the World wo 
Tomorrow.”’ 





Shey Portoble Electric Tools 


INDEPENDENT PNEUMATIC TOOL COMPAN 


WER 


__ THOR’S productive efforts today are de 
. entirely to the task of supplying 


STANDARD Carboloy Blanks 


aA | FOR RAPID BRAZING TO 
YOUR TOOLS & CUTTERS 


For convenience, economy, flexibility, many plants maintain a basic 
stock of standard Carboloy Blanks in their tool cribs for rapid brazing 
to tool and cutter shanks. In this way your plant can be prepared to 
rapidly tool-up special jobs on a moment’s notice. A worthwhile safe- 
guard to provide for emergency tooling. Handy, too, for quickly repair- 
ing cutters damaged through accidental abuse, and for salvaging worn- 
out high speed steel cutters. 

Prompt deliveries from stock. Styles as shown, in wide range of 
sizes. For cutting steel, cast-iron, non-ferrous and non-metallics. 
Brazing instruction manual free on request. Training film strip also 
available, at print cost of $3.50. 

Be prepared for all requirements, Keep a stock of standard Carboloy 
Blanks on hand. Write for catalog GT-175. 


CARBOLOY COMPANY, INC, a 
11131 E. 8 MILE ROAD, DETROIT 32, MICHIGAN 
Birmingham - Chicago - Cleveland - Los Angeles - Newark - Philedelphia - Pittsburgh - Seattie - Thomaston, Conn. 


Also available through 22 leading mill supply distributors 


ARBOLOY .... 


TUNGSTEN CARBIDES + + « TUNGSTEN CARBIDES WITH TANTALUM AND/OR TITANIUM CARBIDES 
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NO FLARE 
NO WELD 
NO THREAD 
NO SOLDER 
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—the really new fitting! 


The, Ermeto Safety Fitting makes it possible to connect 
metal tubes quickly and effectively. -And mark this! — 
connections made with Ermeto will hold beyand the burst 
strength of the tube itself! Furthermore, the joints.will with- 
stand excessive vibration for an indefinite period) without 
losing their original tightness. This remarkable fitting has 


proved itself in thousands of installations on hydraulic, oil, 


water, gas, and fue) lines. 


W 


ty i is Oe 

y illustra “page ° 
Ermeto Catalog is now avail- 
able. Write for one today. 
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HAMDLE WITH CARE! 


Hardened tools are tough— but cutting edges are 
brittle. Hammering them onto arbors or into tool 
holders can be as harmful as dropping them on 
machine tables or concrete floors. Until the last 


shot is fired, tools are weapons. Treat ’em right! 


wa NATIONAL 


tools, seld by 


mem T\VIST DRILL AND TOOL COMPANY 


ters, are tools j 
pry sco DETROIT AND ROCHESTER. MICHIGAN 

























IM SUPER-7-STEEL--NEWEST 
AND STRONGEST MEMBER OF 
TEXROPES V-BELT FAMILY. EXTRA: 
HEAVY LOADS, FIXED CENTER DiS- 
TANCES ARE WHERE | SHIN Se ) 


















A LITTLE OIL BOTHER ME? 
SHUCKS NO.IM SUPER:7 


(F YOUR BELTS MUST PRACTI- 
CALLY BATHE IN GREASE AND 

















SUPER-7 OIL- 7 
PROOF SPEAKING! 


A COVERING OF SYN- 
THETIC NEOPRENE. 


aihee 
Setesses. 


STATIC CHARGES? 1 CARRY EM TO 
MACHINES WHERE THEYRE GROUNDED. 
IM STATIC-RESISTING SUPER-7 




































I80 F IS JUST COMFORTABLY 
WARM FOR ME. ASK FOR HEAT- 
] RESISTING SUPER-7 STAND- 

7 ARD BELT WHEN WORRIED 
ABOUT TEMPERATURE. 








hao 2 Tune in the Boston Symphony, Blue 
Network, Saturday at 8:30 pm, EWT, 


IT PAYS. © MAKE ALLIS-CHALMERS Your 


V-BELT DRIVE HEADQUARTERS | 


Texrope Super-7 V-Belts result from the cooperative research of two great companies—Allis-Chalmers and B. F. Guohtdy—end ets od eaaely oe 
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Duane all the years that we have produced industrial 
brushes, the word “reliable” has been looked upon by our 


entire organization as a hub around which our daily efforts 
must revolve. 


A natural result of this has been the complete reliance 


placed in our quality—our cooperation, and our service by 
MILWAUKEE Distributors. 


Even today with production tremendously increased and with 


numerous inexperienced hands at the wheels, MILWAUKEE 
reliability is fully maintained. 


As all of us go along in the full spirit of today’s production 
effort, there is the future and peace-time selling to think about. 
Then too, reliability will be an important word. 


MILWAUKEE 





FLUE BRUSHES FLOOR BRUSHES - PUSH BROOMS - 


THe MILWAUKEE BRUSH MANUFACTURING Co. 


WIRE WHEEL BRUSHES - WIRE CUP BRUSHES -.WIRE SCRATCH BRUSHES 


The Key to Industrial Brush Problems 





BENCH BRUSHES - 






















BRUSH TOOLS FOR 
VICTORY PRODUCTION 


Power Driven Wire Wheel 
Brushes 

“Mono-Bilt” 

“Steel-Clad” 

“Dura-Bilt” 

“Di-Bilt” 

“Peerless” 

“Twis-Tuit” 

Fine Wire Polishing Wheel 
Brushes 

“Sturdi-Bilt”’ Wire Cup 
Brushes 

Fibre Wheel Brushes 
Wire Scratch Brushes 
Boiler & Furnace Brushes 
Foundry Brushes 

Platers Brushes 

Bench Brushes 

Floor Sweeping Brushes 
Push Brooms—wire and 
fibre 

Miscellaneous Maintenance 








FOUNDRY BRUGHES 
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Tell this typical case-history to your customers who 
have power-hacksawing operations: In one plant, 
cutting stainless steel bars, longest blade-life was 
9 hours... and many cuts were concaved because 
of incorrect tension. Then Red Blades were tested 
... correctly tensioned by Simonds’ new technique 
...and blade-life was jumped to 17 hours, with 
every cut smooth and straight. Final score: Blade- 
life nearly doubled ... time halved on machine 
shutdowns for blade-changes . . . need for finish- 


grinding greatly reduced. 


Then tell how YOU can help them get comparable re- 
sults on their own work. Arrange with them — 


BRANCH OFFICES 

1350 Columbia Road, Boston— 
27, Mass.; 127 S.Green St., Chi- 
cago—7, Ill.; 228 First Ave., San 
Francisco—S, Calif.; 311 S. W. 
First Ave., Portland—4, Ore.; 
520 First Ave. So., Seattle—4, 
Wa.; 31 W. Trent Ave., Spo- 
kane—8, Wa. 


PRODUCTION TOOLS FOR CUTTING METAL, WOOD, PAPER, 


MILL SUPPLIES 


and with us—to have a Simonds engineer survey 
their operations, and demonstrate on their own 
work the advantages of using correctly-tensioned 
Red End Blades. No cost, no obligation, no inter- 
ruption of their production. Get in tuvch with the 
nearest Simonds branch office... without delay... 
and get the full benefits of Simonds new campaign 
of sales co-operation for 1944. 


Shorten the War... BUY BONDS! 


e JULY, 1944 
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SKILSAW SANDER-GRINDER—Ideal power unit for use with 6-in. 
cup grinding wheels or wire cup brushes and 7-in, sanding discs. 


BUILD UP YOUR VOLUME...BY SELLING 


~ SKILSAW TOOLS! 


Every sale you make of abrasive products opens 
the way for more volume in SKILSAW Sanders and Grind- 
ers. Customers are quick to see how these Sanders and 
Grinders get better results on every finishing job. They've 
got plenty of power for top load speed . . . they’re lighter, 
more compact, easier to handle—help workers do better, 
more accurate work. 

So every time you sell abrasives, suggest and demon- 
strate these SKILSAW Sanders and Grinders. Progressive 
distributors find that it pays off—dig/ 


SKILSAW, INC. 
5033-43 Elston Ave., Chicago 30, Ill. 
« SKILSAW DISC SANDER—Special or heavy 


duty models, for 4 or 5-in. cup wheels or brushes. Seles and Service Branches in All Principal Cities 


models— 2%-in. 
NDERS—Four —dineee. 
SKILSAN Ban with of without dust 





ee x YY — vs Lo —— | 
: . ) ee oe (* 
SKILSAW PORTABLE GRINDERS—Use 4 or TA 
5-in, wheels. Long-life bearing construction. ) PORTABLE ELECTRIC (| 
SKILSAW HAND GRINDER—Uses wide variety uv ad 


of wheels, rotary files and flexible abrasives. , R J 
™ MAKE AMERICAS HANDS MORE PRODUCTIVE =) 
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TODAY, the tools that lend speed and skill to 
the genius of American labor are building the 
fighting machines which\will surely liberate 
Europe’s enslaved millions. Tomorrow, these 
same ... and even finer fools . . . will build 
those thousands of new and\better things that 
are the fruits of willing effort\. . . the heritage 
of a free and happy people. 

J. H. Williams & Co., 

Buffalo 7, N. Y. 
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Assignee 


THAT LOOKS EASY 


HE hole is drilled—the tough metal has been removed at 
lowest cost with a Red Shield Brand Drill. The Reamer’s 
task is but to size it to the correct dimension, and leave a mirror 


smooth finish to provide a perfect fit for the connecting member. 
It looks easy. 


To attain perfection is never easy. This is the assignment for’ 
which each Shield Brand Reamer is designed, constructed, fin- 
ished, heat treated, tempered, inspected, tested, and finally care- 
fully packed to protect its cutting edges until it reaches you. 


The best evidence that Shield Brand Reamers meet this assign-} 
ment 100% is the fact that they are specified, preferred and used 
in ever increasing numbers by America’s mass production indus- 
tries where the interchangeability of parts requires perfection 
in dimension at each manufacturing step. We welcome your inquiry. 





THE STANDARD [OOL (0. 


CLEVELAND 


NEW YORK STORE DETROIT STORE lel i ier Vcleme pee) 3 3 


94 READE STREET 6553 HAMILTON AVE 552 W. WASHINGTON BLVD 








STANDARDIZE |° 


METAL CUTTING OPERATIONS 




















O attain uniformity of production, of operation, and 
reduced costs, specify Standard Shield Brand Metal 
Cutting Tools. 


You get: 





Uniformity of quality in all your metal cutting tools. 
Uniformity of performance for each metal cutting operation. 
Thus assuring like standards of operation for all 


metal cutting operations in all departments in your plant, 
and attaining greater manufacturing economy. 


Our Engineers welcome your inquiries. Leading Mill 
Supply Dealers coast to coast furnish Shield Brand Drills, Ss 
Reamers, Taps, Dies, Milling Cutters and Special Tools. 


} | a Th 
/ \ wa 
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CLEVELAND 


NEW YORK STORE DETROIT STORE CHICAGO STORE A 


94 READE STREET 6553 HAMILTON AVE 552 W. WASHINGTON BLVD 
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GOOD SPANG PIPE—EVEN THEN 
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SPANG PIPE HAS SERVED 
A CENTURY OF PIONEERS 


The first Spang Pipe was manufactured in 1840—and because it 
was good pipe, sold fairly and delivered promptly, Spang-Chalfant 
has prospered and lived to extend the benefits of Spang Pipe to 
three generations of industrial pioneers: 

In peacetime Spang-Chalfant manufactures nothing but pipe— 
and it is natural that our product should reflect the fine quality 
and workmanship resulting from 104 years of specialized expe- 


rience. Next time you need pipe, ask your dealer for Spang. 





SPANG-CHALFANT 


Division of The National Supply Co 
Executive Offices: Pittsburgh, Pa. 


District Sales Offices: Atlanta; Boston; Chicago 
Denver; Houston; Los Ang 
Philadelphia; Pittsburg! 


Tulsa; W 
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Part of the row of No. 18 MARVEL Giant 
Hydraulic Hack Saws used to crop and 
cut-off test slices for metallurgical tests 
for large billets of tough alloy steels. 


ai) 


Wy by 


4 


No. 1 
Capacity: 4" 4" 
No. 2 


Capacity: 6"x 6” 


MARVEL No. 18 Hydraulics 


12 in a Row! 


‘e When a greatly expanded steel plant, near Canton, Ohio 
faced the problem of cropping and cutting-off test samples 
from large alloy billets, in wartime quantities and at war- 
time speed, they checked the performance of all types of 
cutting-off equipment in all their other company plants, 
and selected MARVEL No. 18 Giant Hydraulic Hack Saws 
for this “tough” job. 


Now this row of twelve MARVEL No. 18 Hydraulics 
shown above, operating continuously, 24 hours a day on 
tough alloy billets of from 14” to 16” cross section, handle 
this tremendous, heavy duty cutting-off job without a 
hitch and with a minimum of man hours—only four opera- 
tors per shift. 


When you have a cutting-off problem your most logical 
first step is to check with your local MARVEL Sawing 
Engineer for recommendations of methods and equipment. 


“THE HACK SAW PEOPLE” 


5700 W. Bloomingdale Ave. Chicago 39, U.S.A. 
Eastern Sales Otfice: 225 Lafayette St.. N. Y. 12, N. Y. 
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WORTHINGTON’S 2-WaY MULTI-V-DRIVE PLAN 








ERE’S the patented 60-second on-or-off Worthington QD 
sheave .. . the only one on the market that’s easy to get 
on, easy to get off, yet always tight on the shaft. 

It’s easy to sell, because it supplies a long-felt need! Simple, 
2-piece, fool-proof construction—with fixed hub for perma- 
nent drive alignment—solves many problems and is available 
from stock. Write for complete details. 

The Worthington QD Sheave is backed by profitable fran- 
chise of proven value, impressive advertising in leading indus- 
trial publications, practical merchandising and a clear-cut 
statement of policy. 

One of Worthington’s distributors has said “...one of the 
top-flight lines in our set-up .. . since 1925, each year has been 
a profitable Worthington year for us.” 





Split hub goes on easy. 


Tapered fit of rim on hub means easier rim mounting and 
removal. 


Tapered holes in rim allow use of bolts as jack screws for easy 
removal of rim from hub. 


~~ 
ye 
1? Pull-up bolts mean snug fit and firm grip of rim on hub. 
4 
= 


Hub stays put because cap screw locks shaft key. 


AND MERCHANDISING HELPS LIKE THIS! 


This Master Manual for quick, easy belt selection, the most practical, 
easy-to-use handbook ever printed, tells how to select the right drive for 
a specific job in exactly “3 Minutes By The Watch”! 

Act now! Increase your volume of present sales. Establish a profitable line 
for post-war. Get the complete facts on Worthington’s 2-way Multi-V-Drive Plan — 
better power transmission for Industry . . . better sheave and belt business for you. 


You’ll be selling the only complete drive equipped with both the Worthington QD sheave 
and the famous Worthington-Goodyear Black Endless Cord V-belt. Write today, while de- 
sirable territories are still open. 


a ee ee wort NCT ON Re EER RE RS 


2 eae | 


WORTHINGTON PUMP AND MACHINERY CORPORATION - STANDARD PRODUCTS DIVISION - GENERAL OFFICES, HARRISON, N. J. 
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HIGH TEMPERATURE 


The bearings on conveyors running through heat 
treating kilns were a real problem to lubricate. 
LUBRIPLATE No. 320 does an outstanding job. 


STEAM and CHEMICALS 


Food Packers whose machines must be scrubbed 
with scalding water find LUBRIPLATE No. 107 
doesn't wash off nor is it sffected by food acids, 










BALL BEARINGS 


Reports from every industry show that LUBRI- 
PLATE BALL BEARING Lubricant increases 
thelife of bearings and keepsthem running cool. 


LOW TEMPERATURE 


Refrigerator room equipment is subjected to cold 
and condensation. LUBRIPLATE No. 105-V 
gives perfect lubrication to 40° below zero. 


PRECISION BEARINGS 


Minimized “drag” and the fact thet LUBRI- 
PLATE No. 105-V prevents rust has caused its 
adoption by numerous instrument makers. 


HIGH SPEEDS 


Wood Working and Textile Spindle speeds 
were limited by lubrication, LUBRIPLATE No. 
1 has made the desired high speeds possible. 











HEAVY LOADS 


The high film strength of LUBRIPLATE No. 
130-A permits rolling mills to use more pressure 
and run faster without damage to bearings. 


every PLANT NEEDS LUBRIPLATE | 


We need more guns . . . we need more planes... 


UNDER WATER 


A dredging company tells us thet LUBRIPLATE 
No, 25 is the only lubricant they found thet 
—*. worked satisfactorily in under water gear boxes. 











of bearings. The enormous film strength of LUBRI- 





we need more food . . . we need more of everything 
to win this war. 

Proper lubrication, therefore, is the number one 
essential in every plant. That is why LUBRIPLATE 
lubricants are so widely used today. In addition to 
giving better lubrication, LUBRIPLATE prevents 
rust and corrosion even in the presence of many 
acids. It withstands water and doesn’t “wash out” 


NEWARK, N. J. 






SINCE 1870 


MILL SUPPLIES 


PLATE permits heavier loads on bearings, yet it 
will not cause drag in the most delicate instrument. 

LUBRIPLATE lubricants are manufactured in 
various fluid and non-fluid densities to meet every 
condition. They are packed in containers from one 
to five hundred pounds. 

Every plant in every man’s territory is a prospect 
for LUBRIPLATE . . . every plant needs it. 


LUBRIPLATE DIVISION 


FISKE BROTHERS REFINING COMPANY 


TOLEDO, O. 
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What do you 


huow about 
WELDING STAINLESS 


STEEL? 


Successful welding of Stainless Steel depends 
on (1) the type and characteristics of the steel 
to be welded, (2) the suitability of the elec- 
trodes used, and (3) the skill and knowledge 
of the welder. 

The first two factors are constant because 
the production of stainless steel, today, has 
reached a high state of perfection and... 
there is a type of MCKAY STAINLESS STEEL 
WELDING ELECTRODE, with exactly cor- 
rect characteristics, for every stainless weld- 
ing need. 

The skill and knowledge of the welder, 
therefore, is of paramount importance! The 
more technical “know how” you have, the 
better. 

Can you answer the questions, listed at the 
right, correctly . . . and give the reasons for 
your answers? These and similar questions 
are discussed in a booklet soon to be released 
by the McKAY COMPANY. It will contain, 
as well, other data useful to every welder. It’s 
free. Reserve your copy today by writing for 
“Things to Know About Welding Stainless 


General Sales Office: York, Penna. 


PITTSBURGH, PA. 





WELDING ELECTRODES . COMMERCIAL CHAINS ... TIRE CHAINS 
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| 304° below zero 
sounds pretty cold. 
Freezing argon gas at 
this temperature 
means drier, purer gas 
making starting easi- 
er, more uniform. 





2 Improved phosphor powders used in coating 
the inside of G-E fluorescent lamps result from 
constant testing and research. This means higher 
uniformity and more light for current consumed. 











Hear the General Electric radio programs: Uhe G-E All-Girl Orchestra,”’ Sunday 10 p.m., 
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The “Twist Test” checks G-E lamp 6 A tiny drop of mercury is accurate- More than 480 tests and inspections 


ruggedness to withstand twists, ly measured and injected by auto- guard the high quality of G-E Flu- 
strains, bumps. This test applies pres- matic machines to give G-E lamps orescent lamps. Here G-E lamps are 
sure to the base, pins and tubes. better, lower-cost performance. checked during the “seasoning” process. 


EWT, NBC;"The World Today" news, every weekday, 6:45 p.m., EWT. CBS. 
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a GE FLUORESCENT LAMP 


Chances are that you'll never examine what's inside a fluorescent lamp. But G-E 
engineers have done it—hundreds of thousands of times—in a constant, never-end- 
ing search for better and better lamp performance. Here are a few facts they’ve found 


out, while seeking more efficient, better lighting quality for fluorescent lamp users. 


q 


This coated 

cathode— 
here magnified 
many times— 
shows the sound, 
rugged construc- 
tion which is 
built into every 
part of G-E flu- 
orescent lamps. 


~ 


Ca 
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This instrument, the world’s largest spec- 

troscope, sets exact color standards for G-E 
lamps and provides assurance of correct color 
quality. 
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INSIDE of 
WITH FLUORES COATED 


MaTeRiq, CNT 




















Thisisabarehand- 

ful of inside facts 
about G-E fluorescent 
lamps—the better 
lamps that give more 
and more:light at 
lower cost than ever 
before. For all the 
FACTS write for this 
FREE booklet, Y-432. 
General Electric, 
Dept. MS6, Nela Park, 


Cleveland 12, Ohio. UGIGS 
from 


Sewenat Meircraic BUY AN 


EXTRA WAR 
BOND NOW! 
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A THREAT 


YES, there is a threat to the Distributor — and this 
threat is different! ; 

It has no relation to the past super-fears which 
unwisely predicted extinction of the Distributor be- 
cause of fancied legislation, direct buying and stop- 
page of merchandise. 

This new threat comes from Business itself. It 
springs from obvious economic factors. And, while 
its true impact will not be reached until postwar — 
it will have strong beginnings, almost immediately. 

This threat does not so much menace the exist- 
ence of the Distributor as it does bis position. Unless 
checked, it will mean that you, the Distributor, will not 
operate to the fullness of your potentials in postwar. 

The threat is double-barrelled and comes to you 
from the following two conditions: 


1. The tendency of manufacturers to revise distribu- 
tion policies and seek markets for their products 
through new or additional channels. 


2. The aggressive ambitions of your competitive mer- 
chandising outlets . . . such as chain stores, mail 
order houses and oil and tire companies .. . 
who wish to spread their activities. (Blackhawk 
has recently been approached by a number of 
such merchandising outlets who are actively 
seeking lines for present and postwar sale.) 


To many manufacturers, the existence of their huge, 
war-built productive capacity suggests that such distri- 
bution is necessary or is, at least, the path of least re- 
sistance. Cut-backs in war orders hasten the day of 
such activity. 

The responsibility placed on the Distributor by 
these threats is that he must se// and serve as he has 
never before served — and he must do so, not for 
profit alone, but to hold his position—despite limita- 
tions imposed by manpower shortages. 

The responsibility placed on the manufacturer, 
with whom the Distributor holds an investment in 
inventory and effort, is to state his distribution policy 
and, likewise, to serve the Distributor energetically. 


Blackhawk states its policy on the opposite page. 





BLACKHAWK realizes that its position 
as an equipment line has been reached 


through the whole-hearted -support of 
the Distributor. 


In reaching that position, Black- 
hawk has served the selected Distribu- 
tor by protecting his investment in in- 
ventory and effort. That protection has 
involved these practices: 


No direct billings to non-franchised, 
non-stocking outlets. No production of un- 
branded or camouflaged ‘second lines’ for 
competitive distribution. No sale of Black- 
hawk Products to the following: 


- Chain Stores 
~ Oil and Tire Companies 
~ Wagon Peddlers 


- Group Purchasing 
Syndicates 


— Mail Order Houses 


With faith in these practices — 
Blackhawk willingly, unhesitatingly and 


irrevocably promises to continue its policy 
on the side of the Distributor! 


Moreover, to aid the Distributor in 
his pre-postwar battles against the threat 
of encroachments, Blackhawk promises 
continuation of vigorous advertising 
and merchandising in his behalf. 


Further, priority shipments will 
continue, to the full limits of available 
capacity, in an effort to meet the unpre- 
cedented demand for Blackhawk Prod- 
ucts through the Distributor. 


But continuation of shipments is not 
alone the complete answer to whole- 
some Manufacturer-Distributor Rela- 
tions. Continuation of Policy is of equal 
importance — and more essential than 
ever before — because of the problems 
of postwar that lie ahead! 


BLACK HAWK 





GORHAM STANDARD ODA 
Sis Ge Commercial HIGH SPEED STEEL TOOL BITS 


Field 


In looking over the field to line up the right products for present and future selling 

effort, we urge you to give full consideration to the GORHAM line of High Speed 

Tool Bits. Today's business, due to huge production, is assured—tomorrow’s busi- 
GORHAM M-40-B ness is just as sure because GORHAM Cutting Tools are being used throughout 
industry in a great variety of applications and building up a reputation for perfect 
satisfaction. We will be glad to send full details on the GORHAM line and to discuss 
the possibility of a tool bit distributorship for you. 


= GORHAM TOOL CO. 


es 14400 WOODROW WILSON « DETROIT 3, MICH. Ei 
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For heavy cuts in 
hard material 
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DON’T 
USE PLIERS ON 
NUTS iTS NO 
OD FOR THE NuT 
T PLIERS OR YOUR 
KNUCKLES 


| ; 
,\DON’T ~ 
USE 
PIPE TO INCREASE 
LEVERAGE 
SOMETHING WILL GIVE 
AND IT MAY BE THE 
tele €2mel | 
FLEX HANDLE 


* 


MECHANIZED WARS ARE NOT WON 
BY EMPTY HANDED MECHANICS 


America’s mechanized fighters have the finest equipment 
American genius can produce. BUT . . . it takes Tools— 
good Tools—to keep this incomparable equipment cuned 
up and ready to go! Thus, a steady stream of New Britain 
Hand Tools goes to our men overseas and nothing will 
interrupt this flow except Victory. So, the Tool situation 
here at home simply packs into this — we've all got to 
make present Hand Tools in every crib and kit go further 
and do more. 

The Tools in present kits are no longer merely the 
property of the men who own and use them in vital serv- 
ices at home. Now they constitute a national asset. Urge 
your mill and factory customers to think of that stubborn 
fact when they are tempted to save a moment and per- 
haps ruin a Tool trying to make it do a job it was never 
made to handle. We reiterate—Use the Right Tool... 
Use It RIGHT ... Put It Back! The New Britain Machine 
Co., New Britain, Conn. 
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The Army-Navy “E’' Pennant, with 
star, flies over New Britain's 
plents, signelizing ovtstending 
production of machine tools, eir- 
croft engine perts ond projectiles 









ALL OVER 


THE MAP! 
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Quick Repair Service on Van Dorn Tools Helps Keep Your Customers SOLD! 


Yes Sir! When you sell your customers on the 
Van Dorn line, Van Dorn backs you up with a 
brand of repair and parts service that keeps ’em 
sold. In the 25 cities shown on the map are Van 
Dorn Factory Service Branches, stocked with 
genuine Van Dorn parts, where factory trained 
men give your customers quick repair and parts 
service on Van Dorn Tools. 


Van Dorn advertising is telling this service story 


to industry right now—and it’s a story you can 
use to clinch many a sale. What’s more, every 
Van Dorn advertisement talks about you Van 
Dorn Jobbers — urges industry’s tool buyers to 
look to you for help on every tooling problem. 
Turnabout is fair play. You're doing a grand 
job for us, and it’s a pleasure to give you all the 
help we can. The Van Dorn Electric Tool Co., 
717 Joppa Road, Towson-4, Maryland. 


(DIV, OF BLACK & DECKER MFG. CO. ) 


PORTABLE ELECTRIC TOOLS 
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OX BOW MAGNET CHAIN 


_ Specially designed to take the punishment of handling 
materials with electro-magnets, this new chain has 

the following advantages: (1) Cast Steel Yoke supports 
chain at proper angle, avoids twisting; (2) Large 
bearing surface between large link and ox bow casting 
reduces bearing pressure and wear; (3) Short chain 


; links and small clearance between couplings and 
td 3 ¥ . 

= castings tend to reduce peening and battering of 
@ Made to any dimensional 
Specifications in three-leg 
design, for capacities 
up to 30 tons. hardened to reduce wear. 


connections; (4) Alloy heat treated chain is 


AMERICAN CHAIN DIVISION 


York, Pa., Boston, Chicago, Denver, Detroit, Los Angeles, New York, Philadelphia, Pittsburgh, Portland, San Francisco 


AMERICAN CHAIN & CABLE COMPANY, Inc. 
BRIDGEPORT, CONNECTICUT 












ESSENTIAL PRODUCTS... .TRU-LAY Aircraft, Automotive, and Industrial Controls, TRU-LOC Aircraft Terminals, AMERICAN CABLE Wire Rope, 
TRU-STOP Brakes, AMERICAN Chain, WEED Tire Chains, ACCO Malleable Castings, CAMPBELL Cutting Machines, FORD Hoists, Trolleys, 
HAZARD Wire Rope, MANLEY Auto Service Equipment, MARYLAND Bolts and Nuts, OWEN Springs, PAGE Fence, Shaped Wire, 

| Welding Wire, READING-PRATT & CADY Valves, READING Steel Castings, WRIGHT Hoists, Cranes . .. In Business for Your Safety 


attendee oni Sains aentameerdl a “ dew | 





MILL SUPPLIES ¢ JULY, 1944 31 





PRIORITY 
PASSENGER 









MILL SUPPLIES 


@ There’s no substitute for rope when rope is needed! 
Nowhere is this more true than on the battlefronts and 


the high seas. 


The requirements of our armed forces for rope are 
enormous . . . and the supply is limited. That’s why even 
the most essential jobs in industry have had to be per- 
formed without enough rope. Our hat is off to the workers 
on the home front for the way they have carried on 
under great difficulties. But we cannot afford to relax 


. Hot just yet. 


While there's little rope to sell, you can keep the good. 
will of customers by showing them how to save the rope 
they now have. Write to us today for free copies of the 
WPB sponsored booklet, “The Rope You Save Fights 
For You.” 


PLYMOUTH 


THE ROPE YOU CAN TRUST 


PLYMOUTH CORDAGE COMPANY 

North Plymouth, Massachusetts and Welland, 

Ontario. Division Offices: New York, "o 
Warehouse 


Son 
New York, Boston, Philadelphia, Baltimore, 
Houston, Chicago, Sen Francisco. 
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HIS war with its scarcity of rubber has 
put the spotlight on the many extra 
values inherent in a distributorship for 


Goodyear Industrial Rubber Goods. 


As a result, since Pearl Harbor Goodyear 
has increased the number of its contract- 
distributors by more than 25%—for these 
reasons that bear directly upon volume and 


profit. 





— 
arch Laboratory — science headquerters 


re in Rubber 


Goodyear Rese 
of The Greatest Non 


YEARS OF ASSOCIATION 
TELL THE STORY 


Of Goodyeurs many contract distributors 


ial rubber proau 
represented Goc dyear 25 yeors : = 
TWELVE for 20 to 25 years, SIXTEEN to7 
15 to 20 years, FORTY-THREE for 10 to 15 
: snd THIRTY EIGHT for 5 to 10 years. 


siindust VINE hove 
of ‘inaust 


yeors 


GOODSYEAR 


Has Your Rubber Franchise | 
Stood The Test Of War ? 


1 — With rubber at a premium, the trade’s 
preference for Goodyear quality has 
reached a new high. 


2—The Goodyear Industrial Rubber Prod- 
ucts Conservation Plan is proving of 
inestimable benefit to both customers 
and distributors. 


3—Goodyear is able to deliver superior 
synthetic rubber products through its 
twenty years’ experience in developing 
synthetics, backed up by the vast facil- 
ities of the Goodyear Research Labo- 


ratory . 


4—G.T.M. (Goodyear Technical Man) sales 
assistance and the liberal Goodyear 
franchise. 


These advantages have long been known to 
sales-wise distributors in all parts of the 
country. That iss why so many have been 
exclusive Goodyear distributors for periods 
ranging from five to thirty years and more. 
With Goodyear they get a larger share of 


the business, in peace as well as in war. 


If you are not a Goodyear distributor, there 
is no better time than now to see if there is 
an opening in your territory. For complete 
information write: Goodyear, Industrial 
Rubber Goods Sales Dept., Akron 16, 
Ohio, or Los Angeles 54, California. 








THE GREATEST NAME IN RUBBER 
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BROTHERS 


under the skin 








Select the finish you need; cadmium—lead—nickel 
— zinc—parkerized— galvanized. Beneath this 
smooth protective coating, Buffalo bolts and nuts 
are all of the same uniform quality. Whenever your 
product is fastened with a circle ® bolt, you can 


be sure of its strength and dependability. 


y/ 
wt 
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COMPANY 


NORTH TONAWANDA, N. Y. 
SALES OFFICES IN PRINCIPAL CITIES 


TELL THE PLANTS YOU SERVE: 
STEP UP PRODUCTION with 











An all-purpose metal-cutting 


kel saw, the Wells No. 8, can be 
used on production, in stores, 
this toolrooms or on maintenance for 
dependable service in the cutting 
\uts of metals. 
Three-speed selection provides the 
our 


most efficient cutting speed operation. 

Gravity controlled feed and automatic 

shut-off permit one person to keep 2 or 
more Wells Band Saws in operation. 


Specifications 
can p=——=WELLS No. 8 


CAPACITY: Rectangular . 8” x 16” 
(Special Guides) . . . 5”x 24" 
ROUNDS: .. . . 8” diameter 





For low first cost, installation cost and power 
cost... for along service life with a minimum 


MOTOR: . . 1/2 1.P. current optional of maintenance use a Wells No. 8. 
SPEEDS: . . . Selective 60, 90, 130 ft. per min. . : 
WEIGHT:. .... Approximately 750 pounds If you haven't full details on 








the WELLS line— write us. 








Products by Wells are Practical 


METAL CUTTING 
BAND SAWS 


WELLS MANUFACTURING CORPORATION 
606 ADAMS STREET, THREE RIVERS, MICH. 
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24-HOURS A DAY...EVERY.DAY FOR FIVE YEARS! 


ARD at work in a steel plant. * a day for 

5 years...the Veel- ~ ‘o Auto- 
matic Resquar'- — % sfactory 
serv?- ~ e\\ een for 


x0 
thet pe sore 


versio" a wi ° x gel 
ec? be this 
qalkind r ° " ak v con 

os 
yeelo ry 


pro- 
rand has od jy 18 ‘ af ress 
uc- 


Ui 


-¥n. 
va or replaced 
.cs or less... maintain- 

, suachine production . . . reducing 
machine downtime. 

Belt drives that maintain continuous 
production over a long life are worth 
learning about. Write today for free 
8-page ilustrated manual giving Veelos 
applications, construction detail, in- 
stallation directions and engineering data. 


Six strand Veelos V-belt on Stamco Automatic Resquaring Unit. 


MANHEIM MANUFACTURING & BELTING CO. 
MANHEIM, PENNSYLVANIA 


LINK CONSTRUCTION UPS PRODUCTION 
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INTERLOCKING borformance 


a> Working together as closely as the 
navigator and pilot of a bomber, 
“Greenfield” Taps and Gages are a produc- 
tion team, cutting and checking billions of 
screw threads that hold together the inter- 
changeable metal parts of modern armament. 
It is a team that must work with the greatest 
precision — and speed. 


“Greenfield” is a leading manufacturer of 
both production taps and precision gages. As 
a team, these tools have met the challenge of 
an unprecedented wartime demand. A team 
mobilized and perfected for war production, 
“Greenfield” Taps and Gages will continue to 
help American industry win its peace-time 
battle of production as well. 


—_ TO DISTRIBUTORS: This “Greenfield” advertisement is one of 4 


series currently appearing in all leading magazines in the metal-working field. 
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; Clipper Products 
Build Repeat Sales Are Readily Available 
The Timken statement below 


: ; because they are necessary to 
explains why Clipper products : ; 
keep’ war production machines 
have customer preference, and : : 
a running to maximum capacity. 
result in repeat orders. 


Clipper Products 


30% Savings with 


Clipper Belt Hooks oer, 
» inches wide in one 
Clipper Speed Lacers quick, easy operation. 
* ene ° 
Clipper Lubrihide Pins 
The Timken Roller Bearing Co. of Canton, Ohio 
has effected a saving of about 30% in consump- 
tion of belt hooks by using Clipper Belt Hooks, 
Clipper Lubrihide Pins and Clipper Speed Lacers. 


Designed To Meet Present Day Production Demands 


The Clipper No. 9 Portable Lacer develops pressures up to 16 tons. 
With such pressure, hook legs can be embedded flush with the surface 
of any kind of belt, and points clinched. 


The scientific action of the jaws forms a perfect line of well rounded 
loops permitting the use of maximum diameter Lubrihide Pin, also mee ‘ 
providing equal distribution of pulling strain on every hook. A belt Scientific action of Jaws forms 


joint so made will outlast by two to three times one made with an Se ) 
old-style portable lacer. 


CLIPPER BELT LACER COMPANY casno narios, wicmean, 0. s. A. a perfect loop for connecting pins. 


SPEED 
VICTORY 

y NOT 
INTERRUPTING 
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DOORWAY 10 PRECISION 






USERS OF 
TOOLS AND GAGES 
ARE MORE PARTICULAR 
ABOUT PRECISION THAN 
EVER BEFORE 


War time production has made manufacturers 
highly conscious of precision both in their prod- 
ucts and in the equipment they purchase. « This 
is a strong indication of the buying trend that will 
continue to follow from now on. * METRO Dis- 
tributors therefore are placed in a most desirable 
sales position, for METRO Tool and Gage pre- 
cision has become widely known due to their 
extensive usage in the present high 

production era. « There is sales ter- 

ritory open in important manufac- 

turing centers and we at this time 

invite distributors to confer with us 

particularly as concerns preparation 

to meet post war selling of METRO 

tools and gages. * Service engineers 

are available to assist in your selling such as in : fanaa =s(* «CYLINDRICAL PLUG 
the case of SPECIALS being required by any of AND RING GAGES 
your customers. * STANDARDS are in stock and 
can be shipped at once. 









* THREAD PLUG AND 
RING GAGES 


* SPECIAL PRECISION 
GAGES 


* CARBIDE TIPPED TOOL 


* PRECISION SURFACE 
PLATES 






TOOL AND GAGE CO 


4240 PETERSON AVE. 
CHICAGO 30, ILL. 


& 
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Friend of the “Cleaner Uppers’”’ 


As the invasion forces go forward 
shell-holes must be filled—tottering 
walls brought down and the rubble 
of destruction removed. And friend- 
ly, dependable Wickwire Rope is an 
old hand at helping the boys who 
clear the roads and keep supplies 
moving. 

Long-lasting Wickwire Rope is 
a world traveller these days—as 
Liberty ship rigging, and in reels 
for our fighters who are doing the 
jobs that lead to victory. There are 


jobs here at home that are vital to 


success and they also call for strong 
wire rope. If you need Wickwire 
Rope it’s available on priority, but 
it pays to make what vou now have 
last as long as possible. 

We will be happy to help you 
with your wire rope problems and 
also to send you copies of “Know 
Your Ropes” which offers helpful 
advice on proper selection, applica- 
tion and usage. Write 
Wickwire Spencer Steel 
Co., 500 Fifth Avenue, 
New York 18, N. Y. 


Send your wire rope questions to: 











— 


. 


TO AVOID SHOULDER WEAR 


Exact alignment of sheaves is impor- 
Our Free book “Know Your 


Ropes”’ tells why and shows how to do 


tant. 


it. This and 39 other wire rope life 
savers; 78 “right and wrong”’ illustra- 
tions and 20 diagrams and charts are 
all contained in this 82 page book. 


SEND FOR YOUR FREE COPY 











STEEL COMPANY 


500 FIFTH AVENUE, NEW YORK 18, N. Y. 
Detroit 


> WICKWIRE SPENCER 


Abilene Buficio Chattanooga ~- Chicago Houston Los Angeles Philadelphia + Worcester 


dk 


UMI 


San Francisco - Tulsa 
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Tr; y, / sas Hand Truck Sales 





MONG the 39 types and 60 sizes of these 
familiar red two-wheel American Hand 
Trucks, it is easy for you to find just the models 
to fill the needs of your customers. And, Ameri- 
can pressed-steel Hand Trucks are easier to 
sell because they are designed and built to 
deliver complete user satisfaction. 
Correct balance makes even heavy loads light 
for the trucker, increasing the amount of 
material moved per man. 
Alemite lubrication, accurately machined 
wheels and axles and rubber-tired wheels 
make these trucks easy to push, reducing slow- 
down and trucker fatigue. 


Pressed-steel construction makes American 
Hand Trucks almost indestructible, insuring 
longer maintenance-free life. 


With features like these in your line of Hand 
Trucks, you are assured of more sales and more 
profits. Investigate the sales possibilities of 
American Hand Trucks—send today for 
Catalog T44. 


4220 Wissahickon Ave., Philadelphia 29, Pa. 


AMERICAN 


PRESSED~-STEEL 


a) HAND TRUCKS 
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Check These Features 
of Black & Decker 
Heavy-Duty Grinders 
Powerful Black & Decker Motors 
Grease-Sealed Ball Bearings near ends of Spindle 
minimize vibration 
Extended Wheel Spindles* 
Tapered End Housings* ¢ High Center Line* 
Enclosed Wheel Guards meet safety regulations, can 
be adjusted radially or removed . 
Adjustable Tool Rests and Spark Shields 
Toggle Switches and Rubber Feet 
All bench grinders can be equipped with pedestals 


* For increased clearance. 





dl by Black & Decker 
D| in 


Black & Decker Bench Grinders are standard equipment in 
countless shops and plants all over the country. They’ve got 
the design for quick, easy work on large and odd-shaped 
pieces. They’ve got the speed for tool sharpening, wire brush- 
ing, buffing and polishing. They’ve got the power and torque 
for heavy-duty grinding and general shop work. 


That’s because each part in every Black & Decker Tool is specifi- 
cally designed and made for the job it has to do. For example, 
Black & Decker uses no stock motors. The motor in any Black & 
Decker Tool is a motor engineered and built completely by Black 
& Decker—to deliver maximum efficiency and performance in that 
particular tool. 


Engineering leadership and precision workmanship have made 
Black & Decker the world’s largest manufacturer of Portable Elec- 
tric Tools. And right now Black & Decker advertising is telling 
tool buyers this same story, that any Black & Decker Tool delivers 
more service, more efficiency, more downright satisfaction. 


Leadership in advertising—as well as in engineering—helps keep 
Black & Decker Distributors far ahead of competition, with the 
largest volume of sales in the electric tool field. The Black & Decker 
Mfg. Co., 717 Pennsylvania Ave., Towson 4, Maryland. 


espe S>evervwuere sect pti : 


Black’ 


LEADING DISTRIBUTORS 


WHIRLWINDS 

for High-Speed Work 
These Black & Decker Brushes 
have each tuft of wire held by a 
patented lock—separately, secure- 
ly! Sizes: 4” to 12”. Three brush 
widths. Three sizes of wire. 

















Do you know...? | 


national business magazines to stimulate interest 


One of a series of advertisements appearing in 
in post-war uses of Permacel Industrial Tapes | 


Quiz on timely production short-cuts— No. 4 





Q. Today unit assemblies often reach the man who assembles them: 
[In separate boxes [)Piecebypiece {( In bundles 


A. In bundles. The unit assembly of parts with Permacel tape is fast 
becoming a standard practice in plants. All parts needed for an as- 
sembly are taped together in stock room. Workers don’t waste time 
searching through bins—no parts are lost or misplaced—inventories 
can be maintained in terms of complete unit assemblies. 





Q. Cold flush rivets are often held in place for air hammer by: 
) Tongs C) Tape —) Glue 


A. By Permacel’s companion, Texcel cellophane tape, specially 
processed. This durable, quick-sticking tape holds rivets in position 
in aircraft assemblies while air hammer operator works down the 
line. Eliminates waiting, prevents nearby rivets from falling out be- 


cause of vibration, speeds production, cuts costs. 





Q. Tape was often used in pre-war compacts to: 
7) Keep compact closed [] Keep powder dry () Hold mirror in 


A. Hold mirror in place. Before the war, a special Permacel double- 
faced tape used for this purpose was found to be far-superior to glue, 
which becomes brittle. After the war this tape will again be avail- 
able for this and many other jobs—such as holding protective linings 
in bathrubs during installation. 


Q. Biggest pre-war obstacle to shipping machinery overseas was: 
7 Corrosion C2 High tariffs C Shifting cargoes 


A. Corrosion. But this is no longer true. Wartime experience in 
packaging tanks and planes for overseas shipment has proved that 
Permacel moisture-proof cloth tape (Utilitape) seals openings against 
outside moisture perfectly—helps eliminate the need for recondition- 
ing plants abroad. 





Q. Oxygen tent windows are sealed in order to: 
C) Keep bacteria out C Prevent escape of oxygen 
) Keep moisture in 


A. To prevent escape of life-saving oxygen. Windows are often taped 
in with Permacel cloth tape (Jonflex) to help seal seams and joints 
—make it easy to remove and replace windows whea tent is cleaned 
eliminate tiny pinholes otherwise left by stitching. 





Q. Which of these types of pressure-sensitive tapes can 
help speed and improve your production? 


[] Paper ()Cloth [)Cellophane [] Metal [Glass 


A. All of these types of Permacel tapes are today used in 
war production. Many war uses will prove helpful in your 
business when you return to post-war work, Meantime, our 
research laboratory facilities are available to you for devel- 
opment of special tapes to meet war or post-war needs. 


Permacel 


INDUSTRIAL TAPES 


INDUSTRIAL TAPE CORPORATION 


New Brunswick, N. J. Makers of Texcel Tape 
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ONE-HAND ACTION! 
Coy! So obvious and easy... 


* any employee can use it. 
No valves or hoses to twist—no 
horns to raise! 


Fout! Touch the trigger ... and 


*® powerful carbon dioxide 
charges into the flames... smothers 
the fire in an icy blanket! 


Sahe! Does not damage equip- 
* 


ment or conduct electricity. 


N { Randolph carbon dioxide 
tak? is dry and odorless. Actu- 
ally disappears ofter the fire is out. 
Leaves no foam or liquids tocleanup. 


ee { Carbon dioxide will 

*not deteriorate. 

Remains effective in extreme tem- 
peratures. 


CARBON DIOXIDE FIRE EXTINGUISHER 


The old-time, “water-and-hatchet” concepts of fire-fighting 
are vanishing. 


Now, over-burdened shops and factories require streamlined, 
efficient protection. The answer has been found in the modern 
fire killer . . . carbon dioxide. Outmoding cumbersome, anti- 
quated equipment, this white, snowy gas with the “breath of 
ice”, has simplified industrial fire defense. 


Randolph ‘*4” .. . precision designed for easy operation, has 
captured the admiration of safety experts, engineers, plant 
superintendents, employees. In vast markets— from small 
shops, labs, garages, to gigantic refineries, power, automotive, 
aircraft, marine manufacturers and operators . . . Randolph 
extinguishers are first in the line-of-defence. 


Randolph carbon dioxide products are distributed nationally 
in all principal trading centers. Write today for complete sales 
information and particulars. 


AIMING AT FLAMES AND PROFITS! 
THIS NATIONAL ADVERTISING REACHES 

OVER 1,500,000 READERS . . . STIMULATING 

RANDOLPH SALES AND DISTRIBUTION! 


RANDOLPH LABORATORIES wc 
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AN IMPERIAL 
DATA SHEET 


Wu 


ON TUBING 


Bi CONNECTIONS 


HOW TO RECOGNIZE 

Body resembles compression fitting body 
but has larger opening to take belling 
on end of tubing. Sleeve is made of syn- 
thetic elastic material. Nut resembles 
compression nut but has distinguishing 
extension (A) beyond hex. 


HOW TO ASSEMBLE 


Slip nut and Flex sleeve over end of tube. 
Bell the end of tube slightly with a flar- 
ing tool or 45° punch. Insert tube into 
fitting body and screw on nut. Sleeve is 
compressed against end of fitting body 
and against tube, making a joint that is 
pressure tight and yet permits tube to 
flex in any direction. 


FOR USE WITH 
FOLLOWING TYPES OF TUBING 


Especially designed for use with thin- 
wall steel tubing, such as Bundy, and 
copper tubing. Also can be used with 
aluminum, brass, Monel and Everdur 
tubing. 


APPLICATIONS 


Used for connecting metal tubing where 
there is major vibration or where parts 
joined by tubing vibrate in different 
planes and amplitudes. Used for gasoline, 
oil and grease lines on automobiles, 
trucks, tractors, buses, ef units, etc., 
and other low and rod a pressure ap- 
plications. Can be used in many instances 
in place of flexible lines. 


ee 
eh “| 


7 . —_— ~ _ ” ’ 
en 


ADVANTAGES 


Solves problem of tubing failure result- 
ing from major or minor vibration. In 
many instances eliminates need for costly 
flexible lines, effecting substantial sav- 
ings and providing greatly increased dur- 
ability. 

Sleeve of synthetic elastic material forms 
a cushion between tubing and fitting so 
tubing actually can be flexed back and 


FLEX 
FITTINGS 


ner sees gaa 


RETNA A 8 A 


forth in fitting and yet a positive seal is 
retained. Under tests Flex Fitting joints 
have withstood over 10,000,000 vibra 
tions without failure. 


STOCK SIZES 


Most shapes made for 4” to 7%” OD. 
tubing. Sizes ordinarily carried in stock 
are indicated in table below by dots and 
squares.* 


THE IMPERIAL BRASS MANUFACTURING CO., 511 So. Racine Ave., Chicago 7, Illinois 


IMPERIAL 
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T 
Size> 


by 1.P.T. 


ize> 
60-FL 
61-FL 
62-FL 
63-FL 
64-FL 
65-FL 
66-FL 
68-FL 
69-FL 
70-FL 
71-FL 
72-FL 
76-FL 
94-FL 


*e 
Fitting has both 
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Headquarters for tube fittings 
and tube working tools 


1/81 3/16) 1/41 5/ 
1/8] 1/8] 1/8) 1/8 
In. } In. | in. | tn. 


3/8} 1/2) 5/8 
1/4} 3/8} 1/2 
In. | In. 
ce 


and pipe h connections. 











Buyers of Lincoln Lubricating 
Equipment will always find vitally 
important features such as these: 


y Sturdy, easy grip handle. Lubricant de- 
livered on the down stroke. 2 Carrying 
handle is hollow to receive nozzle. 3 Unique 
piston design—no foot valve required. 4 
Spring-actuated check valve. 5 Linpak pack- 7 | ie 
ing prevents leakage. 6 Follower plate elimi- ait ie | mode! 271A 
nates channeling of grease. 7 5 or 7-ft. hose NLA ae 
with coupler for Kleenseal or Hydraulic Fit- 4 i ’ 

tings. g Lid and container of same heavy 

gauge steel. Lid will not buckle when pump- 

ing. Foot step extends across, reinforcing 

bottom, giving added rigidity. }9 Knurl 

thumb nuts for fastening lid securely. 





3 Hardened steel cylinder pressed into pump- 
ing head. 2 Ground and polished steel plunger 
head is precision fitted to steel cylinder. 3 Tog- 
gle action assures easy pumping. 4 Self-guiding 


container prevents crossing of threads. 5 Gas- = oe 
ket is held in groove. 6 Follower rod locks in 3 es > 4 





place after filling. 7 One piece, double lip 
follower with heavy steel discs. § Linpak fol- F\ 
lower cup also seals rod. 9 Spring keeps follower Ms. 
against lubricant assuring positive prime. Medel 1035 

10 Filler nipple for loading from Lincoln Filler Heavy-Duty 

Pump. 9} Sturdy handle for easy operation. 
12 Easy to clean check valve. 13 Lincoln 
Coupler for Kleenseal or Hydraulic Fittings. 








Lever Gun 


| 


LUBRICATING EQUIPMENT 
“The Finest That i 
Money Can Buy’ 
Do more than before—BUY EXTRA BONDS in the 5th LOAN 


LINCOLN 


Pioneer Builders of Engineered Lubricating Equipment 


ECC 








MID-WEST ABRASIVES 


PRODUCTS YOU CAN SELL WITH CONFIDENCE 


MID-WEST’S COMPLETE LINE 
of high quality abrasive products 
are items you can re-sell with 
complete assurance that your cus- 
tomers will be satisfied. The care- 
ful workmanship built into MID- 
WEST products assures satisfaction 
to the user and MID-WEST’S 
liberal re-sale policy guarantees a 


Owosso, Mich. 


MID-WEST ABRASIVE COMPANY 


Manufacturers of DEPENDABLE Abrasives 
1960 E. Milwaukee Ave., Detroit 11, Mich., Main Office 


MILL SUPPLIES 


somfortable profit to the jobber, 
distributor and retailer. 

MID-WEST coated abrasives, 
such as those pictured here, will 
be in great demand during the 
coming months to help keep 
America’s rolling stock rolling. 
Better order your stock imme- 
diately. Reasonably prompt deliv- 
ery on any item. 


Rochester, Pa. 
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TAC UUM NN a Us 


at Baker Hotel, Dallas 
yy, 


NOTHER installation of YARWAY Impulse Steam 
Traps sold by the local Yarway Distributor — Briggs- 
Weaver Machinery Co., Dallas, Texas. This well-satisfied 


user says, “Should we need more traps, they'll be Yarways.” 
























































The populsrity of this product with users has made it the 
leader in trap sales through Industrial Distributors. (More 


than 300,000 have been purchased over the past 7 years.) 


And Yarway’s sound Sales Policy of Selective Distribution, 


backed by powerful advertising and sales promotion, is 
popular with Industrial Distributors, too, because it makes 


selling easier and sales territories secure. 


YARNALL-WARING COMPANY 
Mermaid Place Philadelphia 18, Pa. 





Power Lubrication Rolls to Any Machine on 


ALEMITE LUBRIKARTS 


Y ara LUBRIKARTS are sturdy, compact 

units mounted on a hand truck designed 
for use in plants where maximum production 
must be maintained and lubrication time re- 
duced to a minimum. Easily operated and 
maneuvered, they bring the advantages of 


power lubrication to any machine in the plant. 





MODEL 2422-C Lubrikart is the same as Model 2422 ex- 
cept that a 12-H.P., 110-volt, single-phase electric motor 
driven air compressor with 20-gallon capacity air tank 
substitutes for air hose and reel. This unit is designed 
for plants where it is not convenient to connect to the 
plant air line or where adequate compressed air is not 
available. Approximate weight without lubricants, 870 
pounds. Shipped complete in one crate, ready to use. 





An Alemite Lubrikart on the job. The operator is shown 
filling the gear case of a centerless grinder with machine 
oil using the Lubrikart’s low pressure pump, 15-foot 
delivery hose and totalizing oil meter. 


50 MILL SUPPLIES 


MODEL 2422 Lubrikart has four pumps which pump lubri- 
cants from original drums. Three pumps are air operated — 
one high pressure pump for pressure gun lubricant, one low 
pressure pump for gear lubricant, and one.low pressure 
pump for machine oil. One manually operated low pressure 
pump for dispensing less frequently used oils or gear lubri- 
cant. This Lubrikart has three rewind reels complete with 
hose control valves, meter and identifying plates. All reels 
equipped with ample hose as well as a 25-foot air hose on 
reel that connects to factory air line. Overall dimensions of 
Lubrikart are 61’ x 3’. Approximate weight, without lubri- 


cants, 670 lbs. Furnished completely assembled, shipped in 


one crate, ready to use. 





Write for Complete Details and Catalog 


ALEMITE > 


Fiat in Modern Lubrication 


1886 Diversey Parkway, Chicago 14, Illinois 
Belleville, Ontario 
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WRIGHT MARES HIGHWAYS 


OF THE SKYWAYS OF YOUR PLANT 


WRIGHT engineers (and WRIGHT Hoists and Cranes) con- 
vert idle ceilings into production boulevards. WRIGHT 
Improved High Speed Hoists, wrRiGHt Speedway Elec- 
tric Hoists, and wriGHTt Cranes have long made possi- 
ble fast, safe, economical, horizontal and _ vertical 
transportation of materials. _ 











Your local wriGuT distributor is well qualified to sug- 
gest methods for both speeding production and saving 
money. You will find him listed in your metropolitan 
classified telephone directory. If your problem is spe- 
cial, ask your distributor to call a WRIGHT engineer, who 
has had years of experience in solving material han- 
dling problems. 


WRIGHT MANUFACTURING DIVISION 


York, Pz., Chicago, Denver, Los Angeles, San Francisco, Portland, New York 


AMERICAN CHAIN & CABLE COMPANY, INC. 
BRIDGEPORT - CONNECTICUT 




















In Business 


for Your Safety 


TR ee 
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Profit Opportunity 
Seeks Distributor 


THE ADVANTAGES OF DARCOVA PUMCUPS OVER ORDINARY PUMP PACKING 


The Darcova Pumcup line was first offered to industrial distributors two years 
ago, and in all parts of the country has proved to be a profitable and readily saleable 
line. Previously Pumcups had been sold through oil field distributors for many years. 





ORDINARY PACKING 
AS WEAR TAKES 


PUMP PISTON MOTION 


> 





ORDINARY PACKING—Each piston stroke means more wear and 
increasing fluid slippage. Pumping efficiency finally drops 
so low that the pump must be repacked. Note also that the 
friction load is the same on both load and return strokes. 


What Pumceps Are—The Darcova Pumcup is a composition 
cup, made of carefully selected materials in sizes to fit the 
liner of all pumps from 1” to 24”. Pumcups are made by 
Darling Valve & Manufacturing Company, maker of the 
original composition cup for oil well pumping. 


Hew Pumcups Work—Tie simple diagrams above show how 
the hydraulic pressure created by the pump action forces 
the Pumcup against the liner wall, insuring minimum 
fluid slippage, and constant high, pumping efficiency. 


is This Important ?— Many leading pump manufacturers sup- 
ply Pumcups as original equipment and endorse their use. 
Darcova Pumcups often last four or five times longer than 
leather cups or ordinary packing. In many cases they offer 
much greater improvement. Pumcup users have made 
savings of up to $100 per pump per year. Pumcups save 
power, reduce cost of labor and material for repacking, 
adjusting, etc. Also reduce expense of “down” time. 


How Pumcups Are Installed—Pumcups can be installed easily 
at any time. When necessary, an adapter piston to grip the 
Pumcups is installed with the Pumcup and fits every type 
of pump or piston. rod design. 


DARCOVA PU 
REGARDLESS OF 





DARCOVA PUMCUPS—Fluid pressure on the pumping stroke 
keeps the Pumcup sidewall in close contact with the liner, 
regardless of wear. Thus fluid slippage is constantly at a 
minimum. Note also pressure is released on return stroke. 


Types of Pumping Service—Pumcups are particularly recom- 
mended for severe pumping operations where other pack- 
ing materials fail, especially where that failure is due to 
high pressures and temperatures, or corrosive or erosive 
conditions. Pumcups are successfully serving in steam, 
hot and cold water, oil, gas, alkalies, acids, sewage and 
many other liquids. 


Hydraulic Systems—Pumcups are rendering very valuable 
service in all types of hydraulic systems: presses, lifts, 
pusher conveyor systems, machine tools, soaking pit 
covers, railroad car movers, etc. 


National Advertising — Darcova’s organization is contin- 
uously advertised in a dozen leading papers of the chem- 
ical, oil, gas, food, marine and other industries. Engineer- 
ing bulletins, direct mail letters, folders, etc., are available 
with your imprint. 


Sales Training—Darcova salesmen will help train your sales 
force. Darcova engineers, backed by more than 35 years 
of experience, will cooperate with you in studying your 
customer’s pumping problems. 





DISTRIBUTORS...A few choice territories are now open. For further informa- 
tion about Darcova Pumcups, our sales policy, price structure, etc., write to 
Darling Valve & Manufacturing Company, Williamsport, Pa. 





DARLING VALVE & MANUFACTURING CO. 


THE ORIGINAL COMPOSITION CUP 


WILLIAMSPORT, PA. 
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Conserve Man-Minutes 


Yes, the army needs toughness in tools 
as well as in men. Perhaps that’s why so 
many Disston saws are found with the 
armed forces—from Greenland to India. 
Ski troopers use light-weight Mountain 
Buck Saws, specially developed for them 
by Disston. On other battlefronts, Disston 
Power-Driven Chain Saws are clear- 

~—._ ing the way through woods or jungle 


a, 4 


— for tanks, trucks and guns. And 
wherever you go, you'll find Disston hand 
saws, circular saws, files and hack saw blades 
close behind the lines. 


Disston has produced many special tools for 
war industries, too. For example—Powder 
Heads used in making gun powder; Valve 
Plates for the scavenger pumps of tankers; a 
specially-shaped file for use on Stainless Steel 
blades of turbines for destroyers. 


The skill, the steel, the experience and engi- 
neering that helped solve these problems are 
vital ingredients of Disston standard tools. So 
when you need wood or metal cutting saws, 
files, hack saw blades, tool bits or machine 
knives, depend on Disston 
for tools that cut costs as 
well as they cut materials. 


For information, write 
Henry Disston & Sons, 
Inc., 723 Tacony, Phila- 


ond help win the war “¢lphia 35, Pa., U.S. A. 
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ANOTHER DISSTON 
WAR AD WITH A 
BOOST FOR FUTURE 


SALES! 


will appear in the following publi- 


This advertisement 


cations : Newsweek, July 10; Busi- 
ness Week, July 8; Modern Indus- 
try, July 15; American Lumber- 
man, July 22; and the July issues 
of Mill and Factory and Amer- 
ican Machinist. 


HENRY DISSTON & SONS, INC. 
723 Tacony, Philadelphia 35, Pa., U.S. A. 


Branches: Boston, Chicago Donok Memphis, 
New Orleans, Seattle, Portland, Or San Fran- 
cisco, Vancouver, B.C. Canadian Fagor Toronto, 
Australian Factory: Sydney, N.S. W 





DONT FALL FOR THAT 
GAG, MAMIE, You CouLD 
DOIT YOURSELF WITH 
THAT LIGHT TAYLOR 

SPIRAL PIPE / 


But there's no foolin’ about the strength! 


ES, Taylor Spiral Pipe is remarkably light. But still 
more remarkable is the strength it offers in propor- 
tion to its weight. Those who fully appreciate this have 
made some mighty worthwhile savings in‘ piping costs. 
Take the ordinary run of moderate and low pressure 
services like those listed below. For such applications 
the attitude too often is: ‘That's just ordinary service; 
use ordinary Standard Thickness pipe.” But hundreds 
of installations have shown that light-but-rugged 
Taylor Spiral pipe can handle these applications with 
strength and service life to spare. 


Taylor Spiral pipe accomplishes this because it is the 
strongest type of pipe of its weight. Its light weight, 


without sacrificing strength, cuts its installed cost way 
down—in many cases to half that of the heavy pipe it 
so adequately replaces. And today the conservation of 


vital steel ranks with the saving of dollars. 


Changing to Taylor Spiral pipe for services like 
those listed below is made easy by the complete range 
of sizes and wide variety of fittings. Thicknesses range 
from 18 to 6 gauge; sizes from 4” to 42”; joint lengths 
up to 40 ft. All types of end joints and couplings, all 
kinds of fittings and specials or fabricated assemblies, 
are produced by Taylor Forge, assuring a complete 
service and undivided responsibility. 


TAYLOR FORGE & PIPE WORKS 


General Offices & Works: Chicago, P. O. Box 485 7 
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New York Office: 50 Church St. * 


Philadelphia Office: Broad Street Station Bldg. 


SELL TAYLOR 
SPIRAL PIPE FOR: 


@ High and Low Pressure Water Lines 
@ Low Pressure Steam and Air Lines 
@ Steam and Diesel Exhaust Lines 

@ Vacuum and Suction Lines 

@ Blower Piping 

@ Sand and Gravei Lines 

@ Industrial Gas Lines 

@ Oil and Gas Gathering Lines 

@ Swing Pipe | 

@ Spray Pond Piping 


@ Hydraulic Mining 
| @ Dredge Lines | 
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in ROEBLING 
Agency Relations 


Wire rope of top quality, capable of deliver- 


QUALITY PRODUCT: | ing service that means satisfied customers 


and repeat business. 


A line of wire rope and fittings that is com- 


COMPLETE LINE: plete and permits supplying the requirements 


of every user. 


. A price basis that permits competitive selling, 
FAIR PRICES: yet assures a reasonable profit. 


A business relationship in which the stetus 
CLEAN-CUT POLICY: of competition and territories is clearly un- 


derstood and abided by. 


Thorough-going sales assistance in the form 
of industry-wide advertising, frequent direct 
mail contacts and engineering service made 
available through the distributor. 


RO ¢ ca i : N oS (ER Wire Rope and Strand * Fittings ° Cold 
Rec ecoae Rolled Strip * Aircord, Swaged Terminals 


and Assemblies * Round and Shaped Wire 
Wire Cloth and Netting * High and Low 
Carbon Acid and Basic Open Hearth Steels 
Suspension Bridges and Cables * Electrical 


JOHN A ROEBLING'S SONS COMPANY Wires and Cables * Aerial Wire Rope Systems 
TRENTON 2, NEW JERSEY 


Pacemaker in Wire Products 





Branches and Warehouses in Principal Cities 
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Here’s how Duff-Norton paves the 
| way for your sales of 


Throughout the year you'll find 
Duff-Norton backing up your sales 
of Duff-Norton Jacks in many ways. 
First—a complete line of highest 
quality jacks. Duff-Norton Jacks 
have speed, power, sturdiness and 
dependability that makes them 
‘good sellers."” Take advantage of 
the sales opportunities of Duff- 
Norton Jacks now! 
Secondly—you'll find Duff- 


Dare Nortomyacks 


Norton advertisements in the many 
trade publications shown at left— 
all pointing prospects your way. In 
addition, many annual reference 
publications carry Duff-Norton 
copy. 

And also— available for your im- 
print are eye-catching envelope 
stuffers, together with numerous 
bulletins and the new Duff-Norton 
Catalog 202. 


Look for this insignia 
in Duff -Norton’s 1944 
advertising. 


Write for copies of this Catalog. 


Be sure you have a supply ofthe new Duff- 
Norton Catalogs on hand for your customers. 


The 


DUFF-NORTON MANUFACTURING COMPANY 


Representatives in Principal Cities 


PITTSBURGH, PENNSYLVANIA 


Canadian Plant: Coaticook, Quebec 








The Bren Gun is precision made. On many of its parts, where 
close tolerance work is a “must,” BRIGHTBOY’s resilient rub- 


ber and abrasive combination has materially speeded produc- 


tion and improved the finish. 


BRIGHTBOY is back of the Bren Gun and hundreds of other 
implements of war, contributing an entirely new conception of 
precision-quality finishing. On the basis of its war production 
record, BRIGHTBOY will continue to bridge the gap between 
the grind and the buff in peacetime production applications. 

Here are the facts behind BRIGHTBOY’s sales achievements: 
Liberal profit margin and a selected-distributor sales policy— 
plus the wide versatility of the line. . . . Effective advertising, 
in publications which cover industry, from management and 
production executives right down to the man at the bench... . 


Shop literature, covering specific methods and applications. 


BRIGHTBOY INDUSTRIAL DIVISION 
WELDON ROBERTS RUBBER CO. Newark 7, N. J. 
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Building Business --- for YOU 


‘ vEN while so many materials are 
EK “restricted,” prominent distrib- 
utors tell us that they are feeling the 
benefits of our development and pro- 
motion work. 

Pictured above are some of the 186 
publications in which. U.S. Steel ad- 
vertisements are appearing on reg- 
ular schedules. They include thirty 
which are of general interest to busi- 
ness men and their families. The 
other 156 publications are industrial 
and technical magazines read by key 
men in all sorts of plants. These are 


the men who are responsible for plant 


U-S‘S DISTRIBUTOR PROD 


Floor Plate 
Structural Shapes 


Merchant Bars 
Stainless Steel 


Plates 
Fence 


construction and maintenance—for 
production, fabrication and assembly 
. . . for equipment, repairs and re- 
placements—the purchasing group to 
whom you will look for postwar 
orders. 

Now is the time for you to tie in 
with this program, to make sure that 
you will get your full share of the 
steel business in your territory in 
postwar open markets—when you 
will again be selling. 

To get set for this steel business, 
shrewd operators in your business 


are keeping in close touch with all 


WS 
Steel Sheets 
Other Steel Products 


CARNEGIE-ILLINOIS STEEL CORPORATION, Pittsburgh and Chicago 
COLUMBIA STEEL COMPANY, San Francisco 
TENNESSEE COAL, IRON & RAILROAD COMPANY, Birmingham 


United States Steel Export Company, New York 


wUNIE-ED 


et ATE 


local concerns who habitually buy in 
l.c.l. lots. They are planning to main- 
tain stocks that will be adequate for 
these markets, yet can be turned 
frequently, profitably. 

It will pay you well to cash in on 
the general acceptance of U-S-:S 
Steels evidenced by your customers. 
The advertising, development and 
promotion U-S-S 
Steels constitute the industry’s great- 


campaigns for 


est effort to build a bigger business, 
with greater profit opportunities than 
ever known before for industrial dis- 
tributors of steel products. 
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HI-LIFT ELECTRIC HOIST and 


Votleews TRAVELATOR 








No “beef.and brawn” is needed to handle heavy loads with a 
Northern Hi-Lift Hoist. It's so easy to manage that girl power 
can be as useful as manpower. 

Fast— powerful — built to take plenty of overload— the Northern 
Hi-Lift Electric Hoist also has extreme high hook lift—makes 
maximum use of headroom. Write for Bulletin H. 
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e for wie _ THE NORTHERN TRAVELATOR. 


irned Provides electric travel for hand-travel cranes. It is inexpensive 


— hy ) : and any good mechanic can apply it in two or three hours. No 

.$.8 m\! x part of the crane is dismantled. Push button control, with pendant 

Sia push arranged to follow the load. Even a girl can operate a 
ond ss Travelator equipped crane. Write for Bulletin T. 
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ENGINEERING WORKS 
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fe MILL SUPPLY 
SALESMEN 


Q. What are the different types of bonnet design 
used in Globe and Angle Valves. 






A. There are four types: Screwed Bonnet; Union Bon- 
net; Bolted Flanged Bonnet with Inside Screw 
Rising Stem and Bolted Flanged Bonnet with Out- 
side Screw Rising Stem and Yoke (O. S. & Y.). 
Their characteristics are as follows: 


Screwed Bonnet. As shown in the illustration, the outside 
of the base of the bonnet and the inside of the neck of the 
body are threaded. Thus the bonnet is attached to the body 
by screwing it into the body neck. This is the simplest and 
therefor the most inexpensive type to make and is generally 
used in low pressure services. However, the operation of SCREWED BONNET 
screwing the bonnet firmly into the body neck to make a 
tight seal tends to spread the neck. It is therefor more diffi- 
cult to make a tight seal again after the valve has been 
taken apart for reconditioning. 


Union Bonnet. This design provides a quick, easy method 
of coupling and uncoupling the bonnet and valve body, 
UNION BONNET and is therefor especially favored where the use of soft 
metal or composition discs requires periodical uncoupling 
of the bonnet to make replacements. The union bonnet 
provides a tight closure with a minimum of effort. The 
bonnet is provided with a bevel which engages against a 
corresponding bevel in the body neck. The heavy hexa- 
gonal ring nut can be readily wrenched down to provide 
an absolutely tight seal. Furthermore, pressure within the 
valve body tends to seal the joint even more tightly. And, 
as all parts are in compression and firmly held in place, 
distortion is unlikely and the bonnet can be detached and 
tightly sealed in place again any number of times. 


Bolted Flanged Bonnet. When the larger sizes of Globe valves 
are required, the sturdy bolted flange connection is recom- 
mended. In this, the two flanges, properly gasketed, are 
bolted together with an ample number of through bolts or 
studs to provide positive purchase on the gasket. There are 
two types, as illustrated: the Inside Screw Rising Stem, with 
the stem threaded through the base of the bonnet (as in the 
screwed or union types) and the Outside Screw 0.S. &Y. 
Rising Stem and Yoke (O. S. & Y.), with the stem 

threaded through the upper part of the yoke arms. 


This type has a bolted packing gland and an extra h C 
large stuffing box. It is not only the sturdiest de- T e Wm. Powell 0. 





sign but also provides the advantages of the out- Dependable Valves Since 1846 
side screw rising stem which were discussed in the 
BOLTED FLANGED BONNET February Quiz on Stem Action. Cincinnati 22, Ohio 
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>| EXCLUSIVE SALES POINTS 
SELL “Zoececk BELTS 


3 Facts to Remember about Leather... 
3 about “Xesearch”...Make the Strong- §@ Tue PROOF ts m Tus Pictunas 
est Selling Presentation for Any Belt : 













“‘Weight-controlled” currying works back into 
the leather exactly the correct amount of 
lubricating materials to give flexibility, extra 
“pulley-grip”’ and long life. 





1. More production, because leather’s superior traction, 
which improves with age, means more power delivered. 
2. Less maintenance, because leather has natural “give 
and take’’, handling shocks without undue strain on belt or 
=) equipment. 

3. Longer life, because leather’s tough, interlocking fibres 
have high resistance to both surface wear and internal friction. 


Exclusive method of pre-stretching according 
More Leather Is Used for Transmission Belts to hide characteristics removes non-elastic 


Than Any Other Material stretch during manufacture and increases 
tensile strength 15%. 


G&K patented ‘‘Tension-Cementing”, the 
only method ever developed to cement plies 
1. Most production, because exclusive “Research” proces- with mechanical perfection, gives ‘‘Research”’ 


sing adds extra pulley grip. 3% more production guaranteed. i prvedhenryny = Sag adhesive strength 
2. Least maintenance, because G&K’s exclusive pre- 

stretching process removes non-elastic stretch, resulting in 
fewer takeups. 

3. Longest life, because precise “‘weight-controlled”’ curry- 
ing — plus patented ‘‘Tension-Cementing” — result in ex- 
tremely long life. 

0. 


More Leather Belts Are “‘G&K’’ Than Any Other Brand 


“‘Research”’ Belting is manufactured from green hide to 
finished product under one roof, under one control, in the 
world’s largest industrial leather plant. Because of 
Graton & Knight’s diversity of industrial leather products, 
the hides most suitable for power transmission are selected 
for belting; others are diverted to other uses. 





Yc can promise your customer at least 3% more pro 
GRATON & KNIGHT COMPANY juction ... 2 to 4 times longer life... on long centers or 
pivofegq pases 


339 Franklin St. Worcester 4, Massachusetts 
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FEWER CHANG 


ON MACHINE 


@ Every plant man recognizes tool change-overs ag 
“necessary wastes.” Expensive machines stand i¢ 

workers mark time, production stops while a worn toa 

This is a situation that spells “sales” for the distrib 

tion to offer a practical way to hold such “necessary! 
rock-bottom. Explain to customers and prospects how Aff 

Steel Blades increase the time between blade change 
Tell them of the remarkable endurance of Silver Steel, the ft 
steel that goes into the blades with the “Blue Ends.” For ple 
men who want proof of these and other qualities of Silver St 
Blades on work of their own choosing, call on Atkins Engi 
Cutting Service. Write us today for information. " 


£. C. ATKINS AND COMPANY, 455 S. Illinois St., Indianapolis 9, & 
EE ES ee ee, ie ee 
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THIS IS A TRICK ...THIS 
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PULLING a rabbit out of a hat is a trick for a 
magician. But it’s no trick at all for a Mill Supply 
House to pull dollars by the handful out of 
FLIX pads. 

Sixty seconds’ pencil-work in the margin of this 
page will open your eyes to the profit possi- 
bilities in FLIx pads. Just multiply the number 
of 500-man industrial shops in your territory by 
25,000 and you have the minimum, potential, 
annual market for FLIx pads. Last year, industry 
spent 60 million bucks for just one of the many 
products used to do a job that Fiix pads will 
do better. 

What is that job? 

It's the all-important one of removing oil from 
the skin. With thousands of men 
and women in your territory at 
working with cutting-oils today, ‘ 
you have a ready market for FLIx 
pads. Old rags, waste, paper 
towels do little more than spread 
the oil evenly on the hands. Fiix 


pads absorb the oil, getting down 
4 . 
< 


etiedind 5 F* 
/ 


PUI 


Remo 


to the very last drop. If allowed to remain, oil can 
cause serious skin-diseases with resultant lost 
time and crippled production. 

We've got a sales story on FLIx, to help you 
put this product across, that has bowled over 
many a hard-boiled purchasing agent. Get the 
FLIX story into any plant, and you've got “sales- 
men” working for you from the top down. The 
Big Boy wants FLIx pads because they’re eco- 
nomical. The Safety Director wants them because 
they're sanitary—they are both prophylactic 
and therapeutic. The Production Manager wants 
them because they cut down lost time. The em- 
ployees want them because they're quick, clean, 


efficient, and as personal as a handkerchief. 


TO MAKE IT EASY FOR YOU 


Just tear-off this bottom part of the page and 


hand it to your secretary. It costs you nothing 
c to get the facts. 
" eeheebenteien teenie eee 
* Miss 


DROP these people a line and ask 
them for the complete story — sales- 


on FLIX pads. Write to nearest supplier 


| 
| 
| 
| 
| helps, sample, profit set-up, prices, etc., 
| 
| listed. 

| 

| 


SIGNED 
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* Pat. Pend. 


SUPPLIERS: MIDWEST & SOUTH—WAVERLY PETROLEUM PRODUCTS CO., PHILA. 6, PA. 
WEST—WAVERLY PETROLEUM PRODUCTS CO., RUSS BLDG., SAN FRANCISCO 4, CALIF. 


EAST—REFINERS LUBRICATING COMPANY, NEW YORK 1, NEW YORK 
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re CHAMPION s&s 


SELLING POINTS 


















Lamp tubes and bulbs are ideal supply items. Every customer and prospect uses 
lamps. The repeat business is sure and steady month in and month out. The proved 
advantages of better industrial lighting are creating a steadily expanding market 
for quality lamps. 


Champion Lamps are more than just staple items, they are profit items. The Champion 
selling franchise puts you in a position to build steadily profitable volume at lowest 
handling cost. 


Champion Lamp quality and sustained excellence of performance keep your lamp 
customers sold. Back of Champion quality are the production and service resources 


of one of the largest and strongest producers in the lamp industry. Trained field 
men provide prompt assistance on all lamp and lighting problems. 


The Champion Diamond and what it stands for is recognized by industry as a sym- 
bol of lamp quality and economy. Champion industrial advertising is steadily broad- 
ening the acceptance and appreciation of Champion Fluorescent and Incandescent 
Lamps. 


= f 4 ' 
CHAMPION LAMP WORKS 


Lynn, Massachusetts 


DIVISION OF CONSOLIDATED ELECTRIC LAMP CO. 
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INCREASE YOUR 
BY BETTER SELECTION OF... 


15" and 20” Drill Presses 
260 to 5200 R.P.M. Hand or 
power feed. 


American industry has about reached the 
“bottom of the barrel’ for man-power. Any 
required increase in production, therefore, 
must come from improved efficiency of pres- 


ent workers and their machines. 


Alert manufacturing executives have sub- 
stantially increased production with marked 


savings in power, capital investment and 





operating cost—by using fast, streamlined 
Walker-Turner Machine Tools on hundreds 


of jobs where heavier and slower equipment 
had been employed formerly. A few of these 
“speeder-uppers” are shown on this page. 
Send for Catalog. 


ole 
to WALKER-TURNER DISTRIBUTORS 


¢ This is one of a series of advertisements 
thet appear every month in the leading metal- 
working publications. In this manner, we keep 
industry informed of the wide usefulness of 


WALKER-TURNER MACHINE TOOLS 


company, inc. DRILL PRESSES —- HAND AND POWER FEED e¢ RADIAL DRILLS 
PLAINFIELD, N.J. METAL-CUTTING BAND SAWS ¢ POLISHING LATHES © FLEXIBLE SHAFT MACHINES 
RADIAL CUT-OFF MACHINES FOR METAL © MOTORS © BELT & DISC SURFACERS 


MILL SUPPLIES ¢ JULY, 1944 





A wide variety of jobs can 
be done accurately, quickly, 
easily and economically on 
the AMMCO 7’ Shaper. 

This precision machine has 
proved itself an essential ma- 
chine tool for handling exact- 
ing jobs in industrial plants, 
the army, the navy,the marine 
corps, in mobile machine 
shops, government agencies, 
laboratories, tool makers 
shops, technical schools, etc. 

Construction incorporates 
many features you would ex- 
pect to find only in larger, 
more expensive machines... 
For example: WAYS of ram, 
tool head, and front face of 
the main frame are of the 
“VEE” type, hand scraped to 
insure accuracy and long life. 

Available for stationary in- 
stallation or as portable unit 
... Portable model is mounted 
on sturdy maple cabinet, and 
can be rolled from job to job 
...Just plug in to an electrical 
outlet, and go to work. Saves 
steps and time. 


rae 
ay a 


Has “VEE” Type Ways .. . Handles a wide variety of work . . . Accurate . . . Portable 


tel ea ‘ » 2 ¢ oa 
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2100 COMMONWEALTH AVENUE 
NORTH CHICAGO, ILLINOIS 
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very DAY —at the fatigue point in 

“ each shift—every Thermoid em- 
ployee is served a container of energiz- 
ing milk. And the workers enjoy a 
relaxing ‘‘seventh inning stretch” as 
the containers are handed around at 
machine, bench and desk. 


How did we come to put the milkman 
on our payroll ? 


One answer is found in the results of 
his visits... the noticeable improve- 


ment in the health of both plant and 
office workers . . . the steady decline in 
fatigue-born accidents . . . the equally 
steady, over-all rise in the quality of 
Thermoid production. 

Another important reason, however, 
was the unique spirit of cooperation 


that governs all activities here at 
Thermoid. Long ago, we learned that 
the sides of the business triangle—the 
employer, the employee and the cus- 
tomer—are held together by common 





Thermoid 
Rubber 


DIVISION OF THERMOID COMPANY 


TRENTON, NEW JERSEY 


TUB 





interests; and retarded functioning of 
one impairs the useful strength of all. 


Thus, the idea of free milk each shift 
is neither paternalism nor soft per- 
suasion in the minds of Thermoid 
workers; but is welcomed by them as 
a common sense way of meeting a 
mutual problem. And that is the spirit 
that makes our customers say: “It’s 
Good Business To Do Business 
With Thermoid.” 


THE THERMOID LINE INCLUDES: TRANSMISSION BELTING ¢ F.H.P. AND 
MULTIPLE V-BELTS AND DRIVES ¢ CONVEYOR BELTING « ELEVATOR 
BELTING «© WRAPPED AND MOLDED HOSE ¢« SHEET PACKINGS °« 
INDUSTRIAL BRAKE LININGS AND FRICTION PRODUCTS « MOLDED 
HARD RUBBER AND PLASTIC PRODUCTS. 


IT’S GOOD BUSINESS TO DO BUSINESS WITH THERMOID 


ERCULIN TESTES 


paSTEURIZED 
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LIFETIME LUBRICATION 


4 
Come salt water, sand, grinding 
coral rock or mud, the chains which 
drive the LVT must keep on work- 
ing. And the pins in these chains 
must take some terrific shocks, 
strains and wear. 


There was needed a water-repellent, 
extreme pressure lubricant for these 
pins, which must be lubricated for 
life in the factory. There is no op- 
portunity to relubricate them when 
these Water Buffaloes are in action. 


With this problem, the makers came 
to the Keystone Lubricating Com- 





REG. VU. S. PAT. OFF. 


In the heroic attack at Tarawa, the LVT—nicknamed 
the “Water Buffalo” by the Marines—proved how well 
it can fight its way over water, reefs, sand or shore. 


. 


~ 
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pany. As usual, “Keystone” had the 
answer — a waterproof, extreme 
pressure grease of high viscosity 
that could take the toughest pun- 
ishment like a true Marine. 


“Keystone” Specialized Lubricants 
are solving hundreds of new 
problems resulting from the war. 
**Keystone”” has the lubricants 
your customers need, too. Our 
Distributor in your locality will 
gladly cooperate with you in mak- 
ing “Keystone” products available 
to them. 


; KEYSTONE LUBRICATING COMPANY : Est. 1884 


TARDE manne ‘21st, Clearfield & Lippincott Sts., Phila. 32, Pa. 


SPECIALIZED 
LUBRICANTS 


MILL SUPPLIES ¢ JULY, 1944 















4 
E 






















DRILLING 





@ Get your small tool jobs done faster 
with ARO Pneumatic Tools! Designed 
with tremendous power in a surpris- 
ingly small unit, ARO Tools turn 
out more work...and-with Jess fatigue. 
The ARO line of small pneu- 


- matic tools is especially casy-to- 





po it with ARO pneumatic tors 


“we 


handle for women operators... oR 


uu 


MILL SUPPLIES ¢ JULY, 1944 


A 







for drilling, mut-setting, screw-driv- 
ing, grinding and countless other 
jobs. Simple in design...rugged... 
dependable... stall-proof. Immediate 
delivery of repair parts and excel- 
lent field service. Writefor new 
catalog No. 44. The Aro Equip- 
ment Corporation, Bryan, Ohio. 





NOW 1s rut TIME 
aber a4 choose up sides! 





= 
A lot of industrial distributors 
are doing some tall thinking 
these days. Maybe it goes some- 
thing like this: 

We're all in the midst of the 
most turbulent mess this old 
world has ever brewed. Your 
customers have been yelling 
bloody murder for delivery—de- 
livery — delivery — and you in 
turn have been singing the same 
wail to your suppliers. 

The going is still tough—but a 


little sunshine is beginning to 
show around the edges. 




























Perhaps the stresses and 
strains of trying to keep afloat 
during a global war have thrown 


ments. 


ce MINE 
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a new light on post-war align- 


aia: 


ALSO MAKERS OF DYRH 


MILL SUPPLIES * JULY, 1944 


Maybe it would be worth 
while for you to check into the 
DURO Story—and learn how this 
organization did its level best to 
treat its distributors fairly during 
the most feverish sellers’ market 
the world has ever seen. 

Maybe it would be profitable 
to learn why the statement 
“DURO design means better 
value for your customers” is a 
fact and not just a selling story. 

Out here at DURO—where our 
facilities are devoted exclusively 
to the making of quality tools— 
there are some important things 
in the making—things that can 
mean a great deal to any dis- 
tributor in the light machine tool 
field. 

So—before you choose up 
sides—it will pay you to hear 
the DURO story. Just drop us a 
line—and we'll arrange it. 
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2 JOBS 


CUTTING AND SMOOTHING 
AT EVERY STROKE! 


When your customer watches a NUCUT File a. work, he is certain 
to agree that it is almost as if two files were on the job. 


NUCUT’s coarse teeth cut deep, clean, true. 
Its fine teeth level the surface smooth. Both 
operations take place at the same stroke, with- 
out any scraping or skidding. 


Because of this unique combination of coarse 
and fine teeth, NUCUTS do more work, faster, 
easier, with less effort. Let him try a NUCUT 
on stainless steel, iron, aluminum, brass, cop- 
per, slate, wood, fiber or plastics, and the re- 
sults will speak for themselves! 


See your distributor for the proper lengths, 
shapes and cuts you need to meet all your 
customers’ needs best. 


MILL SUPPLIES 


CAMERA SHOWS NUCUT’S “WAVY TEETH” DESIGN 


From this reproduction of an unretouched 
micro-photograph, you can see the patented 
(No. 2027039) “Wavy Teeth” design that 
identifies a NUCUT File. It is this feature that 
enables a NUCUT both to cut and finish at 
the same time. 


HELLER BROTHERS COMPANY 
America’s Oldest File Manufacturers — Good Tools Since 1836 


Newark, New Jersey ¢ WNewcomerstown, Ohio 


ASK FOR THE FILE WITH THE WHITE TANG 


© JULY, 1944 
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If you can’t sell them Phillips Recessed -Head 
Screws, at least you can sell them slotted 
‘screws that are made right...Here are some 


common faults to look for in Slotted Screws... 


SLOTS BURRS AND 


ots 
TOO St off CROOKED 


SHALLOW pincHED 


CENTER sioTs 


SET ECO 
VEY EGE COC 
VWEYEE 
WEVYEGESES 


HEAD BREAKS DRIVER SLIPS DRIVER CAN'T ENTER HEAD BREAKS WORK MARRED 


Don’t make the common mistake of assuming that 
“screws are just screws’—all pretty much alike—re- 
gardless of who makes them. Quality varies widely 
even in the common wood screw, and it makes a lot of 
difference to your customers. 

If you don’t want to be “cussed out” for selling 
“lousy” screws, insist on the screws you handle having 
clean slots of the right depth, properly centered, free 
from burrs, with good threads and points. You will 
save your customers many broken heads and marred 
jobs, and yourself many complaints. 

The enlarged photographs above picture a number 
of the common faults actually found in a single purchase 
of commercial screws NOT made by National. 


THE NATIONAL SCREW & MFG. CO., CLEVELAND 4, 0. 
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Show a customer any Kennedy 
Valve in your stock... let him SEE 
the generous proportions of body, 
stem, flanges, bolts and hand-wheel. 
If a Kennedy Valve is taken apart. 
similarly substantial stem-operating 
mechanism and stem contact threads 
will be found. The entire valve looks 
sturdy and is sturdy. Your customers 
are always safe when they buy 
Kennedy Valves, whether gate, 
globe, angle or check types in iron 
body or bronze. 


THE KENNEDY VALVE MFG. CO. 


Elmira, New York 


Fig. 57—Kennedy Siandard Iron Body Gate Valve 
with Double Discs. Kennedy Iron Body Gate 
Valves are also built with solid wedge disc. 
and in all sizes for steam pressures up to 250-lb. 
and for water pressures up to 500-lb. 
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KENNEDY valves... pine fittings... pire kydeants 
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@ This timely sales suggestion finds quick ‘interest 
with plant men looking for ways to increase effective 
power for war production. "Belt efficiency by the 
can"! Yes, just brush it on any kind of belt—it gives 
a non-slip grip that steps up delivered power as much 
as 40%. It conserves belts, prolongs life of shafting 


and bearings, reduces time-out for take-up and 
other maintenance. 

These sales arguments are based on proven facts— 
proven by nearly half century of service. Talk these 
advantages up—watch profits mount. Cling-Surface 
meets government specifications and is in active 
service with the U. S. Army and Navy. 


CLING-SURFACE COMPANY, 1040 Niagara St., Buffalo, N. Y. 
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SPEEDS PRODUCTION~ REDUCES WEAR 
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Pipe Cutting 


i 3 
\ tight place 


Fast 












Heavy-Duty 
Cutters, 5 
sizes to 6“ 


4-Wheel 
Cutter 


wore j 
gat Ge 


Its Popularity 
Is Growing Rapidly 


® Short handle and 4 wheels make this 
cutter fast anywhere — and worth its 
weight in gold in tight quarters. If 
there’s room for a quarter turn, it cuts 
easily, cleanly. Well balanced in design, 
its strong malleable frame keeps it al- 
ways cutting true — every cutter tested 
and guaranteed. Heavy-duty wheels of 
heat-treated special steel. Made in 2 
sizes: No. 42, 4” to 2”; No. 44, 2}” to 
4”. It pays you to stock and sell this 
popular RIBAID . 


x PIPE 

















With 
RID No. 65R 


You Start Threading 
in Ten Seconds! 














"2 x Quick Setting 
ee to 1" to 2" 
Be Pipe 

na * Instant Work- 
ee holder Setting 


You Profit By Selling This 
Modern Work-Saver RIFAID 


@ This self-contained ®IPAID saves 
changing dies— almost automatically 
it sets to 1”, 14”, 14” or 2” pipe. A 
quick twist of the gauge plate sets the 
workholder — no bushings. It’s easy, 
fast, foolproof. So neatly balanced that 
high-speed steel dies cut micrometer 
perfect threads without effort. Tough 





Face View 


of No.65R_ Steel-and-malleable for long life. Let a 
ie Stock customer try it—and you've made a gale. 


TOOLS x 


THE RIDGE TOOL COMPANY 


Elyria, Ohio, U.S. A. 
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CONTROLLED HEAD SIZES 


An Upson Quality feature that means 


Repeated checks on the accuracy 
of heading dies is another of the 
many CLOSE CONTROLS that 
hold a tight rein on Republic 
Upson quality. 


Republic Upson controls insure 
a high brand of quality, because 
they extend from the processing of 
the ore all along the line to the fin- 
ished product. And because these 
controls are guarded by ONE in- 
tegrated organization—Republic 


This advertisement is appearing in the following 
publications: Hardware Age, and Southern Hardware. 


—you not only get headed and 
threaded products of higher qual- 
ity but also the responsibility for 
their performance is centralized. 


These and other controlled qual- 
ity features assure you that Upson 


better bolted joints 


products are accurate to size, that 
heads are sharp-cornered and full 
formed, that threads are strong 
and clean cut. And in use those 
advantages mean faster and better 


bolted assemblies with less waste. 


REPUBLIC STEEL CORPORATION 


BOLT AND NUT DIVISION e CLEVELAND 3, OHIO 


Berger Manufacturing Division ° 


Niles Stee! Products Division 
Union Drawn Steel Division + 


Steel and Tubes Di 


Culvert Division 
vision 


Truscon Steel Comeagy 


Export Department: Chrysler Building, New York 17, 


REPUBLIC 
BOLTS 


Other Republic products 'nclude Pipe, Sheets, T 
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Talk of the Trade 


MUSIC HATH CHARM: Known around Memphis as the Vincent Lopez 
of the supply business, Richgrd “Dick” Alcott (Riechman-Crosby) 
knows what to do when he’s confronted with a balky buyer . . . Dick 


wears down resistance via the piano. 


CALIFORNIA HERE I COME: Ross McKinstry (Sterling Products) 
looked so healthy when he returned from a sojourn in Palm Springs, Harry 
Pulver (Pulver Machinists Supply) promptly bought a ticket for the Coast. 


PROOF OF THE PUDDING: Just to prove to himself that a recent item 
about his being a whiz at golf and billiards was accurate, Perley Chase 
(Chase, Parker) went out on the links and scored his third hole-in-one. 


CONVENTION CHATTER: Although not on the program, a completely 
extemporaneous speech delivered by Ed Sullivan (Hunter & Havens, Hart- 
ford) in a private room was acclaimed as one of Chicago’s best . . . It was 
one of those hypnotic speeches . .. Ray Neal (R. C. Neal) furnished some 
impromptu entertainment at Old Heidelberg . . . Suffering from that con- 
vention disease, lobby legs, Ray sidestepped a request for some jitter- 
bugging by falling back on the speech making course he took in Washington. 


CONVENTION CASUALTIES: Dan Northup (Henry G. Thompson & 
Son) took home a wrenched back as a souvenir of the war conference . . . 
John Crimmins (Mills & Lupton) broke his glasses . . . Alvin Smith 
(Smith-Courtney) could find no takers for his offer to share his doctor- 
prescribed concoction—iodine and creosote . . . Jake Disston (Henry 
Disston & Sons) acquired a beauty of a shiner and didn’t blame a door . . . 
A bee stung him, he said. 


IT PAYS TO ADVERTISE: Rudy Orlob (Industrial Supply Co.) let 
everyone know he was from Utah by handing out silver dollars among the 
delegates . . . Of course, he collected dollar bills in return but, nevertheless, 
he did a thriving business . . . No profit, no loss. 


RED LETTER DAY: Charles Patrick Carroll (Independent Pneumatic 
Tool) watched his new fedora sail into a mud puddle along windy Michigan 
Boulevard . . . Just to make matters worse it was on the same day that he 
lost the decision to his local draft board 


OLD MAN RIVER: For fifteen days, Ray Hollis (Paasche Airbrush) 
worked with the Illinois National Guard sandbag detail, fighting the 
Mississippi which went on a rampage in April .. . Ray gained twelve pounds. 


ON THE HOME FRONT: Edward K. Welles (Chas. H. Besly) is slated to 
become vice-chairman of Chicago’s Red Cross Chapter . . . Mrs. Welles 
is a Nurse’s Aide. 


ANNIVERSARIES: Don Mateer recently celebrated his 50th anniversary 
with Barrett Hardware, Joliet . . . The local newspaper devoted a special 
section to Don’s reminiscences of things that used to be . . . Charles S. 
Trott (Parker-Kalon) is rounding out 30 years with his organization. 


BAFFLING THE CUSTOMERS: New customers often think they are seeing 
double when they visit the Marshall Tool & Supply (Los Angeles) . . . Carl 
and Mack Marshall are identical twins. , R. W.B. 
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It's hard to believe 


Double trouble 
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On vacation 


And there’s no mirror 
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Its PROFIT he can poc 


— Distributor has every chance we can give 
him to pocket all the profit on Jenkins Valves sales. 
It’s not the kind of profit that tends to disappear (as 
many do) before it can be realized. 


We've done a lot of planning and plugging, from ’way 
back, to make his profit a clean one, and every Jenkins 
Distributor knows he can count on this backing. 


His profit is insured by Jenkins quality. Jenkins 
Valves have been rated tops in design and performance 
for over 80 years. That makes them easier to sell. 


His profit is insured by Jenkins advertising. In 23 
leading magazines, the Jenkins Valve story is told every 
month to 650,000 readers — industrial, purchasing, engi- 
neering, management. There’s no better-known valve 
in the market. 


His profit is insured by Jenkins sales assistance. 
Jenkins Service Representatives are in there “pitching” 
wherever valves are used. Their work warms up pros- 
pects, keeps customers happy, saves the distributor’s 
selling time and effort. 


His profit is insured by Jenkins Engineering Service. 


because Jenkins backs him all the way 


Experienced valve specialists give complete cooperation 
in solving customers’ problems — building confidence 
that boosts sales. 

His profit is insured by Jenkins distribution policy. 
Jenkins Selective Distributor Plan makes sure every 
distributor gets ample opportunity for substantial sales 
volume. 

Add ’em up, and it’s easy to see why the Jenkins Dis- 
tributor’s profit is still there, when all the figures are in, 
and why Jenkins Valves top his list of money-makers, 
year after year. 

Jenkins Bros., 80 White Street, New York 13, N. Y.; Bridge- 
port, Conn.; Atlanta, Ga.; Boston, Mass.; Philadelphia, Pa.; 


Chicago, Ill. Jenkins Bros., Ltd., Montreal; London, England. ote tomy 


2S: Be 
JENKINS VALVES 


SINCE 1864 
Por every industrial, engineering, marine and plumb- 
ing-heating service ...in Bronze, Iron, Cast Steel and 
Corrosion-Resisting Alloys... 125 to 600 Ibs. pressure. 


Sold Through Industrial Distributors Everywhere 















distributors who serve industry, ' 
Republic Distributors, with close factory coopera- 

tion in technical planning and manufacture of me- 

chanical rubber products, will be of unusual service 


in these postwar projects. 
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Think it over. 

Before you decide to leave your present job—wait just 
a minute. 

Maybe the mill supply company you work for isn’t 
rated “locally essential”. Just what does that mean? 

Well, first it means that because of the new rules which 
took effect July 1, the choice of your next job would be 
pretty much out of your hands. The United States 
Employment Service (“USES” for short) has all the say 
about that. It can tell an employer in a place where you'd 
like to work that he cannot hire you. It can send you 
where it decides men are necessary. You won't have to 
take the job. But you won't always get the job you want, 
either. You may not like the union set-up. You may not 
want to pay union dues or have your whole job depend 
on whether you continue to pay your dues. But no mat- 
ter. If that’s the set-up in the place where USES sends 
you, you take it. 

Now, about that word “essential”. 

By and large the government does a pretty good job of 
saying which industries are essential and which are not. 
But when it gets down to something like the industrial 
supply business, where you work now, it sometimes gets 
tangled up. But think it over and then you decide in your 
own mind whether or not the company you work for is 
doing a front-line war production job. 

That stuff you handle every day—almost all of it goes 
directly for use in the nearby war plants. They depend on 
your firm to keep a steady flow of deliveries pouring out 
to them. They know you or somebody in the place will 
come running—at any hour of the day or night—with 
anything they may need in an emergency. Without that 
kind of a reliable company backing them up they just 
couldn’t go on. There’s even more to it than that. 

Right after Pearl Harbor the mill supply fellows on the 
West Coast worked around the clock for many days to 
rush supplies and tools to planes that were waiting. They 
helped keep the Japs away from the door that was left 
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“Just A Minute!” 


(A message to the male members of industrial supply firms.) 
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wide open. The invasion on D-Day couldn’t have come 
off on time if mill supply workers hadn’t pitched in to 
help the shops that were making landing barges—and 
rocket guns, tanks, shells and all the other stuff that 
turned the trick. 

You can bet that people in the mill supply business— 
including your own company —had a lot to do with every 
big step we have taken to drive the enemy toward home 
and get this war washed up. 

Is that “essential” or isn’t it? 

There are no “E” flags or lapel buttons in the mill 
supply industry. It’s a sort of G. I. Joe on the industrial 
front. But that, in a way, is an honor itself. The very 
highest honor. 

So it won’t do to get stampeded by the word “essen- 
tial”. And it’s not helping the war to go looking for a 
more glamorous job in pastures that may seem to be 
greener just now. The thing your company has to offer is 
that it’s reliable, it can be depended on-—especially in 
emergencies, And it can’t go on giving that kind of nec- 
essary service unless it has people who are also reliable. 
who will have the good sense to stick to their jobs. 

Furthermore, a mill supply firm is a good place to 
work. In good times or bad. Its record of employee turn- 
over—hirings and firings—is one of the lowest you can 
find anywhere. That means steady work, a job with a 
future. Later on war contracts will be cancelled and that 
will cut down its volume of business some. But it won't 
mean closing up the place and letting a lot of people go. 
There will still be jobs. 

So look before you leap. No matter what anyone else 
says, you're already in essential work. You're free of the 
unions. You’re in a sound business with good prospects 
for the future. Your employer appreciates having you 
around and he’s not likely to forget those who stayed 
on the job. 

Think it over. For you, it’s a very important decision. 
And it will take only a minute. 


JOHN J. WELCH, Editor 





* JULY, 1944 81 





Advantage of Defense 


No question about it, industrial business has been 
mightily attractive during the war. But even though indus- 
trial distributors had all they could do to keep up with 
the orders that flowed in, they have not relished seeing 
other kinds of distributors invade their field of opera- 
tions where the volume was good and the available priori- 
ties offered a means of keeping open for the duration. 

Meanwhile the industry has been the beneficiary of 
WPB orders which excluded, to a great extent, many 
threats of new competition. This same WPB policy. of 
course, irked many industrial distributors who were pre- 
vented from stocking new lines, but on the whole, its effect 
has been protective and helpful. 

It is well to count one’s blessings while they exist. As 
President Walter Doxsey, speaking for the American Steel 
Warehouse Association, puts it, “In view of the precepts 
of free enterprise we all cherish, we must concede that 
these restrictive orders were justifiable only as war meas- 
ures or expedients, and then only if extreme scarcity of 
steel prevailed.” 

Mr. Doxsey has thought the thing through. While 
demand is still strong, he says, distributors have ample 
opportunity to appraise the trend and character of post 
war competition. They have years of experience, with 
sound relationships already established .between them- 
selves and customers and suppliers. These are advantages 
that should not easily be swept aside by new competition. 
These are the advantages of defense. But, says Mr. Dox- 


sey, “defense implies attack 


Agents, Good and Bad 


The business of realigning relationships between manu- 
facturer and distributor is going rapidly ahead. New 
sights are being set on distribution procedure. 

Just as one example, there is the subject of manufac- 
turers’ agents. Some distributors consider them com- 
petitors, some don’t. Some would have manufacturers 
dispense with agents completely, others are more moderate. 

Of course, most industrial supply products have a low 
unit value and as a result most manufacturers find it neces- 
sary to supplement the work of their regular sales staff by 
appointing agents in certain districts, particularly remote 
places. 

It won't do for distributors to take too arbitrary a stand 
on the subject. But the situation will be helped if manu- 


facturers will take care in selecting agents where they must 
have them. There are many excellent agents who know 
how to work with distributors and who are capable of 
helping the distributor’s staff to do a constructive selling 
job. If these are sought out, selected carefully and given 
regular attention thereafter, all concerned will benefit. 
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Currently Important 


Advertise Now 


Isn’t it strange that circumstances should make it neces- 
sary to present such a message as appears on the pre- 
ceding page? 

Here, again, the industrial supply industry is having to 
explain itself, to tell the world, and even the people within 
its own ranks, what it does in the war and how it fits into 
our general economy. That experience has been repeated 
many times during recent years. What reason have we 
to think that this situation won’t go on being repeated 
indefinitely ? 

This is not just a war condition. It existed long before— 
t» such an extent that sporadic attempts were made by 
the industry to make itself known, to tell its story to the 
weneral public. The late Industrial Supply Research 
Bureau and its pretentious advertising fund was an expres- 
sion of that urge. But not enough fed the kitty and too 
few were willing to take an interest or admit that the need 
for such activity existed, and so it quietly died. 

That was too bad, because if the 1.S.R.B. program could 
have grown and been sustained for just the few years 
leading up to the war, the war-time problems of distrib- 
utors would have been fewer and smaller. As a result of 
recent experiences, there is a stirring of sentiment for the 
revival of a strong industry program of advertising and 
publicity. 

\ letter from E. C. Blackstone, of the J. E. Dilworth 
Co., Memphis, says, “I would like to see an organized, 
concerted effort of some kind to educate the public gen- 
erally as to just what sort of a business the mill supply 
. . | do believe that if the public had had a 
clearer conception of the nature of our industry, we 
wouldn’t have had such a job in securing recognition in 
Washington . . . It seems to me that just at this time, 
when the distributors have done so good a job in serving 


business is . 


the war effort, would be an excellent time to acquaint the 
public with our industry.” 

Along this line, the Magazine Advertising Bureau fore- 
casts that after this war “conditions would seem to be 
ripe for a boom in association advertising.” Among its 
reasons for this prediction it offers the prospect of “intense 
inter-industry competition for the consumer’s dollar, 
over-shadowing competition between brands within the 
same industry.” 

The structure is already standing on which the indus 
trial supply industry could take the offensive. The War 
Service Committee has actually operated as the war-time 
counterpart of the old 1.S.R.B. Further, it has demon- 
strated its ability to raise substantial funds for its projects, 
and in this process it has been noticeable that members 
of the industry contribute with much more enthusiasm 
than was the case before. It won't be long before that com- 
mittee will wonder whether to disband or to find some new 
kind of activity which justifies its continuance. 
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WITH THE 


CuRIOSITY PLUS an earnest desire to 
learn the facts about what purchas- 
ing agents think of salesmen prompt- 
ed us to conduct a survey amongst 
the purchasing fraternity in the Mil- 
waukee area. No formal question- 
naire was broadcast since that might 
‘end to confine the answers to a limit- 
td field of observation. Each was 
asked to dictate a letter stating, 
frankly, the basic qualities they 
thought a good salesman should pos- 
sess. Some of the three or four page 
replies were sparkling gems, reflect- 
ing the keenness with which these men 
have observed the traits of the sales- 
men who call on them. 












PA. 


By J. M. HAMILTON 
Works Manager, Dumore Co. 





The annoying and the pleasing traits of salesmen, big 
things and little, are brought out into the open by a survey 


of opinion among the men you face across the desk. 


This information was originally 
collected and compiled for the use of 
our own organization. We felt that 
if the purchasing agent were given 
an opportunity to sound off as though 
he were a sales manager, responsible 
for the training of a group of men, we 
would benefit tremendously in setting 
up a sales training program of our 
own. We are making use of this in- 
formation. However, we felt that this 
survey of opinion might prove help- 
ful to both distributor executives and 
salesmen facing the problem of estab- 





In a forthcoming issue, sales managers and 
of industrial sup) ibutors will have their turn 
to describe the attributes of the perfect purchasing 
agent. 


salesmen 
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lishing sales training programs for 
post war. 

Here are the collective opinions of 
purchasing agents as to what makes a 
good salesmen. 


Importance of You 


1. To the purchasing agent, the sales- 
man is the “company.” 

2. He reflects for good or bad his 
company’s policies and products. 

3. Each salesman must feel and act 
as though he were a definite part of 
the company’s management. 


Your Appearance and Manners? 


1. Be conservative in dress, but al- 
ways neat and clean. This also ap- 
plies to samples, brief cases, literature. 
2. Your product will be judged by 
your appearance. Companies should 
see that their salesmen are as well 
packaged as their products. 

3. Personal courtesies, such as fol- 
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lowing, are appreciated by buyers: 
a. Waiting for an invitation to sit 
down. 

b. Refrain from indulgence before 
calling. 

c. Avoid that confidential, cozy atti- 
tude—practically climbing on cus- 
tomer’s lap. 

d. Ask permission before you clutter 
up his desk with pictures, folders, 
samples, etc. 


Do You Always Have 
Something to Sell? 


1. “Drop in” calls—‘because you 
were in the neighborhood”—are bad 
tonic for a purchasing agent’s ego. 
2. Telephone in advance for an inter- 
view occasionally. This personalizes 
your call. 

3. Let the buyer feel your time was 
planned primarily to take care of him. 
This results in fewer “can’t see you 
today” reports. 

4. Skip the chatter about the war, 
football, baseball, etc., until you both 
have time for those things again. 

5. If you feel a social call is neces- 
sary once in a while, be frank and 
tell the buyer so that he can regulate 
the interview without feeling that he 
has offended you by not letting you 
get to your selling point. 


Have You Studied 
the Buyer's Problem? 


1. How your product can help him? 
2. Can you help the buyer with a 
problem, even if it doesn’t relate to 
your particular product. 

3. Make the buyer feel you are per- 
sonally interested in his problems— 
not in selling something because you 
must meet a sales quota. 

4. The purchasing agent is interested 
in three things: quality, price, de- 
livery. 

a. Find out which one he is most in- 
terested in getting to and show him 
the way—not with a canned sales talk 
but with a down-to-earth answer. 


Know Your Products! 


1. Don’t try to establish a beachhead 
in the buyer's office unless you are 
prepared to answer such questions 
as: 

a. How is the product made? 
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b. What are some of the applications 
for it and where is it being used? 

c. What is the policy of your com- 
pany in regard to defective merchan- 
dise and trials of new applications? 
d. How far can you go as the com- 
pany’s agent? 


Expense Account Selling 


1. Some social entertainment is fine, 
but it doesn’t make up for a lack of 
product knowledge. 

2. Most buyers have expense accounts 
too, so let them pay their share if they 
indicate a desire to do so. Their com- 
pany might prefer that arrangement. 
3. When the party is over, forget it 
and don’t expect it to result in a 
specific order. 

4. If you value the purchasing agent’s 
respect and friendship, wait to be 
asked before trying to break into his 
circle of friends. 

5. Remember the purchasing agent 
marks his good friends among sales- 
men not by what they give him in the 
way of cigars, liquor, etc., but in the 
number of ideas, suggestions and 
helps they contribute. 


Be a Good Loser 


1. No salesmen can hope to get every 
order or all of any firm’s business. 

2. Buyers dislike lost-order mourn- 
ers and frequently hold out on them 
because a cheerful face is better to 
deal with than a sour one. 





3. Criticism of the competitor's prod. 
ucts cheapens yours. It is neither good 
manners nor good salesmanship. 


Everybody Makes Mistakes 


1. Passing the buck to the home of. 
fice on every mistake gives the buyer 
a bad impression of the company the 
salesman represents. 

2. Be honest and admit your mis 
takes. 

3. Don’t waste the buyer’s time by 
indulging in criticisms of your ow 
company. 


Conserve the Buyer’s Time 


1. Never wait for the last encore, but 
leave the buyer looking forward to an. 
other visit. 

2. Show the purchasing agent you 
know he is a busy, hard-working man 
by not overstaying your visit. 

3. Don’t oversell. 


“Back Door” Calls 


1. Butter your sales bread through 
the purchasing agent—not over or 
around him. 

2. Remember the buyer’s job is to 
safeguard expenditures. For every 













order you push past him, he can sty- 
mie a lot more you will never hear 
about. 

3. If you have business in the plant 
make arrangements with the purchas 
ing agent to obtain a permit to make 
your shop calls. 
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Jim Hamilton (left), who conducted the survey among his buying colleague 
in the Milwaukee area, tells Dumore salesmen Ike Seible and George Cay 
some findings they can put to good use themselves. 


7 - * 
- ii - 
8 i PS ¥ . > © & J 
‘Fas. 43 gp et . 




















buyer 
ry the 


ne by 
r OWD 


e, but 
to an- 


it you 
g man 


1rough 
ver of 


» is to 

every 
an sty 
sr hear 


> plant 
urchas 


o make 







































Any mill supply salesman who can sell steam specialties is equipped to sell 





unit heaters and now is the time to start, Pittsburgh sales manager declares. 


HEAT IS A NATURAL and commonplace 
topic on these warm summer days 
and the salesmen at Somers, Fitler & 
Todd Co., Pittsburgh, are discussing 
it at every opportunity. However, 
their interest is not in summer heat 
but rather in the heat, or lack of 
heat, that will be in Pittsburgh’s war 
producing plants when winter rolls 
around again. They, in other words, 
are launching their summer unit 
heater sales campaign. 

The usual sales points in favor of 
unit heaters are further emphasized 
this year by a warring nation’s need 
for healthful working conditions, for 
utilization of all available space, for 
conservation of fuel and for the addi- 
tion of labor-saving measures and de- 
vices. 

Although often thought of as a line 
which can be successfully handled by 
a comparatively few mill supply sales- 
men, Somers, Fitler & Todd’s experi- 
ence has proven this to be a fallacy. 
As with most lines handled by a sup- 
ply house, some salesmen’s showing 
on unit heaters is better than others at 
S-F-T but the line is sold by the entire 
sales force. 


Salesmen’s Qualifications 


“Any salesman who has sold or can 
sell steam specialties is qualified to 
sell unit heaters,” E. L. Alberter, sales 
manager at Somers, Fitler & Todd, 
declaréd. He qualified the assertion 
only by pointing out that the obvious 
and fundamental requisite is that a 
sdlesgian. understand the principles 
of heating. 

Unit heaters had no place in the 
S-F-T scheme of things for many 
years. In fact, they were first stocked 
in 1938 at the suggestion of a cus- 
tomer. * 

Mr. Alberter tells the story himself 
of how a representative of the manu- 
facturer S-F-T now represents called 
on him, six years ago and urged him 





With the aid of a manufacturer's man, E. L. Alberter, sales manager for 
Somers, Fitler & Todd, plots a summer unit heater sales campaign. He is 
getting a few pointers from C. H. “Charlie” Schneider of Ilg Electric Ven- 
tilating Co., whose line S-F-T handles. 


to take on the line. Mr. Alberter re- 
jected the idea even though the manu- 
facturer’s man offered him an initial 
order from one of S-F-T’s best cus- 
tomers. The customer, according to 
the manufacturer’s salesman, had re- 
quested that the sale be routed 
through Somers, Fitler & Todd. 

Just by chance, Mr. Alberter met 
the customer that night and ques- 
tioned him about it. 

“It’s a line you should be carry- 
ing,” the customer told Mr. Alberter. 
“Tt will fit right in with your other 
lines.” 

Mr. Alberter signed up the next 
day and his firm has had the line 
since. 

While unit heaters too often are as- 
sociated only with electrical supply 
firms, Somers, Fitler salesmen have 
discovered that mill supply salesmen 
have a definite advantage. The same 
men that mill supply salesmen call on 
daily, steam engineers and plant 
maintenance men, are the ones usu- 
ally responsible for recommending or 
buying heating plants. Rarely, the 
salesmen say, are the electrical men in 
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a plant assigned to select or buy 
heaters. 

Theoretically, every plant can be 
considered a prospect for unit heaters 
but, from the practical standpoint, 
small and medium sized plants are the 
most likely customers. This is easily 
explained by the fact that the larger 
plants usually turn their heating prob- 
lems over to a contracting firm. How- 
ever, even in many of these cases, 
Somers, Fitler & Todd salesmen have 
succeeded in chalking up sales. 


Starting Point for Sales 


Generally speaking, there are four 
types of unit heaters which carry self- 
explanatory names: horizontal, ver- 
tical, low-ceiling, and textile. All op- 
erate on the same principle of a fan 
blowing over steam heated coils. 

This feature of warm or hot air 
being blown out permits the directing 
of heat to a particular spot or section. 
This advantage has proven for many 
salesmen to be the starting point in a 
sale of a complete system of unit heat- 
ers. While a plant may hesitate about 

(Continued on page 205) 
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There’s No Secret to Specialized 


Chicago distributor says if you have a quality product, successful salesmen 
can be developed through keen personnel selection, patience and hard work. 


WHAT MAKES a successful specialty 
salesman—the product or the man? 
Barrett-Christie Co. has developed 
specialized selling over a period of 
35 years and believes firmly that it 
takes a combination of the right man 
and a quality product. Both Harry 
Barrett and J. G. Christie, president 
and treasurer, respectively, also are 
convinced a good specialty man must 
be a master of the product and must 
“live” with his subject every waking 
hour of the day. 

Experience has proved to Barrett- 
Christie that few specialty salesmen 
are born that way so they have hit 
upon a formula for developing them. 
It’s no secret unless you call keen 
personnel selection, patience and hard 
work a secret. As an example of the 
formula in practice, take the case of 
Sam Gelber who joined the sales staff 
in December 1942. 

He was selected because of his 


When Sam Gelber and Bob Christie are busy, Mitchell 
Koyer doffs his overalls and answers service calls on 
metal cutting saws. He also handles the chain hoist de- 
partment and here is discussing a job with J. G. Christie. 
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broad background of sales experience 
in the marine supply field. He knew 
engines. He knew equipment. And he 
knew how to sell. Those are prerequi- 
sites that B-C tries to find or develop 
in every member of its sales organiza- 
tion. B-C had an important job lined 
up for a man with those talents but 
the officials wanted to be sure that he 
also had patience, endurance and the 
ability to plan his work. 


Every Minute Counts 


The preliminary test was stiff one. 
For one solid year Mr. Gelber lived, 
breathed, talked and practically slept 
with pipe benders. The unit sale value 
of this item is not high so he had to 
work, plan and make every minute of 
his sales time count in production. 

While this sales training program 
progressed, B-C officials laid plans for 
expanding their sales program. For 
several years they had represented a 
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well-known metal-cutting bandsaw 
manufacturer. Bob Christie had de- 
veloped the territory but it was get- 
ting too large for one man to handle 
satisfactorily. Besides B-C believes 
and practices the theory that service 
makes sales and a customer can be 
satisfied only if the salesman can de- 
vote a little extra time on each call to 
recommend intelligently the means 
for overcoming the multitude of little 
as well as large problems that pop up 
in every plant. 

One of the most common annoy- 
ances was the so-called “failure” of 
metal-cutting bandsaws to function 
properly. This was true not only of 
the line handled by B-C but others as 
well. Salesman Christie imvariably 
found, however, when he answered 
these calls that the failure was the 
fault of the operator. Carelessness in 
handling, failure to teach new hands 
proper methods of operation, fiddling 


Many of the service calls are routed through Leo Lebryk, 
B-C purchasing agent, who passes the information on to 
Sam Gelber or Bob Christie. If ‘both are out and the call 
needs immediate attention, he dispatches Mr. Koyer. 
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Weather conditions never stop de- 
monstrations for Barrett-Christie men. 
Here Sam Gelber (right) covers the 
equipment with a specially fitted tar- 
paulin, prepares to go on his way. 


Having had the use of the demon- 
stration truck the previous week, Bob 
Christie (right in photo below) turns 
it over to Sam Ge'ber. They use it on 
alternate weeks. 


around with guides, using dull blades, 
lack of lubrication were only a few 
of the operator faults Mr. Christie 
had to correct and explain. 

After reviewing these complaints 
carefully, B-C felt it could perform 
a service to all bandsaw users and 
prospects by developing a combina- 
tion sales and service team. A truck 
was acquired and a model machine 
mounted on it. The basic idea was to 
take the equipment directly to the 
prospect and thus demonstrate its op- 
eration on samples of material that 
a particular shop or plant might be 
cutting at the moment. The salesman 
then would be in a position to educate 
not only new users but he also would 
have an opportunity to check over or 
service similar equipment that might 
be in use in the plant. 

The stage was all set. Mr. Christie 
began a systematic coverage of his 
accounts using the truck. The results 








were both interesting and informa- 
tive. Mr. Gelber then was sent to the 
manufacturers’ plant for a course of 
instruction and training in the proper 
use of the equipment. Upon comple- 
tion of this course, the two salesmen 
sat down and worked out a geo- 
graphical breakdown of the territory. 
They agreed to use the truck on alter- 
nate weeks. This arrangement, in ef- 
fect since the first of the year, has 
proven satisfactory to both men. 
Planning sales time, Mr. Gelber 
found from his previous work with 
pipe benders, was even more impor- 
tant when working with a heavier 
unit. Sales promotion, in the form of 
letters or follow-up cards, just 
wouldn’t click. What was needed, he 
found, was a widespread exposure of 
the product. So on the week when Mr. 
Christie has the truck, Mr. Gelber 
selects a small section of the city and 
starts “ringing” factory doorbells. He 
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does not attempt to sell a machine 
from a circular; he arranges for a 
demonstration the following week. It 
isn’t unusual for him to make as many 
as 30-40 calls this way. 

When campaigning with the truck 
in a section not already previously 
contacted, Mr. Gelber starts at one 
end of the street and works his way 
down both sides. He approaches the 
purchasing agent, shop superintend- 
ent or tool room supervisor, depend- 
ing on the size of the plant, with the 
suggestion that he show them some- 
thing in the form of a metal-cutting 
machine that will save them produc- 
tion time. The word “saw,” he found, 
is misleading and the prospect tends 
to shy away without even seeing the 
equipment demonstrated. Usually the 
prospect says “Oh, we have a saw,” 
and his interest lags. 


Prospect Sells Himself 


Another point that experience 
taught Mr. Gelber is that selling while 
demonstrating is distracting. The 
method which captures the greatest 
attention is to let the prospect bring 
out a piece of metal the plant already 
is cutting and run a time test on it. 
This usually leads to a further dis- 
cussion about the cutting of other 
types of metals and the prospect sells 
himself on the need for the unit. 

The greatest amount of interest in 
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the equipment, according to Mr. Gel- 
ber, comes from the smaller plants 
and shops hidden away on the side 
streets and alleys. These people are 
hard to find because even the tele- 





phone directory is misleading in that 
the firm might have been making baby 
carriages before the war and now is 
an important subcontractor producing 
material far removed from its former 








Applying “Know How’ 


Seeking to determine the value of their combina- 
tion sales and service team, officials at Barrett- 
Christie Co., have made a thorough study of the 
calls made by Sam Gelber and Bob Christie. The 


One guide not adjusted exactly right 
but most of the trouble was in the 
six tooth blades. They do not cut as 
accurately as finer blades. Traded 2- 
10 tooth. Asked to stay awhile until 
satisfied saw would continue to cut 
all right. Well satisfied with perform- 
ance and ordered a dozen blades. 


ee 


Plant had removed one wheel from 
one of their No. 8 saws. The bearing 
was worn out and needed to be re- 
placed. Replacd one wheel bearing, 
cleaned and adjusted dash-pot and 
re-aligned both machines. These saws 
showed signs of being tampered with. 
Although this saw is less than one 
year old, found it in bad shape due 
to carelessness and rough handling. 


— 


Firm had written manufacturer ask- 
ing for catalog or something from 
which they could order replacement 
parts and were sent a parts price list. 
They were unable to identify the 
parts from price lists. Vise ratchet on 
saw had several teeth knocked out. 
Guide bracket broken by using 
wrench on thumb screw; wheel slide 
block and tension so badly worn by 
lack of grease that it was impossible 
to tighten blade. Furnished guide 
bracket and realigned machine. 
—>— 

This is fourth time I’ve been called 
to help them cut aluminum. Each 
time I’ve insisted aluminum could 
not be cut without kerosene. Today 
he was ready to return saw. I pre- 
vailed upon him to get some kero- 
sene. We immediately got clean, 
straight cuts. Cutting time reduced 
from 2 minutes to 1 minute per piece. 
Saw which they have on trial was not 
cutting straight. Found they did not 
have stock lying flat on bed of saw 
and were running with loose blades. 





paign of “doorbell ringing.” 


classification. That is a major reason 
why Mr. Gelber finds that direct mail 
promotion fails to hit the mark and 
why he resorts to a concentrated cam- 





Were very much impressed with de- 
monstration given them some time 
ago. They have an old hack saw 
which is just about ready to fall apart. 
They do not have much cutting now 
but they are a good prospect. 

—to— 


They had stripped teeth for a 3-in. or 
4-in. length out of a blade and con- 
tinued to try to cut with it. Naturally 
wouldn’t cut straight and they tried 
to adjust roller guides, and couldn’t 
do it: Re-adjusted guides and bear. 
ings. Saw cutting perfectly when left. 
—Fp— 


Saw running perfectly until boss be- 
came ill. In his absence, guide roller 
bearings had been tampered with. 
Bearings were so tight, blades were 
being snapped as fast as they could 
put them on. Adjusted bearings and 
cautioned them to keep blades tight. 
Claimed using six to eight blades per 
day (teeth being knocked out). The 
conditions of these saws indicated 
they had had very little care. Due to 
no grease on tension screws both 
machines were running with loose 
blades. Roller guides out of adjust- 
ment and blades running loose in 
bearings. Adjust. cleaned and refilled 
dash-pote. 


+ 
— 


This saw has been in use about six 
years and has never been serviced. 
Saw not cutting straight, due to loose 
blade. Roller bearings out of adjust- 
ment. Adjusted upper bearings and 
pitch in wheels. 

ae 


* 


Firm was having blade trouble and 
they thought it was due to poor 
blades. Found someone had tampered 
with the pitch on wheels and they 
were running saw with loose blades. 
Spent about 15 minutes adjusting saw 
which made the owner very happy. 






fo Service Calls 


study has proven their point that salesmen with 
the “know how” can satisfy customers with prob- 
lems. Several reports on individual cases, taken 
directly from field notes, follow: 


This is an old No. 4 which has seen 
considerable service. Firm has had it 
at least nine years. Adjusted guides 
and cautioned them to keep blades 
tight. Did not spend much time on 
saw but interested them in a new one. 
Spent considerable time explaining 
advantages of new saw and arranged 
for demonstration. 


They have had this saw only about 
six months but found it in bad shape, 
probably due to their own tampering. 
Had to adjust vises, pitch, ratchet 
dogs and guides. Firm is now thor- 
oughly familiar with saw operation. 
Received order for one-half dozen 
blades and delivered them from my 
kit. 


—* 


As I was leaving another plant, this 
firm, seeing the truck, asked me to 
come in. Have some work coming up 
which cannot be done on any of the 
saws they now have. It requires cut- 
ting rings from 12-in. stock, with 1-in. 
to 4-in. wall. They are interested in 
a V-12 for job. Their alternative 
would be to purchase a No. 8 with 
high I-beams allowing them to cut 
12-in. stock. Suggested they might 
return one of the saws they have to 
factory and have the I-beam made 
higher, new guides for high I-beam 
furnished and one new wheel applied. 
The drive wheel on one saw has the 
flange cut nearly off from running 
with loose blades and the blade rides 
so high on wheel it destroys the set 
on inside of blade, 
—>— 

Gave demonstration and _ received 
their order for one No. 5 saw, one 
stock stand and one dozen blades. 
Having a little blade trouble on saw 
purchased about a month ago. Found 
they were not running with blade as 
ticht as instructed. 
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Peden’s Old Age Security Plan 


Houston distributor develops profit-sharing program which creates 
a retirement fund for employees out of profits as they are earned. 


By FRANK J. CLEARY, Western Editor 





- 


E. D. Peden, vice-president and 
general manager, who spent months 
studying plans before presenting this 
program to board of directors. 


By A SIMPLE but singular act of the 
board of directors of Peden Iron & 
Steel Co., Houston, Texas, this dis- 
tributor established a far-sighted em- 
ployee-management relations pro- 
gram. As of December 31, 1943, the 
board created and put into effect the 
Peden Trust Fund. This is a stock- 
ownership and profit-sharing plan 
created for the exclusive benefit of 
Peden employees who become eligible 
under the simple provisions of the 
Fund. No employee donates or con- 
tributes anything except loyal interest 
and honest effort in promoting the 
continued success of the company. 
Each year the firm adds to the fund 
a sum not less than five percent of its 
net earnings, before Federal or any 
other taxes based on income are de- 
ducted. 

In announcing the plan to the firm’s 
410 employees, E. D. Peden, vice- 
president and general manager, ex- 
plained the reason and purpose of the 
program: 

“For several years the officers of 
Peden Iron & Steel Co. have been 


searching for a means whereby the 


loyal efforts of its employees might be 
rewarded when they desired to retire. 
The plan which has been adopted is 
not a pension plan, a gift, or a life 
insurance program although it has 
the benefits of all three. Briefly, the 
company has started a fund into which 
it will contribute a share of profits 
each year that earnings are made. The 
company can only put in money. It 
never takes any out. Thus the box will 
grow heavier as the company contin- 
ues to prosper. Every employee who 
has been with the company for as 
much as three years, at the end of 
each fiscal year, has a ‘stake’ in the 
box. Those who are in the company 
ten years or more have a ‘share’ in 
the contents. 

“There are only two ways in which 
an employee can lose his stake— 
quit voluntarily before ten years of 
employment or be fired for miscon- 
duct or cause. In case of a general 
lay-off or discharge without cause. 





the stake is not forfeited. A share- 
holder who fails to keep the trustees 
informed of his whereabouts forfeits 
his share after ten years of fruitless 
search.” 

The funds are administered by 
three trustees—E. H. 
sistant 


Conner, as- 
secretarv-treasurer; R. L. 
Philips, manager of the steel depart- 
ment; and E. W. Williams, assistant 
general manager. These men have the 
right to invest all or part of the money 
in Peden stock or any other securities 
that they believe will increase the 
value of the holdings. When any 
shareholder leaves the company, they 
are empowered to pay him his interest 
in the box in ten annual installments. 
Should a shareholder die, his full 
share goes to his beneficiary. 

To start the program off, the com- 
pany put into the fund a sum slightly 
over five percent of its net earnings 
for 1943. Before doing so, however, 

(Continued on page 199) 


These three men are guardians of the Peden Trust Fund and have a wealth 
of experience behind them. Left to right: R. L. Philips, manager of structural 
and reinforcing steel departments, E. W. Williams, purchasing agent and 
assistant general manager, and E. H. Conner, assistant secretary-treasurer. 
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Canadian 
Distributors 
Confident 


Specialized selling, improved delivery services, better 


inventory control, and closer ties with U.S. are planks in 


the post war platform of Canadian distributors. 


By JOHN T. SCHAEFER, Managing Editor 


WITH THEIR WAR SERVICES well or- 
ganized and smoothly operating, 
Canadian distributors are quietly and 
confidently planning for a bright fu- 
ture in their country’s newly indus- 
In general, this 
planning takes the form of building 
the structure of their organizations to 
attain the level of efficiency character- 
istic of the more progressive U. S. 
distributors, adopting such methods 
as can be fitted into the somewhat dif- 
ferent pattern of industry and distri- 
bution existing in Canada. In partic- 
ular, it is to increase specialty sales at- 
tention on important lines (already 


trialized economy. 


there is departmentalization in some 
firms), improve their local delivery 
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hws 


services (until Canada’s wartime in- 
dustrial expansion, distances and in- 
sufficient volume militated against the 
type of daily delivery services com- 
mon in this country), and to add to 
their lines new products with merit 
and sales appeal for Canadian indus- 
tries. Assuming favorable tariff and 
currency exchange rates, many of 
these new lines will come from Amer- 
ican factories. 

The war has wrought a new matur- 
ity in the field of industrial distribu- 
tion in Canada. Before 1939 there 
were only a handful of real industrial 
distributors, as such, plus a larger 
number of other distributing firms 
doing some industrial business, but 
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Distributor warehouses are generally roomy, well kept, and located in the 


industrial district. 


Office and store are usually downtown. Caverhill, Lear- 


mont’s 100-year-old stone warehouse in Montreal faces the Lachine canal. 
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West Coast Canada has devel- 
oped, like West Coast U. S., 
under the impetus of war. Ship- 
building, munitions and general 
industry are important in Van- 
couver, where several distribu- 
tors are located. Distributor 
service helped build the new 
Alcan Highway. 








whose principal lines were wholesale 
hardware, machine tools, automotive 
or electrical appliances. The war 
brought a rapid industrialization to 
the Dominion, and with it a heavy de- 
mand, first for machine tools, and 
second for production supplies. 

It is a tribute to the distributors 
that they were able to keep up with 
the fast pace suddenly thrust upon 
them. Old established firms like A. R. 
Williams Machinery, Canadian Fair- 
banks-Morse, and Williams and Wil- 
son, each operating branches, were 
machine tool specialists as well as 
distributors of industrial supplies. 
American tool and production engi- 
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Canada’s area is larger than the 
U. S., but her population is less than 
1/10 of ours and her industry is cor- 
respondingly smaller. Hence, great 
distances are the predominant factor 
in her distribution system. Manufac- 
turing is concentrated in the Toronto- 
Ottawa-Montreal-Quebec area, and 
there also are most of her distribu- 
tors. Shipbuilding, on the coasts, is 
also served by distributors, as are 
most of the mining districts, up north. 
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neers came up to Canada to help, but 
it was the machine tool men of the 
distributing organizations that did as 
much as anyone else to set in motion, 
from a standing start, the mass pro- 
duction of munitions for which the 
Dominion has since become famous. 

With both government and indus- 
try, distributors’ standing is unique, 
and last month as the government be- 
gan to wrestle with the problem of im- 
pending surpluses, one of its first 
moves was to ask distributors to name 
a committee to aid in formulating 
policies, 

Once the tooling of war plants was 
well along, the furnishing of large 


quantities of other production sup- 
plies spread the load over all the hard 
goods distributors. Hardware firms 
like Aikenhead in Toronto, and Cav- 
erhill, Learmont in Montreal, began 
devoting most of their facilities to 
serving the war industries, and are to- 
day fully developed industrial distri- 
butors. 

Long dependent on English manu- 
facturing sources for many of their 
tools and supplies, distributors turned 
to the U. S. when war restricted their 
trade with the Mother country. Amer- 
ican suppliers tided them over until 
the United States’ own war needs, 
precipitated by Pearl Harbor, tight- 
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ened up in critical lines like cutting 
tools. Here it should be recorded for 
posterity that Canadian business men 
express unbounding gratitude to U. S. 
industry for technical assistance and 
critical merchandise wrung out of an 
already overloaded American econ- 
omy all during their war years. Most 
difficult of these were the two years 
before Pearl Harbor when, as Can- 
adians put it, “We knew we were go- 
ing to win the war, but we didn’t know 
how.” 

Meantime Canadian tool-making in- 
dustries were being developed, and 
there is today in Canada a modest 
capacity for making both machine 
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There are specialty distributors in Canada as in the U.S. The James T. 
Donnolly Co., Toronto, is a tool house, with an active counter business. 


tools and cutting tools. Much of this 
is U. S.-owned, manufacturing subsi- 
diaries of American companies. Much 
represents the accomplishments of pri- 
vate industry in Canada. Some is gov- 
ernment financed. 

Before the war, distributor pur- 
chases of industrial supply products 
and machinery were about evenly 
divided between U. S., English and 
Canadian home sources. Because of 
the lack of shipping, Lend-Lease 
agreements, and shortages in the 


Mother country, Canadian distribu- 
tors are now required to buy every- 
thing on this continent; the only ex- 
ceptions are very special or otherwise 
unobtainable items. English sources 
are thus closed, at least temporarily. 
Thus was decreed a relationship 
which was growing anyway by na- 
tural temperament, mutual respect 
and economic common sense—closer 
ties with American business. 

There has always been a preference 
for most American-made products be- 


cause of their quality, so that for 
more reasons than military and eco- 
nomic, Canadian distributors are to- 
day handling large quantities of 
American goods. They want more, 
and are actively seeking new dis- 
tributor franchises from U. S. pro- 
ducers. Further, they are willing to 
exert the type of selling effort neces- 
sary to put over new American prod- 
ucts with Canadian industry. 

Among the complicating factors, 
however, are the tariff and the ex- 
change rates for money. English 
goods come into the Dominion duty- 
free. American goods do not. Some 
reductions have been made under 
U. S.-Canadian reciprocal trade trea- 
ties. Likely there will be more, for 
the Canadian standard of living is 
close to ours, and the people of both 
countries want to trade with each 
other. 

At present there is also a ten per- 
cent differential between the U. S. and 
Canadian currency which discourages 
the entrance of American goods. The 
Canadian dollar is only worth 90 cents 
here. There has been general talk of 
further equalizing this exchange rate, 
because Canada now has an export 
credit with the U. S.—Canadian ex- 

(Continued on page 186) 





CANADA BECOMES AN EXPORT NATION 


(Exports to Principal Countries, 1939-43) 





United Kingdom 


Other European 


United States 


Other North America 


Central America and Caribbean Area 


South America 


Oceania 


Africa 
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1939 


$328,099,242 | $508,095,949 


1940 


1941 


—}—— 
$658,228,354 | $741,716,647 


1942 1943 





$1,032,646,964 





57,870,429 28,701,222 


11,628,533 


53,230,407 93,462,835 








380,392,047 





442,984,157 | 599,713,463 


885,523,203 1,149,232,444 





28,739,471 41,400,869 


77,566,954 





95,902,439 91,319,060 





2,673,700 


13,490,817 


3,577,906 


17,394,798 


4,930,957 | 


24,854,037 15,238,064 





4,509,050 4,463,620 


15,318,020 





44,778,680 35,750,940 


69,570,162 


202,113,799 179,869,678 





46,149,761 45,176,553 


49,119,809 


110,605,117 78,050,625 





22,731,957 55,872,026 








125,390,906 


254,934,570 327,112,031 














With the accelerated development of her vast natural resources and fast growth of manufacturing during the war, 
Canada has an export trade balance. This should lead to heavier buying by distributors from American producers. 


92 


MILL SUPPLIES ¢ JULY, 1944 








Surplus Tools Put To Work 


Canada routes all new pur- 
chase orders for cutting 
tools through a_ central 
agency. which re- directs 
them to surplus stocks, if 
available, before approving 


them for manufacture. 


In CanapA, the problem of redistrib- 
uting surpluses of cutting tools is be- 
ing tackled aggressively by Cutting 
Tools and Gauges, Ltd., a Crown com- 
pany (i.e., one owned by the govern- 
ment) which has been responsible for 
obtaining full utilization of cutting 
tools ever since the early days of 
Canada’s war program. The job is be- 
ing done by channeling all purchase 
orders for new cutting tools ‘through 
one central point, where they are 
checked against inventory records, 
and when stocks are available, the 
purchase order is re-directed to a 
holder of excess inventories. These 
operations are in accordance with the 
order of the Machine Tools Controller. 

The Machine Tools Controller of 
the Department of Munitions and Sup- 
ply acts with considerable power and 
authority and enters more deeply into 
transactions involving the distribu- 
tion of cutting tools then do govern- 
ment agencies in this country. 

Cutting Tools and Gauges, Ltd., 
was organized in 1942 when Dom- 
inion war plants were being equipped 
with machine tools, and when it was 
becoming apparent that a desperate 
shortage of cutting tools was immi- 
nent. (Canada’s own cutting tools in- 
dustry was woefully small at that 
time, English sources were virtually 
closed off, and the growing needs in 
the U. S. were making it increasingly 
difficult to obtain supplies from below 
the border.) Tight restrictions and 
controls were instituted, and a broad 
Conservation program inaugurated. 
One of the outstanding features of the 
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latter was a tool reclamation shop 
where used cutters could be rebuilt 
instead of scrapped. The success of 
this program in tiding over the Can- 
adian war program, and the ingenuity 
demonstrated by its management in 
stretching the life of cutting tools, is 
attested by tool engineers everywhere. 

Meantime, Canadian producers of 
cutting tools expanded their facilities 
until today the total capacity is 
roughly six times what it was pre-war. 
Current requirements are being met 
(to a large extent from Canadian 
sources), and surpluses are beginning 
to crop up. They are not large by U. S. 
standards, nor particularly serious 
even by Canadian standards, but all 
segments of the cutting tools industry 
—manufacturers, distributors, war 
plants and government—agree that 
some method of redistributing sur- 
pluses is desirable. 


Surplus Lists Ordered 


Beginning August 1 of last year, 
the Deputy Machine Tools Controller 
was empowered to require inventory 
lists from all holders of cutting tools 
and to divert new orders to be filled 
from surpluses. Whether originated by 
a consuming industry or a distributor, 
all orders are now screened by a small 
staff of girls in the Cutting Tools Divi- 
sion of the organization. Several hun- 
dred orders are now being processed 
daily, and about five percent are re- 
directed to surplus holders. Because 
they have become acquainted with the 
terminology, and each specializes on 
one type of tool, the girls are quick to 
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spot orders which can be filled from 
surpluses. Those which can’t be filled 
from surpluses are approved and sent 
right on to the manufacturer ad- 
dressed. When part of an order can be 
filled from existing stocks, that part 
is deleted from the order and the pur- 
chaser is instructed to re-issue part of 
the order to a surplus holder. 

Buyers have been perfectly satis- 
fied to take surplus tools, for all are 
new, and there has been little resis- 
tance among buyers to accepting other 
than their usual brands, although i» 
some lines like files and hacksaws the 
office is careful to see that lines of 
comparable quality are substituted. 
Buyers are billed at their regular 
prices; both war industries and dis- 
tributors receive their customary dis- 
count. 

Most of the surpluses remain on the 
holders premises where, to assure their 
availability when an order is directed 
to them, they are frozen by virtue of 
their being declared a surplus. There 
is also a sizeable stock, acquired from 
consumer plants, in the plant of Cut- 
ting Tools and Gauges. This is sold 
like the others, with the addition that 
specials can be converted into stand- 
ards, or tools re-built for special uses, 
in the agency’s own reclamation shop. 

Centralized and integrated inven- 
tory control of cutting tools, and the 
re-distribution of stocks, has resulted 
in the effective utilization of a sub- 
stantial proportion of surplus stocks 
to meet the munitions contractors’ re- 
quirements and the changing needs of 
Canada’s war program. 





By WALTER F. CROWDER 
Chief, Distribution Division, 
Bureau of Foreign 
and Domestic Commerce 


WIDESPREAD PUBLICITY has been given 
to the statement that 59 cents of the 
consumer’s dollar goes for distribu- 
tion, only 41 cents for production. 
Equally widespread is the impression 
that, while production costs have been 
falling, distribution costs have been 
rising steadily—and that distribution 
is highly inefficient. 

That conclusion is not warranted 
by the evidence. Even if an increas- 
ingly large proportion of the con- 
sumer’s dollar goes into distribution 
costs, this does not prove that they are 
too high, or the system is inefficient. 


Increase Size of Marketing Task 


With the rise of mass-production 
methods and the growth in specializa- 
tion, the size of the marketing task has 
increased tremendously. This is due 
to the expansion in the quantity of 
production and to the changed nature 
of the marketing job. 

As production specialization in- 
creased, a substantially larger pro- 
portion of both producers’ and con- 
sumers’ goods had to pass through 
trade channels. People produced in 
the home an ever smaller share of the 
goods they consumed, and they 
bought a larger share in the market 
place. 

Furthermore, large specialized 
plants required the assembling of ma- 
chinery, raw materials, fuels, equip- 
ment and supplies on a scale never 
before approached. Marketing agen- 
cies had to assemble these materials 
from wide areas; and then they pro- 
vided means for dispersing the fin- 





*An article published in the 
June 23 issue of Printer’s Ink. 















Are Distribution Costs [00 High? 


Commerce Department expert says “No!"—they could well go even higher to 
broaden marketing facilities, and provide more production and more jobs, 





WALTER F. CROWDER 


ished goods from a few manufactur- 
ing plants to millions of scattered con- 
sumers. 

The more round-about production 
became, the greater the interval of 
time between the initial manufacture 
of the raw materials and the final con- 
sumption of the finished goods. Thus 
it was up to distributors to bridge not 
only the gap between the place of pro- 
duction and the place of consumption, 
but also that between the time of pro- 
duction and the time of consumption. 

Besides providing storage and 
financing facilities, marketing agen- 
cies had to assume the risks of pro- 
ducing and purchasing goods against 
an uncertain future demand, in order 
to supply the right kinds of goods in 
proper amounts at the right places and 
at the right times. Consumers expect 
to find goods on the retailers’ shelves 
ready for delivery at a moment’s no- 
tice, which would be impossible un- 
less someone ordered and purchased 
the merchandise in advance. 

With these changes came an in- 
crease in the variety of goods manu- 
factured, and distribution took on 
what was in some degree a new task, 
stimulating and “creating” consumer 
demand for new products. 
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Finally, marketing instit-itions have 
been providing a greatly expanded 
list of services to consumers. Retail 
stores provide credit, delivery, the re. 
turn-goods privilege, a selection of 
many brands of the same item and a 
large variety of items, convenient le 
cations, small-unit sales, air-condi- 
tioned stores, and many other simi- 
lar conveniences. Probably a retail 
store that eliminated all but the most 
essential of its services could cut its 
operating cost in two—if it had any 
customers ieft. 

Consumers, however, demand mer. 
chandise plus services. They are will 
ing to pay for freedom of choice in 
buying a wide range of products. Pro- 
viding them with these services has 
enlarged the role of distributing 
increased its cost, but this is an as 
of our higher standard of living. ?+ 










deed, distribution costs should climb} 
even higher in the post-war worl}! 


when more services are bound to a¢- 
company the sale of goods. 


Where the "59 Cents” Goes 








In this connection, one must realiz# 
that when it is estimated that 59 cent 
of the consumers’ dollar goes for di 
tribution, that sum includes the cost ol 
performing all these functions in ad 
dition to marketing the finished good 
from the factory to the consumer. 
the changes listed call for more trade; 
more transportation, more storag 
more communication, and more col 
sumer services; all are necessary to 
specialized system of mass-production 

An increase in the proportion ¢ 
marketing costs to total costs is there 
fore inevitable, and this increase 
not evidence of inefficient marketing 

Mass production and lower produe 
tion costs are often possible on 
through placing an added burden ¢ 
























(Continued on page 187) 
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Sturdiness of average vise makes it 


ideal for holding anything and 
everything. In this shop, men are 
using same type vises for at least 
three different purposes—filing, as- 
sembly and sawing. 


ONE OF THE most used and abused 
tools in any shop or plant is the ma- 
chinist’s vise. It is primarily designed 
to fasten to a bench for the purpose 
of holding stock or parts for hand 
iwork. Because of its ready accessibil- 
-ity and sturdy construction, however, 


“the machinist is inclined to jam any- 


thing between the jaws and hammer, 
file or saw away with apparent uncon- 
cern. Despite this careless treatment, 
the life of the average vise would make 
an insurance actuarial 
turn green with envy. 
Recently a number of salesmen 
were quizzed informally as to how 
they tackled the sales problem of pro- 
ducing new as well as replacement 
business on vises. Most of them felt 
that the simplification order L-216, 
which reduced sizes from 165 to 40, 
will give them a better chance to do a 
more constructive selling job on the 
sizes and types readily available. They 
pointed out that well over 90 percent 
of demand was for the conventional 
vise with a serrated jaw face, excep- 
tions being in such spots as die shops 
where work cannot be marred and a 
smooth jaw type is necessary. 
Creating new business, they gener- 
ally agreed, is usually the result of a 
long term campaign of sales cultiva- 


statistician 








tion. Rarely does a buyer or shop 
superintendent buy a vise as the result 
of the salesman flashing a piece of 
literature, unless the plant just hap- 
pens to be in the process of equipping 
a new addition. 

Developing replacement sales is a 
never ending job for the salesman. It’s 
pretty difficult to persuade a man who 
has a vise, no matter how old, to re- 
place it with a new one. The most ef- 
fective method, according to the gen- 
eral opinion of the salesmen quizzed, 
is to select a number of accounts 
where the equipment has received 
either unusual harsh treatment or be- 
gins to show its age and start feeding 
the shop man vise literature along 
with pieces of information about 
other tools and equipment. He usually 
pays little attention at first unless the 


Vise Selling Tips 






machinist has raised a kick about 
“why doesn’t the boss get some new 
vises around here.” Even then the 
salesman has to play his ace card— 
lugging in a shiny, new vise one day 
with the request that it be given a 
trial in the shop. Very rarely is the 
salesman turned down on this proposi- 
tion if he has picked his spot right 
and timed the approach correctly. 
Jumping in cold turkey with a vise in 
hand is good exercise but that’s all. 

Most of the smaller plants or shops 
prefer buying cheap vises, report 
salesmen, banging h——- out of them 
and eventually replacing them. One 
salesman says he gets pretty good re- 
sponse by tackling this problem with 
the approach that “You can bang four 
times as much h 
and it still comes back for more.” 





out of our vise 





ROMANCE OF TOOLS 





ParcuacoLoaists 


DISCOVERED THAT ANCIENT 
HERCULANEUM ARTISANS USED 
BENCH CLAMPS IN 79 A.D... 








. .. CLAMPS AND VISES 







p SEYS WHILE HOLDING THEM IN HAND 


APEC 
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Waa MIDDLE. AGES 
MECHANICS LEARNED THAT 
THE SCREW COULD SAVE 
LABOR, CRUDE BENCH VISES 
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SHO P-EQUIPMENT-MINDED SALESMEN 


are branching out off the well-beaten 
highway that leads to the larger war 
plants and now are spending more 
time in the thousands of smaller shops 
and plants that will occupy a promi- 
nent spot in the post war picture. 


Statistics showing this trend have 
been compiled by a shop equipment 
manufacturer. They show that in the 
last quarter of 1943 orders from dis- 
tributors ran approximately 60 per- 
cent above earlier quarters of the 


Right—Tote boxes are used here to 
expedite assembly work. The work- 
man has a small arbor press 
mounted on a bench and gets parts 
from tote boxes behind him and from 
the small parts trays in front of him. 


Right—Shop equipment arranged 
similar to this on which girls clean 
and check lenses may be used for 
various types of inspection, for food 
checking and for packing. Similar 
applications are numerous. 
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OFF THE BEATEN PATH 


year (the earlier months were up 26 
percent over the equivalent months in 
1942) and that the average unit order 
ran around $120. 

Another interesting conclusion 
which can be drawn from the statis- 
tics is a refutation of the pessimistic 
theory industry is fully equipped. 

There is, of course, a multitude of 
supplementary lines that salesmen can 
tie in directly with shop equipment. 
For example, persuading a plant to 
dispense with homemade, makeshift 





work benches for steel ones offers 
the salesman a chance to illustrate the 
varied time saving uses of bench 
grinders, drill presses, arbor presses, 
vises, etc., as well as making a strong 
bid for business on hand and preci- 
sion tools, drills, taps, dies, reamers, 
and milling cutters. 

With several hundred combinations 
in varying heights, lengths and widths 
that can be made from standardized 
bench parts, finding the right bench 
to fit almost every shop need is not 


Left—Maintenance departments find standard benches of 
great aid. The operator is using a small bench grinder. 
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Shop equipment orders increase as supply salesmen begin to concentrate 
on helping the smaller plants and shops re-equip for efficient operation. 


difficult. Regardless of the industry 
the first and primary need is a mainte- 
nance bench. Starting with that, a 
salesman can build an appreciable 
volume of business within any indus- 
try classification. 

Some salesmen are ingenious in 
devising means of utilizing this equip- 
ment. One, for example, persuaded a 
plumbing contractor to bolt a bench, 
fully equipped, on the floor of a de- 
livery truck and take his shop to the 
job. It worked so successfully, an elec- 


trical contractor adopted the same 
idea. 

Another solved a problem for a 
food plant by lining up a continuous 
bench arrangement which permitted 
cakes of butter to be conveyed 50 feet 
on a white canvas belt to a packer. 
Motor, speed reducers and belt were 
all supplied. 

Still another salesman aided a large 
shoe manufacturer who was using 
wooden benches covered with black 
iron and zinc sheets for final assem- 





Right—For customers who desire simple equipment, this 
foreman’s bench can be placed almost any place. 


- 
me Ll a Ede 

ay Bi | ive 
ar? Ie RF - eet 





4 
Lf 52 


MILL SUPPLIES © JULY, 1944 


bly work on shoes. The combination 
of acid cement plus scratching of nails 
of unsoled shoes made it necessary to 
continually replace bench tops. The 
salesman provided a steel top bench 
with special acid resistant finish and. 
as a result, received an order for sev- 
eral thousand dollars of additional 
business for other shop equipment. 

MILL Suppuigs thanks Lyon Metal 
Products Co. and Standard Pressed 
Steel Co., for cooperation in preparing 
this article. 


Left — A Minneapolis distributor 
staged a one-man campaign to aid 
customers rehabilitate their tool cribs. 
He obtained six orders ranging from 
$250 to $1,250. Note how compactly 
and neatly tools may be stored. 


Left—Inspection benches are only 
a small part of the shop equipment 
necessary to keep war plants in 
operation. This is the miscellaneous 
parts inspection department of the 
Melrose, Ill., Buick plant. 
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Look Up You'll Find Gage Business 





By L. W. MESSINGER, 


Sales Engineer, 
Warren & Bailey Co., 
Los Angeles 














ANY DISTRIBUTOR SALES ENGINEER Cov- 
ering boiler plants, on shore or in 
ships, may literally start looking for 
business the moment he enters the 
plant. The first thing to determine is 
whether the conventional water level 
gage on the nearest boiler is where 
the attendant can easily and accur- 
ately read it from the floor, or is in 
some obscure place. 

Many gages are so high there is no 
possibility of reading them accur- 
ately without taking special measures. 
If this condition ‘prevails, there are 
two fundamental factors on which 
the salesman can base his argument 


Los Angeles salesman looks for the hard-to-read boiler 
gages and then bases his sales arguments on two im- 


portant factors, safety and efficiency. 


for applying a remedy. First, there is 
the danger in guessed-at boiler water 
levels, and mistakes made in determin- 
ing them may lead to costly accidents. 
Secondly, there is the matter of effi- 
ciency. There is a definite water level 
at which steam is most efficiently and 
economically produced and the water 
level should be kept at that point. A 
floor level gage under frequent inspec- 
tion makes this possible. 

The best remedy for high-on-the- 
boiler or hidden water level gage 
trouble is some form of remote read- 
ing gage; that is, remote from that 
inaccessible place. Bring the instru- 
ment right down to floor level or, bet- 
ter still, onto the instrument panel. 

Installation is comparatively sim- 
ple, by means of copper tubing 
brought down from the regular gage, 
around corners, girders and other eb- 
structions, any reasonable distance. 

The sales engineer may recommend 
such an installation with assurance 
in either existing plants or in con- 
nection with new boiler installations. 
In addition to reading the water level 
on boilers, the equipment is equally 


adaptable to feed water heaters for 
ships’ boilers and waste heat boilers 
on ships. In both cases, on shipboard, ° 
I have found that the regular gages 
are almost invariably installed in 
places that are out of sight. 

The unit sale, from the standpoint 
of the instrument itself, will range 
from $125 up. To that may be added 
such accessories as pipe valves, fit- 
tings and tubing. 

Also, more than one instrument us- 
ually is sold in a place. For instance, 
I have had the good fortune to sell 
such plants as the Walt Disney Studio, 
two units; Los Angeles Union Pas- 
senger Terminal, three units; South- 
ern California Gas Co., five units; 
Shell Chemical Co., three units, and 
many others. There is an opportunity 
to sell from one to five on most ships 
these days. Tankers require five; hos- 
pital ships, four, and so on. I mention 
these instances merely to show the 
wide variety of potential customers 
and to emphasize the fact that the 
salesman, by simply turning his eyes 
upward in every boiler plant he visits, 
may spy out considerable business. 





30 Workers Mahe 5,000 P ices Weekly 








A LTHOUGH there are only 30 workers on the 
payroll of a Portland, Ore., aircraft plant, some 5,000 
planes roll off the production line weekly and are im- 
mediately put into Army service. The planes, all minia- 
tures, are used in anti-aircraft gunner training. 

Several types of planes, all made from non-critical 
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balsa wood, are turned out by the company. The in- 
terceptor can be sent into the air either by hand or by a 
catapult. The wings, spreading 191-in., are folded back 
but upon reaching a height of 300 feet they snap into 
position, giving the scale effect of a real plane at 1,500 
feet. From a catapult, the planes can be shot into the air 
at the rate of from six to eight a minute, providing 
continuous gunnery practice. Adjustments made before 
the flight can make a model glide in a straight line, 
simulate the flight of a strafer, come down in a steep 
bomber dive or circle for an attack position. 

The company claims that in the post war period you 
will be able to “whistle at your model airplane and a 
thermalcontrol will bring it down to a perfect landing 
at your feet.”—Aviation News. 
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THE WAR MONTH .... . 


JUNE—New manpower rules put the squeeze on distributors . . . Upturned 
orders for machine tools presage busy year for producers, with accompanying 


demand for accessories . . 
with help of Chicago distributors . 


. Army Air Force’s surplus depot starts operations, 
. Some increase in civilian goods pro- 


duction planned for small plants ... OPA simplifies ceilings for new products. 


Manpower Rules Tightened 


“Priority referrals’ govern transfer of workers between jobs; WMC 
cuts “locally essential” list, excludes industrial distributors. 


Distributors began July 1 adjusting 
their businesses to a new set of man- 
power regulations agreed by all to be 
the most stringent yet, and termed by 
some as creating the most confused 
manpower period of the war. 

WMC Chairman Paul V. McNutt has 
decreed that “priority referrals” will 
govern the transfer of workers between 
one job and another. These are in the 
hands of local United States Employ- 
ment Service offices. Henceforth, under 
the edict, all male workers (over 17) 
will be hired by employers only through 
U.S.E.S. In the 184 areas included in 
Labor Areas 1 and 2 manpower pri- 
ority committees are being created to 
determine which industries are entitled 
to priorities on labor. Ceilings of em- 
ployment are also established. Employ- 
ers cannot exceed these ceilings (re- 
lating to total number of workers) with- 
out permission from the regional U. S. 
E. S. director. 

The point most directly affecting in- 
dustrial distributors is that WMC has 
reduced the list of trades and services 
eligible for classification as “locally es- 
sential” to a total of 16, and thus far 
industrial supply firms are not on that 
list. This means that they are included 
in the category of “nonessential”, and 
for their workers the implication is 
even more potent, for WMC has de- 
clared that workers cannot leave one 
“non-essential” place of work for an- 
other. Workers thus leaving mill sup- 
ply jobs place their fate entirely in the 
hands of U. S. E. S. (See editorial, 
P. 81.) 

A two-way drive to get back some of 
the ground lost in the area of “local 
essentiality” is being pushed within the 
supply industry. First, Paul Hartshorn, 
chief in the industrial supply unit of 
WPB’s Wholesale and Retail Trade Di- 
vision has petitioned WMC to have the 
industrial distributor classification 


added to the existing list of 16. (Steel 
warehouses won out on such an appeal.) 
And second, those distributors who, 
prior to July 1, has already succeeded 
in being declared locally essential are 
urging their regional officers to report 
their cases to headquarters in Washing- 
ton where, upon review, it is possible 
that in particular cases the rating may 
be continued. 

Those close to labor problems can 
see trouble arising under the new rules 
due to the fact that interpretation is so 
heavily placed in the hands of local 
WMC officials. “Local option”, they 
believe, can produce a crazy-quilt pat- 
tern of hard and soft application of the 
regulations. 

For example, although the referral 
system specifically applies only to male 
workers over 17, in Washington, which 
already has such a system, women 
are included, too. In certain areas of 





32 Orders Eased in May, 
Only 15 More Restrictive 


Indicative of the current trend, WPB 
relaxed controls in 32 lines during the 
month of May, and tightened up on 15. 
Practically all the actions were taken 
as amendments to existing orders. 
Among those relaxed, in varying de- 
grees, were automotive parts (L-270), 
balata (R-1), electric fans (L-176), 
fire protection and alarm equipment 
(L-39), floor machines for factory main- 
tenance (L-222), industrial instruments 
(L-134), mechanics’ hand service tools 
(E-6), metal furniture (L-13-a) and 
safety equipment (L-114). Tightened 
restrictions of interest to distributors 
were in bearings (M-293), clutch fac- 
ings (M-293), and work gloves (M- 
375). 
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Illinois, Wisconsin and Indiana, women 
as well as men will be referred to jobs 
through U. S. FE. S. 

Elsewhere the possibility has arisen 
that WMC’s priority referral job will 
be delegated to other agencies. In De- 
troit, for example, the local WMC office 
expects to give such authority to some 
250 large employers, who would be 
on their own but actually responsible 
to U. S. E. S. in their decisions. Phila- 
delphia will probably use union hiring 
halls, the U. S. Civil Service Commis- 
sion, Railroad Retirement Board and 
War Shipping Administration. WMC’s 
Chicago office has authorized public 
and private employment referral agen- 
cies to continue referring male workers 
to employers until July 15, although 
requiring that all proposed referrals 
be cleared first with U. S. E. S. Such 
agencies may also apply before July 15 
to the regional director for authority to 
continue as “accredited” referral agen- 
cies. 

Officials in Cleveland, “Michigan and 
Kentucky point out that they have been 
using all phases of the McNutt pro- 
gram in various areas for over a year. 
An employment ceiling program was 
established in Dayton last year and a 
controlled referral program in Louis- 
ville about the same time. Priority 
committees, made up of representatives 
of the armed services, ODT, WPB and 
other agencies have long decided knotty 
manpower problems in those areas. 

As reported earlier in MILL SUP- 
PLIES the West Coast was made a 
testing ground last September for a 
program such as has now been imposed 
on the nation. Business men there say 
the system is working smoothly. 

The danger that distributors see is 
that, although on the merits of their 
cases they may eventually be given list- 
ing in the locally essential group, there 
may be a temporary period during 
which they have neither protection nor 
rights against employers who have re- 
ceived recognition, and that during this 
period their personnel forces may be so 
weakened, in particular instances, as 
to impair their ability to render ade- 
quate service to their war customers. 
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Machine Tools Turn Up 


First four months of 1944 show unexpected rise in orders, posing prob- 
lem for producers which converted to other war work last fall. 
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whittled down for the first three months 
but inereased sharply in’ April hie 
statistics are is follow idd OOO 
Shipments Orders Backlog 
Jan 856.303 SIH bY SITBILS38 
Keb 127 3.419 164.536 
March 1.780 W657 153.370 
April 11.20] > b.889 167.060 
lo supply the machine tools for day 
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OPA Sets Rules 
For New Items 


Rules 


determining maximum 
prices for new kinds of merehandise 
were established by the OPA last 
the of 
set of standards for selecting 
| that can be 
used as the basis for computing mark- 


for 


month with issuance a more 


pre ine 
“comparable commodities” 
lps. 

Only those items which were not for- 
merly sold bv a prospective seller ora 


competitor are affected by the new 
rules, The change in the General 


Maximum Price Regulation applies to 


retailers. wholesalers and = manufae- 
turers, 

Po determine ceiling prices under 
1! 
his cost price. and applies the mark-up 
taken the “comparable commod- 
ity.” THlowever. to “the 
comparable commodity” item 


dled by 


we new setup. a distributor merely uses 


from 
most 
han- 
a wholesaler or a retailer must 


hecome 


an 


meet these tests: 

1. It must be currently offered for 
sale by the seller and must be cur- 
rently replaceable. 

It must belong to the narrowest 


that 
inedity being priced, 
3. Both it and the 


priced must have been purchased from 


trade category includes the com- 


commodity being 


the same class of supplier. 

}. Both it and the commodity being 
priced must belong to a class of com- 
modities to which. according to the sel- 
March 1942, an 


proximately uniform percentage mark- 


ler’s practice in ap- 


up would have been applied. 


\ different set of tests are applied 
in the cases of manufacturers or pro- 
ducers seeking to determine ceiling 
prices on new items, 


Whe 


ble commodity. he must aply to 


re a distributor has no compara- 
an OPA 
Any 


~tlt " proposed maximum price becomes 


District office for maximum prices. 
pproved automatically unless contrary 


is taken within 20 days. 


fieet 
Pied 


Photostated Certificates 
Abolished Under E-l-b 


Klimination of the requirement that 


a certified) or photostatic copy of the 
preference rating certificate be supplied 
te the machine tool builder was abol- 
ished of the 


i-l-b order. In addition. the limitation 


last month in a revision 


restricting delivery of machine tools to 
orders rated on specified certificates has 
heen removed. and hereafter all valid 
forms of ratings may now be used. The 
acceptable rating has been raised 
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Surplus Warehouse Opens 


AAF expects flow of cutting tools through clearing house; panel of 
experts to advise on segregation, classification of surpluses. 


With the uncrating. segregation. clas- 
sification and inspection of the initial 
shipment of cutting tools on June 5. the 
Army Air Forces) Material Command 
formally opened its Cutting Tools Ware- 
house in Chicago. 

Now that the ice is broken and the 
plans are perfected for handling redis- 
tribution of surplus tools properly. the 
AAF expects a flow of such tools to 
reach its central clearing bureau in 
short order. Since January when the 
announcement was made concerning the 
acquisition of a portion of the space in 
the warehouse of Hibbard. Speneer,. 
Bartlett & Co.. Chicago distributor, the 
\AF has been busy revamping this 
space and training personnel to operate 
the warehouse in a manner patterned 
after the best business procedures and 
methods in use among industrial distri 
butors. To assist the Army Air Forces 
in this activity a tools panel has been 
formed from members of the Cutting 
Tools Institute. The panel serves on a 
voluntary basis without compensation 
and renders such technical advice and 
counsel as will be necessary in the prose- 
cution of the program. 

The warehouse is under the super 
vision of the Mideentral Procurement 
District of the Material Command with 
headquarters in Chicago. Colonel John 
G. Salsman is the district) supervisor 
and Major Harry A. Olson is the officer 
in charge of the warehouse. Several 
changes have been made in the \AF’s 
tools disposal program since the orig 
inal announcement was made last Janu 
ary. the most important being that no 
tools will be sold by the AAF from. its 
central warehouse. The Surplus Wai 
Property Administrator has designate:| 
the Reconstruction Finance Corpora 
tion and the Procurement Division o! 
the Treasury Department as disposal 
agencies for certain types of govern 
ment owned surplus property. These 
avencies will make the actual sales. 

The AAF procedure as set up is fairly 
simple, yet air tight enough to prevent 
speculators from disrupting the orderly 
redistribution of surplus tools. 

When the Air Corps terminates a con 
tract, the property disposal officer” in 
charge of the termination freezes the 
tools for a period of 20 days which al 
lows headquarters of Material and Ain 
Service Commands to screen their re 
quirements against the list of tools re 
ported on the termination. If there is 
ne requirement within the AAF for the 
tools, they are reported to the Chicago 
warehouse with a request for shipping 


instructions. As soon as the tools are 
received at the warehouse the machinery 
20cs into operation to segregate. classify. 
and inspeet them. This werk is under 
the supervision of HL. KE. Boek. an expert 
of many years experience in the field. 
The tool panel woes into action at this 
point only when a question arises in re- 
vard to the classification of special tools. 

Inventory lists are prepared and cir 
cularized to the major AAF and Bureau 
of Aeronautics contractors, other govern- 
ment agencies, and = war contractors 
which might have a possible use for 


them. Lntil the tools are disposed ol, 





they remain the property of the AAI 


and remain in the tools warehouse. Phe 
personnel oof the tools warehouse will 
work closely with the disposal agencies 
in assisting them in securing prospec 
tive purchasers, It is understood that 


the tool panel may operate as an ad 


Visory group te the disposal agencies” 
regional office in Chicago in expediting 


the redistribution of these surplus tools, 


3,900,000 Padlocks! 


The UL S. Navy is placing orders for 
,200.000 padlor ks. lor 
uses, Orders have been placed for all 
but 560.000 of them. creating a ten 


umd ise losed 


month backlog. The Army is going te 
place big orders, toe. so if vou make 
padlocks. here's vour chance. 


A West Coast aircraft manufacturer sent the first shipment of surplus tools 
received by the new AAF warehouse. Here the tools are being uncrated 


for inspection by the tool panel. 


The dollar value cf the material amounted 


to less than $10,000 but it provided an excellent starter for checking ware 


house opera.ions. 





Afier the first shipment of surplus cutting tools had arrived in Chicago last 
month this AAF Tool Panel convened. Seated, left to right, are M. L. Higgins 
(Metro Tool & Gage); W. H. Clark (Samuel Harris); Vice-Chairman C. A 
Channon (Great Lakes Supply); Chairman W. C. Teare (Sterling Products); 
Col. John. G. Salsman; Major H. A. Olson; H. K. Jackson (Brown & Sharpe) 
Standing, left to right, W. D. Bronson (Carboloy); O. Iber (O. Iber Co.); 
H. J. Cogswell (Chicago Latrobe); A. E. Goldthwaite (Whitman & Barnes); 
E. T. Snider (Cleveland Twist Drill); A. J. Schwister (Greenfield Tap & Die); 
and E. E. Valy (Illinois Tool Works). Two members, F. W. Long (National 
Twist Drill) and P. T. Rackliffe (Winter Bros.), were not present when thc 


photo was taken. 
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Lid Lifted on Civilian Items 


Small plants without war contracts may step up to production level 
of big plants on certain items not banned by existing “L” or “M" orders 


Under a drafted by Maury 
Maverick, chairman of Smaller War 
Plants Corporation. and W. Y. Elliott 
WPB’s new civilian 


requirements, 


plant 


vice chairman for 
WPB has 
crack 


production of certain essential civilian 


opened the 
door—-just a to resumption of 
items. 

The 


the nation’s 


effective only for 
small plants 
than 50 workers on the 
West Coast. and less than 100 in other 
It may not be invoked in No. 


labor 


relaxation is 
(those em- 
ploying less 


regions ) 
l critical 


items which are 


areas, or to produce 
specifically banned by 
WPB's “L” or “M” orders. and a plant 
must first from 
Smaller War Plants Corporation before 


nereasing production. 


obtain permission 


The intention is to allow small plants 
to raise their production to the same 
level as large plants in the same indus- 
try (which well loaded 
Further, WPB’s 

charged with 
materials available 
for small plants to increase their sched- 
ules. 


generally are 
with war contracts). 
divisions are 


sufficient 


industry 
making 


For example, 
blade 
cent of its normal production. 
concerns in the 


suppose the 
limited to 40. per- 
The big 


may be 


razor- 
industry is 


industry pro- 
ducing at an 80 percent rate on mili 
tary orders, plus the 40 percent al 
lowed for civilian business, for a total 
Meanwhile. the small 


plant, lacking war contracts. 


of 120 percent. 
is operat 
Under the 
new program, the small plant will be 
allowed, if labor is available. to increase 
its production rate to that prevailing 
among big plants in the 


ing at only the 40 percent 


industry 
120 percent. 

The program represents the 
points of Mr. Maverick, whose Smaller 
War Plants Corporation champions the 
cause of small business, and Mr. Elliott. 
who was recently appointed Director 
of the Office of Civilian Requirements. 
succeeding Arthur D. Whiteside. It was 
adopted after weeks of discussion 
among policy making officials. and not 
with complete 


view- 


unanimity. 

The plan is not expected to result 
in substantially increased production of 
Donald Nel- 
son put it last month, “The next three 
months will in some wavs be 


civilian products. for as 


the most 
critical we have yet faced in war pro- 
duction.” But it is expected to accel- 
erate the 


preparation of industry for 


peace-time small 


plants receiving the first advantage. 


production, with 
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William Y. Elliott, former Harvard Uni- 
versity professor, has been appointed Di- 
rector of WPB’s Office of Civilian Require- 
ments, top agency of the Wholesale and 
Retail Trade Division. Presse Association Inc 


Outlining the policies which will 
guide him in his new office, Mr. Elliott, 
OCR. Director. that his 
primary function would be “to see that 


the new said 


the essential civilian production that 
supports the war is kept going. 
“There can be no thought of jeopard- 
izing war production, nor of diverting 
needed facilities from the war effort,” 


Mr. Elliott 


Army is as much concerned as we are in 


continued. “However, the 
seeing that the essential civilian produc- 
They share our 
views that an essential supporting ci- 


tion is kept running. 


vilian production is part of the war pro- 
gram—so that homes may be kept up, so 
that people may be decently clothed, 
absenteeism halted. 

“We are looking to the production of 
only items which are 


those necessary 


to the civilian economy.” 


Beaupre of WPB Joins 
Service Tools Institute 


L. EF. Beaupre resigned his position 
with the Industrial Specialties Branch 
of the Tools WPB. on July 
1 to join the Tools Institute 
as Washington representative for the 
Mechanics’ Hand Service Tools Indus- 
try. While WPB, Mr. 
Beaupre was responsible for several in- 
dustrial distributor 


Division, 


Service 


serving with 


items. 
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Gages Eliminated 
From E-5-a 


Gage blocks, production and inspec- 
tions gages. and tool room specialities 
have been eliminated from Order E-5-a. 
WPB revealed last month in a general 
revision of the whole regulation gov- 
erning gages and precision measuring 
hand tools. 

Control is retained over micrometers 
and various other types of measuring 
tools listed in Exhibit A of the order, 
with the that 
orders placed on nianufacturers must 


AA-5 or 


Ratings are no longer required when 


requirement purchase 


bear a_ priority of higher. 
distributors are re-selling to their trade. 

Distributors are expected to replen- 
ish their stocks through the use of 
WPB-547 (formerly PD-1X), and pro- 
ducers are required to set aside 20 to 
25 percent of their total monthly pro- 
duction for the fulfillment of WPRB- 
547 orders. 

The old inventory certification for- 
merly required on all orders, and the 
limitation have been 


specific 30-day 


eliminated. 


Aircraft Firms Soliciting 
Distributors on Surpluses 


Several of the large aircraft manu- 
facturers are soliciting West Coast dis- 
tributors on their surplus stocks, ac- 
cording to E. G. Norberg, sales mana- 
ger of Harper & Reynolds Corp., Los 
Angeles distributor. “Their salesmen 
are doing a good job by presenting lists 
intelligently, instead of simply putting 
them in the mail to us, and in no case 
do their efforts border on high pres- 
remarked Mr. Norberg. 

“Our policy is to select what items 
we can niove. and submit a bid on the 
When 
merchandise on that 
said Mr. Norberg. “we can re- 


sure.” 


basis of 10 percent below cost. 
we can get the 
basis,” 
sel] it at a normal profit. handling costs 
included, and place it where it will 
help the war program.” 


Unused Farmers’ PR-19 
Certificates Still Good 


Distributors PR-19 cer- 
tificates for farm supplies may use them, 
and they will have the same standing as 
new certificates, WPB ruled last month 
in Direction 1 to the May 6 amendment 
to Priorities Regulation 19. which had 
revised the list of items and raised the 
priority of from AA-5 to 
AA-3. The new interpretation makes 
it clear that certificates turned in be- 


holding old 


certificates 


fore May 6 carrv the higher rating. 
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FREE ENTERPRISE 


The Obligation of Management and Labor 


to Cooperate. ..22 War...in Peace 





The Invasion is on! We have unleashed our full might 
for military victory. We have confidence that our great 
strength will bring success. We are strong because we 
have achieved unity in mobilization and in combat. 

Though victory appears assured, we cannot rest until 
we have done everything in our power to speed the day 
when death and destruction are halted. 

The home front is an important factor in this time 
clement, for the fighting power of our Armed Forces 
depends upon their weapons. Napoleon's army fought 
“on its stomach’”—man against man. isenhower’s men 
fight on their tonnage—tanks, artillery, machine guns, 
heavy bombers. 

As never before in the long succession of wars, the 
legends of heroic deeds on the battlefronts in this world 
conflict will be paralleled in history by the great accom 
plishments on the production fronts, Along with these 
heroic achievements of our Armed Forces, the world will 
long remember the record of our production accomplish 
ments which have made us the stongest military power 
in the world, as well as the arsenal of democracy. 

As the conflict reaches its climax, as battles grow 
fiercer and more destructive, our responsibility becom 
greater and more critical. We must coordinate our pro 
ductive efforts with the same ingenuity and the san 
precision with which our Armed Forces have coordi 
nated theirs. We dare not waste the productivity of a 
single man or machine in these critical days 

As our landing craft are discharging our fighting men 
on the beaches of Murope and the Pacific, they must not 
want for equipment. No interference with war produ 
tion for any reason can be justified. ‘Phere must be no 
picket lin s in America! 

The landing of American troops in Vrance virtually 
has stopped all strikes in the United States. ‘Vhs is im 
portant and cncouraging news because the prelude to 
Invasion, unfortunately, has been an epidemic of strike 
‘Lime lost through strikes, during the first four months 
of 1944, was double that lost during the same period 
last year. April saw more strikes than any other month 
since Pearl Harbor, and in May the record again was 
broken. Here is what happc ned within two wecks in May: 


Nine thousand men in six Chrysler plants in Detroit were 
out when a} t i} dispute ma “so 


tween th 


Congress of Industrial Organizations fired their discontent. 


A three-day sit-down strike occurred nnong 950 employees 
in the B. UL. Aircraft plant over the refusal of the company 
to discharge a superintendent unsatisfactory to the union 


lurteen hundred men in the Chevrolet transmission and 


axle plant at Saginaw struck over a no-smoking rule and a 


change in shift starting tin 


Iwo thou md employe it the Browarn md Sharpe Manu 


factunmg Company walked out when a woman was hired to 


fill a job long held by aman 


Production of penicillin, blood plasma, and other medical 


supplies was halted at two Detroit plants of the Parke Davis 


Company as 19 ) emploves truck for a temcent rma 
Over 2 OU lum) worke noth Paciti Nortliwest 
truck becan the War Labor Board demied them demand 
fi iwage micres 


At the end of the third week of May, 70,000 workers in 
26 plants in Detroit were idle because of strikes. 

Strikes in Detroit alone reduced production as much 
as a moderately successful German air raid would have 
done. Far more important than their effect on output is 
the effect of strikes upon national unity and morale. ‘To 
our home front and to our Armed Forces, strikes belie 
our pledge to back the attack with all the power at out 
command, Henee, strikes limit our all-out war effort. 

Prompt and decisive action is uceded to keep America 
free from strikes for the remainder of the war. Stop 
pages of work on the production lines cannot be con 
doned while lives are bemg lost in fighting the enemy, 

Most union leaders realize this need and are prepa 
ing to impose discipline upon their members who violate 
the no-strike pledge. ‘The Warchouse Division of the 
International Longshoremen’s and Warchousemen’s 
Union (C.1.O.) recently declared: “Strikes in this time 
of war are treason against the nation and betraval of the 
interests of labor.” A message sent by William Green to 
all heads of American ’ederation of Labor unions stated: 


1) day is here. From now on until Hitler is finally crushed, 


every worker cnrolled in the army of production must con 
himself a part of the invasion for of the Unit 
States and conduct himself accordingly. E call on you in th 
name*of the American be vho are risking their lives un 
der enemy fir to maintam uninterrupte | produ tion under 
inv and all circumstances, Until victory is won every worker 


must give the same all-out service that our Armed Forces 
giving on the ficld of batth 





Strongest of all was the appeal of R. J. Thomas, presi- 
dent of the United Automobile Workers, to members 
of his union: 


“Our union cannot survive if the nation and our soldiers 


believe that we are obstructing the war effort ... there c 


be no such thing as legitimate picket lines . . . I appeal 


our membership. If you value your union, if you want 


] 
live and serve after the war, we must restrain ourselves 


and our hot-headed brothers today. If we do not, there v 
be no union after the war.” 


Union officers are entitled to vigorous support from 
management and government in their efforts to prevent 
strikes. Behind many a strike is an accumulation of un 
settled grievances. Managements are overworked, and 
Imany union shop stewards are new and inexpericnced 
and do not always do their part in turning down cases 
which lack merit. Both of these conditions make it cas\ 
for large backlogs of unsettled grievances to pile up. A 
special drive to clean up unsettled cases and to prevent 
new accumulations of them is one way by which man- 
agcements and local union officials can help shorten the 
war. 

The government too has a contribution to make to 
the prevention of strikes —both through the prompt dis- 
posal of disputes and through firm action against the 
leaders of strikes. The National War Labor Board and 
the Regional Boards are disposing of over five thousand 
cascs a month and have made an excellent record in re- 
ducing their backlogs. Nevertheless, the boards still have 
many old cases; and about one out of four strikes has 
been an effort to get action from once of the labor boards. 


The boards are entitled to cooperation from employers 
and unions in keeping down their docket. In instance 
after instance, cases are dumped in the lap of the board 
before the union and employer have made a teal effort 
to get a mecting of minds and to work out scttlements. 


In the present emergency, strikes are an expression of 
the lack of adequate understanding and team work be- 
tween unions and management. Any future great up- 
surge in industrial strife likewise will be due to misun- 
derstanding. After this war this country must not go 
through another “1919” when the time lost from strikes 
reached an all-time high. With 13 million workers, or 
almost half of the non-salaried employees of the coun- 
try, in trade unions, the power and prestige of unions is 
greater than ever. The long-run prosperity of the coun- 
try requires that business and labor learn how to 
cooperate in supporting the policies which produce 
the largest possible profits and the largest possible 
payrolls, 

Although business is primarily interested in the larg- 
est possible profits, and labor is primarily interested in 
the largest possible payrolls, both objectives call for the 
same basic conditions, Payrolls depend upon the pros- 
pects for profits. If bad relations between business and 
labor or unwise public policies cause employers to take 
a pessimistic view of the outlook for profits, beth em- 
ployment and payrolls will be depressed. 

Individual unions and individual employers always 
will have differences over wages and hours and the status 


of labor in particular plants or in particular occupations. 
Some disputes on such issues are inevitable, but resort 
to arbitration and calm intelligence can help greatly in 
avoiding strikes in the long run. Cooperation between 
labor and management is an economic necessity. In our 
kind of economy, payrolls and profits both depend 
upon the willingness and the ability of business and 
labor to work together in creating the conditions un- 
der which enterprise flourishes. 

The foundation for intelligent and effective coopera- 
tion must be accomplished by skillful and imaginative 
managers in pl. ints throughout the country who are will- 
ing to help unions with their problems, and who are able 
to interest union leaders and their members in the 
problems of business. Union members and their leaders 
are keenly interested as a tule in the efforts of manage- 
ment to win new markets. They know that jobs depend 
upon the success of managements in improving the 
product, adding new items to the line, and, less frequent- 
ly, cutting costs and prices. Employees like to be kept 
informed about what management is doing, what prob- 
lems it is mecting, and what success it is having. Most 
of all, they like to have an opportunity to contribute 
their ideas and suggestions. 

The recent epidemic of strikes should not blind us to 
the fact that even today there are more plants where 
managements and unions are on good terms than ever 
before in the country’s history. Consider, on the one 
hand, the extensive and constantly growing efforts of 
unions to train and develop shop stewards and, on the 
other hand, the efforts of employers to teach foremen 
how to carry out the new responsibilities imposed upon 
them by union agreements. Unions and managements 
together are learning how to operate together such tech- 
nical devices as time study and job evaluation. Manage- 
ments which, several years ago, opposed the provision of 
umpires to interpret union agreements and to scttle 
deadlocked cases today are taking the lead in suggesting 
such arrangements. 

The war is reaching a crisis, and all groups in the 
country must be aware as never before of their com- 
mon interests. This presents an opportunity which 
should be seized to lay the permanent foundations for 
more effective team work in American industry. Let his- 
tory record that the days when Europe was being lib- 
crated also were the days when unions and employers 
were making unprecedented progress in preparing Amer- 
ican industry for the return of the service men by de- 
veloping policies of cooperation between business and 
unions. Such cooperation will help achieve a peace 
worthy of our efforts and our sacrifices. 


President, McGraw-Hill Publishing Company, Inc. 











UMI 





UMI 


HOUSEWARMING—Southern Style 


Industrial Supply Corp., in 
Richmond celebrates mov- 


ing into new quarters with 


an “open house” party: 400 


attend. New building has 


four stories and basement 


THE INDUSTRIAL SUPPLY corRP., Rich- 
mond, Va., celebrated the acquiring 
of new and larger quarters by staging 
a housewarming party for about 400 
business and plant operating men in 
the area. The event served as a climax 
to five years of steady growth under 
the leadership of Lloyd B. Mize, presi- 
dent; Sam D. Nunnally, first vice- 
president; E. R. Lindstrom, second 
vice-president; and Garland P. Clay, 
director. 

Formerly located in a small build- 
ing at 1434 Main Street, the company 
now occupies a modern four-story and 
basement building at Fifteenth and 
Franklin Streets. On the first floor 
are a display room and _ the city 
store. In addition, the shipping and 
receiving departments are located 
there and there is a section for ware- 
housing some items. 

On the second floor are the general 
business and private offices with a 
special section for advertising and 

(Continued on page 201) 


Officers of the Industrial Supply Corp., were stationed right at the entrance 


to their new building and were kept busy greeting guests. 
Mize and Sam D. Nunnally extending the glad hand to early arrivals. 


Cocktails and 
similar _ refresh- 
ments were the 
first order of 
business at the 
housewarm- 
ing. The program 
pointed out that 
the cocktails 
were being serv- 
ed “despite ra- 
tioning and rob- 
beries.” The 
cocktail hour was 
held from 6 to 7 
on the first floor 
of the building. 


Fried chicken, Smithfield ham and potato salad were the 
main dishes on the menu. There were two dining rooms. 
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Here are Lloyd 


Everyone was interested in seeing the movies so they 
were shown twice. This group saw the “early show.” 
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Practical applications of industrial 
supplies to pass on to customers 


for solving war-production problems. 








SPECIAL NUT RUNNER —This special C-shaped wrench was built for attaching empen- 


nage assemblies on the final assembly line at Northrop Aircraft in Hawthorne, Calif. 


The task of attaching some 200 bolts per plane formerly took six man-hours. 
this tool it’s done in three and one-half hours. 
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BROKEN DRILL REMOVER -Use of a fiber 
drill stop to insulate an are welding elec- 
trode for extracting a broken drill piece 
is the pertinent suggestion of a worker 
with Douglas Aircraft in Santa Monica, 
Calif, The fiber sleeve prevents damage 
to the work, and greatly facilitates the 


fusing of the are rod to the broken piece. 
pte 


, > 
CEILING DRILL—Here’s an outfit the Per- 


manente Metals Corp of Richmond, Calif. 
doped out for drilling holes in metal 
ceilings without straining the workman’ 
back or getting foreign matter in his 
eyes. A portable electric drill is clamped 
in a bracket at the top of a telescoping 
tube. This is pivoted in a base with a 
fulerum which operates to press the drill 
upwards when the worker pushes a pedal. 
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REVOLVING LATHE JACK—For loading 
heavy axle shafts into position in a lathe, 
Minneapolis-Moline Implement Co. de- 
vised this jack. It is centered on a base 
(resting in the lathe ways) so a shaft will 
be in lateral alignment with the lathe 
centers. The threaded collar turns freely 
in its housing to raise the shaft into cen- 
tering position for the tailstock. Once in 
this position, the jack’s lever is lowered 
to clear the piece for turning. When one 
end is finished, the jack is again raised, 
by the lever, and the piece revolved for 
unloading, or to reverse ends of the shaft 
in the lathe. The only lifting required 
is to put one end of the shaft on the jack, 





then slide it the rest of the way and 






























































swivel it into position. Previously loading 
Standard bar or pipe- was a very awkward and hazardous job. 
N 
ane Y ! a leaciaaeaaae alae 
VISE BAR HOLDER—This bench vise ac- 
“a cessory was built by a Douglas Aircraft 
worker to steady round or square bars 
This cross piece of bar ae" f clamped in the vise, particularly when 
Sapliedacesaan icici bars extend considerably beyond the vise. 
OPEN SOBRE COR The bar holder even enables a workman 
VISE BAR HOLDER to hammer or pound the bar without con- 
tinually readjusting it in the vise. 
q 
I 
H 
1 
325 
Ad , did 
Cold 7 sfee/ | /" = 
bE 
— ! 
SCREW FLANGE WRENCH-—Faster tight- 
ening of pipe flanges is accomplished at 
Moore Dry Dock Co., Oakland, Calif., 
PIPE CUTTER-BEVELLER—To bevel pipe at the same time it is cut on a Landis pipe- with this adjustable wrench, The pin in 
cutting machine, Consolidated Steel Corp. uses this special tool with two cutting the adjustable sleeve is a fraction of an 
edges ground as shown. The double edge cutter bevels both edges of pipe as it inch shorter than the other pin to help in 
cuts through the pipe. finding the second flange ‘hole. 
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Salesman Turns Producer, 
Makes 100 Sling Chains 


Finding it impossible to find a 
manufacturer to make 100 sling chains 
ordered by a Chicago war plant, 
James Magee, salesman for H. Chan- 
non Co., tackled the job himself. 

He first looked over a few operat- 
ing samples to see how they were put 
together and then he shopped around 
the city until he had collected enough 
chain, hooks and other accessories. 
Weekends and spare evenings were 
then spent at work. 

While it was acquiring product 
knowledge the hard way, Mr. Magee 
reported he enjoyed the job primarily 
THE GEO. WORTHINGTON Co. because it was helping a customer. 


EeTARLISHEO 


Catalog pages replace tool samples; 
versatile hand cart invented: repair 
shop maintained to build prestige. 


PPD DA aD SS SS SS 





S* 





INDUSTRIAL DIVISION 


CLEVELAND 1, OHIO 


PURCHASE ORDER No | 
aE ae _| 
| CUSTOMER'S ORDER No 


DATED 


DATE 





__ CANCELLATION NOTICE 





Please cancel the following items on above purchase order, Rated 



































Please acknowledge receipt and acceptance of this cancellation promptly: 


Established for the convenience of 
THE GEO. WORTHINGTON CO. customers, a small repair shop at 
— —_—_—— - Hart Industrial Supply, Oklahoma 
City, is kept busy constantly. C. S. 
Misunderstandings are impossible when George Worthington Co., Hall has became @ specietiet on ‘ed 
pairing welding torches, often having 
to make replacement parts. The serv- 
ice, the company believes, builds 
prestige for the firm. 











Cleveland, sends a cancellation notice to a manufacturer. The form is printed 
on light green paper with the words “cancellation notice” standing out boldly 
in red. When acknowledgment is received, a white carbon copy is pulled from 
the back order file and the records transferred to a permanent file. 


The repairing of chain hoists has 
become a vital part of the service 
rendered to customers by Barrett- 
Christie Co., Chicago. J. G. Christie, 
treasurer, checks over an estimate for 
a repair job with Mitchell Koyer, 
head of the repair department. It is 
not unusual, the company reported, 
for 30 to 40 chain hoists to be in the 
repair department at one time. Mr. 
Koyer, in addition to replacing 
broken or defective parts, insists that 
every hoist be completely taken apart 


and checked. 
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invented vehicle. When being loaded the cart provides a 
raised, flat surface (left). Then, by lifting the handles, the 
wheels are employed and the cart may be rolled (right). 


The back-breaking job of lifting heavy boxes from 
a platform to a hand cart is minimized at Strong, Carlisle 
& Hammond, Cleveland, through the use of this employee- 


eNO LN SA A AE 


Neat appearing tool displays are maintained at 
Aikenhead Hardware Ltd., Toronto, despite shortages. 
When display boards took on a ragged appearance because 


samples were sold, Aikenhead solved the problem by 
using enlarged photostatic copies of catalog pages. The 
displays are kept behind glass. 
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NEW PRODUCTS 


with Sales Possibilities 





Gages 


Accurate, Durable 





After intensive experimentation, plug 
and thread gages made from the most 
wear resistant grade of Stellite alloy are 
now available. Made from dense cast- 
ings of a new cobalt-chromium-tung- 
sten alloy, these gages are said to give 
outstanding service for wear resistance 
and accuracy. Some of the characteris- 
tics claimed for gages made of Stellite 
alloy are: low coefficient of friction, low 
affinity for other materials. durability. 
coefficient of expansion close to that of 
steel and cast iron, non-corrosive, and 
virtually non-magnetic. Cylindrical and 
thread plugs up to 34-in. O.D. are made 
solid. Gages above 34-in. diameter and 
including 114-in. are made of the bush- 
ing type with a standard tapered steel 
shank brazed to the Stellite bushings. 
N. A. Woodworth Co., Detroit, Mich. 
Mitt Suppiies, July 1944. 


Grinder 
Heavy Duty 


Model 69 illustrated is a new develop- 
ment in a heavy duty gear driven snag- 
ging grinder. This grinder is designed 
to meet the need for additional power 
and is available in 30 and 40 hp. It is 
equipped with standard NEMA frame, 
totally enclosed fan cooled motor. The 
variable speed enables the operator to 


7 


| 
} 
' 
| 
} 





110 


maintain peripheral speed for the full 
life of the wheel and is accomplishe 
through semi-enclosed constantly lubri- 
cated gear reduction. Change of speed 
is very rapid with foot pedal and shift- 
ing lever. The speed lever is interlocked 
with guards which makes it impossible 
to increase speed unless wheels are 
worn down sufficiently to justify speed 
change. The one-piece chrome manga- 
nese steel grinding wheel spindle is sup- 
ported by four heavy duty ball bear- 
ings enclosed in dustproof housing, pro- 
tected on inside and outside by laby- 
rinth seals. Control is push button with 
overload protection and low voltage re- 
U. S. Electrical Tool Co., Cin- 
Ohio—Mu.s. Suppites, July 


lease. 
cinnati, 


1944, 


Torque Wrench 


Simplified Construction 





A torque wrench which can’t over- 
tighten in operation and combines right 
and left-hand torque in one wrench, has 
been introduced. The wrench is full 
ratchet so that when desired tension is 
reached, positive break-away occurs one 
notch at a time, thus preventing slam. 
Torque is set in specified inch pounds. 
Adjustments ranging from 10 to 60-lbs. 
can be made on the job. The wrench 
features compact size and light weight 
for hard-to-reach jobs. All parts of the 


wrench are interchangeable. Torque set- 


ting is indicated on the head bolt with 
various torque settings available. The 
tool is furnished with adjusting wrench, 
*g-in, square drive, screw driver tip and 
hose clamp socket at no additional cost. 
—Aircraft Tools, Inc., Los Angeles 1, 
Calif—Muti Suppties, July 1944. 
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Flexible Coupling 


Heavy Duty Service 





Protection that secures operators against 
the catching of clothing, or incautious 
handling is embodied in the new type 
“C” shrouded flexible coupling. The es- 
sential feature of this new protection is 
the outside steel collar which holds the 
load cushions in place. An extension of 
this collar which encircles the coupling, 
safeguards material and fingers from 
the heads of the bolts that secure the 
load cushion retainer. The type “C” 
flexible couplings are designed for heavy 
duty services from 4.60 to 806 hp. at 
100 r.p.m. Individual free-floating load 
cushions between the rugged jaws, are 
held in position between an inside steel 
sleeve, and a removable steel collar. 
Types are available for directly attach- 
ing to flywheel, also drum types and 
others. Smooth maximum power-flow is 
assured.—Lovejoy Flexible Coupling 
Co., Chicago 44, Ill_—Mitt Supp ies, 
July 1944, 


Spindle Stop 
Expanding Collet 


The special new feature of the “Rieger” 
spindle stop is its expanding collet ac- 
tion. While the front end of the device is 
held in place with one screwdriver, a 
turn on another at the rear end makes 
the stop expand to tighten itself in the 
hole of the headstock spindle. This is 
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Wrench 110 
Coupling 110 
Spindle Stop 110 
Sharpener 111 
Files 111 
Pumps 207 
Precision Pins 209 
Riveting Set 209 
Electrode Holder 211 
Electronic Relay 211 
Rotameters 213 
Safety Device 213 
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Lamp 215 
Countersink 215 
Drills 216 
Burrs 230 
Pneumatic Tools 230 
Rotary Pumps 233 
Metallizing Gun 233 
Lighting Device 234 
Whee! Dresser 234 
Clamp 236 








Give outstanding service, wear resistant 
Heavy duty gear driven snagging grinder 
Torque wrench which cannot over-tighten 
Protection ieature shrouded flexible coupling 


PRODUCT PAGE NO. MAIN FEATURE MANUFACTURER | 


N. A. Woodworth Co. 
U. S. Elec. Tool Co. 
Aircraft Tools, Inc. 





Expanding collet action avoids burring 
Drill sharpener is fast and accurate 


New line of offset visible filing equipment 
Double helical or herringbone gear type 


Cabinets especially designed and fitted 
Intended for high speed flush riveting 
Moulded of high heat resistant plastic 
Suitable for controlling liquid levels 

Are of the indicating area meter type 


For any standard chuck key used on lathe 


Provide full protection against impact 


Improved tungsten filament in infra red lamp 
To permit countersinking in close quarters 


For production drilling of 
Tungsten diamond 
wheels 


A rotary grinder and bench type reamers 


Have compact design, operate quietly 
For spraying low melting point metals 
Developed for inspecting fabrics 
Precision tool is simple in design 
Greater strength and throat capacity 


aluminum alloy 
impregnated burrs and 


Lovejoy Flexible Coupling Co. 
Rieger Mfg. Co. 

Majestic Drill Sharpener Co. 
Remington Rand, Inc. 
Goulds Pumps, Inc. 
Precision Product Co. 
Emerson Enginering Co. 
Allison Tool & Co. 

General Electric Co. 
Cochrane Corp. 

Safety Specialties 

Chicago Eye Shield Co. 
Wabash Appliance Corp. 
Aircraft Tools, Inc. 

Farnham Mfg. Co. 
Champion Diamond Co. 


Master Tool Co., Inc. 
Blackmer Pump Co. 
Metallizing Eng. Co. 
Sylvania Elec. Products 
Best Tools Corp. 
Knu-Vise, Inc. 











said to avoid any scarring or burring of 
the walls. The spindle stop is equipped 
with a Ys-in. x 4in. extension for limit- 
ing hollow work and for protrusion into 
the chuck for stopping short pieces. 
The extension is soft so that it can be 
turned down to a smaller diameter if de- 
sired. The spindle stop is used for re- 
peat operations on the lathe. It can be 
utilized with or without a chuck. The 
regular model is applicable to lathes 
which have 34-in. spindle holes.— 
Rieger Mfg. Co., Miamisburg, Ohio.— 
Mitu Supptiss, July 1944. 


Drill Sharpener 
Fast and Accurate 


A recently developed drill sharpener is 
designed to reduce the human element 
to a minimum, Will sharpen straight or 


No. 2 taper shank drills in all sizes from 
¢z to l-in. Unit comes complete with 
bolts and bracket for fastening on base 
of grinder. A calibrated instruction 
dial, which is an integral part of the 
sharpener, gives operator complete in- 
formation within a few minutes how to 
set dial for any drill within range of 
sharpener.—Majestic Drill Sharpener 
Co., Minneapolis 2, Minn.—-Mi.. Svur- 
PLIES, July 1944. 


Filing Equipment 
Speed and Accuracy 


New filing speed and accuracy for 
machine posted records are provided 
by “Kard-Site,” a new line of offset 
visible filing equipment. “Kard-Site” 
places thousands of records within nor- 
mal reach and sight of the operator in 
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an extremely compact filing arrange- 
ment, with dual visible margins. Spe- 
cial advantages claimed by the manu- 
facturer include visual signaling of the 
position of an “out” card that prevents 
misfiling and loss of records; an auto- 
matic lock-down feature that prevents 
the index guide from riding up to ob- 
scure other records. A “Kard-Site” port- 
able unit provides these operating ad- 
vantages for manual posting card sys- 
tems, and provides executives with 
quick reference to vital records at their 
own desk or conference table. Efficient 
card designs and operating procedures 
for “Kard-Site” record systems are pro- 
vided by trained Systems and Methods 


Technicians.—Remington Rand _ Inc., 
Systems Division, Buffalo 5, N. Y. 
Mixx Surptirs, July 1944. 
(Continued on page 207) 
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Industry men take an after- 
noon off to enjoy their an- 
nual golf matches 


For more pictures 


see pages 177 to 185 





At the W. S. Wilson party, above, Newark Power Transmission men 
Jack Parker (Wilson) putts, under the dress for dinner. Harold Swan 
watchful eyes of Jack Wallace (Dodge - Newark), Howard Dayer 
(Clemson), Al Soutar (Buhrke) and (Abrasive), Mike Mulherin (Mulherin 
T. D. Vandervoort (Clemson). Belting), and E. C. Downer (Abrasive). 





Officers and committee members sat at the head table (above) at the Winner at the Eastern Hardware Golf 
Keystoners outing. Reading clockwise, starting in the foreground, are L. H. outing, above, was Sam Allen (Diss- 
Pruner (American Saw); Jos. D. Jure (manufacturer's agent); Ben Butterfield ton), left, with Ed Neal (Nicholson 
(Greenfield Tap & Die); M. I. Jackson (Behr-Manning); Jack McCann (J. H. File), low qualifier, and J. A. Eigo, 
Williams); Eric Federschmidt (Black & Decker); and Bob Brown (Ace Drill). 


(A. N. Nelson) runner-up. 








Z ve 2 
Table of poker at the W. S. Wilson outing. Left to right: New York Hardware Trade Association members enjoy 
Bob Dunn (Dunn & Bryan), L. E. Caler (formerly of refreshments; Earl Clapp (Yale & Towne), E. G. Grenier 
Wilson), C. D. Baron (Independent Pneumatic), Hugh (Patterson Bros.), Ed. Norvell (Atkins), J. E. Maclntire 
Hirshon (Wilson) and Bob Ward (Joyce Cridland). (Cyclone Fence) and G. Foley (Bayonne Steel) 
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Toothbrush for Gears 


EARS should have their teeth brushed to remove 


the jagged burrs and metallic fuzz that could 


ruin delicate moving parts. 


Here is the brush that does it—in ONE OPERATION. 
Other methods of cleaning gear teeth require two or 
more operations and so take longer to do a less effec- 
tive job. 

The lower photograph shows the result of brush- 
cleaning a gear’s teeth. It cannot show, however, the vastly 
important saving in time and cost, and the increased 


production that use of the right brush made possible. 
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_ You can get results like these on any cleaning, burring 
or finishing job. 

There’s an Osborn Brushing Specialist in your dis- 
trict who devotes his whole time to helping speed-up 
production . .. improve product... reduce cost. There 


is no charge for this service. Ask us for it today. 


JHE OS80RN MANUFACTURING COMPANY 


5401 Hamilton Avenue Cleveland, Ohio 


WORLD'S LARGEST MANUFACTURER OF BRUSHES FOR 
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TREND of Supply Sales 


























6 _— 
™ ™ 
? eo | 
re ae 
| Orders | | Orders 
| Sales | per Volume | Size of per 
Area | Indi- | Sales- per | Average! Work- 
| | cator | man | Salesman | Order | ing 
per Day | Day 
North May 281.0 | 16 $13,200 | $28.30 96 
Atlantic} Apr. | 301.0| 17 | 15,500} 35.10! 85 
| | 
| | | 
South- May 232.0 16 $15,100 | $30.10 | 85 
ern Apr. | 230.0 18 14,800 | 34.80| 103 
North | May | 256.0, 15 | $13,700 | $30.50} 100 
Central | Apr. | 264.0 20 14,300 29.60 | 114 
Western | May | 292.0! 20 | $9,900! $20.00 | 411 
Apr. | 250.0} 10 | 8,200| 38,00| 67 
- | pee _ 
Pacific | May | 310.0! 9 | $10,600] $51.50] 57 
Apr. 405.0 9 12,000 54.10 59 
DOLLAR VALUE, AVERAGE ORDER 
‘$2 ; 3 7 
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THE SALES INDICATOR, continuing the drop which 
started in April, went to 254 for the month of May. The 
decline was apparent in most sections of the country. The 
average order was $30, and the salesman’s volume for the 
month was approximately $13,600. 91 orders were received 
per working day, with an average of 15 received by the 


salesman each day. 
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Advantages of Oster “BESTOIL’ 
Appeal to ALL Users of Cutting Oils 





SELL OSTER “BESTOIL” 
TO OWNERS OF 
THREADING MACHINES 


Not only does “BESTOIL” help to pro- 
duce uniformly accurate, clean cut threads 
but the coolant properties of ““BESTOIL” 
protect dies, cutters, and reamers from 
excessive wear. 


Clean Cut Threads with “BESTOIL” 


NNN INN 








“BESTOIL” IN CANS 


Oster ““BESTOIL” is now 
sold in 1 gallon CANS. 
(Glass containers formerly 
required by federal order 
now discontinued.) 








7 —T “BESTOIL” 
IN DRUMS 


Oster "BESTOIL” 
is also sold in 5, 
30, and 55 gallon 
drums. No prior- 
ities required for 


YOR BETTER PIPE THREADS 





BESTOIL 


“BESTOIL” in any 

size of container. 

= Your market is 
: “wide open,” 








“BESTOIL” PROTECTS CUTTING TOOLS 





AND HELPS MAINTAIN BETTER FINISH 


The superior qualities of Oster 
“BESTOIL” recommend it as the 
ideal cutting oil for use on prac- 
tically all types of metal working 
machinery as it not only pro- 
longs the life of cutting tools 
but helps to maintain uniformly 
high standards of finish and 
protects the worker from skin 
infections (often caused by in- 
ferior cutting oils). 


Oster “BESTOIL” is a carefully 
compounded cutting oil contain- 
ing sulphur held in permanent 
suspension. It absorbs and 
throws off frictional heat more 


rapidly than cutting oils having 
a base of animal oil, fish oil or 
vegetable oil. 


Temperature changes do not 
affect the viscosity of Oster 
“BESTOIL” to any appreciable 
extent and it flows freely in cold 
temperatures. It is a clean, ster- 
ile oil, free of any tendency to 
cause skin infections. 


You can build a profitable repeat 
business selling Oster “BEST- 
OIL” as it offers superior results 
at no more cost than many in- 
ferior cutting oils on the market. 


THE OSTER MANUFACTURING COMPANY 


2041 East 6Ist Street ¢@ 


Cleveland 3, Ohio, U.S. A. 
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Keeping Up With Business 


Living Costs Increase 
In 49 of 63 Cities 


The cost of living for wage earners 
and lower-salaried clerical workers in 
May rose in 49 of 63 industrial cities 
surveyed by the National Industrial 
Conference Board. Living costs were 
lower in eight of the cities, and re- 
mained unchanged in six of them. 

The largest gain, 1.3 percent, oc- 
curred in Indianapolis. In four other 
cities the increase was 1.0 percent or 
more. The largest decline, 1.1 percent. 
occurred in Cincinnati. For the United 
States as a whole, the cost of living was 
up 0.3 percent. 

Living costs were higher this May 
than in May, 1943, in 24 cities. Sac- 
ramento recorded the largest increase 
during the twelve-month period with 
an advance of 2.4 percent. Thirty-seven 
cities showed declines. The cost of liv- 
ing for the United States as a whole 
stands 0.2 percent higher than a year 
ago; 21.4 percent above January, 1941. 


Nelson Dampens Hope for 
Large-Scale Reconversion 


War plants need 200,000 workers 
right now. With these words spoken 
before the Senate’s war investigating 
(Truman) committee, Donald Nelson 
last month undertook to damp down 
some of the reconversion enthusiasm, 
reports Business Week. 

This should be a challenge to War 
Manpower Commission, whose new 
labor controls go into effect the first of 
the month. But, while the fate of the 
invasion hangs in the balance, there 
will not be enough manpower to start 
much production for civilians. 

When Nelson read the labor shortage 
into the record at 200,000, he also 
pretty well settled a long-standing ar- 





ACTIVITY FIGURES 


General Business* 


Industrial production ........ 239 
Total carloadings ....... 879,161 
Commodity prices ........ 250.2 
March Munitions Productiont 

% Change 

From March 
Airplane production ...... 7 
Signal equipment ........ —1l 
Ship construction ......... —O0 


*National Industrial, Conference Board June 24, 
944 


*War Production Board. 





gument on manpower trends. 

Manufacturing employment dropped 
again in May and now is a million 
lower—some 7%-—than the peak last 
November. Detroit has become the 
most distressing labor-shortage area. 
The auto industry had 760,000 workers 
at the end of November, 675,000 at the 
end of May. Of this 85,000 decline, 35,- 
000 came in May. 

Now we face one of the most critical 
periods in war production, a period of 
peculiarly trying shifts. And we have 
no slack in the labor market to cushion 
the impact of these shifts. 

When Nelson calls Detroit the area 
of most critical manpower lacks, he 
must have clearly in mind the Army’s 
demand for more tanks at once. The 
tank program was cut back long ago. 
Everyone thought we had plenty; there 
even was talk of this weapon’s being 
obsolete, and the heavy artillery pro- 
gram came in for new emphasis. But 
tanks reasserted their effectiveness on 
the Cherbourg peninsula and heavy 
losses have renewed demand for them. 

Similarly, the cutback 
powder program has_ been 


smokeless 
revived. 


Maritime Commission says up, not 
down, on merchant ships. 

These shifts mean added burdens on 
the labor-short steel, copper, brass, and 
chemical industries—and demand for a 
lot of new tools. 


Construction Rises for 
First Time Since 1942 


For the first time in 21 months— 
(since August 1942) the volume of 
construction in the United States has 
shown an increase over the previous 
month, WPB announced last month. 

Preliminary estimates of construc- 
tion for May are $295,000,000, about 
a 3.5 percent increase over the volume 
done in April. 

Publicly financed construction ac- 
counted for approximately 61 percent 
and privately financed, 39 percent of 
this total. These figures exclude alter- 
ations and repairs and therefore differ 
from estimates prepared by the Bureau 
of Labor Statistics. 

The downward trend was halted by 
increases in two categories—military 
and non-residential construction. The 
volume of military activity increased 
about 17 percent, from $46,000,000 in 
April to an estimated $54,000,000 in 
May. The volume of non-military non- 
residential construction increased about 
12 percent, from a figure of $110,000,- 
000 in April to $123,000,000 in May. 

Housing continued its downward 
curve. The figure for May is estimated 
to be about 5 percent below the $61,- 
000,000 volume for April. Factory con- 
struction declined an estimated 7 per- 
cent from April to May and machinery 
deliveries were down about 4 percent. 

Total construction activity for the 
year is still estimated at about $3.550.- 
000, or 46 percent of the 1943 and 27 
percent of the 1942 volume. WPB said. 
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Iddun Lss0s. cosh A BUSINESS Y 


Processing adds value to produets, handling —rehandling practices. The opportunity for ef- 
does not. Even though America’s efficient ma-  fecting economies may exist in your business. 
chines produce goods in tremendous quantities . ° . 

at low cost, no less than 30% of manufacturing Distributors of Yale Materials Handling 


time is consumed in handling. Here then is a Machinery have been responsible for many 
source of hidden losses in which management _ practical suggestions for improving handling 
can reduce costs even further and still main- operations in plants throughout the country. 
tain high wages. Ask the mill supplies distributor nearest you 

Modern materials handlingmachinery isover- for help in removing the causes of hidden losses 
coming hidden losses in thousands of plants but — in your receiving, processing and shipping. 


countless others have yet to eliminate costly Phone the Yale representative today. 





HOISTS—HAND AND ELECTRIC e TRUCKS—HAND-LIFT AND ELECTRIC © KRON INDUSTRIAL SCALES 
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Ten Years Ago in Mill Supplies 















> © W.CAMPBELL, vice. 


« PRESIDENT, CAMPBELL 
HARDWARE CO., SEATTLE, 
TOLD HOW SERIOUSLY 
AFFECTED BUSINESS 
WITH ALASKA WAS BY 
THE SEVEN-WEEK LONG- 
SHOREMEN'S STRIKE ALONG 
THE PACIFIC COAST. 



























DODGING A GOLF 

. BALL, IRVING LEMAUX, PRES- 

( < =A “=\ IDENT, INDIANAPOLIS BRUSH 
—— AH / & BROOM MFG. CO., PELL 
VS oe AND BROKE A LEG. WHICH 

«+o DID HIM OUT OF A FISHING TRIP. 















DENT, THE APPLETON-ATLAS CAR 
MOVER CORP, EXPLAINED THAT HIS 
COMPANY's RECENT MOVE TO MIL - 
WAUKEE WAS MADE Td SECURE BETIER 
TRANSPORTATION FACILITIES AND 


CLOSER CONTACT WITH 
CUSTOMERS. 


ee) AKIMIANS 

ha WERE HARD-HIT 
BY THE POLO-PLAYING 
BUG. MEMBERS OF THE 
YAKIMA HARDIWARECO, 
YAKIMA, WASH, WERE ROOT: 













ugh! sas 

=. ROSS-WILLOUGHBY 
>” CO., COLUMBUS AND 
<8. SPRINGFIELD, OHIO, 
; » WAS BOMBARDING Cus: 
TOMERS AND PROS- 




















KLINGER-DILLS CO., 
DAYTON, OHIO, MOVED DIRECT- 


ye. EOF BROADSIDES 
Ah _dLS TELLING THE STORY : 






<7 


HOME WHICH HAD GREATER FLOOR 
SPACE AND BETTER FACILITIES. 





“IN GENERAL AND 
<‘S. OF ROSS- WILLOUGHBY 























re IN anaes ING FOR THEIR L.M.PLUM 
. Si > \o » TO MAKE THE POLO TEAM 
fax \ oe 


DURING THEIR * 
FISCAL YEAR WUST 
PASSED, THE LEWIS } 
SUPPLY CO,, MEMPHIS 
TENNESSEE, DID A 
THIRD MORE BUSI!- 


TO GIVE PURCHASING AGENTS 
A CLEAR PICTURE OF HOW 
COMPLETE A LINE THEY 


is! + 
BD recuse vans | Mma we Sehae 
BULLETIN WAS BEING - . 








LAND, HELD A CLINIC AT \& 
Se celine aoe WHICH SOME 900 ATTENDED. A NESS THAN THEY DID = 

BUFFET LUNCH WAS FOLLOWED BY “THE PREVIOUS YEAR ~2e<s 
SS DRAWING OF PRIZES SUPPLIED oe py, 
THE ASSOCIATION MADE UP | A DRAWING THE MACHINE TO 


BY THE EXHIBITING MANUFACTURERS. 






& SUPPLY CO., TULSA, 
TOOK ON THE Ex- 
CLUSIVE SALE OF 


OF INDUSTRIAL SUPPLY 
DISTRIBUTORS OF ILLI - 
NOIS, INDIANA, IOWA, WIS 
CONSIN AND NEBRASKA. 
WENDELL H. CLARK, SAM- 
VEL HARRIS & CO, CHICAGO, 
WAS FIRST PRESIDENT, 





y_} SELL ANTI- FRICTION BEAR: 3 

; INGS WAS TOLD BY MEANS GODDARD & GODDARD 
‘OF PICTURES, CHARTS AND >S _, MILLING CUTTERS 
LISTS OF SALES POINTERS. ww? FOR OKLAHOMA. 
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®@ These strong, comfortable stools were “best sellers” 
in pre-war days. Their potential as a volume producer 
has been multiplied by the widespread increase of 
women workers. Plants that have had to get along 
with makeshift equipment since 1940 will be more 
enthusiastic than ever about the distinctive comfort, 
safety and efficiency of Lyon Steel Stools. Available 
in 7 heights (18” to 30”) and 56 models. Basic stools 
are made entirely of steel. Pressed wood seats and 





~~ adjustable back may be added to any model at any 
“™y, time. Pass the good news along to all your customers. 
3 ae Deliveries start in August. 
No. 1226 No. 22 
ua Equipped with No. 95-12 adjustable Basic stool, 22°’ high, 
back and No. 9-280 pressed wood with one channel brace 


seat. As shown, 26" high $2.85 foot rest. As shown $1.70 


Above prices are F.O.B. Factory. When shipment is made from nearest 
assembly plant, prices will be quoted F.O.B that plant 





LINE UP WITH LYON for immediate volume 
and post-war expansion. Our post-war 
plans include new products with wide- 


METAL PRODUCTS 
INCORPORATED 


spread applications; also manufacturing 
facilities that will help expand your mar- 
kets and increase your profitable volume. 


General Offices: 753 Madison: Avenve, Aurora, Hlinois 
Branches and Distributors in: All Principal Cities 
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Sales Tips 


FROM THE TRADE PRESS 


Because of space limitations, most items 
appearing in this department have been 
reduced to their elemental facts through 
digesting. Where the reader's interest is 
particularly great, we recommend that the 
article be sought out and read in detail in 





the paper where it originally appeared. 


Relief Valve Permits 
Air to Enter Pump 


Some blended water was required by 
another department higher up in our 
building so we had to find some method 
of delivering it. We had a small pneu- 
matic system pump which we installed 
with a 200-gal. tank. However, we had 
difficulty with the pump. We could not 
get air through the air-intake valve 
and the pump operated erratically. 
Pressure on the pump suction line 
amounted to 6 to 10-lb., which prevented 
the pump valves closing. 

To overcome this difficulty we took 
out the original spring from an old 
adjustable relief valve and made a 
lighter one. We installed the valve 
with its new spring in the suction line 
in place of an elbow. 

This valve was installed so that water 
coming into the pump through the suc- 
tionline, back to the valve to create 
sufficient differential across the valve to 
open it. We adjusted the valve spring 
so that the pump reduced the suction- 
line pressure to where air could enter 
when the relief valve opened to supply 
water to the pump. This simple ar- 
rangement solved our problem and has 
worked satisfactorily without atten- 
tion.—William T. Estlick in Power. 


Let Safety Factor 
Boost Paint Sales 


That safety conscious plants are good 
prospects for paint sales was indicated 
in a May Factory article reporting on 
the increasing trend toward wider use 
of color for quick and ready identifica- 
tion of plant equipment and services. 

A standard safety color code which 
employs six colors, yellow, orange, 
green, red, blue and white, has been 
proposed by E. I. duPont de Nemours 
& Co., Inc., and this suggestion has 
given impetus to the trend. 

The safety purposes of the six colors 
are as follows: Yellow, to mark ob- 
jects and surfaces that, if not seen, can 
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injure people who may strike against 
them, or trip, fall, or stumble because 
of them; Orange, to mark hazards re- 
quiring alertness, such as dangerous 
parts of machines or equipment that 
might injure a worker; Green, to 
identify all equipment used for first 
aid, rescue and medical treatment; 
Red, to denote fire-protection equip- 
ment exclusively; Blue, to mark all 
equipment that is down, or being serv- 
iced, and that should not be used, 
moved or started; White, for traffic 
markings and good housekeeping. 
Suggested applications for the colors 
included yellow for aisle obstructions, 
curbings, chain-hoist blocks, changes 
in floor elevations, low beams, protrud- 


ing parts, railings and truck equip- 
ment; orange for exposed machine 
parts such as cutting edges. gears, pul- 
leys, and rollers, and for interior sur- 
faces of electrical switch boxes, fuse 
boxes, machinery guards; blue for 
boilers, compressors, dryers, electrical 
controls, kilns, ovens, scaffolding, tanks 
and vats, valves; white for aisle mark- 
ings, unsanitary floor corners, storage 
areas, traffic controls, waste receptacles. 
—Factory, May, 1944. 


Grinders Aid Fitting 
Of Radio Shield 


Saddle-shaped aluminum die cast- 
ings which, when assembled, constitute 
a radio shield, are cast quite close to 
size. But, where the inside diameter 
must fit the gear housing and dust 
cover, high spots were removed rather 
slowly by rocking the casting by hand 
of a sheet of abrasive cloth wrapped 
around a wooden cylinder. Now the job 
is done far more rapidly by using a 
belt sander. The sander has two abra- 
sive belts that run over a pair of pul- 
leys of correct diameter and a rest to 
steady the work while the inner radii 
of the bearing strips are ground. Only 
a very light cut rapidly made is re- 
quired to insure a surface that will fit 
the gear housing and dust cover.— 
Wings, June, 1944. 
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“Our former star salesman sent her as a souvenir from the Solomons” 
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Two New Salesmen Named 
By Pacific Hardware Co. 


Two salesmen have been added to the 
sales force of the Pacific Hardware Co.., 
Los Angeles. They are Harry Skinner, 
who formerly was with the Pennsylvania 
Iron & Steel Co., and R. M. Van Marter, 
who had been associated with Loomis 
Co., contractors. Mr. Skinner will han- 
dle the general line while Mr. Van 
Marter will act as purchasing agent but 
with an active part in the 
ment where he 


sales depart- 
will follow especially 
the oil refineries and cracking plants. 


Central States Sets 
Annual Meeting Date 


The executive committee of the Cen- 
tral States Mill Supply Association has 
set Nov. 27, 
zation’s 
Ethier, 
month. 


as the date for the organi- 
Walter W. 


announced last 


annual meeting, 
president, 


As usual the members from the ad- 
joining states of Indiana, Wisconsin, 
Iowa, and Nebraska will assemble at 
the Palmer House in Chicago. As yet no 
program has been arranged but it is 
expected a committee will be named in 
the near future and plans will be an- 
nounced in September. 





Frank W. Bemis has been appointed sales 
manager of American Cable & Hazard 
Wire Rope Divisions of American Chain 
& Cable Co. 


McCloud Interests Sell 
Augusta Supply Co. 


The Augusta Mill Supply Co., Au- 
gusta, Ga., has been purchased by 
Clarence Mobley from the interests rep- 
resented by the McCloud Leather & 
Belting Co., Greensboro, N. C. Mr. 
Mobley is a contractor in Augusta. 

Officials of the firm are Mr. Mobley, 
president; Harry Hughes, vice-president 
and general manager, and J. E. Newton, 
secretary-treasurer. Mr. Hughes has 
been with the firm since it was organ- 
ized eight years ago while Mr. Newton 
has been with it for the last four years. 


aS ity mid ; rh 
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Larzelere Sells Stock 
In Farquhar Machinery 


Sale of the Farquhar Machinery Co., 
industrial distributor in Jacksonville, 
Fla., was consumated recently it was 
announced by William L. Wahl, new 
president and treasurer of the corpora- 
tion. The firm was established in 1910 
and has been located at 720-728 West 
Bay St. for the past 15 years. 

Mr. Wahl and Chester A. Bolles (not 
the government official) purchased the 
stock of L. J. Larzelere. majority stock- 
holder, who had acquired all of the 
capital stock prior to the sale. The sale 
price was said to be slightly in excess 
of a quarter of a million dollars. 

Mr. Wahl will be active in the man- 
agement of the company but Mr. Bolles 
will not. While never before in the mill 
supply business. Mr. Wahl has been 
identified with machinery manufactur- 
ers. principally the Franklin Machine 
& Foundry Co.. Providence, R. I. 

Several of the older employees of the 
company held stock under the Larze- 
lere management but this was acquired 
by the new officers. These employees 
will retain their same status. 

“There will be absolutely no change 
in the personnel or in our method of 
operation,” Mr. Wahl said. 

Mr. Wahl has one son, John, in the 
Navy and another son, William L. Jr., 
who is a supervisor for the Eastern Air- 


craft Corp., West Trenton, N. J. 


Harvey Bower Dies 


Harvey B. Bower, vice-president of 
the Chicago-Latrobe Twist Drill Works, 


died May 10, after a brief illness. 





Last meeting of the year for the New York chapter of the Power ber, lubricants, relations with purchasing agents, and several 


Transmission Council, June 2, was purely social, with a program 
of tap dancing, singers, a handwriting analyst, and Ripley's 
cigar-eating Human Volcano. During the past year the group 
heard speakers on clutches, variable speed drives, synthetic rub- 
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secretary. 
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talks on selling. Seated left to right at the head table are August 
and Frank Loeffler, directors; J. B. Joyce, the newly elected presi- 
dent; Norman A. Good, the retiring president, and J. T. Schaefer, 
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Recent estimates of the amount of syn- 
thetic rubber that can be turned out by 
the huge new American plants run as 
high as a million tons a year. More than 
enough to make us completely indepen- 
dent of imported rubber! 


The continued maintenance of these 
plants, not only during the war, but as 
insurance in peace time as well, is a 
matter of vital importance to the nation. 
So long as the war lasts, huge military 
demand for rubber will tax even their 
giant capacity. When we return to nor- 
mal living, however, keeping these 
plants in full operation presents a prob- 
lem which the rubber industry is already 
working to solve. To maintain this vast 
national rubber reserve, is largely a mat- 
ter of developing new uses for rubber. 
And that is where you can be helpful. 
If you have any suggestions for new 
industrial rubber products or ways of 





improving old ones, we will be glad to 
help you work them out. 


For over a hundred years, the HEWITT 
RUBBER CORPORATION, as America’s 
largest specialists in industrial rubber 
products has worked to make rubber 
ever more useful to industry. In their 
work over the years, HEWITT technicians 
have gained vast understanding of the 
many ways in which rubber can help 
industry, and, right now, they are per- 
fecting many new products. 


The knowledge and experience of these 
HEWITT experts is at the service of any- 
one who is interested in developing new 
rubber products or new industrial uses 
for rubber. We will be glad to help you 
work out any ideas that can help the 
new synthetic rubber industry, which 
offers such huge post-war employment 
possibilities. You are invited to write 
us at any time. 
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WE ARE 
PARTICIPANTS IN THE 
OWNERSHIP AND OPERATION 
or 
NATIONAL SYNTHETIC RUBBER 
CORPORATION 
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Here are three interesting new developments 
in molded rubber parts that point the way 
to some of the things we can expect after the 
war. They are fittings (drains and strainers) 
for bullet sealing gasoline tanks. 


ber products, HEWITT technicians will 
be glad to help you work them out. 
You are invited to write us at any ume. 


ly ; 
f If you have any ideas for post-war rub 


HEWITT RUBSBBI 


CORPORATION, Buffalo 5, N. Y. 
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H. C. ATKINS, SR 


H. C. Atkins, President 
Of Atkins & Co., Dies 


Atkins. Sr.. internationally 
known industrialist and leader 


Henry ¢ 


in civic 
iffairs in Indianapolis, died in St. Vin- 
cents Hospital June 15. 
ifter an illness of several months. Myr 
\tkins. who was 75 vears old. had served 


is president of the E. ¢ \tkins & Co.. 


Indianapolis. 


~inee L9O] 
He was born in Atlanta. Idaho Terri 
tory. When still a bey, his parents 


moved to Indianapolis where his father 


FE. ¢ Atkins. founded the saw manu 
facturing company. tle was graduated 
with honors from Yale University in 


1889 and entered the BE. C. Atkins firm 


is) superintendent In 1892. he 


Was 
elected vice-president, 

Survivers include his widow, Sue 
(Winters Atkins: three sons. Elias ¢ 
Keyes Wo. and Henry C.. Jre: a sister, 
Mrs. Sanford H. Wadhams: and seven 


erandechildren 


Celebration Limited 
To Notes of Thanks 


Although it 
held an 


vear, the 


has become a custom to 


eae h 
Memphis. 


celebration 


anniversary celebration 
Lewis Supply Co.. 
Penn... this year limited the 
of the occasion to yt rsonal notes of ap 
preciation to friends and customers and 
to advertisements in local papers. 


‘When victors 


ask you te help us celebrate each vear 


is won. we will again 


were in) business.” 1 Walker Lewis. 
president. wrote But we want to pause 
ind thank vou heartily. for. in the rust 
of wartime activity we want you te 
know that we appreciate your busines~ 
and will continue to serve vou to the 


best of out capacity and abilitv.” 
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Organizational Changes 
Made at Murray Co. 


Following the death of A. C. Valen- 
tine. assistant to the president of Mur- 
Dallas. 


have 


ray Co.. organizational 


These staff 
shifts were made in conformance with 


several 
changes been made. 
the management’s plans for devoting 
greater attention to the industrial sup- 
ply division of the business. The sales 
force is being expanded and is focussing 
its efforts on more thorough, intensive 
coverage of the territory. 

Harold M. Young, director of priori- 
ties and publie relations since 1942. has 
been made general manager of the in- 
dustrial supply division. Before joining 
Murray Co.. Mr. Young was the Dallas 
district manager of the U. S. Depart- 
ment of Commerce. 

Wortham Power. manager of the mill 
supply department. has been elevated to 
the post of assistant general manager. 
Karl made di- 
rector of sales and J. O. Baldwin. store 
D. Johnson 


sistant purchasing agent in charge of 


Rechenberg has been 


manager. E. who was as 


buying industrial supplies has been 
made purchasing agent for the indus 


trial supply division. 


Carborundum Opens 
Three Branch Offices 


Niagara Falls. 
three new branch 

Bulfalo. N.Y. St. Louis. 
San Francisco. District sales managers 
appointed to the new offices are G. 5S. 
Buffalo: Gordon O. Watson, St. 
and W. T. MeCargo. 


The Carborundum Co.. 
thas opened sales 


offices at and 


Rowe rs 


Louis. San Fran- 


risco 





: 


Mr. and Mrs. Joseph Sullivan celebrated 


their golden wedding anniversary on 
May 16. Mr. Sullivan is chairman of the 
board of directors of Skilsaw, Inc., Chi- 
cago, which he founded 23 years ago. 
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Harold W. Pearcy recently was appointed 


vice-president in charge of purchasing for 
the Percival & Supply Co., Los 
distributor. 


Steel 


Angeles, industrial 


Worthington Purchases 
Electric Machinery Co. 


Kleectrie Machinery Mfg. Co.. Min 
neapolis. has been purchased by Worth- 
ington Pump & Machinery Corp., Har- 
rison. N. J.. it was announced jointly 
by Harry €. Walther H. 
Feldmann. presidents. respectively. of 
Worthington Electric 

The Minneapolis 


nounced, 


Beaver and 


and Machinery. 
firm. it was an- 


will continue to operate in 


dependently ol other Worthington 
activities. 

The executive personnel consists of 
Mr. Feldmann, president: O. A. Soder- 
strom. vice-president in charge of man- 
ufacturing: R. H. Olson. vice-president 


of sales. and Fred W. Hotech- 


secretary 


in charge 
kiss. 


tinue in the same capacity 


and treasurer. will con 


B. F. McQuate Dies; 
Pattison Salesman 


Benjamin F. MecQuate, veteran sales 
engineer for the W. M. Pattison Supply 
Co., Cleveland. died suddenly June 18. 
in Lakewood Hospital. Cleveland. 

Born in Delaware. Mr. MeQuate be 
W ooster. 
He moved to Cleveland 40 years 


ean his business career in 
Ohio. 
ago and spent most of the intervening 
period with the Pattison Supply Co. 
Mr. MeQuate had been ill early in 
June and as a result his daughter re 
turned to the United States from Sar 
dinia where she had been serving as a 
Red Cross club director. He apparently 
had recovered from the illness but on 
June 17, he 


was taken to the hospital. 


suffered a recurrence and 








puY SHOVELS Too: 





- WAR WON’T WAIT! Urcent war demands have oes ~ 


th ; : ' , 
i required us to vastly increase our output... We've F | 
’ - o f 
already produced immense quantities of both regular 
stvle and Entrenching Shovels for the Armed Forces z \ ) | 


...» This is why we have been able to supply only a 3 





bare minimum for home-front use—in spite of our ig 

sympathetic realization of the needs of our trade GF $. Chad an Saw or git 

... But after the war, all our famous brands will be ay 2. Folded for carrying | 
a back —in unlimited quantities —in finer-than-ever A 3. Used as shovel or ax. | 
i quality developed in our intensive war production. : } 
be 
se * * * * * » 


end Sack the Aecll The woopD SHOVEL 
be AND TOOL COMPANY 


and Safeguard the Home Front! 


a PIQUA, OHIO 





+ a 

tly and Keep War Production Rolling! — A NATIONAL ORGANIZATION SPECIALIZING IN SHOVELS, SPADES AND SCOOPS 
on 

nd * * * * * 
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“Why is Emil making with the beaver?’’ 


**Oh, he’s paying off a bet. He said he wouldn’t 
shave until that Armour Disc wore out!’’ 


ALL kidding aside, your customers 
can't buy a /onger-lasting cutting tool 
than an Armour Fibre Combination 
Grinding Disc. It’s built for wear! For 
that extra hard, extra sharp aluminum 
oxide abrasive is firmly welded to the 
cloth and fibre backing with a vise-like 
Armour glue . . . made especially for 
that purpose. 

It's easy to work with, too... cuts 
faster, sharper, cooler. And because 


the aluminum oxide is uniformly 


Armour 


Sandpaper Works 


DIVISION OF ARMOUR AND COMPANY 


1355 West 31st Street, Chicago 9, Illinois 
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spaced and sized, users get the greatest 
abrasive effect possible from every 
square inch of disc. 

This top-performing grinding disc 
is only one of a complete line of 
Armour abrasives built to rigid quality 
specifications. There are belts, cones, 
sheets, bands and other more special- 
ized shapes. Whatever your customer's 
abrasive problem, there's an Armour 
product that will solve it efficiently 
and economically. 
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Here is part of the cool office of the 
San Antonio Machine & Supply Co. in 


Corpus Christi. Quotation work and 
telephone sales are handled here. All 
other office work is done on the second 
floor. At their desks are: A. G. Patton, 


Ralph Young and G. A. Hinkle. 


Carl Hamprecht Dies; 
Ross-Willoughby Salesman 


Carl Hamprecht, who had been in the 
industrial supply business for 20 years. 
died recently after suffering an attack 
of angina Mr. Hamprecht 
started in the supply business with the 
Ross-Willoughby Co., Columbus, Ohio, 
in 1924. Several years later he joined 
the National Supply Co., where he re- 
mained until 1940 when the company 
was dissolved. At that time he rejoined 
Ross-Willoughby and covered the North- 
ern Ohio territory. 

Paul Leonard of Findlay has been 
appointed to fill the vacancy created 
by Mr. Hamprecht’s death. Mr. Leonard 
has been an engineer for years and 
formerly worked for the National Re- 
fining Co., Findlay. 


pectoris. 


Safety Standard Voted 
For Welding Operations 


A new American War Standard to 
provide safety in electric and gas weld- 
ing and cutting operations has been ap- 
proved by the American Standards Asso- 
ciation. The industries involved have 
been concerned for a number of years 
with the hazards connected with han- 
dling and operating oxyacetylene ap- 
paratus. Safe practices, it was pointed 
out, are urgently needed, particularly 
now because of the great extension of 
welding and cutting operations in war 
production and because there are so 
many inexperienced operators 
ployed. 

The standard was developed to pro- 
tect workers from injury and health 
impairment and to safeguard property 
from fire or other damage arising out 
of the installation, operation and main- 
tenance of electric and gas welding and 
cutting equipment. The material 
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AS WE GO TO PRESS, 
DELIVERIES ON MOST 
SIZES OF TACKLE 
BLOCKS ARE GOOD 





Established 1871 


What makes this 


a locomotive—or a tackle block. 


Unscn-Watten Tackle Black 
o Better Tackbe Black? 


F you insist on getting the best value for your money, you 
must shop carefully. Whether you're buying a pair of shoes, 


Upson-Walton Tackle Blocks of all sizes are engineered to 
achieve a well-balanced ratio design between weight and 
strength—to produce a tackle block that gives the maximum 
satisfaction in actual use. A better tackle block—and a better buy! 


‘ Check this partial list of Upson-Walton tackle block speci- 


fications. 


COLD ROLLED STEEL center pins 
provide a smoother surface for the 
bearing which makes it last long- 
er—gives less friction and more 
efficient hoisting power. 

CLOSE TOLERANCE between sheave 
bearing and center pin on all Up- 
son-Walton tackle blocks results 
in longer life for the bearings and 
a truer-running sheave. 

HEAVY SHEET PLATES provide great- 
er protection for sheaves. The 


block withstands abuse better and 
rope cannot jam between sheave 
and shell. 

EXTRA HEAVY DROP FORGED con- 
nections on all wire rope blocks 
achieve greater safety, strength 
and dependability. 

HEAVY STRAPS provide greater re- 
serve strength for heavy loads. 
ALL SHEAVES are designed with 
heavy rim and tread sections— 
rope grooves are long lasting. 


THE UPSON-WALTON COMPANY 


WManupacturers of Wire Rope, Wine Rope Fittings, Jackle Clocks 


NEW YORK © PITTSBURGH © CLEVELAND * BUFFALO * CHICAGO 
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JUST TO PLAY 


“LOOK IT OVER... 


4 


 y) 








w 
I. first step in attaching couplings to hose, is to make sure the stems or shanks 


have no rough, sharp edges to start trouble by cutting or tearing the tube. Also, 


the end of the stem should be carefully rounded, and the corrugations clean-cut 


and smooth finished. Clamps, too, should be free from inner-surface rough spots. 


Of course, if it's a DIXON coupling (and chances are it is!) your eye-casting will be 


a mere formality . . . but look it over anyway, just to be safe!” 


"AIR KING’ 


Quick-Acting, Universal Type 
HOSE COUPLING 


Combines simplicity of design with maximum effi- 
ciency. No mechanism to foul up or cause trouble. 
Quickly connected by a “twist of the wrist’. Lock- 
ing heads of pipe ends and hose ends all one 
size, regardless of I.P.T. or hose size. Locking 
ears heavily reinforced. Shanks of hose ends are 
long, amply corrugated and smoothly finished. 


D. B. K. 





Patented auxiliary locking arrangement pro- 
vides absolute safety for services involving extreme 
vibration. Each locking head tested on a “go-and- 
no-go" gauge to assure a perfect fit with all other 
“Air King” heads. Made in Male and Female Pipe 
Ends, Sizes 4%” to 1”; and Hose Ends, Sizes %” 
to 1” 


Sold Only in Accordance With Our Established Distributor Policy 
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sented is applicable to welding, cutting, 
brazing or lead burning operations but 
is not intended to cover all of the spe- 
cial hazards which may be inherent in 
industries such as explosives or shell- 
loading plants. 

Over 750 manufacturers and users of 
welding and cutting equipment received 
drafts for comment before the standard 
was formally approved. 

The American War Standard. Safety 
in Electric and Gas Welding and 
Cutting Operations (Z49.1-1944) may 
be obtained for 40 cents a cepy from the 
American Standards Association. 29 


West 39th Street, New York 18, N. Y. 


Committee Urges Use 
Of Brass Plating 


A recommendation that the prohibi- 
tion of brass plating on hardware be 
lifted was made last month by the 
Hardware Industry Advisory Commit- 
tee. The black finish now used, the com- 
mittee pointed out, requires about 40 
percent more labor. Simplification or- 
der L-236 prohibits the use of brass 
plating. 

The supply situation for nickel, cop- 
per and copper base alloy and alum- 
inum were reviewed by the committee 
which was informed by WPB that there 
is no possibility of a return to the use 


| of nickel for any hardware item in the 


immediate future. The supply of cop- 
per and copper base alloy for the uses 
now permitted is, in general, adequate, 
WPB said. The industry was urged to 
use aluminum as a substitute for brass. 


|Kindig To Represent 


Reading Chain & Block 


J. R. Kindig, Atlanta, has been ap- 
pointed manufacturers’ representative 
for the Reading Chain & Block Corp.. 
in North and South Carolina, Virginia, 
Georgia, Louisiana, Florida, Alabama. 
Mississippi, Tennessee and Arkansas. 

The company also has appointed 
Dunn & Bryan as agents for the New 
York and New Jersey territory; Trans- 
mission Engineering Co., for Southern 
California. New Mexico, Arizona and 
Southern Nevada, and the Alaska Junk 
Co.. Portland, Ore.. for the State of 
Oregon. 


Marcel A. Cordovi Joins 
Babcock & Wilcox Tube 


Marcel A. Cordovi. formerly Research 
assistant. Welding Research Council of 
the Engineering Foundation. has joined 
the metallurgical staff of The Babcock 
& Wilcox Tube Co. as research metal- 
lurgist. 

Mr. Cordovi received his BME and 
MME degrees from the Polytechnic In- 
stitute of Brooklyn where he held a 
Graduate Fellowship in 1941. 
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brings you 10 advantages 
important in war or peace 


—The homogeneous and extremely flex- 
ible construction achieved by MANHATTAN 
Strength Members of super-strength cords and the 
balanced, engineered method by which they are 
applied and inseparably combined with the 
FLEXLASTICS* tube and cover, together give a 


service impossible a few short years ago. 


Every one of these advantages contributes to 
greater production through less fatigue to opera- 
tor and to much longer hose life—therefore 
fewer interruptions. 


Still another MANHATTAN advantage—Turnate 
Vulcanization—imparts added strength to Homo- 
Flex Hose. This process applies pressure progres- 
sively before and during vulcanization to give not 
only uniform inside and outside diameters, but 


Buy more BONDS to bring the boys down the home stretch 


; 
head With ¢: 


also uniform texture and resilient strength. The 
distinctive spiral marking identifies Turnate 
Vulcanization. 


—All these advantages will have 
cumulative value for you in the forthcoming com- 
petitive period. Then the multiple economies of 
long service life; resistance to high working pres- 
sures and surges; easy handling with less opera- 
tor fatigue because of its light weight; toughness 
to withstand wear, abrasion and kinking; will 
help keep costs down and profits up. 


Manhattan's Condor Brand Homo-Flex Hose is or 
will be available in types for the following ser- 
vices: Air, Water, Steam Pressing Iron, Orchard 
Spray, High Pressure Mine Spray, High Pres- 
sure Oil Spray. 


®The term FLEXLASTICS is an exclusive MANHATTAN 
trade mark. Only MANHATTAN can make FLEXLASTICS. 








WHEREVER 








WIRE ROPE IS FASTENED 





The oldest, best known, and most extensively 


used clips available for all sizes of rope from 


¥-inch to 4 inches. Every wire rope fastening 


is a CROSBY Clip job. 


o e © 


Sold through recognized distributors with no 
more in any buying center than to give complete 


coverage. 
7 a 7 
Limited selected distributors assure profitable 


all. 


price schedule guarantees 


volume for A strictly maintained resale 


the 


benefits of a 


stabilized market. 
& © 


Support in advertising in tradepapers covering 
all the important markets, and by the direct 
The CROSBY 
CLIPPER; effective printed matter and other 


mail through our house organ. 


sales helps for the distributors. 


. e . 


Further expanded manufacturing facilities have 
increased production another 25% resulting in 
relatively prompt delivery for all popular sizes. 








CHICAGO 


(WPB 2683 authorization still required) 


AMERICAN HOIST & DERRICK CO. 


Saint Paul 1, Minnesota 


SAN FRANCISCO NEW YORK 
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Carey Mfg. Appoints 
Production Head 





C. B. POOLER 


The Philip Carey Mfg. Co., Cincin- 
nati, has appointed C. B. Pooler as vice- 
president in charge of manufacturing. 

Born in Fort Dodge. lowa, Mr. Pooler 
has spent practically all of his life in 
the Building Material Industry. An 
electrical and mechancial engineer, he 


has served as production manager, 
I = 
plant manager, division operations 


manager, and manager of labor rela- 
tions. 


Caterpillar Elects 
Two Vice-Presidents 


William Blackie and William J. Me- 
Brian have been made vice-presidents of 
Caterpillar Tractor Co., it was an- 
nounced following a meeting of the 
board of directors in the company’s of- 
fices in Peoria, Ill. William H. Frank- 
lin has been made controller, succeed- 
ing Mr. Blackie in that position. 

Announcement also was made of the 
appointment of Edward W. Jackson to 
the position of general parts manager. 
His advancement fills a vacancy created 
several months ago when L. G. Morgan 
resigned to move to California and 
become head of parts department activi- 
ties on the Pacific Coast. 


Goodyear Producing 
Hose in Los Angeles 


Production of hose and other mechan- 
ical rubber goods has been started in 
the Los Angeles plant of the Goodyear 
Tire & Rubber Co. J. E. Mayl, vice- 
president, is director of the plant. 

A subsidiary of the main rubbe: 
goods plant in Akron, the new unit was 
necessitated by the increasing demand 
among west coast industries for rub- 
ber products, according to W. C. 
Winings, manager of the Mechanical 
goods division. 
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= The power of air at work, originally suggested by the wind- 
ol- : . . . 
‘i mill, becomes a modern and vigorous factor in industry when 
ink- a ; 
er compressed air is controlled by proper equipment. 
, Schrader, pioneer in elimination of air losses through the 
the a P . ° 
bee principle of controlled intermittent blasts instead of constant 
0 “ 7 
ger flow, has designed and brought to you a modern and effective 
ated complete line of devices offered for the control and use of air. 
gan In fact, with Schrader Air Controls, it is often possible to ex- 
and tend the use of air to many more devices or machines than you 
tivi- now have in service without increasing your air compressor 
capacity. Note how work is BLOWN into barrel. 
> 
Schrader Air Ejection Sets are practical examples of air-saving SCHRADER AIR EJECTION SETS, operated from either cam orram, 
r i i are adaptable to many types of ;,resses and machines, and ad- 
Schrader controls. These inexpensive standard packaged sets Seale ter @ chin: vaitene afalr-aleatinn telee, Geitanatter 
can be installed in a jiffy with a few simple tools. You can ease of installation and maximum y of operat 
“yn profit right away by increased safety, increased production and 
d in 


. less fatigue. Look into Schrader Air Ejection Sets now; their 
yea ; ‘ : : ; 
iat low cost will surprise you! Write for Bulletin A-8L. S e : e 
bbe: 





1004 Air Valves 2, 3, 4-way * Machine Operating Air Con- etc us ear oe 
was OF Se oe oe CONTROLS THE AIR 
a MADE BY THE MAKERS OF SCHRADER TIRE VALVES AND GAUGES 
nical 


A: SCHRADER’S SON, Division of Scovill Manufacturing Company, Incorporated, BROOKLYN, NEW YORK 
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Discs i, SAAT ISAS press, « 4) a th danethies ah 


Sizes V-belt Sheaves 
1447 Stock Sizes Paper Pulleys 


BE oN ciel tne 9 


7988 Stock 









All Sections and Lengths V-belts 


Rockwood dealers are part of an unequaled distribution system on V-belts, 


V-belt sheaves, paper pulleys and electric motor bases—all moving in volume. 


dealers have the 
largest and most complete stocks in their dis- 
tricts and nearby dealers can draw on them for 
replacements. In times when labor is ample 
Rockwood warehouse dealers have their large 
stocks maintained with daily factory replace- 
ments. 


Rockwood warehouse 


Chey are equipped to be THE house to give 
service in their districts. To give “immediate 
delivery” and “over the counter service”. Even 
today 


“Over the counter” service 


to dealers, while 
not 100, is still good service “considering”. 


Rockwood’s service 


The Rockwood dealer is 
still industrial America’s best bet for power transmission items. 


HOW ARE YOU FIXED FOR POWER TRANSMISSION ITEMS FOR 
THE POSTWAR PERIOD? Rockwood still has some mill supply districts 
W rite. 


open and is always glad to discuss conditions in any district. 





i as Seo a * * aes yer) Pets 3 hee = 
1. > Peres Ee tT 
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Emergency 
G. S. Moore's forte. 
sales engineers with the Fred S. Renauld 
Co., Los Angeles. A mechanical engineer, 


engineering problems 
He 


are 


is one of six 


Mr. Moore has been with Renauld for 


about a year. 


Pidgeon-Thomas Signs 
New Navy Contract 


Pidgeon-Thomas Iron Co., Memphis. 
has again signed a contract with the 
Navy for construction of LCT’s 
ing craft. tanks). 

It is the fifth extension of the Navy's 
original with the company. 
Notification of the signing was accom- 
panied by a_ telegram from Rear 
Admiral E. L. Cochrane, Chief of the 
Navy's Bureau of Ships. congratulating 
the company for its “outstanding per- 
formance” in building the craft. 


(land- 


contract 


Brake Shoe Appoints 
Director of Exports 


The appointment of Stuart F. Brown 


as director of has been 


exports an- 
nounced by the American Brake Shoe 
Co. this week. Mr. Brown, who has 


been in charge of the company s priori- 
ties department since June. 194]. re- 
places John W. DeLind. Jr.. who is now 
export manager of the Crosley Corp. 
Mr. eraduate of Blais 
\eademy and Shefhield Scientific School. 


Yale University. 


Brown is a 


He has recentiy com- 
pleted a market survey trip to Mexico 
and plans to visit Central and South 


America in the near future. 


Steel Stools Released 
For Production Work 
\s a result of a government release 


Metal Products. Ine.. last 


announced that its former line of stee! 


Lyon month 


stools is new available again for indus 
trial use on production work. A priority 
of \A-5 or better is required for delivery 
of the stools, 


the 


The only exception fron 


former line. it was anne uneed. is 


that rubber feet will net be available. 
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TOLEDO DIES! 


2ohe 


TO KEEP ’EM CUTTING 
5 TO 100 TIMES LONGER! 


@ Your Toledo Dies and Cutters can be resharpened.again and again—if you 


don't neglect them. This means—have your dies, cutters and reamers ground 


when dull—don’t throw them away and don’t use them until they chip. 


If sharpened, instead of thrown away when dull, your Toledo Tools will 
produce 5 to 100 times as much work. This saves steel for the war effort— 
and saves money, too. If you have not the facilities to resharpen your 
Toledo dics, cutter knives and reamer heads, return them to us. Our charge 
will be moderate. The Toledo Pipe Threading Machine Co., Toledo, Ohio. 
New York Office, No. 2 Rector Street. 


Ss 


/ 
PRECISION pire TOOLS 


MILL SUPPLIES * JULY, 1944 














DELTA-MILWAUKEE SERVES THE DISTRIBUTOR. 








In the live, productive part of your inventory — 
the part you can depend on for bread and butter, 
no matter what happens — Delta-Milwaukee tools 
head the list. 

Delta-Milwaukee stock is always an asset — never 
a liability. Slackening of war production does not 
mean a slackening of sales. Instead, it means that 
the dammed-up normal demand of several years is 
ready to break loose. 


«..@ complete line that carries a 
lion's share of the load in your 
profits budget ‘ 

It is a rare line that combines a 
variety of items, a high unit of sale, a 
good profit margin, and rapid turn- 
over under widely varied business 
conditions. That’s Delta — the line 


} that gives your customers genuine 


quality at moderate prices, through 


| sound engineering and quantity pro- 


duction, 


... 4s broad as your classified 
telephone directory — with a big, 
diversified volume potential 


The natural market for Delta tools 
extends into almost every line of busi- 
ness — into almost every department 
of big business — into schools and 
homes. And it is a developed, ready 
market — kept alive and responsive 
by consistent advertising and promo- 
tion—cushioned against business ups 
and downs by thousands of waiting 


prospects, 


.- + @ definite written statement 
protecting your interests . . . with 
a record of fair dealing behind it 


The company behind Delta tools is 
not only big, solid, and substantial— 
it is also firmly established on the 
distributor's side of the fence in basic 
matters of perry. The Delta franchise 
— on its face and on its record — 
stands for specific protection of your 
investment in a stock of Delta tools. 


The time has come — beginning now — when the 
all-around strength of the 


Delta-Milwau- 
kee proposition 
counts most. In 
the transition 
ahead, concen- 
trate on Delta 
tools—it pays! 

D-15 


|THE DELTA MFG. CO., 639G E. Vienna Ave., Milwaukee 1, Wis. 

















15 Top Quality Standard Screw Products 
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available from one reliable source 


Buy your requirements of any or all of the 15 
items illustrated above from a distributor of prod- 
ucts made by The Chicago Screw Company. It 
will mark the end of quality problems and the 
beginning of speedy, trouble-free assemblies. 
Every item in this popular line is of excellent 
quality, in keeping with the fine reputation our 
company has gained through 72 years experience 


in the manufacture of threaded products. 


These Gine Products are sold 


THE GHICAGO Screw Co. 


ESTABLISHED 1872 


1026 So. HOMAN AVENUE CHICAGO, ILL. 
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Detrex Corp. Promotes 
Kearney and Faler 





MV 


J. A. Faler T. J. Kearney 


Two appointments in the engineering 
department have been announced by the 
Detrex Corp... Detroit. Thomas J. 
Kearney. formerly technical advisor to 
the director of sales. has been made as- 
sistant chief engineer in charge of in- 
dustrial equipment design and detail- 
ing. and John A. Faler, assistant chief 
engineer, has been promoted to head 
of extraction equipment development. 


American Chain Buys 
Wilson Instrument Co. 


Wilson Mechanical Instrument Com- 
pany, Inc.. New’ York. the sole maker 
of the “Rockwell” Hardness Tester. was 
recently acquired by American Chain 
& Cable Company. Inec.. Bridgeport. 
Conn. Charles H. Wilson will continue 
to be actively associated with the com- 
pany. 


Garlinghouse to Enlarge 
Supply Department 


Garlinghouse Bros... Los Angeles, 
manufacturers of concrete handling 
carts. hoppers, ete. has always carried 
a line of industrial supplies but now 
has determined to reorganize and en 
large it. The decision was made. ae- 
cording to A. F. Garlinghouse, general 
manager, alter months of careful study. 
The supply department, under present 
plans, will be the dominating factor in 
post war. 


T. C. Davis Appointed 
To Executive Committee 


T. C. Davis, vice-president in charge 
of mechanical sales planning and ex 
perimental sales of the Dayton Rubber 
Mfg. Co.. has been appointed a member: 
of the executive committee of the Rubber 
Manufacturers’ Association. Mr. Davi- 
will serve as a member of the mechan 
ical division of the RMA executive com 
mittee with a background as sales man 
ager of the Industrial V-Belt) Division 
of Dayton Rubber since 1932 and recent 
promotion to his present position o! 
vice-president. 
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GIVING A MACHINE 
THE BREATH OF LIFE 


= you see the spider of a reverse 
gear unit getting a fine finish while being 
rotated on a vertical milling machine. 
It is one of the many cases where only 
the combination of trained mind, skilled 
hands and the right file can provide the 
final touch that means good performance. 

No single type of tool has yet been dis 
covered which can be applied with greater 
versatility toward ‘“‘making things work”’ 
than files. Their production constitutes 
an “industrial art’? which can well be a 
tool manufacturer’s sole business. 

For smooth-filing, there are special 


NICHOLSON FILE COMPANY . 







Nicholson Files for aluminum, brass, 
plastics, die castings, soft-metal form- 
ing dies, lathe-rotated parts, and for 
other special applications or materials; 
and X.F. Swiss Pattern files in almost 
innumerable shapes and sizes for finish- 
ing and assembling small machine and 
instrument parts of steel, silver and 
other metals. 

For 80 years, Nicholson has been mak 
ing files and nothing else. Much of to- 
day’s improved file-cutting machinery 
is Nicholson-designed. Nicholson devotes 
its field studies wholly to the application 


42 ACORN STREET ° 


ileo Canadian Plant, Port Hope, Ont.) 


NICHOLSON. F 


FOR EVERY PURPOSE 
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Photo courtesy Fawick Airflex Co 


—— 

of files—in industrial production, in 
sharpening tools and implements, in 
working different kinds of metals, alloys 
and other materials. 

When offering files for specific pur 
poses, you can be sure that in Nicholson 
or Black Diamond brands you can pro 
vide exactly The right file for the job 

-under the quality guarantee of Twelve 
perfect files in every dozen. 

FREE BOOK, “File Filosophy,” is an in 
teresting, illustrated “handbook” on file man 
ufacture, kinds, use and care—helpful to 


mill-supply men How many copies can 
your force use? 


PROVIDENCE 1, RHODE ISLAND, JU. S. A. 


ILES # 


2 me ———e ome oe BP2:4- ed 


137 








New Lines Taken On 
| By Distributors 


Hart InpustriaL Suppry Co., Okla- 
homa City, has taken on the pneu- 
matic valve line of A. Schrader’s 
Son, Brooklyn. 

| CHAMBERLAIN Co., Los Angeles. has 

| been made distributor for California 

on chisels and pound goods by the 
Steel Conversion & Supply Co., Pitts- 
burgh. 
Joun Day Russer & Suppty Co.. Om- 
aha. is handling the A. Schrader’s 
Son line. 
| J. W. Minnoer Cuain & Gear Co.. Los 
Angeles. has taken on the U. S. Elec- 
tric Motor Co., line for its Portland, 
Ore.. branch. 

| Terre Haute Heavy Harpware Co., 
Terre Haute, Ind., has taken on the 
valve line of A. Schrader’s Son. 














| To Double Capacity 
Of Tool Joints 


¥ V ‘ T 0 R SPECIAL "FLEXIBLE | National Supply. Co’s "Toledo, “Ohi 


plant will double present capacity for 
the manufacture of tool joints for the 
| oil industry, and also will provide facili- 
ties for production of oil well rotary 





A BETTER PRODUCT — By making fast-cutting long- 
wearing hand and power Hack Saw Blades, Frames, 
and Flexible back Metal-Cutting Band Saw Blades. 





So you can help your customers, VICTOR offers for | drilling equipment, according to C. R. 
easy reference Catalog No. 43-V which covers the Barton, vice president in charge of 
complete line of metal-cutting hack saw blades, plus manufacturing. The doubled facilities 


for tool joints will be ready by October, 
| j he said. 









much useful, technical information. 
'McCarthy and Gordon 
Promoted by Wickwire 


VICTOR wien aa 
"4 ARE MAD 
B. L. McCarthy and C. A. Gordon 


SERVICE EDUCATION -— By publishing and supply- were promoted recently by Wickwire 
ing industrial users with the booklet “Metal Cutting” Spencer Steel Co. Mr. McCarthy is now 
which contains 20 pages of material on the selection, 
use and care of blades of all types. It is actually a text- 





assistant general superintendent of the 


book on metal cutting, and will help your customers. company’s Buffalo plant and Mr. Gor- 


OVICTOR ee” sac uso 


don is superintendent of hot depart- 
ments at the same plant. 








ADVERTISING AND SALES PROMOTION — By 
advertising regularly in leading industrial and hard- 
ware papers that reach thousands of interested buyers 
and users every month. In this way Victor places its 
products and their merits before your customers. 





The five basic principles as set forth in the “VICTOR Plan of Selling” 
gvarantee distributor PROTECTION. They back up all VICTOR products 


Vi CTO * 4 AW WORK S, INC. | Soke Cotmmninn, peestdent of Ge Oiille & 


Lupton Supply Co., Chattanooga, Tenn., 


discusses brake linings with a group from 
. , 
MIDDLETOWN - NEW YORK * S. K. Wellman Co., Cleveland. With Mr. 
Makers of hand end power hack saw bledes, frames, ond metal cutting bend saw blades Crimmins (left) are Les Kinney, S. E. 


Jacobson, C. D. Heiser and E. N. Brownell. 








Gp 5838 
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SCREW PRODUCTS 


ALL()WELL® 


SHOP EQUIPMENT a: 
- os wa 








\ 
\ 


Fig. 232 


These names spell SALES 


for Industrial Distributors 


“UNBRAKO" and "HALLOWELL" Products are well 
known and liked—preferred throughout industry for 
years. All are extensively advertised. Our representa- Fig. 1002 ws 
tives are always willing to help the distributor meet 
any unusual problem. Some desirable territories are 
still open. Write us for details and dealers proposition. 





Fig. 232—"“UNBRAKO" Hollow Set Screw, Plain, Unusual 
strength, hardness, accuracy. 


Fig. 1434—"“"UNBRAKO" Self-Locking Hollow Set Screws, 
Knurted points dig in and prevent vibrating loose. 


Fig. 1645—Knurled “UNBRAKO" Socket Cap Screws, Distinc- 
— knuried heads provide a non-skid grip for mechanics’ 
ngers. 


Sizes of all above—No. 4 to {'2” diam. Full range of lengths. 


Fig. 71t1—Knuried “UNBRAKO" Stripper Bolts, great variety 
of sizes. 


Fig. 1002—"‘HALLOWELL"” Foremen's Desk of Steel. Several 
styles. Also in the tine—Stools, Floor Trucks, Tote Pans and 


Fig. 1434 Fig. 701 Trucks, ete. 
Fig. 9283—‘HALLOWELL" Work Bench of Stet. Over 1300 Fig. 928 
ready-made combinations to fit any need. Pat’d and Pats. Pend. 


Drawer is extra. 


STANDARD PRESSED STEEL CO. 


JENKINTOWN, PENNA, BOX 519 ¢ BRANCHES: BOSTON © DETROIT * INDIANAPOLIS * CHICAGO « ST. LOUIS * SAN FRANCISCO 
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_ Distributor Envisions 
Th 5 P fi * ¥ Army Aiding Salesmen 
ere Ss ro ft or 1 |  Salesmen who have joined the armed 

a e | forces will be benefitted by their ex- 

re rns new Catalog | perience and training when they re- 
| turn to their peace time jobs, W. W. 
zen | Coulson, treasurer and general manager 
: of the California Hardware Co., Los 
Angeles, believes. 

“When they come back, it is my be- 
lief that the service training will simply 
have broadened them in a great many 
respects, aside from the technical 

| knowledge that a great many of them 
| will have gained,” Mr. Coulson said. 
“The interruption to their service here, 
I believe, will be of benefit to both them 
and the company.” 

Mr. Coulson revealed that before the 
| war industrial supplies accounted for 
| about 35 percent of the firm’s total 
| business but that this part of the busi- 
ness has increased steadily and in post 
| war it is expected to represent more 

than 50 percent. 










| 
| American Screw Products 
| Drops Trade Name 





American Screw Products. Los Ange- 

| les. a division of The Deutsch Co., has 

announced that its operations are now 

| being conducted under the firm name, 

The Deutsch Co. The step was taken, it 

was explained, because of confusion 
with eastern firms of similar names. 





It shows you why 


Western Socket Screws 


* speed production * add strength 


* lighten assemblies 


This new 32 page catalog offers you (a) a valuable idea that 
can help the men designing present or post-war products, 
together with highly useful technical information in handy 
form; and (b) a large dependable source of supply distin- 
guished for the ingenuity of its production engineering, the 
accuracy of the Screw machine product's it turns out and the 
vast resources in skilled workers and modern precision 
machines. You'll find it very much to your advantage to have 
this new book. We’ re glad to send it promptly at your request. 
Write for it now. 











“Hanson & Moffet—Snappy Songs and 
Patter” could very well be the title of 
this 1916 picture which H. L. Pruner, 
American Saw & Mfg. Co., recently un- 
covered. The well-dressed men of 1916 


are E. M. Hanson of E. M. Hanson Co., 

" Philadelphia distributor, and Dave Moffett 
of L. S. Starrett Co. The picture was 
taken in Washington, D. C. 


Elyria, Ohio, U.S. A. 


Precision Screw Products, Parts and Assemblies Since 1873 
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TOOLS ARE WEAPONS - TREAT 'EM RIGHT! WEL) 


TWIST DRILL AND 
MACHINE COMPANY 


NEW BEDFORD, MASS., U. S. A. 


NEW YORK STORE: 130 LAFAYETTE ST CHICAGO STORE: 570 WEST RANDOLPH ST. 
SAN FRANCISCO STORE: 1180 FOLSOM ST. 
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Desmond Huntington Cutters 
Made in all sizes 


Cet, 


Desmond Diamo-Carbo Dresser 
Best all-around tool room dresser 


Desmond Huntington Dressers 


VITAL TO YOUR 
CUSTOMERS’ 
PRODUCTION! 


Today many of your customers grinding wheels 
are in almost constant use . . . a situation that 
calls for frequent wheel dressing. For these 
operations you can best serve by supplying DES- 
MOND Dressers & Cutters. DESMOND offers 
a complete line, from heavy duty dressers for 


large, coarse wheels to diamond tools for preci- 
sion dressing. 





Desmond Hex Dresser 
Most durable made 





Drill Press and 
Milling Machine Vise 


Swivel Base Type 


EQUALLY IMPORTANT TO PRODUCTION! 


Strong, serviceable SIMPLEX Steel Slide Vises 
can be of great value in keeping production at 
a peak. A complete range of types and sizes 
allows you to fill every need. Machinists’, Com- 
bination Pipe, Welders, Production, Filers, Drill 
Press and many other types are available. 






THE DESMOND-STEPHAN MFG. 
URBANA © OHIO 
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J. R. Nelson Joins 
A. Schrader’s Son 





J. R. NELSON 


J. R. Nelson, formerly employed as an 
electrical engineer for W. R. Case & 
Sons Co., Bradford, Pa., has joined A. 
Schrader’s Son, manufacturers of pneu- 
matic valves. 

Mr. Nelson is in the sales department 
and will cover Missouri, Arkansas, Ok- 
lahoma, Texas. Tennessee and Missis- 
sippi. 


Promotions Listed 
By American Brake Shoe 


Several promotions were announced 
last month by the American Brake Shoe 
Co. Fred P. Biggs has been appointed 
vice-president in charge of sales of the 
Brake Shoe & Castings Division and the 
Southern Wheel division with offices in 
New York; Stephen S. Conway has been 
appointed assistant vice-president of 
the same divisions; Robert H. Ramage 
has been named advertising manager 
for the company’s headquarters divi- 
sion in New York; Roy L. Salter has 
been appointed chief operating officer of 
the Southern Wheel Division; W. C. 
Appleby has been made assistant to the 
Southern division president; D. E. Hens- 


| ley has been named assistant works 


| Kermit, 


manager for the southern division. 


J. & L. Supply Co. 
Buys Atlas Supply 


Jones & Laughlin Supply Co.. has 
purchased the stores and inventory of 
Atlas Supply Co., of Muskogee, Okle 
The stores included in the purchase, all 
oil well supply houses, include those at 
Gladewater and Overton, 
Texas; Muskogee and Oklahoma City, 
Okla; Buston, Russell and McPherson. 


| Kans.; Grayville and Salem, IIl., and 
| . r 
| Artesia, N. M. 
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The Modern Bearings 


@ The war has stimulated advances in 
Sleeve Bearing design and manufac- 
ture, making the Sleeve Bearing suc- 
cessful where other types have failed. 
The latest liquid cooled and air cooled 
aircraft engines, the various U.S. Army 
Trucks, two famous British artillery 
pieces—all contain more Sleeve Bear- 
ings than bearings of all other 

types combined. 


MILL SUPPLIES 


Bunting Cast Bronze Bearings are 
widely and largely used in these appli- 
cations. Wholesalers serving their mar- 
kets with Bunting Standardized Cast 
Bronze Bearings and Factory Finished 
Bronze Bars are meeting modern needs 
with up-to-date products. The Bunting 
Brass & Bronze Co., Toledo 9, Ohio. 
, Warehouses in 
Principal Cities. 


TA ELL MTR AIM 
BRONZE BUSHINGS *« BEARINGS * PRECISION BRONZE BARS 
Ra i de 
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HOW STEELS7RETEHES THE SYLVANIA LINE 
OF “COMPLETE PACKAGES OF LIGHT” 


Government release of steel for fluorescent fixture fabrication enables Sylvania to round out its line 
of “complete packages of light” to fit all industrial and commercial general lighting requirements. 


Now there are SEVEN INDUSTRIAL UNITS 
Continvous-Row Type 


Back into the line come these outstanding Sylvania Fixtures with 
steel reflectors, designed primarily for continuous-row or end-to 
end installations. They are made with the same high quality 
materials available in 1942. 


Single (4-foot) channel top-housing 


HFF-104—two 40-watt lamps, for continuous-row mounting 
HFF-154—three 40-watt lamps, for continuous-row mounting 


Double (8-foot) channel top-housing 


(Continuous wire-way enclosure reduces cost of continuous-row 
installations ) 

HFF-208—four 40-watt lamps, for continuous-row mounting 
HFF-308—six 40-wait lamps, for continuous-row mounting 


All models come completely equipped with lamps, ballasts, and 
starters — pretested and ready for immediate installation. 


* 
The famous Sylvania “Fixture of the Future,” which has proven 
so popular in war industry, is now available with a reflector drawn 
from 20-gauge steel, with a reinforcing lip. Finished with durable 


synthetic enamel. For either continuous-row or individual mount- 
ing. 





HF-100S steel reflector has knockouts that provide for easy con- 
version from two to three lamps. The streamlined top-housing in 


all models has knockouts that make almost any type of mounting \ Ys 
possible. Supplied in “complete packages of light” with lamps, PP. if 
starters, and ballasts, pretested, wired, and ready for immediate Y 


installation. 


HF-100S—two 40-watt lamps ELECTRIC PRODUCTS INC. 


HF-150S—three 40-watt lamps 
HF-235S—two 100-watt lamps 


Salem, Massachusetts 


Fluorescent Lamps. Fixtures and Accessories. Incandescent Lamps 
Radio Tubes, Cathode Ray Tubes, Electronic Devices 





Portable FLUORESCENT WORK LIGHT 
FOR INDUSTRY 


P-7 Sylvania Extension Cord Lamp makes fluorescent light port- 
able for the first time. Compact dimensions — 1014,” x 1 3/16” 
x 1%”. Goes anywhere the hand can reach in close-quarter work. 
Cool and adequate light from a 6-watt Sylvania Fluorescent Lamp 
is safe and efficient. Steel guard prevents lamp breakage. Handy 
hook leaves both hands free to work. Operates on 110-125 volts, 
60-cycle, AC only. 
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Now there are SEVEN COMMERCIAL UNITS 
Two-Lamp Shielded and Unshielded 


It is now possible to resume the manufacture of this handsome 
and adaptable series. All models have steel reflectors and employ 
10-watt lamps. This variety of models will make for wider 
fluorescent application to the commercial and institutional field. 


Two 40-watt Lamps 


C-100 unshielded with pendant 
C-101 shielded with pendant 
C-113 unshielded surface-mounted 
C-115 shielded surface-mounted 


All models are supplied with Sylvania Lamps as “complete pack- 
ages of light.” 





These highly efficient fixtures are decorative in appearance but 
functional in design, with diffusing panels on each side of the 
lamps and louvers directly beneath. Equipped with four 40-watt 
lamps. Steel reflectors. 








Four 40-watt Lamps 


C-205S8 individual surface-mounted 














Four-Lamp Shielded and Unshielded 


These Sylvania Fixtures, which are ideal for stores, offices, labora- 
tories and hospitals, now are equipped with 20-gauge steel reflec- 
tors finished with synthetic enamel. New design hinged end-caps 
and hinged diffusing panels make for easier and speedier main- 
tenance. Supplied complete with four 40-watt Sylvania Fluores- 
cent Lamps, Dua-Lamp Auxiliaries, and Starters — pretested and 
ready for immediate installation. Available with or without 
_ pendant. 





Four 40-watt Lamps 


C-200S unshielded, surface-mounted, individual 
C-201S8 shielded, surface-mounted, individual 





Leading Manufacturer of Fixtures in the Fluorescent Field 






t i 

i SYLVANIA ELECTRIC PRODUCTS INC., Boston Street, Salem, Mass. { 

' Dept. MS-744 i 

i Please send me information on the fixtures I have 

i checked. i 

' i 

aa 
' SYLVANIA “COMPLETE PACKAGES OF LIGHT —_ 
Industrial Fixtures Commercial Fixtures os 
- : 

j HFF-104 as C-100  e — ' 
HFF-154 ss C-101 2 

1 HFF-208 () Can3 -() Firm t 

1 HFF-308 5 3 C-115 i 1 
HF-100S ( ) C-205S8 3 

! HF-150S C-200S () Address t 

I HF-235S 2015 ue es | 

] P-7 City State | 

| i 
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© At this new Cities Service 
refinery the familiar, legible faces of Weston tempera- 
ture gauges appear at hundreds of critical checking 
points. Here, too, their selection was based not alone 
on the extreme legibility of their boldly marked gauge- 
type scales, but also on their proved all-metal tempera- 
ture principle. This all-metal construction contributes 
extreme ruggedness, of course; but it also enables these 
thermometers to maintain their high initial accuracy 
far longer . . . because of the absence of gases, liquids, 
capillaries, and other troublesome parts. 

Weston all-metal temperature gauges are available 
in various sizes and stem lengths for industrial appli- 
cations . . . as well as in models for laboratory use. Ask 
for literature today . . . Weston Electrical Instrument 


Corporation, 642 Frelinghuysen Ave., Newark 5, N. J. 


WESTON 


all-metal thermometers 
are used at critical 
checking points! 








Ed J. Butler has resigned as sales man- 
ager of the stock division of the Bunting 
Brass & Bronze Co., Toledo, to become a 
manufacturer's representative for the Pa- 
cific States. Mr. Butler will make his 
headquarters at 277 Seventh St., San 
Francisco. 


Robot Planes Invented 
In U.S. 25 Years Ago 


At least two Americans invented self- 
propelled aerial torpedoes, similar to 
the German robot planes, as long ago as 
the last war, the Office of War Informa- 
tion reported from data supplied by 
the National Inventors Council and the 
United States Patent Office of the De- 
partment of Commerce. 

One of the inventors was Dr. Charles 
F. Kettering, of the General Motors 
Research Corp., Detroit, now chair- 
man of the National Inventors Council 
The council was formed in 1940 to 
analyze and screen submitted inven- 
tions, and to refer those judged of 
value in strengthening the armed forces 
to the military or other proper authori- 
ties. 

Dr. Kettering’s application was filed 
Aug. 25. 1919, for the patent of “an 
aerial torpedo, that is, a self-propelled 
airplane carrying a large charge of ex- 
plosive and having control mechanism 
adapted so to direct its movement that 
it may be caused to travel over a desired 
path and land upon a_ predetermined 
objective.” The invention was patented 
April 5, 1927. 

The other inventor was Lawrence 
Burt Sperry, of the Snerry Gyroscope 
Co., New York. He filed application 
for a patent for an aerial torpedo of 
the airplane type on April 18. 1918, and 
the patent was granted on May 22. 1928. 
Specifications for both patents may be 
purchased at the U. S. Patent Office for 
10c each. 

Dr. Kettering’s plans for a robot 
plane called for a mechanism with a bi- 
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ARMSTRONG 


MILL SUPPLIES 


Even the new apprentice starts 
with a "world" of experience 


Even the "greenest" operator starts with a 
world of experience if you furnish him with the 
correct ARMSTRONG TOOL HOLDERS. His 
cutter will always be at the most efficient cut- 
ting angle, his "tool approach", the most 
convenient and accurate. His tool will have 
the requisite rigidity or resiliency—if it's a 
thread-cutting operation the cutter form will 
be exact and accurate, and he will be able to 
operate at speeds and feeds unheard of a 
generation ago. 

Used in over 96° of the machine shops 
and tool rooms of America, in all parts 
of the world wherever metal is machined, 
ARMSTRONG TOOL HOLDERS embody 
the world's experience in cutting tool de- 
sign developed, refined, and proven by 
ARMSTRONG'S 50 years of specialization 


_ in cutting tools for lathes, planers, slotters, 


and shapers. 
Let this world experience increase your 
efficiency, use the correct ARMSTRONG 


TOOL HOLDERS for each ee 
| 


are stocked by your local mill supply house. 
ARMSTRONG BROS. TOOL CO. 
"The Tool Holder People"' 
305 N. Francisco Ave. 


A Chicago 12, U.S.A. 
. * Eastern Warehouse & Sales Office: 
199 Lafayette St., N. Y. 
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| plane type fuselage, driven by a two- 


cycle gasoline motor operating a pro- 
A NEW IINBREAKABLE HAND BLADE peller. His flying bomb was designed 
| to carry several hundred pounds of 
” EE | explosives, and had a gyroscopic or 
: ==S25Qy Bap naRestaca: ~ compass system to control altitude and 
direction in flight. 
| His plan for launching the aerial tor- 
pedo was a catapult device on an in- 
clined plane. the plane “to be held 
thereon by means of a wire just suffi- 
cient to hold the airplane in position 
upon the launching mechanism until 
it has attained a velocity at which it 
is fully capable of sustaining itself in 
air.” When the proper speed was 
reached, the launching wire would 
break and the craft would take to the 








: , — air. After a predetermined flying dis- 

a a tance, the explosive charge would be 

. , detonated by a supplementary device. 

“The back of the Blade is annealed so as to make it unbreakable, Mr. Sperry invented a gyroscopically 
and the tooth edge is hardened for durability. It has all the cutting stabilized flying torpedo propelled by 
*_* . . . - t=] - 
qualities of the standard Molybdenum High Speed Blade. May be am eclectic mater, which could be cute 


used under all awkward sawing conditions, or by inexperienced men, stticeliu sential us tut Gs ee 
with complete satisfaction and fast cutting speed. Sharp Twists and could be changed in flight. After the 
Kinks, which are the main reason for Saw breakage, are absorbed plane had traveled a predetermined dis- 
without damaging this HACKMASTER Blade. 


tance. the explosive charge would drop 
away from the supporting wings and 
explode on contact. Foreseeing the pos- 
sibility that the flying bomb might be 
shot down, Mr. Sperry added a modi- 


You Sell Safety & Service 
when you sell HACKMASTER 


Sold only through Distributors fication to cause it to explode if 
AMERICAN SAW & MFG. CO., SPRINGFIELD 1, MASS. brought down before the target was 








reached, “so that the chance of doing 
damage to the enemy is greatly en- 
aaale hanced.” 











... AND HERE, MR. DISTRIBUTOR, IS A LINE Faultless Corp. Designs 
OF DRILL JIG BUSHINGS TO INTEREST YOU! Caster Selector 


A “easter calculator”. de-igned to 
take the guesswork out of determining 
the right caster for the right job, has 1 
— heen developed by Faultless Corp., en- 
PLASC gineers in Evansville. Ind. 

DRILL JIG BUSHINGS The selector. according to the com- 

pany. selects caster types. wheel sizes. 
mounting hole specifications, etc., to fit 
various needs and also selects compan- 














. 

: -_" ion swivel and rigid casters i airs. 
Beninp this line are the spe- 2 Se ee 1 
cial skills and experience de- + 
rived from the successful manu- | 


facture of PRECISION Collets 
and lathe attachments . . . On 
a production basis for the first 
The PRECISION line of Collets and time, PRECISION Drill Jig 


lathe attachments is maintaining its Bushings hove team eaadie widely 
leadership. Are you getting your full 











share of this business? on special order for over two 
years. 
<> Write us for literature 
P = and further information. 
ALAN 
Collets ena Drawbars 


While calling on the Anchor Rubber Co., 


GENERAL DIE-STAMPING-TOOL COMPANY [-iiihha.. isin 


NOW IN OUR NEW BUILDING AT 262.272 MOTT STREET—NEW YORK 12, N. Y. | S"@PPed this picture of the distributing 


i i TT CT A Ta firm's personnel. 





} 
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ORDERS ARE SMALLER 
~ BUT MORE NUMEROUS ~~ 
hg om 


Shea 










ying in industrial cen- 





(an your stock control system 


ROLL wit; 7c EXTRA LOAD? 








in opera tion 


KARDEX eas), fast, smooth 


saves manpower for 


hundreds of mill supply houses. 


Nowhere in the industrial distribu- 


tor’s organization is the current 
swing to more cautious buying 
practice felt more than it is in 
Stock Control. 

Customers’ orders may be smaller. 
But now they come in bigger bunches! 
Result—more postings to be made— 
more work for busy stock clerks, 
and more need for the accurate con- 


trol required to protect the distrib-. 






utor’s position on thousands of items. 
Kardex Visible Stock Control Sys- 


tems with exclusive Graph-A-Matic 


charting. signals are the answer. 
Hundreds of leading distributors 
have ended inventory headaches 


with Kardex—the system that pro- 
vides its own clear-cut visual warn- 
ing of understocks, overstocks, need to 
purchase and follow-up. Administra- 


tive review is fast, simple and accu- 
, 


LL 


rate with this easy-to-operate sys- 
tem that shows all current stock con- 
ditions—and with a minimum of 
hard-to-get office help! 

Why 
Kardex is so widely preferred? Just 
Branch Office. A 


Systems Technician will study your 


not see for yourself why 


call our nearest 


requirements and recommend the 
most efficient, low-cost way to meet 


them. There’s no obligation. 





COPY CHT 1900 
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SYSTEMS DIVISION 


REMINGTON RAND 


BUFFALO 5, NEW YORK 
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DAKE twkes ont 


IMPORTANT ANNOUNCEMENT! 


Manufacturing and sales rights to Atlas Arbor Presses 
have been purchased outright by the Dake Engine Com- 
pany. Atlas Presses, which have enjoyed world-wide 
acceptance for more than a quarter of a century, will be 
made by Dake to the same high standards of workmanship 
and performance as in the past. However, to avoid con- 
fusion, these presses will now be known as Dake Arbor 


Presses. 
Dake Presses are available in the full range of Atlas 
models in capacities from one to seventy tons... all in- 





corporating the original Atlas Square Ram that features 
larger bearing surfaces, reduces friction, and prolongs the 
life of the press. @ 

All inquiries and orders for equipment listed in old Atlas 
Arbor Press catalogs, directories, or advertisements should 
now be addressed to The Dake Engine Company of Grand 
Haven, Michigan. 


Send all inquiries to DAKE 





DAKE | THE DAKE ENGINE COMPANY 


UMI 











SIMPLE LEVER PRESSES—8 MODELS—1 TO 5 TONS 


Five models of quick acting presses from 1 to 2 tons. Three larger 
models up to 5 tons, operated by ratchet device for adjusting lever to 
most convenient position. 


COMPOUND LEVER PRESSES—6 TO 25 TONS 


Seven models adjustable quickly to simple or compound leverage 
with a sliding pin. Handwheel advances ram to work—spindle brake 
sets ram in any position. Available in bench and floor types. 


HYDRAULIC PRESSES 
50 to 70 TONS 


This 50-ton hydraulic press is equipped with extras not 
furnished as standard. These presses are rugged, powerful, easy 
to handle. Two sizes handle work up to 33 and 44 in. diameters. 


MISCELLANEOUS PRESSES 


Wheel Operated Production Presses 
Double Column Presses 
Straightening Presses 

Portable General Purpose Presses 
Hydraulic Work Heads 





Y GRAND HAVEN, MICHIGAN | DAKE 
rom | 
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SCREWS 


AID 
FOR 
WAR-BORN INDUSTRIAL 
ADVANCEMENT---- 


The great world conflict has added 
another chapter to the already very 
complete history of achievement built 
up by BLUE DEVIL Products and this 
experience will aid materially in 
America’s industrial advancement in 
normal times. 





® Socket Set Screws 
® Socket Head Cap Screws 
® Socket Head Stripper Bolts 


® Socket Screws—Dardelet 
Thread 


® Socket Screw Keys 


® Socket Pipe Plugs — Alloy 
Steel 


@ Square Head Set Screws— 
Alloy Steel 


® Tool Post Screws — Alloy 
Steel 

















MEL ChE! 


4445 N. KNOX AVE. 





152 MILL SUPPLIES ¢ JULY, 1944 





RELL COMPA 


CHICAGO 30, ILL. 


A. R. Williams Takes Over 
| Jackson Machine Tool Co. 


The A. R. Williams Machinery Co., 

Toronto distributor with branches Mont- 

| real, Ottawa and other Canadian cities, 

has acquired the entire stock and ac- 

counts receivable of the Arthur Jack- 
son Machine Tool Co. of Toronto. 

Personnel of the Jackson firm, in- 
cluding David Hamilton, who headed 
Toronto activities, and Victor Larson 
of the Montreal office, have joined the 
Williams organization, and will continue 
to serve their customers through Wil- 
liams’ expanded facilities. 

About 20 manufacturers’ lines have 
been taken over, according to A. R. 
Williams, managing director of the com- 
pany. Among them are American Ma- 
chine & Foundry Co., Brooklyn; Aro 
Equipment Corp., Bryan, Ohio; Daven- 
port Machine Co., Rochester, N. Y.; 
Grant Mfg. & Machine Co., Bridgeport, 
Conn.; Grob Brothers, Grafton, Wisc. ; 
R. G. Haskins Co., Chicago; Kingsbury 
Machine Tool Corp., Keene, N. H.; 
Manning, Maxwell & Moore, Inc., 
Muckegon, Mich.; Mattison Machine 
Works, Rockford, Ill.; Peerless Ma- 
chine Co., Racine, Wisc.; Potter & 
Johnston Machinery Co., Pawtucket, 
R. 1; George Scherr Co., New York; 
Sleeper & Hartley, Inc., Worcester, 
Mass.; J. T. Slocomb Co., Providence, 
R. I.; Steel City Testing Laboratory, 
Detroit, and Toledo General Mfg. Co., 
Toledo. 





New Sales Representative 


The Bunting Brass & Bronze Co., has 
appointed Frank J. Brogan, as special 
sales representative in Texas, Oklahoma, 
Arkansas, and Louisiana. Mr. Brogan 
will make his headquarters in Dallas. 








| After a ride in one of these ‘water buf- 
| falos”, J. W. Minder of the J. W. Minde: 
Chain & Gear Co., Los Angeles, has de- 
cided to stick to the distributing and 
manufacturing business. His company, 
through its manufacturing department, is 
furnishing “final drive” sprockets for the 
| amphibious craft known as the LVT. 
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Through More Than 6 YEARS 





CHICAGO, ILL. 


‘9 West 





in Hundreds of Plants * 


Now that all industry depends on belts made 
of synthetic rubber, it is well worth-while to know 
that Gates Synthetic Rubber V-Belts have been in 
nation-wide use for more than 6 years—and 
through all that time they have been giving service 
actually superior to belts of natural rubber! 


*¥ There are, of course, many kinds of 
synthetic rubber. Gates uses each 
kind where it best meets some par- 
ticular service need, 


For example:—one special synthetic rubber 
which Gates uses extensively in making V-Belts 
has the ability to withstand oil and heat much 
better than natural rubber can. Where oil and 
heat conditions are especially severe, Gates special 





* 


One TYPICAL EXAMPLE 





On these flaking rolls where gas 
flames create considerable heat, 
Gates V-belts of special synthetic 
rubber are used because of their 
proved ability to withstand bad heat 
and oil conditions. By actual records, 
on hundreds of installations where 
oil or heat conditions are severe, 
Gates special synthetic V-Belts are 
wearing 2 times to 3 times as long 
as a natural rubber belts ever 
use 





synthetic V-Belts are giving 3 times to 4 times the 
service life of any natural rubber V-Belts ever 
used. 


This is the record not of a few belts over a 
limited period but of thousands upon thousands 
of Gates synthetic rubber V-Belts installed in 
hundreds of plants and factories during the past 
6 years. 


Gates long headstart in fabricating V-Belts of 
synthetic rubber is of greater importance to you 
now than ever before because all the V-Belts fur- 
nished industrial plants today are of synthetic 
rubber 


You will gain a distinct advantage in V-Belt 
service by simply picking up your telephone 
directory and calling the Gates Field Engineer. 
He will bring right into your plant the full bene- 
fits of Gates knowledge and experience without 
the slightest obligation. 


THE GATES RUBBER COMPANY 


Engineering Offices and Stocks in All Large Industrial Centers 


GATES “3: DRIVE: 


ATLANTA, GA. 


738 C & S Nation 


NEW YORK CITY 


Washington 215-219 Fourth Avenue 


DETROIT, MICH. PORTLAND, ORE. 


8663 Grand River Avenue 333 N. W, Sth Avenue 


MILL SUPPLIES 


11 Bank Buildir 40 East 





4 


Los AGES. CAL. 
DALLAS, TEXAS ™ SAN FRANCISCO, CAL. 


213 Griffin Str 1090 Bryant St 
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DENVER, COLO. 


Broadway 
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BLACKMER ROTARY 
HAND PUMPS 


DISPENSING ALL LIQUIDS FROM 
BARRELS, TANKS or VATS 


These pumps are SELF-ADJUSTING FOR WEAR — 
due to Blackmer “Bucket Design" (swinging vane 


principle). 
g pe a 


Heavy Duty Refueling 
Bariel Pump Unit 








Standard 
Barrel Pump 


Drip-proof 
Barrel Pump 


All Blackmer pumps are self-priming. They will handle up to 20 ft. 
suction lifts without a foot valve, and require no priming. 


A DISTRIBUTOR'S LINE OF PUMPS 


. with hundreds of industrial and commercial applications—a “shelf item” with 


most distributors. 

56 models—Capacities 142 to 25 GPM. 
Write for Bulletin No. 205. which shows how Blackmer Rotary pumps cut the cost 
of handling liquids varying from alcohol to molasses, 


BLACKMER PUMP COMPANY 
Grand Rapids 9, Michigan 


POWER PUMPS 5 TO 750 GPM. PRESSURES TO 300 PSI. 


1817 Century Ave. 


BLACKMER kcot“*4 PUMPS 





“BUCKET DESIGN”’-SELF-ADJUSTING FOR WEAR 


MILL SUPPLIES ¢* JULY, 1944 

















L. J. Fletcher, director of training, Cater- 


pillar Tractor Co., has been awarded 
the Cyrus Hall McCormick gold medal by 
the American Society of Agricultural Engi- 
neers given, according to the inscription 
on it, “for exceptional and meritorious 
engineering achievement in agriculture.” 
The presentation made at the 
society's annual meeting June 21. 


was 





Former Sylvania Buyer 
Elected College Head 


G. Keith Funston, 33-year-old for- 
mer director of purchases for Sylvania 
Electric Products, Inc., has been elected 
president of Trinity College, Hartford, 
and has been granted a leave of absence 
to serve with the Navy as a lieutenant 
commander. He has been assigned to 
the Office of Procurement and Mate- 
rial, Industrial Readjustment Branch, 
in Washington. 

Commander Funston recently re- 
turned to Sylvania after a two-and-a-half 
year leave of absence during which he 
served with WPB as special assistant 
to Donald M. Nelson, Chairman. 


The Purchasing Agent 
Describes the Salesman 


It has been said salesmen are a big 
problem to their bosses, to their wives, 
to conservative credit managers, to 
hotels and sometimes to each other. 

They live in hotels, on trains, in auto- 
mobiles, on busses, in cabs; eat all 
kinds of food, drink all kinds of 
liquids, good and bad; and sleep be- 
fore, during and after business. 

In many ways they are a tribute unto 
themselves. They draw and spend 
more money with less effort and get 
smaller value out of it than any civil- 
ized group in business. They come at 
the most inopportune time, under the 
slightest pretext, longer under 
more opposition, ask more _ personal 


stay 
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Grinding 


Fixture 
Adjustable 


Hole Cutter 
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Adjustable 
Counterbore 
Adjustable 
Facing Mill 
( VG —— 
< nee { — © 
te e: 1-1 
_ “ | 
\ | Adjustable 
Fly Cutter 






















Clark Adjustable Hole Cutters, Counterbores, 
Facing Mills and Grinding Fixtures are cutting 
permanent places for themselves in industry. Each 
skilfully manufactured Clark Cutting tool proves 
itself in operation— gives longer service — reduces 
unit production cost— provides extreme versatility 
— does better work and does it faster — reduces tool 
inventory — lowers maintenance expense — and is 
easy to use. These tools are now proving their post- 
war future. 


That's not all. Every Clark Cutting tool is 
packaged as carefully as it’s made. Properly nested 
to prevent damage— wrapped to prevent rust— 
labeled and color-coded for instant shelf selection. 


If our distributorship is open in your territory, it will 
pay you fo investigate this new, modern line of tools 


Cobert A. Clark 


9330 SANTA MONICA BOULEVARD e BEVERLY HILLS, CALIFORNIA 
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AID for the Duration 
and Beyond 


* Fortunately, new general catalogs that will | 


help replace your absent men now will also | 


render powerful sales aid in the competitive 
post-war period. *% This isa good time to plow 
back some of vour present profits into the future 


of vour business. And every month counts now. 


R. R. Donnelley & Sons Company 


350 EAST TWENTY-SECOND STREET, CHICAGO 16, 
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questions, make more comment, put up 
with more inconvenience, take more 
for granted under greater resistance, 
than any group or body including the 
U. S. Army. 

They make more noise and mistakes, 
correct more errors. adjust more differ- 
ences, cause more divorces, tell more 
lies, explain more discrepancies, bear 
more grievances, pacify more belliger- 
ents, and lose more time under high 
pressure without losing their temper, 
than any class we know, including 
ministers. 

They introduce more new goods. dis- 
pose of more old goods, load more 
freight cars, unload more ships. build 
more factories, start more new busi- 
ness, and write more debits and credits 
in our ledgers than any other group in 
America. 

And when we buyers find ourselves 
in a tight spot we usually pick out 
from amongst our salesmen friends one 
of several in whom we repose complete 
confidence for counsel and advice. and 
get it clean and straight.—Central Vew 
York Purchaser. 


Chemical Conference Set 
For Chicago Nov. 15, 19 


Recent surveys indicating that nearly 
every manufacturing process involves 
chemistry in some way will materially 
influence the selection of speakers for 
the National Industrial Chemical Con- 
ference, which will be a feature of the 
Third National Chemical Exposition 
to be held in the Coliseum at Chicago, 
Nov. 15 to 19, it was announced by the 
program committee. 

The conference and show are spon- 
sored by the Chicago Section of the 
American Chemical Society. 


Vice-President Named 
By Boston Woven Hose 


John H. Rowe, Chicago manager for 
Boston Woven Hose & Rubber Co., has 
been made vice-president in charge of 
western sales, covering the territory 
from Chicago to the Pacific coast. 

He will be succeeded as Chicago 
manager by Stuart A. Guild, formerly 
in charge of the Connecticut, Rhode 
Island and Western Massachusetts terri- 
tory. 


Keystone Tool Celebrates 
Fourteenth Anniversary 


The Keystone Tool & Supply Co., Los 
Angeles, recently celebrated its four- 
teenth business anniversary by staging 
a banquet and program of entertain- 
ment for executives, department heads, 
branch manager and the sales staff. The 
company was founded in 1930 by Walter 
E. Smith, now president. 
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Phillips Recessed Head 
he 4-winged driver 
cor twist out 


The American 
fits firmly onto t 

_, which can't slip ou 
in any direction So the faster meth- 
ods of driving (spiral and power) are 
safe to use. No fumbling, 9° dropping 


of screws. Time is saved 


EOE oe | Sl Y y e 


| 
% The American Phillips Screw and 
Driver form @ single unit that is auto- 
matically self-aligning- No fussing 

straight start, 20 fa- 
train which leads to 
¢ must be done over. 

























riguing nerve $ 
¢ work tha’ 


Here again - + - time is saved. 














The American Phillips Screw and 
Driver stay i” alignment under the 
So the 


iving operation. 
way but 


stress of the dr 
o scarred 


screw can't be driven any 
straight No purred heads, 
work. Screw head is set UP tight 
flush every #9 Total time savings: UP 
TO 10% - - - 20 to mention savings 


of screws and materials. 





AMERI CAN 
NCE 1, RHODE ISLAND 


PROVIDE 
Detroit 2: 502 Stephenson Building 


9 £. Winols St- . 
BUY BONDS! 






Chicago Ti: 58 


% Put the Screws on 






the enemy. 
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HEAVIEST 
BEATINGS! 


An Ash or Garbage Can must 
be exceptionally strong and 
rugged to take daily pound- 
ings, year after year, from 
janitors, waste collectors, fac- 


tory hands and others. That's 
why the ordinary flimsy Can 
quickly buckles and breaks 
apart. The Witt label on a 
Can assures your customers of 
a heavy-gauge, solidly con- 


structed Can—built to outlast 
3 to 5 of the ordinary kind. 











The WITT CORNICE Ca 


Winchell Ave., CINCINNATI 14, OHIO 
Originators of the Corrugated Can 


YOUR SCRAP WILL SPEED VICTORY 
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Forged 
HAND TOOLS 


Smonthly finished Dasco tools make attractive dealer 
displays and are separately numbered for easy refer- “f 
ence in re-ordering. Quality built to serve the worker 
. . beautifully made for sales-making displays. Dasco 
supplies a complete line of chisels, punches, drills, 
nippers and numerous other hand tools. 


Sold by Leading Jobbers 
DAMASCUS STEEL 
PRODUCTS CORP... 4 


ROCKFORD, ILLINOIS 








Prom er 


Advertising 
Like This 

















Modern, tight a eee 
Balanced, Hollow Steel Frame, 
Designed for critical inspection 





Appears Monthly 
in Leading 
Trade Magazines 


Designed To 


Stimulate 
Buying Interesi 


Write For Discounts 
And Sales Helps 


\ete 
Come Tine 











Tubular Micrometer Company 


St. James Minnesota 
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Production Awards 








Skilsaw Receives 
Third E Award 


Employees of Skilsaw, Inc., Chicago, 
have received for thé third time the 
Army-Navy Production Award for high 
achievement in the production of war 
materials. This third citation adds a 


seg white star to the company’s E 
ag. 


The Falk Corp. 
Wins Fourth Renewal 


The Falk Corporation, Milwaukee, 
Wisconsin, has recently been granted a 
fourth renewal of the Navy “E” Award. 
With this award goes the privilege of 
retaining the flag for a period of one 


year before being considered for the 
next renewal. 


E Award Renewed 
For Manhattan Rubber 


The Manhattan Rubber Mfg. Division 
of Raybestos-Manhattan, Inc., Passaic, 
N. J. has been notified that its Army- 
Navy E Award has been renewed. 


Blackhawk Gets Star 
For E Flag 


Permission to add a white star to the 
E flag awarded last November was 
granted to the Blackhawk Mfg. Co., 
Milwaukee, last month. 





A. M. Sharek, president of Industrial 
Gear Mfg. Co., Chicago, gets his E pin 
from Lieut-Col. Royal H. Place with Ensign 
Betty Shelby rendering an assist. Com- 
mander William C. Butler, Jr., decorated 
for combat action in South Pacific, made 
the E flag presentation to the firm for its 
achievements in gear production. Looking 
on at left is W. H. Wakefield, general 
manager of firm. 











SAVINGS FOR SALE! 


























SAVES 
STEEL 

















HANDLING COSTS 


SAVES 
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SAVES 
MONEY 








al 


SAVES 
TIME 
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Feature NAYLOR Light-Weight 
PIPE and Watch Your Profits 
Grow... 


Here’s an unsalaried sales force ready to 
go to work for you. 


The savings in steel, in time, in hand- 
ling costs, in maintenance and in money 
effected by Naylor Pipe work constantly 
in building sales and profits. 


Customers readily recognize how much 
extra performance they get in Naylor 
Pipe . . . in greater strength, leaktightness 
and safety. That’s why mill supply houses 
everywhere are including Naylor in their 
post-war selling plans. 


Sizes range from 4” to 30” in diameter. 
Thickness—from 14 to 8 gauge. All types 
of fittings, connections and fabrication. 


Recommend NAYLOR for 


} 
Dredging @ Hydraulic Sluicing @ De-Watering 


Ventilating @ Exhaust and Intake 
Gas Gathering @ Pulp Lines @ Vacuum Lines 


and other high or low pressure lines 





NAYLOR PIPE COMPANY 


1253 EAST 92nd STREET, CHICAGO 19, ILLINOIS 


NEW YORK OFFICE: 350 MADISON AVENUE, NEW YORK 17, N. Y 
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One man... not two 





The largest ‘Budgit’ Chain 
Blocks weigh only 81 Ibs. and 
lift 2 tons. A comparable size of 
all ‘Budgits’ 
much more that one man could 
not lift and carry one to a job. 

A ‘Budgit’ 4%-ton weighs only 
48 Ibs. 

While portability is a grand 
selling idea it would not be of 
major importance if ‘Budgit’ 
Chain Blocks did not lift more, 
easier and faster. They do. 

They have anti-friction bear- 
ings throughout. All working 
parts including the automatic 
load brake are enclosed and oper- 
ate in grease which cannot escape 
become contaminated with 
outside dust and grit. 

You can talk ‘Budgit’ Chain 
Blocks with the fullest confidence 
for no competitor can say, as you 
can, “Here is the first radical 
new development in chain blocks 
in fifty years.” 

In your territory there must be 
many factories where, right now, 
you could sell ‘Budgit’ Chain 
Blocks to replace old-style types 
or suggest them where the kind 
of lifting is obviously suited to 
chain blocks. 

Keep yourself well supplied 
with copies of Bulletin 357. 


except weigh so 


nor 


*‘Budgit’ Chain Blocks are built to 
lift up to 4. %, 1 and 2 tons, 
and prices start at $59.50 list 
Send for Bulletin No. 357 con- 
taining complete information. 


i) BUDGIT 
Ml Chain Blocks 


MANNING,MAXWELL & MOORE, INC. 
MUSKEGON, MICHIGAN 


MANNING 


Builders of ‘Shaw-Box' Cranes, ‘'Budgit’ and 
‘Load Lifter’ Hoists and other lifting specialties. 
Makers of Ashcroft Gauges, Hancock Valves. 
Consolidated Safety and Relief Valves and 
‘American’ industrial instruments 
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The Tougher The Service 
The Greater The Need 


for 


WOVEN BELTING PRODUCTS 








® The extra quality . 
long service life found in every 
GLOBE WOVEN Belting product is | 
your assurance of complete customer- 
satisfaction. Sell GLOBE Woven Belt- 


ing to customers whose belting serv- 


} 
. the extra | 


ice requirements are tough, for it is 
there that GLOBE products will 


prove their value as sales builders. 


Among the GLOBE Products are 
Endless Woven Belts 
Solid Woven Cotton Belting 
Coated and impregnated 
belts for various purposes 





Write for our distributor plan today | 


\e4 He} =} > 


WOVEN BELTING CO. INC 


1400 CLINTON ST, BUFFALO NY. 














FF 
ick ‘CAP. SCREWS 
SET SCREWS 
COUPLING BOLTS + MILLED STUDS 
SCREW MACHINE PRODUCTS 


MAINTAINED SERVICE 
TO OUR 
DISTRIBUTORS 






coe 
OTTEMILLER Objective 


In spite of the many problems which 
—_ ge = Gne conditions and the 
culty in solving them, the OTTE- 
MILLER organizati “4 is intaining a 
close, cooperative relationship with its 
distributors. Everything humanly possi- 
ble is being done to supply our distribu- 
tors with their urgent requirements in 
the shortest possible time. 
Our policy will continue to be one of 
keeping our distributors happy. 





YORK, PENNA. 
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Mathieson Alkali 
Receives Award 


The Saltville, Va., plant of the Mathie- 
son Alkali Works was awarded the 
Army-Navy E at ceremonies held in 
Saltville, June 19. The flag was pre- 
sented by Col. Frederick C. Horner, 
Chief, Highways Division, Transporta- 
tion Corps, and was accepted by George 
W. Dolan, president of the Mathieson 
organization. 


Harper Gets 4th Award 
For Production Excellence 


H. M. Harper Co., Chicago, manu- 
facturers of non-ferrous bolts and nuts, 
has won its fourth award for excellence 
in production. Thus the firm now has a 
third white star on its “E” flag which 
was awarded in December, 1942. 


Goodyear Names Vickers 
To Eastern Territory 


R. D. Vickers has been placed in 
charge of plastics and chemical sales in 
the eastern region of the United States 
by Goodyear Tire & Rubber Co. He 
will make his head:uarters in New 
York. 

Mr. Vickers started with Goodyear 
in July, 1929 in staff training and was 


transferred several months later. to 
mechanical goods compounding. In 


1932 he was shifted to tire compound- 


ing, and to the research department in 
1933. 








Because he had not had a real vacation 


in 18 years, C. W. “Hank” Ness, pur- 
chasing agent at Read Machinery Co., 
York, Pa., was given a special send-off 
party by business associates, including 
Walter S. Ehrenfeld of the York office of 
L. A. Benson Co., Baltimore distributor. 
Three manufaturers’ men happened to be 
in Mr. Ehrenfeld’s office that day and 
took part in the celebration. In the photo, 
taken by Mr. Ehrenfeld, are M. G. Hay- 
den, Eagle Mfg. Co., and Star Expansion 
Bolt Co.; Mr. Ness; J. J. McCann, J. H. 
Williams Co.; and B. F. Butterfield, 
Greenfield Tap & Die Corp. 





YOUR SALES 
OPPORTUNITIES 





% Hydraulic Conduit, Pipe 
ond Bus-Bar Benders 


* Steel and Copper Tube 
Benders 


% Hydraulic Pipe Pushers 


% Knockout Punches ana 
Cutters 


* Radio Chassis Punches 
% Joist Borers 

%* Cable Pullers 

% Spiral Screw Drivers 
¥% Automatic Push Drills 
% Auger Bits 

*% Expansive Bits 

% Bit Extensions 

% Draw Knives 

*% Chisels and Gouges 


%& And Many More 
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“With our GREENLEE we bend pipe cold, right on 
location ...no need to send it away for heat bending. 
We save time, cut costs, get better bends with 
GREENLEE,” reports Mr. Coffey, Anderson-Coffey ia. 
Electrical Contractors, Boston, Mass. 

Your industrial customers are vitally interested in 
this time-and-labor-saving performance of GREENLEE 
Benders. They prefer benders which are easy to carry 
around the shop, simple to set up and operate. They 
need benders which produce perfeet bends without kink- 
ing or damage to pipe and conduit. , 


Intensive national advertising and years of tool- 
making experience back you up when you sell Greey- 
LEE. Cash-in — build up your sales volume by showing 
your customers how to bend pipe better, faster, easier 
with a GREENLEE. 





Catalog 33 gives complete story on 
GREENLEE 
W rite for free copy today . Greenlee Tool 


Co., 1927 Herbert Ave., Rockford, HL. 


line of tools for industrs 


Gat Ready with Caccrkice/ 





REGISTERED TOOLS 


GREENLEE 
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ESICO 


SOLDERING IRONS 


are widely used in industrial plants through- 
out the country. They are designed to 
withstand the strain of continuous service 
required of factory tools. 








SOLDERING IRON 
TEMPERATURE CONTROLS 


prevent overheating of soldering irons be- 
tween soldering operations. lrons do not 
deteriorate when being used. The idle pe- 
riod causes oxidation and shortens life. 












SPOT SOLDERING 
MACHINE 


designed for treadle op- 
eration for advancement 
of iron and solder, leav- 
ing operator's hands free 
for handling of product. 








SOLDER POTS 


ruggedly constructed pots of various sizes 
designed for continuous operation and so 
constructed that they are easily and quick- 
ly serviced, should elements have to be 
replaced. 





DISTRIBUTORS 


Be sure and have full details of the 
ESICO sales plan for this full line 
of industrial soldering equipment. 


Write for Details. 


ELECTRIC SOLDERING IRON CO. 


Incorporated 
2744 West Elm Street 
DEEP RIVER CONNECTICUT 








for SAFETY and DEPENDABILITY 


‘nnd RICH 














LADDERS 


for _ Whol 


WAR RESTRICTIONS — LIMIT 
PRODUCTION and DELIVERY 


RICH RELIABLE 
EXTENSION LADDER 


A good extension lad- 
der with creosoted rung 
ends, automatic hooks 
and roller guide. 


Sampson Extension 
Ladder same as Reliable 
with rope pulley. 


The RICH 


LADDER & MFG. CO. 
1000 - 28 DEPOT ST. 
CINCINNATI 4, OHIO 
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ADVANCE CAR MOVER COMPANY 
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BADGER Car 
Movers are help- 
ing railroads to 
break all-time 
service records 





and save transportation time 
and money by keeping war 
Three 
types take care of any car 


goods on the move. 


moving job... speedily, safely, 
and easily. Freight cars are 
badly needed to move men 
and equipment and BADGER 
Car Movers can spot and shift 
them without a moment's de- 
lay. Provide these strong, de- 
pendable, efficient tools to 
“keep ‘em moving.’ 


APPLETON+ WISCONSIN 
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Ensworth & Sons Elects 
New President 


Miss A. L. Ensworth has been elected 
president and treasurer of L. L. Ens- 
worth & Sons, Inc., Hartford, Conn., 
filling a vacacy caused by the death of 
her brother, Horace H. Ensworth. 

Willard V. Starkie has been elected 
executive vice-president and Henry 
Gsell has been named as a new mem- 
ber of the board of directors. The other 
officers and directors are John E. Mul- 
len, vice-president and assistant treas- 
urer; J. P. Sprague, vice-president; FE. 
J. Gentino, secretary and assistant treas- 
urer; and E. C. Kilray and W. C. Far- 
rell, directors. 


Distributor Helps 
Fatten Cattle 


Concrete evidence that the industrial 
distributor’s services go into a variety 
of “end uses” can be found in virtually 
any distributing firm. For example, the 
Western Belting & Equipment Co., Los 
Angeles, is a vital cog im seeing that 
cattle are fattened for market. 

The modern feeding plant is, in ef- 
fect, a kind of mill. One such as this 
at Calexico, Calif., embodies a large 
amount of materials handling equip- 
ment, grinding and mixing equipment, 
calling for industrial supplies of a 
varied character. This plant, recently 
erected by Western Belting, has ma- 
chinery for grinding hay and grain, 
proportioning the materials and comb- 
ing the ground feed with accurately 
measured amounts of molasses. A drag 
conveyor then carries the prepared feed 
to the braced storage bins. From the 
storage bins, the feed is delivered to 
the feeding corrals in trucks with spe- 
cial bodies built by Western. The 
bodies are equipped with two screw 
conveyors, one on each side, driven by 
the truck engine, which move the feed 
to chutes projecting from the front on 
either side. This enables one man to 
deliver accurately regulated amounts 
of feed to a large number of corrals in 
a short time, without leaving the driv- 
er’s seat. 





The grinding machinery for the grain and 
hay is housed in the building at left in 
this Calexico, Calif., feeding plant. The 
braced storage bins are at right. 


PACTLY_to reduce 
d, shipping costs 9 


HEN READY— 
F One alot delivery 


KY PACKAGES 














A Money-Saving. © \3iiea 
High-Speed Wartime Tool \iMa 


x) 

s a result of increased efficiency developed to meet wartime demands, 
A rates have been reduced. Shippers nationwide are now saving an 
average of more than 10% on AIR EXPRESS charges. And AIR EXPRESS sched- 
ules are based on “hours”, not days and weeks— with 3-mile-a-minute 
service direct to hundreds of U.S. cities and scores of foreign countries. 


WRITE TODAY for “Vision Unlimited” —an informative booklet that will 
stimulate the thinking of every executive. Dept. PR-7, Railway Express 
Agency, 230 Park Avenue, New York 17, N. Y., or ask for it at any 
local office. 


Gels there HRST 


Phone RAILWAY EXPRESS AGENCY, AIR EXPRESS DIVISION 
Representing the AIRLINES of the United States 
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In One Nendle Moveinest 


Anywhere on any job — without power — just the 
workman’s hands. The power is in the tool — approxi- 
mately 80 times the manual pressure used. 


A quick-acting, clean- ~cutting, portable tool which stands up under 
long, hard service. Largest size cuts up to 34 inch annealed bolts 
in thread and % inch soft rods. Saves time and labor. Other 


models for cable, flat bars, rods, chain, etc., — a size and type for 
all metal cutting. Special heads for special operations, bending, 
crimping, etc. 


Ask for catalog and free tool maintenance book, 
@ practical manual on the care of hand tools. 


H. K. PORTER, INC., EVERETT 49, MASS. 


TC) 


PUT vt LOWELL IN YOUR PLANS 


Today we are all working to 
WIN THE WAR but Smart 
Distributors are now planning | | 


| 





for Tomorrow's Markets. 


LOWELL'S FOR © 
TOMORROW — 


A heavier gear type of wrench —| 


strong beyond comparison — used | 





in place of a crank handle for op- 
erating heavy shanks, valve stems, | 

| 
and jacks, also bridge, railroad, and 


construction work. 





CHECK UP IN YOUR 


THE OLD RELIABLE WRENCH TERRITORY NOW. 


1944 


JULY, 1944 


1869 LOWELL WRENCH CO. Worcester, Mass. 
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They Must Wait 


for Replacements 


Be sure you 
have an am- 
ple supply of Smooth-On No. 
1 Iron Repair Cement for 
hurry calls when unreplace- 
able plant equipment and 
tools demand emergency re- 
pairs. This essential “first 
aid” saves the day for many 
an engineer and mainte- 
nance man when cracks or 
leaks occur in pumps, heat- 
ers, tanks, process equip- 
ment, pipe lines, etc., or 
when parts of equipment or 
fixtures become loose. 





For practically half a cen- 
tury Smooth-On has been 
the “old reliable” for quick, 
effective and economical 
shop and plant repairs be- 
cause Smooth-On does not 
require dismantling of equip- 
ment or the use of heat, and 
its results are lasting. 


Write for prices 
and sales helps 


SMOOTH-ON MFG. CO., DEPT. 25 


570 Communipew Ave. Jersey City 4, N.J. 


Say to Your Customers: 


Do it with 


SMOOTH-ON 














Thomas Machine Elects 


New Vice-President a R re] mM T rv E F 4 L t S 9 FF. 
7 q 

"AMERICAN SWISS” 

FILE SERVICE. 















AMERICAN SWISS 
, more accurate 
r lived than 











“We find 
Swiss-Pattern file 
for shape and longe 








tried. We 
les we have 
ny other fi wives 
pe daily saving money t 
are } 
their use- 
: + — 
manufacturer 
st 


Edgar C. Thomas, recently honorably 

ly discharged from the Army with the 

rank of major has been elected vice- | 
president of the Thomas Machine Mfg. 
or Co., Pittsburgh. Mr. Thomas has spent 
his entire industrial career in the 
company, founded by his father, George 
ip- P. Thomas. Before the war he had 


charge of the company’s Chicago oilice 









or a So ier See TRUE SHAPE . .. LONG LIFE... MONEY 
and later of its Philadelphia office. SAVINGS . . . no wonder this manufacturer, 
or like many others in your territory, has standard- 
Chicago P.A.'s Elect | ized on AMERICAN SWISS—the Swiss-Pattern 
B p ide ' files with these important advantages. 
quer rresiaen 
=n- eS ae , ' 
“ni : : Wherever accurate or intricate filing is to be 
en B aig C. wanes : xargs — r done, these precision tools assure best results in 
k rass, inc., was elected president 0 least time and at lowest cost. Their invariable 
CK, the Purchasing Agents Association of uniformity is assured by heat treatment auto- 
cal pe eng 7 bes — gees matically controlled to within +5°F; and by 
b ther ollicers elected are A. &. Fear- sizing with close tolerance. .. + .002 in. in some 
e- son, National Broadcasting Co., vice- 


shapes. A rigid inspection system weeds out 


not president; M. R. DeBaets, Bowman and immediately destroys all imperfect files, so 


Dairy Co.. second vice-president; Harry 


a * ree ' that top-notch perfection is assured in every file 
sd H. Wise, Scovill Mig. Co., treasurer, with the AMERICAN SWISS name and trade- 
md and L. R. Seen, Borg & Beck. secretary. 


A. F. Dallia, Justrite Mfg. Co.; C. L. mark. 


Otremba, Montgomery Ward & Co., 


7a et You are SAFE when you recommend and 
and R. O. Carlson, Automatic Spring 


Sgt sell any of the 3000 different types and sizes 
Coiling Co.. were elected to the board of AMERICAN SWISS Files . . . Sold through 








| Write for 
of governors, our 100° Distributor policy. Catalog 

25 | Hajoca Names Salesmen American Swiss File & Tool Co., Elizabeth, N. J. 

)NJ. | In Three Territories ASK FOR THEM BY NAME 


Hajoca Corp. has appointed Frank 
Kk. Elliott to its selling staff in Phila- 
delphia, J. S. Shoulder to the sales per- 
sonnel in Berks County. Pa.. and F. R. 
Barringer to the Danville, Va., sales 


, te ee f i 
irea. | 
Lee Flatley has been appointed to the | 
‘ orporation s government department { 4% PATT e od Ni F i L a S 


staff in Washington. 
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SELL BETTER 


METAL 
CUTTING 
RESULTS 


SELL GRIFFIN 


It's not the first sale but | 
repeat orders that prove 
the quality of any line. 


More and more Distribu- | 
tors are finding that the 
complete GRIFFIN § Line 
is being demanded by in- 
dustry. 


You can be sure your 
trade will stay with Griffin 
once they use them and 
we will stay with you in 
selling their 


blades. 


industry 


Get details on the Griffin 
Plan today. 


General Sales Agents 


JOHN H. GRAHAM & CO. 


INCORPORATED 
105 DUANE ST. 
NEW YORK CITY 





Preventing breakdowns and 


delays is less costly than 
trying to cure them... and 
easier, too, when you elimi- 
nate the hazards of dust 


and dirt with a powerful 


CLEMENTS-CADILLAC 


CLEMENTS MFG. CO. 








ADVERTISING. 
LIKE THIS” 
/ 


DESIGNED TO 
‘STIMULATE 
BUYING INTEREST — 
IN THIS NEEDED 
AND MUCH-IN-DEMAND 
CLEANING TOOL 


er 4 


APPEARS MONTHLY 





IN LEADING 
, INDUSTRIAL ; 
-) MAGAZINES 
is Be ee ea 
e 
4 you | 
i WANTA | 
p ° Pg 
2 
SELLER 
WRITE US 


FOR DETAILS 








* ae. 











6624 S.. NARRAGANSETT AVE. 


CHICAGO 38, ILL. 

















Our Complete Line 


® Machinists’ Bench 

© Combination Pipe 

© Coachmakers 

@ Woodworking 

® Solid Nut Continuous 
Screw 

® Quick Action 

@ Lightning Grip 


MORGAN VISE CO. : 


MILL SUPPLIES * 








MORGAN 


Semi-Steel 


VISES 


Distributor cooperation puts these helpful 
tools at the disposal of American Industry 








(2.112 N. JEFFERSON ST. CHICAGO, ILL. 
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Allis-Chalmers Elects 
Mahler as Director 





ERNST MAHLER 


Ernst Mahler, executive vice-president 
of the Kimberly-Clark Corp., Neenah, 
Wis., has been elected to the board of 
directors of the Allis-Chalmers Manu- 
facturing Co., Milwaukee. Mr. Mahler 
succeeds R. G. Hutchins, New York, 
who retired after 31 years of service. 

A chemical engineer, Mahler has been 
with Kimberly-Clark since 1914 and is 
the holder of many patents in the pulp 
and paper field. Lieut. Gen. Brehon Som- 
ervell appointed him a member of the 
purchase policy advisory committee of 
the War Department in January, 1943. 
Previously he served as chairman of the 
chlorine committee for the paper in- 
dustry and as a member of the overall 
advisory committee to the War Produc- 
tion Board for the paper industry. 

During World War I, the new Allis- 
Chalmers director developed a cellucot- 
ton wadding and absorbent from spruce 
cellulose which played an important 
part in relieving the shortage of surgical 
cotton. Out of this developement re- 
sulted such products as face tissue and 
insulating material which now is being 
used all over the globe to insulate hous- 
ing for American troops. 


Army Develops 
Lubricating Fitting 


A new lubricating fitting to speed up 
lubrication of all types of fighting 
equipment has been developed by the 
Ordnance Department, Army Service 
Forces, according to Brig. Gen. E. E. 
MacMorland. 

General MacMorland, Deputy Chief 
of Ordnance Field Service for Planning, 
said the lubrication of all ordnance ma- 
teriel, including tanks, motor transport 
vehicles, field artillery, anti-aircraft 
weapons. etc.. has been greatly facili 








Faster action, higher operating 
efficiency, lasting endurance, eas- 
ier handling—that’s what you get 
in the aptly named High Speed 
CYCLONE Hoist. You can depend 
on this “tops in performance,” be- 
cause only in the CM Cyclone will 
you find 12 anti-friction bearings 
—a ball or roller bearing at every 
rotating point. Other extra value 
features are: Extra safety from the 
smooth gyrating yoke action... 
internal guides to prevent load 
chain slippage...accurate meshing 
of machine cut gears...shielded 
lift wheel...CM “Inswell” electric 
weld load chain. For a hand oper- 
ated chain hoist here, definitely, 


is outstanding value. 


Capacities from 4 ton up. 
CM Bulletin No. 100 contains complete 
details. Write for it. 


CHISHOLM2eMOORE 


HOIST CORPORATION 


(Affiliated with Columbus-McKinnon Chain Corporation) 
GENERAL OFFICES AND FACTORIES: 120 Fremont Ave., TONAWANDA, N. Y. 
SALES OFFICES: New York * Chicago * Cleveland * San Francisco * Los Angeles 


MILL SUPPLIES ¢ JULY, 1944 167 








Sell PROTECTION 











—— WHITNEY — 
LEVER PUNCHES 


Built for hardest 
service 


@ Neat good looking work with substantial 
savings in time is what makes the men who 
use WHITNEY Punches so enthusiastic 
about them. This portable punch shown 
has cap. of 5/16" hole thru '/4"" iron—23" 
long—weighs 14 lbs.—depth of throat 
1-11/16"—stock size of punch 3/32" to 
/2"" by 1/64". Complete tool: | punch— 
| die of specified size—! die adjusting 
key. Get booklet for details and sales 
opportunities. 


Hee PINGHES 





-against 
dead center 
WEAR 


Excessive wear on the dead centers 
of your customers’ lathes may mean 
faulty set-ups, inaccurate work, 
slowed-down production. 

PORTABLE 




















DIXON’S LATHE CENTER | rocxroro ~ ILLINOIS 
GRAPHITE LUBRICANT - 


— minimizes friction at this point 
which results in decreased wear and 
replacement of centers. Invariably 
to some extent, it means decreased 
power consumption. It means more 
accurate work and increased pro- 
duction. 





IRON HORSE 


BRAND 


OILY WASTE CANS 
Lessen Fire Hazard 


This product possesses unusual 
film strength to resist the severe 
conditions of pressure and heat as 
it lubricates. It is a non-fluid lubri- 
cant which can be quickly applied 
from the handy collapsible tube, 
thus eliminating the inconvenience 
of filling squirt cans, applicators or 
handling a brush or paddle. Does | 
not harden or “skin over”, even if 
long exposed to the air. 


Sells in 1, 4 and 8-ounce tubes. No. 18HO 
14 Gallon Capacity 

It’s easy to sell safety departments on 

the use of more Waste Cans to increase 

protection against fire. With or without 


——T~ 


JOSEPH DIXON CRUCIBLE CO., jersey city 3,.N.J. 
Canada: Canadian Asbestos Company 
Montreal + Toronto + Vancouver «+ 





Laboratories, Inc. and Associated Fac- 
tory Mutual Fire Insurance Companies. 


Winnipeg 
Ticonderoga, No. 635 and Microfyne Graphite 
Pipe Joint Compound + Graphite Seal + Graphited Oils 
Cup and Pressure Gun Grease + Gear Lubricants 
Waterproof Graphited Grease + Avto-Marine Grease 
Graph-Air Guns + Belt Dressing (Contains no Graphite). 


& ov 














ROCHESTER CAN COMPANY 
90 GREENLEAF ST. ROCHESTER, N. Y. 











168 MILL SUPPLIES © JULY, 1944 








foot lever. Approved by Underwriters’ | 


TAYLOR 
NO-MAR 
MALLETS 








With the 
NEW 








lj]. eee 
reser 
HEAD 
































W, ETHER your customers 


need a mallet to strike a heavy, solid 
blow or for gentle tapping, the new 
Taylor “HI-EFF” head will do the job 
— without battering or marring the 
surface. The new “HI-EFF” is made 
in three weights— 12 oz., 18 oz., and 
The heads of all 3 are the 
same size and no weighted cores are 
used. This feature makes for better 
balance, greater compactness, easier use 


24 oz. 


and longer life. The new “HI-EFF” 
mallet is ideal for every industrial 
plant where finely finished surfaces 


must be protected. Let us tell you 
about our special Introductory offer 
and liberal profit set-up for Industrial 


Distributors. 


TAYLOR MANUFACTURING CO. 
3082 W.Meinecke Ave. Milwaukee 10, Wis. 





OTHER TAYLOR ‘'HI-EFF’’ PRODUCTS 
Hydraulic Dynamometers * Static Balancing 
Machines * Sensitive Drilling Machines * 
Drill Presses * Molded Plastics * Mechanical 
Rubber Products * Laminated Materials. 
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- tated by the use of one standard lubri- 
cating fitting which eliminates 15 to 20 
different types of fittings and five dif- 
ferent types of couples formerly used. | 
This improved Ordnance development 
has facilitated a standardization pro- 
gram on lubricating equipment by which 
grease guns have been reduced to less 
than half the number formerly used, 
reducing spare parts requirements and 
} at the same time, effecting maximum 
== | = interchangeability. 
| Procurement of special types of lub- 
ricating guns has been eliminated )y 
effecting minor modifications on ap- 
proximately 200,000 lubricating guns in 
storage and utilizing them in the new 
program. 
These changes not only represent an 
annual saving of approximately $1.500,- OFFERS 
000, but facilitate the problem of lubri- 
cation under field conditions in  pro- . 
viding ease, speed and efficiency to the ALL TH e 
fighting man. 
eC 
American Pulley Names AN Swe ae 
Factory Representative 
J. H.. Brockman, former oil mill 
superintendent at Jonestown, Miss., is 
now factory representative for the Amer- 
ican Pulley Co., Philadelphia, Pa. He 
will travel the mid-south and south- 4 
western states, making his headquarters American 
in Dallas. sit 
Mr. Brockman, who has had many 
years experience as cottonseed oil mill 
superintendent, holds a rating as elec- 
trical, internal combustion and me- 
chanical engineer. 
Purchasing Agents Elect 
. . ’ 
- Two Distributors Men STAR 43-S Catalog contains 
- Two distributors’ men were elected as a ee eee ee 
id officers when the Memphis (Tenn.) information on metal-sawing problems. Your 
as \ssociation of Purchasing Agents held salesman should carry it. Send for it. It's FREE. 
ob its annual meeting recently. Newton oe ie oe —— the -_ blade oo o ‘ 
he C. Wilson, Riechman-Crosby Co., was STAR “products — Clemson Bros, Inc. OFFERS ALL THE ANSWERS. 
de elected vice-president and _James And the five basic principles in the “Clemson Plan of Selling” guarantee dis- 
i Pidgeon, Pidgeon-Thomas Iron Co., was tributor PROTECTION. 
“ named a director. The booklet “Metal Cutting” is a miniature textbook on the selection, use and care 
we Couseny Head thir Wiuha. ho pecunad cnmme ie seas cnsay tae ie aes Ole 
er J & L Steel Barrel Co., uses hack saw blades. 7 
0 B D Mi Cc _ Every month the message of Clemson STAR products is read by more than 300,000 
- uys Vraper g. VO. interested readers of leading industrial and hardware papers. 
; These are your customers. Clemson advertising sells for you. 
ial Ihe physical assets and business of 
ces the Draper Mfg. Co.. Cleveland. have CLEMSON BROS 
ou been purchased by J. & L. Steel Barrel e INC. ° MIDDLETOWN, NEW YORK 
fer Co.. a subsidiary of Jones & Laughlin 
ial Steel Corp. The Draper division will be 
operated under the present managing 
|= CLEMSON 
fis. . a 
— Harry J. Menjes Dies Mokers of Hand and Power Hack Saw 
J Harry J. Menjes, for many years gen- | Blades, Frames, Band Saw Blades, 
ing eral manager of Joseph Woodwell Co., PN ond the Clemson D-17 Lawn Machine. 
Ys Pittsburgh, died last month. He was | 
ical P : | 
ore in his 80's. | 
ental 
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Sell [hese 6 features 


in Waterproof Work Clothing 






\ Reinforcing stays 


oe 


Gum strapping vul- 


Lena h lob 





on under fasteners give 


seams and arm greater endurance. 


+ holes for water- 


\ 
\ 
» Y 





tightness, strength. \ 
Roinfair Vulcanized a 
assures 100 % 3 hand-rollad to make 
Water-proofness, them 100% waters 
unusual strength at tight,- 
seams, stubborn a 
resistance to wear 
and deterioration. 

: Rivets a? points of 


Ample room strain provide extra 


throughout for strength for 


freedom of action), strenuous service, 


BUY WAR BONDS 


%* For over 60 years Rainfair* Vulcanized has been the guar- 
antee of top-most quality in water-proof work clothing. The 
complete Rainfair line includes: 


* RAINCOATS * HATS * APRONS’ x SUITS 
* LEGGINGS * INDUSTRIAL SPECIALTIES 


Although military requirements get preference today, Rain- 
fair is still able to furnish vulcanized work-wear for essential 
civilian use through established Rainfair distributors. When 
we can again concentrate on civilian supplies, new distribu- 
tors will be able to share in the profits of Rainfair promotion 
appearing in Mill and Factory, Factory Management and 
Maintenance, Purchasing, and Industrial Equipment News. 
Write for information on Rainfair’s profitable distributor 


arrangement and catalog of the complete Rainfair line. 


RAI N FAI R: INC: 


Formerly Chicago Rubber Clothing Co.) 


Dept. 44-G, RACINE, WISCONSIN 


{lso Manufacturers of Rainfair Storm Coats and Coated Fabrics for Industry 
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A Complete Line! 


f Many New and 


Larger Sizes 
Have Been 
Added 


Quikeet 





Dual Grip 


| Screws, Swivels and Handles of 
all Grand ones are COPFER 
PLATED against Welding Spatter 

QUIKCET— for fast (4-second) 


clamping—Instant ratchet set and 
release, fulcrum screw tightening, 


Alloy-steel 


l-hand operation and a non-creeping 
grip even on irregular surfaces. Setting 
the pace in war production. 

DUAL GRIP—Double action malle- 
able clamps. Side tightening for close 
working conditions. No twisting or 


creeping. 
ALLOY. ertel- Medium and heary 
e “C’’ Clamps of even greater 


servic 
than forged clamp capacity. Openings 
up to 18” and proof-test capacities up 
to 19,000 Ibs. 

QUICK LOCKCET—FPor light fast 
work. Special model for aluminum and 
soft metals. 

HEAVY DUTY SPEED CLAMPS. 
2-handed, lever locking and instant — 
release. Complete range of sizes for 
large, heavy work 


These outstandin production 
clamps sell themselves on demon- 
stration. Write for Catalog. 
GRAND SPECIALTIES CO. 
3104 West Grand Ave., Chicago 22, I1!. Heavy Duty Speed 


Quick Lockcet 











iar +f 






ee ce 
GEARS 
RACKS 
SPROCKETS 


ANY KIND 
a, ANY MATERIAL 
a@ ANY QUANTITY 


tet Lass 2 Gears, sprockets 


and racks are in 
demiand all the time. Your territory 
abounds with orders which you can 
) readily book by representing us. 
Our large, versatile plant can serve 
you now, adding to your profits. 


Write for details 








INDUSTRIAL GEAR MFG. CO. 


4525 VAN BUREN STREET aie Sclomre Mel eal, felh 
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Ducommun Warehouse 
Reflects Careful Study 


Completed within the last three years, 
the Ducommun Metals & Supply Co.’s 
warehouse in Los Angeles, is the result 
of months of study and investigation of 
such structures and of methods of han- 
dling stock. 

The first photograph shows part of a 





section of one of four bays, each 600-ft. 
long. Three of the bays are 70-ft. wide 
and the fourth is 80-ft. All are served 
over their entire length by 5-ton cranes. 
the 80-ft. bay having an extra 7-ton 
crane. Note the location, with respect 
to the stock, of the abrasive cut-off saws 
in the foreground. To the right are the 
cold finished steel bar racks and to the 


left racks of mechanical tubing which 
are approximately 23-ft. deep. 

A section of the aircraft tubing stock 
is shown in the lower photograph. The 
racks are approximately 23-ft. deep, the 
total length being approximately 200-ft. 
The tubes are unloaded into this bay 
with a truck crane, of 3-ton capacity, 
with a 7-ft. outreach. They are put into 
the racks by hand from hand-operated 
trucks. 














VINCENT-HUNTINGTON 


New Improved Grinding Wheel 
DRESSERS and CUTTERS 






HIGHER 
EFFICIENCY 


MORE 
PRODUCTION 


ODAY’S unprecedented demands re- 
quire grinding wheels in tip top 
condition . . 


(1) They must be dressed regularly to 
remove impregnated metals 


(2) They must be trued regularly to 

square off face and remove nicks 
The tools that assure this constant, 24-hour- 
a-day efficient production for your cus- 
tomers are VINCENT-HUNTINGTON New 
Improved Grinding Wheel Dressers and 
Cutters. 


ee ae me ao ae eee ten 


lo ee nr 


Hoouveu type Regular 





. 
| - 


@ In addition to making Dressers and Cutters we 
also turn out approximately 300 tons of war work 
daily from our two production heat treating plants 
—the largest in the country. 


ee 




















| 
| 





oe 


“If it's a HUNTINGTON Dresser or Cutter... VINCENT MAKES IT" 


THE VINCENT STEEL PROCESS CO. cerrorr micnican 
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I 70 Oven Distributors: 


This advertisement is being Published | 


in Electrical Manufacturing, July; 


| Product Engineering, July; Factory ———ooOoOoOr 
| Management, Sept.; Steel, Noy. 6. 


The Iron Age, Nov. 2 






3, 1944, 











































Ultimate Material 
tensile 
; strength - : in. bin. 
ory ns 0.669 in. 0.351 sq 
: £1020 a 
_ 75,000 pst - 
a—3/4 a 
SAE1035 | draw 
, 125,000 ps! Boxe in.| 6 in. 
eel 69 in.| 0.351 sq-!"- 
p—3/A | ge 3135 or |Quenct| 46 | 0.669'n- 
: : aw 
150,000 Ps! | ye Equivalent wa n.\ in. 
c—3/4 — Quench, = 
SAE1035 | draw 
51/2 Ibs.\125,000 Ps! _ | bin. 
u1\ 49,000 tbs . . 
—T — SAE 3135 or | Quench +— 
. : ; draw ~~ 
tps | 581/2 ths.\150,000 PS! | ye Equivalent] TO | in.| bin. 
p—5/8" 36,000 "| —— — Quench, 
| -| sae1035 | draw 
18,600 ™ 37 \bs. 125,000 pst _ 435 in 0.149 sq.in- bin. 
F 1/2 . ; —_——. waa a SAE 3135 or 20 0. 
—\ 37 tbs. \150,000 Ps! | ye Equivalent 
@ Want to save some dead-weight in your Just study this table of physicals above. Note 
assemblies? Want to design to drill the small- how physicals are related as to material and 
est holes and use the smallest bolts you dimensions and heat treatment of bolts. If you ; 
can? Want to get twice as many bolts per considered using a %-inch x 6-inch bolt of 
car load? If you say “yes” — then here’s one SAE 1020 steel—note how you can get the 





way you can do it. same strength in a bolt of much less weight. 





















IN DETERMINING WHAT SIZES OF 
BOLTS YOU NEED IN APPLICATIONS 
WHERE WEIGHT IS IMPORTANT! 



















Quite obviously, if you can use a smaller 


hole chan you had planned foe you can every detail in any quantity you need—now, and 
: after the war is ended. 


any given job—and then make it right for you in 





Save some critical steel and you can 
drill smaller holes. THE LAMSON & SESSIONS COMPANY, General Offices, Cleveland, 0. 


If you use a smaller bolt, you can use a smaller 
nut, and thus you subtract more dead-weight 
from your assembly. 


But those are not all the advantages achieved by 
your use of a smaller bolt, for just by using it you 
set in motion a train of circumstances favorable 
to our war production effort. 


For instance, we are required to buy, stock and 


consume /ess than half as much raw material to 








make the %-inch bolt as for the %-inch bolt. 
By requiring /ess material, we free material we 
in did not use to other manufacturers. And by the 
same token, we need less railroad freight car 
capacity to get the smaller quantity of material, “BOLTS, NUTS & SCREWS” — 1944 REVISION, Cloth bound, Limited 
. = ee edition, 180 pages of technical, practical information. Sent prepaid for 
b n and less space in which to store it in our ware- $1.00—cash or check must accompany your order. ¢ 
in. 2 
" . P — " “BOLTS ARE IMPORTANT !"’— 24-page booklet of currently useful informa- 
house prior to manufacture. tion for buyers of headed and threaded products, and describing Lamson 
& Sessions’ specis ilty fastenings oe have wide industrial applications 
——— so . . . . -now, and in the post-war period ent gratis. 
Add up all these conditions and intelligent engi- “THE LAMSON BLUE BOOK" — is our standard Catalog of standard prod- 
neerin makes another direct contribution to ucts excepting our Aircraft products. Sent gratis. 
_ 8 “SIMPLIFIED STOCK LIST” — Of bolts, nuts and screws, poate to 
: : ; ‘ ; - st r — latest revisions of the Office of Price Administration, and ot great value 
winning this war in addition to all the others in showing you in what ratio quantities of various standard products 
. d ’ . d : . , di wal ; J lli are kept in stock for deliveries, by your jobbers and in our own (an 
alrea y made in so many irections. inte ligent other bolt manufacturers’) warehouse stocks. Sent gratis. 
engineering avoids allowance for the “ignorance |———-HERE’S A COUPON FOR YOUR CONVENIENCE- — 
factor” —which in our product is the specifica- : THE LAMSON & SESSIONS COMPANY + 1971 West 85th Street + Cleveland 2, Ohio 
: F . : , ee : es Please send us J Lamson Blue Book [J Bolts, Nuts & Screws ($1.00) 
tion of a bolt much larger than is actually neces- | 1 Bolts are Important! [) Simplified Stock Sizes 
sary to do the job. 
r P Name of Individual litle or Kind of Work 
Lamson bolt engineers will gladly help you avoid . any ene 
making any allowance for an “ignorance factor”’ | Employed by (Name of Company) 
: ‘ 5 | 
: —will help you select the right bolt you need for 1s 
, ¢ P treet Address 
| 
| City and State No. 1902—Copyright 1944--The Lamson & Sessions Co 
l 
f Sons, 


SO UVES > + NUTS. <'*+, COTTERS..- CAP? SCREWS." +> SPECIALS 
Your Jobber Stocks the Lamson Line 
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HEAVY DUTY INDUSTRIAL BLOWERS 


cal they’re saleable now! 


These heavy duty blowers offer mighty attractive sales 
opportunities to mill supply distributors—you can sell ex 
them at a good profit and you can sell them now! There’s 
a big industrial market for them—and it’s a market that’s : ‘ 
being steadily developed through advertising in nine of A complete line from a single 
the leading publications covering the field. | source...easier to sell.. .greater 
Premier Blowers are equally efficient in both production | dependability. . .enables you to 
and maintenance work—their precision construction and | Qlve better and quicker service 
Available in three models top quality assure trouble-free performance. This too is to your customer. Three reasons 
mye nde 4 HP. on a_i —— - he pn —- shipment to your that add up to more profit for 
—edeumtages =” gate te wectien betes you. Medart’s outstanding ad- 
plants. Alll are quickly con- vite for complete information. vertising campaign in leading 
| trade journals means a greater 
1944 Medart market for you! 





vertible to suction work 
with available attachments 


Electric Vacuum Cleaner Co., Inc. 















1736 Ivanhoe Road «+ Cleveland 10, Ohio 
























TODAY'S 
PRODUCTION DEPENDS No. 56-V 
ON DISTRIBUTORS — aes 


They furnish the materials, the tools, the knowl- 
edge of goods and sources of supply and on the 
spot service that are indispensable in making 
production records. 

Pn, BROWN & SHARPE MFG. CO. 
Providence, R. I. 


No. 46-G 
Gears and 
Sprockets 






No. 66 
All Other Power 
Transmission 
Equipment 


Not just catalogs... but informa- 
tive, helpful power transmission 
equipment guides. Minimize 
complicated engineering compu- 
tations... excellent for your refer- 
ence files. Write for yours today! 


‘i } 
: F | 


BROWN & SHARPE TOOLS 


WORLD’S STANDARD OF ACCURACY 


| THE MEBART COMPANY 3500 DE KALB ST., ST. LOUIS, MO. 
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American Screw Co., 
Elects 2 New Officers 


The American Screw Co., Providence, 
has elected two new vice-presidents. 
Charles O. Drayton, formerly general 
sales manager, has been made vice- 
president in charge of sales. and George 
H. Reama, formerly factory manager, 
has been promoted to vice-president in 
charge of manufacturing. 


/ 
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William Rodgers Joins 
Goodyear Tire & Rubber 


William L. Rodgers has joined the 
Goodyear Tire & Rubber Co.’s mechan- 
ical goods department to handle V-belt 
sales in the Chicago territory. Mr. | 
Rodgers formerly was agricultural rep- 
resentative on V-belts for the Dayton 
Rubber Co., Chicago. 


% 
tt odie 


sy ee . 





to J. Thomas Talbot Dies; 
ce Brake Shoe Executive 


‘Or J. Thomas Talbot, an executive of the 
d- American Brake Shoe Company, died | 
ng suddenly at his home in Bronxville. 
er N. Y. on June 6. Mr. Talbot was born 
wu! in Cleveland, Ohio, Dec. 10, 1896, and 
leaves his wife. Mildred Ryan Talbot. 
and a daughter, Mary Castlemen Talbot. 
| He joined Brake Shoe’s sales depart- 
ment as inspector in June, 1920 and 
was made sales representative in Janu- 
ary. 1922, covering the southeast. He 
returned to New York in 1935, and in 
January, 1937, was appointed assistant 
vice-president of the Brake Shoe & Cast- | 
‘ings Division. On Sept. 1, 1940, he was 
appointed vice-president in charge of | 


sales for both the Brake Shoe & Cast- Bassick’s “Floating Hub” Caster is the Most Important 
nee ane See Whee Sete. te Development in Caster Construction in Years 


January, 1944, he was elected vice-presi- 


dent and director of the Dominion This is the caster with the built-in shock absorber—the feature that will 
Brake Shoe Company, Ltd. 





make sales for you at higher prices and greater profits. 


George R. Doughty Dies It will be a meney-mneieer for you because it makes money fer your cus- 
tomer... protecting trucks... protecting loads... protecting floors. It 

George Ranson Doughty, sixty-five- 
year-old Cleveland representative for the 
Triplex Screw Co., died June 20 after | Even in places where lower-priced casters are now considered satisfactory, 


also handles easier . . . speeds up materials handling... and extends caster life. 
er a short illness. the Bassick ‘‘Floating Hub” Caster offers opportunity to create new interest 


New York Office Moves THE BASSICK COMPANY + BRIDGEPORT 2, CONNECTICUT 
The New York offices of Champion | Y Division of Stewart-Warner Corporation 

Lamp Works of Lynn, Mass., division i In Canada: Stewart-Warner-Alemite Corporation of Canada Lid., Belleville, Ont. 

of the Consolidated Electric Lamp Co., 

have been moved from 152 West 42nd 

St., to the Graybar Building, 420 Lex- 

ington Ave. 


in casters . . . and bigger unit sales. 





i ee 


Sells Interest in Firm 


J. B. Rice, president and general man- 
ager of the Hyman Supply Co., Wil- 
mington, N. C., is no longer financially 
interested in the firm, having sold his 
Mo. interests in C. M. Harrington, treasurer. 
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CONCO HANDLING EQUIPMENT 


%* These rugged, easy - handling 
hoists help solve many problems 
presented by women workers. 
And they bear a name associated 
for 25 years with quality cranes, 
hoists and trolleys. Secure com- 
plete information on this equip- 
ment; then recommend it with 
confidence. 











i 


[ Torpedo Electric Hoist. Differential Hoist. Ca- 1-Beam Trolley. In four Spur Gear Hoist. High 
Capacities 250-, 500- pacities '/, /2, 1, ''/2, models, plain or speed, high quality. In 
and 1000-Ibs.; hook, and 2 tons, A fast- geared types in ca- capacities ranging 
bolt or trolley suspen- selling, low-cost hoist. pacities from '% from % through 20 
sion. through 10 tons. tons. 


Te CONCO ENGINEERING WORKS 
CAA \ Division of H. D. Conkey & Co., DIVISION ST., MENDOTA, ILL. 


in the 


BELT LACING and FASTENERS 
J Syotam eeteltneny pia 


for transmission and conveyor belts 


eo cililiak |g ALLIGATOR 


Trade Mark Reg. U. S. Pat. Office 


c S ; STEEL at LACING 

reat tamina @ World famed in general service for strength 
and long life. “Just a hammer to apply it.” 
A flexible steel-hinged joint, smooth on both 
T h | sides. Clinched grip stops belt end trouble. 12 
ou | sizes. Made in steel, ‘Monel Metal” and non- 
magnetic alloys. Long lengths supplied if = a 

needed. Bulletin A-50 gives complete details. 306 2 OR ee} tT 





Powerful 


Will give a wonderful j 
Account Wherever Used. 2, Dy te fa: Registered U. S. Patent Office 
BELT FASTENERS AND RIP PLATES 


_ <a @ For on and a belts of all thick- 

~ Y : 4 Fe ae ne nesses, makes a tight butt joint of great 
I 0) ie | Sur 3 \ IC (o7 Vy, use strength and durability. Compresses belt ends 
. between toothed cupped plates. Templates and 

FLEXCO Clips speed —. 6 sizes. Made 


— in steel, ‘Monel Metal’, non-magnetic and 

LARK ROS _—— UTTER oo 5 — neat Re m é P 
ly using Flexco ip Plates, damaged con 
oe | ALLIGATOR BELT CU 1,992,600 veyor belting can be returned to satietactory 


REG. U. S. PAT. OFF. service. The extra length 


pt metal l d 
310) @ BS . NUTS & RIVETS Will cut any inch thick by 8 one an Kg aA + ae d 





titched) up to horizontal 
1G inches tn, with Uae randed on me | omer ae 
pos lletin No complete sets ‘or complete 
CLARK Bros BoLt floor. Write for Bulle ' ietormeticn ask for Bulletin FLEXCO HD 
No. F-10 Belt Fastener 
MILLDALE | 
A True American Product FLEXIBLE STEEL LACING CO. 
\ Since 1854 a ! 4633 Lexington Street, Chicago, Illinois 
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W. S. Wilson Co. Holds 
Annual Outing June 21 





Jim Mulligan (Wilson) rumples the hair | 


of his boss, E. A. Hirshon. 





Al Soutar (R. A. Buhrke Co.) chats with 
Bill Boyle (Wilson salesman) at the last 
green. 





C. D. Baron (Independent Pneumatic) is 
congratulated by Jack Perkins (J. H. 
Williams) on the rumor that Baron is | 


slated for a fine new job with his | 


company. 























Sizes and models 
for all lifting jobs 
Mechanical and 
Hydraulic Jacks 





THE BUDA COMPANY 


' 15413 COMMERCIAL AVE. HARVEY, ($0)2%) ILLINOIS 
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How Plants Can \ 
Increase Production = Save 
Labor~Save Time with 


CURTIS AIR HOISTS 


Your customers can release workers for other jobs, 
reduce worker fatigue, and, at the same time, speed 
up production — where almost any lifting problem 
is involved — with Curtis Air Hoists. 


In thousands of plants throughout the country, 
Curtis Air Hoists are doing countless lifting and 
lowering jobs—quickly, easily, and accurately. 
They're easily operated by unskilled labor, pro- 
vide simple, one-man or one-woman control, and 
can't be damaged by overloading. 


Curtis Air Hoists provide still other advantages 
over other types of mechanical or power hoists: 


Low first cost and low operating expense 
Only two moving parts 

Smooth, fast, accurate control 

No chains to stretch or wear out 
Capacities up to 10 tons 

Pendant or bracketed types 





For full information write today for free booklet, 
‘How Air Is Being Used in Your Industry."’ 


Pypyieroey CURTIS PNEUMATIC MACHINERY DIVISION 


of Curtis Manufacturing Company 
1919 Kienlen Avenue, St. Louis, Missouri 


CURTIS 


ST. LOUIS « NEW YORK CHICAGO « PORTLAND «¢ SAN FRANCISCO 











Start 


Post-War || 
Goodwill | 


Today 











~— -_ SOU 

















Spi COMPANY, INC. 


SHIM STOCK 


me 








as 
g- 
em 
: , 
. ; 
6 X 100” ROLLS y 
isi or stee A 
precision P'***in band) ° 
sreeted carton. 1 biter ; 
vail oO stock ‘through 
tbe slot—and cut it Of- 


ur customers want 
.and do your 
t wrinkling, 


the shears when yO 
many a headache . - 
g, cartons preven 
on shim stock. 


package instead of 
u'll save yourself 
avor. The dispensin 


nd waste of prectst 


Reach for a 
shim stock. YO 


customers 4 real f 


g g> 
y p y he proper certificalson 
5 . 
be sure our order ’ accom anied b t 























LAMINATED SHIM COMPANY 


INCORPORATED 


58 Union Street ° Glenbrook, Conn. 
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% Recommend 


Buffalo Belting 


for Those Tough 





Wartime Assignments 


@ Customer satisfaction is a 
mighty important factor in the 
success of any business. 


That's why farsighted dealers 
recommend Buffalo Belting 
products for today’s tough 
belting requirements. They 
know that Buffalo’s tighter 
weaving of top quality cottons 
means dependable perform- 
ance that builds goodwill. 


Available Now! 


Conveyor Belting 
Solid Woven Cotton Belting 
Waterproof Cotton Belting 
Paraffine-Treated Belting 
Sanitary White Coat Food 
Buffalo Webbings 


Prompt Shipments 
Write Dept. B 















BUFFALO WEAVING & BELTING CO. | 


aild Veils) BUFFALO 7, N. Y. NEW YORK | 


Serving Industry for Over Fifty Years 
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N. Y. Hardware Trade At 
Upper Montclair Course 


| ; 

| A NEW SET OF MASTER 
| SETTING AND 
CHECKING ROLLS 





Bob Miller (Minnesota Mining) gets onto 
the last green, to be followed shortly by 
M. L. Langel (Osborn), in rear. 





Ed Penman (Neal & Brinker) awards the 
cup to Jack Hansen (Hansen-Yorke). At 
Penman’s left: Fred Scholl (Long Island 
Hardware). 





A Necessity in Every Plant 
that Uses Micrometers 


Every production man knows that precision tools and in- 
spection devices are only as accurate as the methods and 
gages by which they are checked and set. When anvils 
are worn unevenly, flat gage blocks are not adequate. 


This Sav-Way set of Master Setting and Checking Rolls 
provides for the first time a really accurate means of 
.checking micrometers, snap gages, amplifiers, and dial 
indicators under all conditions of wear. The set consists 





Resting citer nine holes of golf: Jack of 20 rolls, ranging from .100” to 2.000” diameter. Rolls 
er See Pay Senne Saree are hardened, ground, and lapped to X gage tolerance. 
Ed Neal (Nicholson), Max Schulte (Rawl- ra ‘ ° 

plug), Joe Walker (Buffalo Bolt), Fred The set is housed in a modern transparent, plastic case. 
Gerber (Nicholson) and Roy Schmidt Priced to sell at $89.50. Liberal discounts. 

(Stanley). 


Hundreds of Inquiries Waiting to be Followed Up! 
Our first ad in 15 leading trade publications announcing Sav- 
Way Master Setting and Checking Rolls pulled hundreds of 
inquiries from all parts of the country. We will gladly turn over 
to you the inquiries from your territory. 


Send for Catalog Sheets and Literature 





In the bar: H. H. Van Rohr (Smith Weld- 





ing), Bob Watson (Stanley), Willis Horner 4875 EAST EIGHT MILE - DETROIT, MICHIGAN 
(Allen), Jack Hansen (Hansen-Yorke) and 

Earl Clapp (Yale & Towne), with back PRODUCERS OF SAV-WAY HAND AND HYDRAULIC INTERNAL GRINDERS * SAV-WAY GOLD 
to camera. SEAL SPINDLES * PLUG GAGES * PRECISION AIRCRAFT AND AUTOMOTIVE PARTS 
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LEADERS IN 
AMERICAN 





Sold only through distributors, backed 
by a sales policy which makes 
COLUMBIAN VISES profitable to handle. 


BUY MORE WAR BONDS 








THE WORLD’S LARGEST MAKERS OF VISES 


i \ 
THE COLUMBIAN VISE & MF6. CO. 


9025 BESSEMER AVE. . CLEVELAND 4, OHIO 














«plex No. 610 
TTA. Tool, 10-ton 
capacity. 


= 
T dey .* 


| 
- t / f / . / 


te center 
, i lls spoked or pla 
clamps and lifts. Readily ent ond frozen members. 


i ears 
nee pre = Straightens structural members, 
ends beams, 


shafts, etc. 
SCREW - HYDRAULIC 


LEVER 
Jacks 
Templeton, Kenly & Co., Chicago (44), Ill. 


‘ 
£99 x 
Show 






Better, Safer Jacks Since 1899 
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Easier than ironing 


That’s a strong argument for 
‘Budgit’ electric hoists where 
women are employed. And where 
there are men you can truthfully 
say “It is easier than lifting a 
lunch kit.” 

What a rich market there is for 
the tireless ‘Budgit’ electric hoist! 
True, we and you have sold 
many thousands. They represent 
only a fraction of the possi- 
bilities. 

You know the story. No instal- 
lation costs; “hang up, plug in 
and use” ... Frees the worker 
from danger of strained back, 
rupture and over-fatigue from 
lifting. . . Permits him to devote 
all his energy to production . 
Opens up jobs to women and 
older men or those not physically 
strong .. . Enables management 
to reduce costs which simply 
means more profit . 

Tell this enthusiastically even 
if it is the thousandth time you 
have repeated it and sales will 
follow “as surely as night follows 
the day.” 

Emphasize the part ‘Budgit’ 
hoists will play in the coming 
peace time when competition will 
demand every saving — every 
help to more production at lower 
cost. 


‘Budgit’ Hoists are port- 
able, electric hoists with 
lifting capacities of 250, 
500, 1000 and 2000 Ibs. 
They are priced from $119 
up. Hang up, plug in, use. 
If you need more sales 
literature, write for Bulle- 


tin 356. 
mm: BUDGIT 
IM Hoists 


MANNING,MAXWELL & MOORE, INC. 
MUSKEGON, MICHIGAN 


Builders of ‘Shaw-Box' Cranes, 
Load Lifter’ 





MANNING 
2m 2WOOW 2 


Budgit’ and 
Hoists and other lifting specialties 
Makers of Ashcroft Gauges, Hancock Valves 
Consolidated Safety and Relief Valves and 
American’ industrial instruments. 
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N. J. Transmission Men 
Play Cedar Ridge Course 





Out of the showers and dressed for 
dinner: P. H. Potts (Quaker Rubber), Norm 
Good (Clipper Belt Lacer), Mike Mulherin 
(Mulherin-Belting), Ted Rath (Power Trans- 
mission Council), O. M. Wight (U. S. 
Electric Motors), and 
(Quaker Rubber). 





A guest of the New Jersey Power Trans- 
mission Club in the locker rooms—Norm 
Good (Clipper Belt Lacer), 
dent of the New York club. 


retiring presi- 





Non-golfers play poker. 


Left to right: 
Carlyle Brassler, Herb Anderson and 
Rocky Toleno (all the Reeves Pulley), 
George Roden (Newark Pulley) and Ralph 
Bender (Ahlberg Bearing). 


Jerry Machin | 








No. 701 Magnifier equipped 
with No. 05 Auxiliary Lens. 





HERE’S WHAT 
it DOES— 


dada | 


Milled rack as it appears 
to the unaided eye. 


eat 
The same rack under 


the “Flud-Lite” Magni- 
fier’s 5-inch lens. 


MLDLDL LD LLL 


Super-magnification is 
obtained through the 
use of the 24-inch 
Auxiliary Lens attach- 
ed to the Magnifier. 





A“’Super Lens” — Accessory for Stanley “’Flud- 
Lite’’ Magnifiers — Doubles Magnifying Power 
for Close Inspection or Assembly Work on 
Small Parts — Extra Sales for You to Industries 
Where Magnifiers May be Used 


Stanley “Flud-Lite” Magnifiers, No. 701 and 
701H, widely used in industry, can be quickly 
doubled in power by attaching the Stanley Aux- 
iliary Lens No. 05. This efficient accessory will 
find ready sale to industries already using “Flud- 
Lite” Magnifiers, or as an auxiliary to future unit 
sales. 


The 21-inch Auxiliary Lens is securely anchored 
in a cup-shaped attachment and can be readily 
attached to “Flud-Lite” Magnifiers No. 701 or 
701H. Write for Catalog sheets. Stanley Electric 
Tool Division, The Stanley Works, New Britain, 
Connecticut. 


L STANLEY |] \ os 


TRADE MARK 








No. 
701H 


STANLEY ELECTRIC TOOLS 
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STANDARD — 








Yes, Sir! The “Standard” line is your in- 
surance against slipping Sales. Factory 
men really go for these high quality 
grinders. See for yourself why more and 
more mill supply men are turning to 
Standard, 


id 


THE "AIR-RESTER™ LINE. Protects health 
and expensive equipment. Dust removal 
and collecting equipment for grinders, 
buffing and polishing machines of all 
kinds. Three sizes up to 20" diameter 
wheels 






















pr VERTICAL SPINDLE 
" GRINDERS. For 


» Planers, Boring 
drive with motor ) Mills, Shapers, 


HEAVY DUTY 
GRINDERS. V-Belt 


Milling Machines. 
Sizes ‘2, H.P. to 
15 H.P. for cup or 


on back. Single 
and multiple . 
speed. Sizes: 10" 
to 30° wheels with straight wheels. 
| H.P. to 50 H.P. Adaptable for wet 
motor or dry grinding, 


rail 
cc > 
. ory . 


INTERNAL-EXTERNAL GRINDERS... For 
Lathes, Planers, etc. 4 H.P. to 10 H.P. 
Interchangeable quills to grind internally 
up to 24" deep. 








Our Catalog No. 43 is 

just off the press! 

ve Write for your free 
aa copy today. 


Tua STANDARD ELECTRICAL TOOL ce : 


eee «2520 River Road Gee 



























PROFITABLE HOIST LINE 








CHAIN HOISTS 
Multiple Gear 
Chain Hoists 
V2 to 20 tons 


Screw Geared 
Chain Hoists 
VY to 2 tons 





ELECTRIC HOISTS 


Unit Constructed Electric 
Hoists — '/% to 10 tons 


Our mill supply distribution pro- 
gram makes some profitable dis- 
tributorships available on the 
Reading line of hoists. A strong 
supporting promotion program, 
exclusive sales features, and a 
good margin of profit warrant 
your further investigation. Write. 
attention President for further 
details. 


Reading Chain & Block Corporation * 2107 Adams St., Reading, Po. 


CHAIN HOISTS ¢ ELECTRIC HOISTS © OVERHEAD TRAVELING CRANES 




















A Modern Catalog 


Hartfield-Healy Supply Co. 


@Tools Made of HIGH SPEED 
STEEL, are priced in red. 


@ Nationally Advertised Lines 
are tied up with manufacturers 
advertising by use of their 
trademarks. 


® Action illustrations demon- 


state the use of many products. 


Weinberg & McKee compiled catalogs are 
serving in defense plants throughout the nation. 


Buffalo, N. Y. 





WEINBERG & MCKEE, Inc. 


610 W. VAN BUREN ST. 
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CHICAGO 7, ILLINOIS 
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Keystoners’ Outing 
Attended by 600 





Congratulations from Bob Ingraham (Holo 
Krome Screw Corp.) go along with the 
trophies presented at the Keystoners’ out- 
ing at the Manufacturers Golf & Country 
Club, Oreland, Pa. From left to right are 
Mr. Ingraham, Bill Davenport, captain of 
the victorious softball team; C. E. Man- 
laux who carded a 76 for low gross 
award. 








to sell CORBIN SCREWS*.. . Everyone knows Corbin. Production men, 
for example, know that Corbin Machine Screws are uniform — made to 
close standards, rigidly inspected to remove culls and duds. Since your cus- 


tomers can depend on getting sound, accurate fasteners in every Corbin 


On the winning softball team were 
Davenport (capt.), Collins, Hoffman, Lot- 
ter, Rule, Holroyd, Stevens, Gardner, 
Kohler and Rink. Also shown in the 
above photo are the two umpires, Jack 
Mathe and Bill Tuppeny. The winners 
insisted Jack McCann be in the picture, 
asserting “his playing for the other team 
helped us win.” 





The good (and bad) plays of the ball 
game were thoroughly discussed by this 


group: William Rinehart (Dravo Corp.); 
Dal Smith (Smith-Sattler); Ev. Ramsdell 
(Spartan Saw); Joe Abronovich (Dravo); 
W. J. McCord (Dravo), and Fred Emerson 
Spartan Saw). 





order, you have repeat business that goes with unfailing performance. 


among the vast 
majority of your industrial customers. 


Carrying Corbin gives 
you an “in” that dispenses with a lot 
of sales talk. 


A first-rate product 
helps sell others. Corbin’s widespread 
reputation for quality is a ‘“‘door 
opener.” 






Repeat business tells 
only part of the story. Other Corbin 
factors that add up to extra profits 
for you are: An Adequate Line*; Mis- 
take-proof Labels; Strong Packing; 
Handy Warehouses in New Britain, 
New York and Chicago... and a 


Policy for Distributors that will ap- 
peal to You. 


CORBIN SCREW CORPORATION 


The American Hardware Corporation, Successor 


NEW BRITAIN, CONN. Warehouses: New York, Chicago 


SCREWS - NUTS - CHAIN 
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You're Looking Through 
the New CESCO 
Cover-LUS Goggles 





As you’re looking through these new 
Cresco Cover-Lite Safety Goggles, you’re 
practically experiencing their comfort— 
because when you actually have them 
on, you scarcely know they’re there. 

The combined weight of the lenses and 
the frame is only 96/100 of an ounce! 
The frame rests lightly—no pressure on 
the nose, brow or forehead. They’re 
comfortably worn over prescription 
spectacles, too. 





be. all 


Cover-Lite lenses are replaceable 


Notice the clear plastic, non-shatter- 
ing, replaceable lenses. They have 
remarkable strength, and assure safety 
against impact. Also available with green 
lenses; and with either transparent green 
(No. 552) or white marbleized (No. 554) 
frames. 


Write for complete information now. 


(—~, \ HOWTO SELECT 
* \ INDUSTRIAL 
\ HEAD AND EYE 
PROTECTION 






Before you buy safety equipment, see 
CESCO'S new 48-page catalog. It's the stand- 
ard for quality... write for your copy today. 


CHICAGO 
EYE SHIELD CO. 


C 0 2340 Warren Boulevard 
Chicago 12, Illinois 


CESCO 





FOR SAFETY 
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GEM Oilers are wide- 
ly sold through Mill 
Supply Distributors, 
who receive our finest 
sales cooperation. 
Prompt deliveries are 
rendered on properly 
rated priority orders 
from distributors. 





Superiority 


MEANS 


DISTRIBUTOR SALES! 


You can profit well by Gem’s 
Six Points of Superiority 


1. Heavy gauge welded steel spout. 
2. Solid bushing—Machine cut threads. 


3. Solid neck—Machine cut threads— 
riveted to body. 


4. Drawn seamless steel body, heavy 
gauge, polished and lacquered. 


5. High carbon tempered spring steel 
bottom. 


6. Bottom and body assembly electric- 
ally welded—triple thickness—guar- 
anteed leakproof. 


GEM MANUFACTURING CO. 


1229-1243 GOEBEL ST. 


SUPPLY CANS ° 


NORTH SIDE STA., PITTSBURGH, PA. 


TORCHES ©¢ HEAVY WELDED INDUSTRIAL OILERS 








MORE DRILL 
FOR THE MONEY 


The last word in 14” capacity drills with every advanced feature. Powerful spe- 
cially designed Universal Motor pours power thru triple reduction hardened steel 
gears. Forced air cooling prevents overheating. Housing is sturdy, light weight die 
casting. Self-aligning porous bronze bearings soak up oil like a sponge; release it 
slowly as bearing temperatures change. New type “in line’ rear grip makes it 
natural to drill straight holes. One handle is removable for close quarter drilling. 
Light weight (only 10'4 Ibs.) means easy handling, vet it is so powerful that it 










R 
1/’ DRILL 


ate 


will drill a 4%” hole in iron with 500 Ibs. weight on the bit. Jacobs key operated chuck, This is not 
a heavy duty production line tool, but it will give exceptional service to the garage man, maintenance 


man, contractor or installer. 


SPEEDWAY MANUFACTURING CO. 


MILL SUPPLIES 


1832 S. 52nd Ave., Cicero, Ill. 


IC DRILLS 


with 
2 Jacobs Chuck 
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Eastern Hardware Trophy 
Won by Samuel D. Allen 


Samuel D. Allen (Henry Disston & 
Sons) won the “Championship Hard- 
ware Bowl” at the Eastern Hardware 
Golf Association outing at Westchester 
Country Club, Rye, N. Y. Joseph Figo 


(A. N. Nelson Co.) was runner-up and 
Edmond Neal (Nicholson File) was 
medallist. 

Instead of awarding trophies and 


prizes, the association this year appro- 
priated these funds—over $400—to pur- 
chase cigarettes, cigars and pipe tobacco 
for soldiers serving overseas. In addi- 
tion, two short holes on the course were 
made “penalty holes” and total penal- 
ties, amounting to $219.66, were turned 
over to the Red Cross. 

Other winners were Marion F. Willis 
(R. F. Willis). Amos M. Coath (Frank 
W. Winne), William J. Brodesser (R. F. 
Willis). and Hal Usher (Oliver Iron & 
Steel). 


Lounging on the steps of the Westcheste: 
Country Club are Joe DeJure (manufac- 
turer's agent); Frank Campbell (Fayette R. 
Plumb); Sam Allen (Disston & Sons), and 
Stuart Russell (J. Russell & Sons). 





Drinking up a bit of the sunshine at the 
Eastern Hardware outing were 
Smith (Heller Bros.); Milo Hutchinson 
(Roberts Hardware); Earl Grenier (Patter- 
son Bros.) and Sam Comly 
Burdsall & Ward). 


Lloyd 


(Russell, 
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Surface Analyzer Tape 
Proves You Get a Better Finish 
with Chicago Wheels 


These results were obtained at a rate of 10 
pieces per hour in an aircraft parts plant. Ma- 
terial, X-13-15, Rockwell 60 to 57, grinds out 
.006 to .007 stock. Chicago Wheel used, '2 x 
Ya x Ye”, Grain 180, Grade L Arcite FV Bond. 
Spindle Speed 40,000 r.p.m. Lapping and super 
finishing eliminated on this job. 


= 
Sa. 
= 


Can you match that finish? Sounds phenomenal, but you can 
do it with Chicago Wheels. And, the secret of their superiority 
lies in the new FV Bond, developed exclusively for Chicago 
Wheels, after 50 years’ experience making wheels for the most 
accurate and precise applications. 


Here's What FV Bond Will Do for You 


“Reduce your wheel costs 
* Produce a better finish without sacrifice of production time— 


a finish so smooth that you can measure it in micro inches. 


DISTRIBUTORS 


This Advertisement is appearing in 
leading industrial publications. Write 
for Catalog and Engineering Survey 
Forms helpful in getting the right solu- 










tion to your customers’ grinding 
problems. 
CHICAGO 


WHEEL & MFG. CO. 


Half a Century of 
Specialization has 
Established our 


America’s Headquarters for 
Mounted Wheels and Small 
Grinding Wheels <- 


1101 W. Monroe St. 


Dept. MB-6 


Chicago 7, Il. 


—— 





MG 3 
Interested 
() Grinding Wheels 


Send Catalog and Survey Form. 
in () Mounted Wheels. 


() Send test wheel. Size 
Reputation as the 
Small Wheel Name 
People of the In 
dustry Address . 
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® The tools in the Bonney Kit I bought 
really get the work out! They're built to 
last! For instance, this wrench is a natural 
for heavy all-around use. It’s light weight, 
but boy, it'll take all the rough handling 
I want to give it. With a Bonney Kit I’m 
set. And, when I need more tools I'm 
really going to stock up on Bonneys.”’ 


The Bonney line has always meant prof- 
itable business for dealers, because of the 
Bonney reputation among hard-working 
mechanics. There’s a big market for 
Bonney Tools after this war. Be sure you 
stock Bonney. 





BONNEY FORGE & TOOL WORKS 
645 N. Meadow St. + Allentown, Pa. 











"We're The 


Lucky Guys, Now!" 


a 


; = 

\ >> =x 

Nee 
.. 


“PT boat engines 
need careful atten- 
tion, so we get all 
the Bonney Tools we 
need now. They sure 
deliver the goods! 
When I'm back at 
the old service sta- 
tion again, it'll be 
Bonney Tools for me!”’ 


— 























Canadian Distributors 
Are Confident 


(Continued from page 92) 





ports to the U. S. have almost tripled 


| since the war (from $380,392,047 in 





1939 to $1,149,232,444 in 1943) as 
U. S. war industries chewed up Can- 
adian raw materials. Such a move 
would release a new fund of Canadian 
buying power in this country. 

Unlike other members of the United 
Nations, Canada receives no Lend- 
Lease materials from the U. S. Canada 
is a cash customer. Further, Canada 
provides the equivalent of the Lend- 
Lease in her own Mutual Aid pro- 
gram, under which she has shipped 
about a billion dollars worth of sup- 
plies to her allies. 

Canada now has a five-year de- 
ferred demand for consumer goods. 
This fact, coupled with the industrial- 
ization that has occurred in the same 
period, leads distributors to view the 
post war future with optimism. Can- 
adians never had an electric refrigera- 
tor in every home, and a car in every 
family, but now they want them. And 
the country is going to be financially 
strong after the war, for it has suc- 
ceeded in imposing upon itself a re- 


_ markable degree of economic self-dis- 


cipline. Taxes are higher than ours, 
the country is paying a bigger share 
of its war costs out of current income, 
price ceilings are firm, and people 
have put their savings into Victory 
Bonds. So the shiny new factories, 
when reconverted to peace-time pro- 
duction, should have customers for 
their output. And distributors, for 
post war, are thinking in terms of sub- 
stantial inventories to serve them. 
Relations between government and 
distributors have been almost uni- 
formly good throughout the war. 
When the demand for cutting tools 
rose, the government saw to it that 
distributor stocks were sufficient to 
meet area needs. When manpower be- 


| came tight, distributors won high rat- 


ings from Selective Service. On the 
Wartime Prices and Trade Board, as 
in the Department of munitions and 
supply, distributor men have carried 
out important assignments. 
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Caverhill, Learmont & Co., Montreal, 
is installing a new Kardex. A num- 
ber of other Canadian distributors 
have put in perpetual inventory sys- 
tems, others are planning them for 
post war. 


Several of the big Canadian dis- 
tributors operate branches. This is 
the new Halifax office of A. R. Wil- 
liams Machinery Co. 





Are Distribution 
Costs Too High? 


(Continued from page 94) 





distributoin—in the shoe industry, for 
example. 


The production of shoes in the | 
United States was started by the shoe- | 


maker making shoes to order in his 


own home, and by the shoemaker who | 
traveled from village to village, carry- | 


ing his tools on his back and often 
contracting to make the footwear for 
an entire family. 

Next came the small shop with three 
or four workmen; and then the small 
local factory where much of the work 
was still done by hand, and the output 











WeldOlets are available in 
three types—with Welding 
Outlet, Threaded Outlet (illus- 
trated at right) and Socket 
Outlet. Stock fittings are drop 
forged steel and are made 
in size to size and reducing 
sizes from %" to 12". Also 
available in Monel, Everdur, 
Toncantron,Wrought Iron, etc. 





Don't Miss This Big Market 
For Welding Fittings 





@ Here is the one type of welding fitting that will do the job 
shown in the picture quickly, at low cost and without cutting 
the main pipe. It is the easy-to-install fitting that is used in 
the WeldOlet method of making branch pipe outlets. Regard- 
less of what line of welding fittings you now handle it will not 
be complete without this patented fitting. By the WeldOlet 
method you replace the familiar pipe to pipe connection with 
a junction that gives strength equal to that of the main pipe— 
with a quicker installation at lower cost. 


WeldOlet type fittings are priced right. For example, all 
reducing sizes carry the same price regardless of the main 
pipe size. What's more they carry a full margin of profit for 
you. For full information write for Catalog WT31 and ask 
for our distributor proposition. 


ex Forged Fittings Division 


Bonney Forge & Tool Works - 645 N. Meadow St. - Allentown, Pa. 
w 


”~ WELDQOLETS,/: 
> Fe POLE ‘* 


TRADE MARK REC U 


WELDING OUTLET=THREADED OUTLET-SOCKET OUTLET a 
Zor Welded Branch Pine Outlets 














. 
, 
ra 
at 





F a COMPLETE wai” 
qa. 


Centrifugal Pumps of 
all types 


Turbine Pumps for deep 
wells 


Shallow Well Pumps and 
Systems 


Deep Well Pumps and 
Systems 


Jet-Type Pumps and 
Systems 


Cellar Drainers and Sump 
Pumps 


Rotary and Oscillating 
Pumps 


High Pressure Power Pumps 
Condensation Return Units 
Mine Dewatering Pumps 
Marine Pumps 
Special Service Pumps 
Hand and Windmill Pumps 


Spray Pumps and 
Accessories 
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The Deming Factory, Salem, Ohio 


ONE SOURCE 


for ALL pumping equipment 


Distributors can eliminate a mass 
of time-taking details in meeting 
practically EVERY demand for 
pumps and water systems with 
DEMING—The COMPLETE Line. 


The pumping needs of practically 
ALL industries, ALL commercial 
and institutional markets, ALL 
farms and suburban areas are cov- 
ered by the wide range of types, 
sizes, and capacities of Deming 
Pumps and Water Systems. 


Highest standards of pump engi- 
neering plus close co-operation with 
Distributors combine to assure 
YOUR customers complete satisfac- 
tion with Deming Pumps and 
Water Systems. 


Strengthen your competitive posi- 
tion—Simplify your pump business 
—Satisfy your customers by selling 
DEMING—The COMPLETE Line. 









af yA COMPLETE LIN é 


PUMPS AND WATER SYSTEMS 


The Deming Company - Salem, Ohio 
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was only a few pairs per day. 

The power-driven machinery of a 
modern factory can turn out tens of 
thousands of pairs every workday in 


the year. To produce 1,000 pairs of 
medium grade men’s shoes in 1850 


required about 15,500 man-hours; the 
production of 1,000 pairs of compar- 
able quality in 1936 took only 935 
man-hours. 

This change in the methods of pro- 
ducing shoes resulted in a revolution- 
ary lowering of production costs and 
in a consequent increase of marketing 
costs. The shoemaker who produced 
for his local community or traveled to 
his customers had practically no dis- 
tribution costs. 

It is obvious that mass production 
was made profitably possible only be- 
cause of the distribution mechanism 
that could sell the increased output of 
the factory in markets much larger 
than those served by the itinerant 
shoemaker or small shop. 

The fact that marketing costs may 
have increased while produciion costs 
decreased is no indication that market- 
ing is less efficient than production. 
In countless cases the decline in pro- 
duction costs was due to distribution 
methods that were bound to cost more. 
Moreover, the cost of production and 
of marketing should not be compared 
directly, so different are the functions 
of the two operations. 


Making and Selling Soap 


Manufacturing a cake of soap at a 
far-off factory and distributing that 
soap from the factory to the homes of 
many thousand final purchases are en- 
tirely dissimilar. In the factory. where 
fats and other materials are melted 
and combined and pressed into shape 
ready for use, they are valueless to 
consumers in terms of use. Only when 
the cakes of soap produced in that 
particular place have been transferred 
to the widely dispersed homes of final 
consumers does value in use arise. 
(nd yet, somehow, we have the notion 
that there should be a direct relation- 
ship between the costs of manufactur- 
ing and of distribution. 

The increase in the proportion oj 
the consumer's dollar which goes to 
pay the cost of marketing goods is 
not in any sense objectionable so long 
as the consumer's dollar continues to 
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Distributors! Complete your line of Abrading Tools with the Sterling 1000 


NEW ABRASIVE LOCKUP 
SPEEDS SANDING! 


Tumbler action clgmps hold abrasive taut and secure... 
ore. | operate easily with key or screwdriver. 
and Exactly 1/3 sheet of abrasive fits on pad... special design 
_ * provides use of complete abrading surface. 
ons 4 ball sockets fit into base of sander... pad then moves ina 
» orbital motion at a speed of 5000 oscillations per minute. 1 0 0 0 PORTABLE ELECTRIC 
Pull-out lever locks or detaches pad... other pads pre- 


» viously loaded with the same or different grits can be 
instantly interchanged 


On wood, metal or plastics—coarse sanding, S A My 1) t * 


finishing, lapping or polishing—the Sterling 
1000 operates with speed and uniformity. 
Exceptionally versatile, it can be used on 
hundreds of jobs such as autos, trucks, air- 
craft, boats and furniture. 


Will not gouge or mar—easy to operate on 
curved or flat surfaces—light in weight—vibra- 
tionless! Request a “no-obligation” demon- 
stration in your shop—see your local dis- 
tributor or write! 


ie For air driven sanding ask about the Sterling Model “E” Speed-Bloc Sander! 


ion- 


iam STERLING TOOL PRODUCTS CoO. 


rof | 384 EAST OHIO STREET CHICAGO 11, ILLINOIS 


sto | Los Angeles and Toronto 
S i 
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In Quality ...In Sales Appeal 
the Original 


XCELITE SCREWDRIVER 


@ Pioneered by Xcelite craftsmen, these 
original screwdrivers are first choice of 
men who know tools and demand quality. 
Tough, transparent Xcelite handles of 
special shockproof plastic fit the grip . . . 
High quality steel blades are accurately 
machined. Ideal tools for electrical, radio 
and general use. Over 50 sizes, square 
and round blades, including "Stubby" for 
close quarter work. Priorities required in 
most instances— deliveries may be de- 
layed. Details and prices on request. Write: 
Dept. F. 








Park MetalwareCo., Inc. 


ORCHARD PARK NEW YORK 


BACK KEEP THE 
THE WAR BONDS 
ATTACK You BUY 


DISTRIBUTOR 








WHEN your manufacturing opera- 
tions call for the use of a good 
machining-carburizing steel, ask 
your local distributor for B&L 
Cold Finished. 


OPEN HEARTH 
SCREW STOCK 


This is furnished in free-cutting 
grades that approach Bessemer in 
machinability. It is ductile enough 
for minor forming operations and 
responds well to carburizing or 
simple heat treatment. 


Distributors’ warehouse stocks 


from coast to coast include the 
B&L line of 


COLD FINISHED STEEL AND SHAFTING 


So neh aM is ES Ci 2 ne ec lla AEE. + aa. 


BLISS & LAUGHLIN, INC. 


in AIO Principal Ces” BUFFALO. WEY. 


net a ene hse i 6 calls cia all aiatetl ee cbs tn Be i Ae te 
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YOU DONT HAVE 
TO SELL THIS 





THEY SELL THEMSELVES 
e JUST DEMONSTRATE @ 


@ The Universal Center Drill & 
Mill vise offers a definite serv- 
ice to your old customers, plus 
the distinct advantage of an 
excellent entree to new pros- 
pects. 


Competition is eliminated, be- 

ing alone in its field. It offers 
unlimited opportunities of 
salesmanship. 


The Universal Center Drill & 

* Mill vise is the only one of its 
kind on the market, fulfilling 
the need in a field that is ever 
open to new ideas. 


This new method for machin- 

6 ists and mechanics to success- 
fully drill cross holes in round 
stock saves countless hours of 
labor, thus effectively lowering 
production costs. 


NO DIRECT SALES 


government or private 
SALES POLICY 
and PROTECTION 
DISTRIBUTORS 
WANTED 





UNIVERSAL 


ENGINEERING CO. 
2230 National Avenue 


SAN DIEGO 2, CAL. 
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buy more goods. What really inter- 
ests the consumer is the most favor- 
able combination of production and 
distribution costs. 

For example, a man purchases a 
pair of shoes for $5. Only 40% of 
the price ($2) goes into their pro- 
duction while 60% ($3) represents 
the cost of distributing them. The 
purchaser is better off, however, than 
if he had to pay for the same shoes 
$7.50, of which only 20% was cost 
of distribution and 80% went into 
production. 

The conception that a smaller pro- 
portion of marketing costs would re- 
sult in greater values to the consumer 
may be a reflection of an old-time at- 
titude that the trader and his activities 
are unnecessary and wasteful and 
therefore “sinful.” Even today, when 
business activities are viewed in a 


different light, astonishment and con- | 


cern at the costs of marketing goods 
and services are commonly expressed. 
The underlying reason seems to be 
that production results in tangible 
goods, while tangibility is the excep- 
tion rather than the rule in distribu- 
tion. 


Economists’ Views on Marketing 


This viewpoint toward marketing 
is naive. According to generally ac- 
cepted economic theory, the objective 
of production is the creation of satis- 
factions for consumers. It follows that 
the various kinds of utility—form, 
place and time—are in reality but dif- 
ferent methods of reaching these 
goals. 

According to economists the cost of 


- marketing or distributing goods is a 


part of the cost of production. Tangi- 
bility or intangibility per se is irrele- 
vant and immaterial so far as the pro- 
duction of economic goods is con- 
cerned. 

The famous English economist, Al- 
fred Marshall, in his Principles of 
Economics, summarized this proposi- 
tion as follows: 


“Tt is sometimes said that traders 
do not produce: that while the 
cabinetmaker produces furniture, 
the furniture dealer merely sells 
what is already produced. But 
there is no scientific foundation for 
this distinction. They both produce 





DARNELL 
CASTERS 


Darnell Dependa- 
bility assures sav- 
ings, service, safety, 
speed. A caster or 
wheel for everyuse. 


Free DARNELL MANUAL 


DARNELL CORP LTD. 60 WALKER ST NEW YORK 13 NY 
ING BEACH 4 CALIFORNIA 36 N CLINTON CHICAGO 6 ILL 
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Hawhide 


PROTECTS 


The tough, resilient, coiled raw- 
hide faces of C/R Hammers and 
Mallets strike effective blows 
without battering or marring... 
protects finished surfaces, ma- 
chines delicate insulation and 
parts. Speed die-setting, assem- 
bly, no fatiguing re-coil. Reduce 
breakage and spoilage. Sizes 
and weights for every need. 
C/RH s have per t malleable iron 


heads which take replaceable insert faces of 
mechanical rawhide. 








7290 ELSTON AVE., 
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CUCACO Rawhide MF 5.C0. 
* 


CHICAGO. ILLINOIS, 


Nou... A LOW-COST, 


SMOOTH OPERATING HOIST 
FOR ALL LIFTING JOBS 
UP TO 500 LBS. 







ame | Psi 
senor JHANDI-LIF T , 





Newest, most efficient small hoist! P&H Handi-Lifts speed up ma- 
terial handling . . . reduce worker's fatigue . . . lower production costs 

. Save manpower. Can be easily and quickly installed. Simple to 
operate. They are the answer for faster production today—lower cost 
production tomorrow. 


LOOK AT THESE BIG ADVANTAGES! 


ASK FOR Sturdy, compact, lightweight; 500 lb. (plus generous 


NEW reserve capacity); 3 types mounting — bolt, hook, trolley: 
BULLETIN dust, acid and weather-proof; one-hand control; safety 
H-23. limit stop; dual brake operation; flexible proof-tested 


chain; flood lubrication; built to last for years. Operates 
on 3 phase, 60 cycle, 220 or 440 volts. 


Gen. Offices. 4538 W. National Ave., Milwaukee 14, Wis. 


PGH also builds three 
other series of wire rope 
electric hoists—copac- 
ities up to 15 tons. 





== 





Tell your customers to load parts and products 
on a Fairbanks Skid-Platform as finished— 
then roll it away when filled with a Fairbanks 
Lift-Jack Truck. 

That saves one or more handlings. Less fre- 
quent handling saves manpower and reduces 
breakage, resulting in lower cost. 


Ask for Booklet J-1. 





THE FAIRBANKS COMPANY 


393 Lafayette Street, New York 3, 
N. Y.; Boston, Mass.; Pittsburgh, Pa. 





Lift-Jack Truck Distributors in Principal Cities 


PLATFORM, 
HAND and 
BOX TRUCKS 


Fairbanks 
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utilities, and neither of them can 


” 


do more. ... 


The production process (of soap, 
for example) has not been completed 
when the form utility has been cre- 
ated. at the factory. The soap at the 
factory is useless for rendering a serv- 
ice to the consumer. It is not until the 
soap has been distributed to the con- 
sumer, i.e. time and place utilities 
also have been created. that the cake 
of soap can render a service to the 
consumer. 

Only if distribution costs are not 
reduced when they can be, are they 
too high. Whether marketing opera- 
tions are more or less efficient than 
manufacturing processes, in this sense. 
is an open question. As neither mar- 
keting nor production is as efficient 
as it could be, costs in both fields are 
too high. 

The so-called wastes in marketing 
arising from competition. for exam- 
ple, are too well known to need elabor- 
ation ‘here. However. competitive 
practices leading to the duplication of 
sales efforts, the multiplicity of out- 
lets and brands and so on are not 
altogether undesirable. These costs 
may be audited as insurance premi- 
ums we pay to preserve the benefits of 
competition and our free-enterprise 
system. 

Entirely aside from the other bene- 
fits of this system, it is debatable 
whether possible loss of efficiency 
from a noncompetitive economy would 
not impose a greater burden on so- 


ciety than the wastes of our competi- 
tive economy. 


Plants Too Large 


In their zeal for volume and for na- 
tional distribution, many firms have 
pushed concentrated production in 
large mass-production plants to such 
a point that the additional market- 
ing costs exceed any possible savings 
in manufacturing. Indeed, the plants 
may even be too large for optimum 
production costs. 

The modern large factory. selling 
in a wide market, must produce goods 
not merely cheaper than the small 
local establishment, but enough 
cheaper to pay added transportation 
costs on its raw materials and on its 


finished products and besides, the 





COME TO THE PLANT 
THAT SPECIALIZES ON 
THEM... and nothing else 


The Harper organization devotes its energies and 
facilities exclusively to non-ferrous and stainless 
fastenings. It manufactures bolts, nuts, screws, 
washers, rivets and specials of Brass, Bronze, Cop- 
per, Everdur, Monel Metal and Stainless Steel. 
It produces nothing in common steel or iron. 

Harper offers large and widely assorted stocks 
... extensive manufacturing facilities . . . engineer- 
ing “know-how” . . . a special order department 
... and field service difficult to match elsewhere. 
All of which means much to the fastening user. 

New four color, one hundred four page catalog 
and valuable reference book ready soon. 


THE H. M. HARPER COMPANY 
2622 Fletcher Street © Chicago 18, Illinois 


BRANCH OFFICES: New York City + Philadelphia + Los Angeles 
Milwaukee * Cincinnati + Houston 


Representatives in Principal Cities 





BRASS - BRONZE - COPPER - EVERDUR - MONEL > STAINLESS 
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The job of supplying brushes 
and brooms for industry's 
maintenance work today is a 
round-the-clock job. Our dis- 
tributors can relieve manage- 
ment of this tremendous job by 
putting CAPITAL Industrial 
Brushes and Brooms into their 
hands. They do the job bet- 


CAPITAL 


INDUSTRIAL 


BRUSHES 


and 


BROOMS 


replacements are needed — 
there is a right type for a given 
job. The need for good main- 
tenance equipment has never 
been so great—supply — 
plant in your territory wi 

CAPITAL Industrial Brushes 
and Brooms—they’ll meet to- 
day’s need and we'll deliver 








SPINTITES ARE RM 
REAL SPEED UPZ 
TOO LS. This is ther 


WRENCH that works 


a; 


like a SCREW DRIVER 


Standard sizes for Hex- 
agon nuts or headed 
screws .. . special 
SPINTITES for square 
or knurled nuts. Han- 
dies are either fixed 
or chuck type 


ter—they wear longer—fewer promptly. 


BRUSH AND BROOM MANUFACTURING CO. 
CORNER BRUSH AND BROOM STS. Est. 1890 = INDIANAPOLIS, IND. 


SPEED-UP design by 
makers of WALDEN 
WORCESTER 
WRENCHES 

















STILL AVAILABLE— 


This is good news for you. Certainly 
you're tired of answering, “Sorry, out 
for the duration,” or “Delivery in 
6 months". You want to make immed- 
iate sales and immediate profits. 








We make it easy for you: we advertise 
for you—we distribute generous sam- 
ples for you. All you have to do is 
to collect the orders. 


Key Graphite Compound is a fast seller 
because it's a fast sealer. One coat— 
and the pipe joint is leakproof. May 
we give you detailed information? 


oon 44> “e's 





EAST oa. AGOGO S, reeEtn ors 





464 SHREWSBURY STREET 





WORCESTER, MASSACHUSETTS 


2621A McCasland Ave. 
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added expenses of finding and reach- 
ing that wide market. 

This does not condemn centralized 
mass-production, and it does not mean 
that distribution is inefficient because 
it has to bear the burden of the added 
marketing expenses outside of the fac- 
tory. It does show that the economies 
of mass-production are not a clear 
gain; they may be outhalanced by 
increased distribution cost if the mar- 
keting is not efficient. 


Selective Selling 


Even in the more efficiently-man- 
aged firms marketing effort is some- 
times misdirected. In almost every 
distributive operation there are im- 
portant opportunities for reducing 
costs, lowering prices and increasing 
profits. 

One of these opportunities lies in 
the proper selection of customers and 
commodities. For example, the first 
distribution-cost study by the Bureau 
of Foreign and Domestic Commerce 
in 1927 reported the experience of a 
hardware wholesaler who’ analyzed 
his distribution costs, eliminated 
about 50% of his customers and 
dropped about 30% of the items car- 
ried in stock. In the first year of this 
selective selling total sales volume fell, 
but operating expenses were reduced 
significantly, prices to customers were 
lowered, and net dollar profits were 
three times as great as previous aver- 
age annual earnings. 

In 1941, the Bureau reported the 
case of a wholesale grocer who, after 
making a cost analysis, decided to dis- 
continue filling orders under a certain 
minimum size. His operating costs 
were markedly reduced, and a net 
loss of 1.70% was turned into a net 
profit of 1.47%. 


Analyzing Distribution Costs 


These two typical studies suggest 
conditions that are widespread. Every 
distribution-cost analysis that has 
been made indicates that potential 
benefits from the quantitative analy- 
sis. and from the selective selling 
would be every bit as spectacular as 
those achieved in the factory by cost 
accounting and scientific manage- 
ment. 

One reason for misdirected market- 























———, 











Dual Operation of 
Two Speed Pumps is 
an outstanding and 
exclusive feature 
of 30 ton model. 


HEIN-WERNER 
HYDRAULIC JACKS 


are super-powerful and easy-operating 


Plants doing war work find many time-saving and labor-saving uses for Fein- 
Werner Hydraulic Jacks. 

Applications are almost unlimited for these compact, super-powerful, easy- 
operating hydraulic jacks. They are great for lifting or moving heavy machinery 
or materials, and can also be used for pressing and bending operations. 

Model 30.11A (illustrated above) is unusually fast and easy-operating. It has 
two speed pumps so designed that operator uses both the speed pump and 
the pressure pump until load is contacted; then the handle is pulled back 
from speed pump and pressure pump is used to lift the load . . . Write us for 
full details on Model 30.11A, as well as on 3, 5, 8, 12, and 20 ton models. 


HEIN-WERNER MOTOR PARTS CORP. 


Waukesha, Wisconsin 


HEIN-WERNER 


HYDRAULIC JACKS 


Are Built Right and Priced Right 
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4d | YN HEAVY DUTY, Self Indexing 
& 


TOOL POST TURRETS 








Announcing Our New Precision Model 


Announcement of our new model Self-indexing Tool Post Turrets is 


made in current issues of the trade papers. Note the two illustrations at 
bottom of this ad. : 


No lathe is as useful and profitable as it might be without a self-indexing 
Lynn tool post turret, ready for any job that calls for 2, 3, or 4 operations. 


Designed to fit every size and make of lathe from 9 to 30 inch swing. They re-index 


within 1/10 of 1,000. We guaranty this accuracy will continue throughout the long 
life of the tool post. 


These tool post turrets will enable your customer to handle a greater 
variety of work,—make their lathes more automatic,—save set-up 
and tool-up time,—perform 4 separate opera- 
tions in succession with one set-up,—change 
tools without stopping lathe and use less expen- 
sive operators. 










You can sell them 





now,—we can make 
prompt shipments. 







Matched-Ground ns 


PT-3A 
Write or wire 


i P details Tee bolt Tee bolt 
or details. mounting, lag, 
Bronze Seats give 1 tere are 








DART UNIONS 


LYNN MFG. CO. + 222Elroy St., Minneapolis 8 , Minn. 
Longer Life 








« 


Darts are easier to sell because they offer A L WwW A Y S A D 3 M A N D F ©) R T H E S E 
customers years of extra service. And here's 
why: 


Dart’s matched bronze seats, precision ma- , DR LLI N G ane TA PP N G 
chined and ground to “true ball” surfaces tco- i?) u 0 1) U C T | 0 ba 6 0 0 % T E a S 


make it possible for Darts to be used again 
and again. 





And Dart’s tough Nuts and Bodies, made of 
heavy air refined malleable iron give Darts 
their ability to resist rough handling and 
pipe strains. 





TTACHMENTS 
rs a high-speed, sensitive FOOT - OPERATED 


ill press. 
repper_ of any, dvi Fe | TAPPING MACHINE 


Quickly mounte 


TAPPIN 


Point out these selling features to your trade 


; Sor er sensitive 
6 7 sizes hair-trigge’ 
ress. Has ‘of h, 
. and point out how manufacturers can Te |" taps. central friction _— 
save money hunting for old Darts and re- CLAMPS available to assure automatic Ov alesse’ 
installing them. It will help you sell more absolute rigidity. sensitively cour the opera 
Darts in the end! For full details foot pedal. feed the 


ne. 2 to do is 
== a pot ge step on the 
pedal. Unskilled operators 


KEYLESS DRILL CHUCKS can maintain Pro poles 


DART UNIONS LIVE LONGER 





to 
tminati f key spee $ rates UP 
age pide energy. per hour. a 
, up drilling, ang a ante 


Also | sk for BULLETIN No. 4 
















ends slipP a . ery Be 4 HUCKS 
. ; ' a : 
geen snstruction TAP C -_— 
ice. . toi ss 
| yas ln ar cin i visible, Oi 
5 sizes for No- lable for proper ins: 5 sizes, for 


drills. Also avai 

portable drills. 
For full details 

ask for BULLETIN No. 


time. 

Ki. 0 to |" taps- . 
For full details 

ask ie BULLETIN No. 6 


E. M. DART MFG. CO., Providence, R! 





Seles daents 
The Osichenh. Company. Yeu York | 





Write for the Bulletins and | 
etails of the Dealer set-up i 


| ETTCO TOOL CO. 600 ae Ave., Brooklyn 6, N.Y. . 
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ing effort is the common practice of 
viewing sales volume and distribution 
costs in the aggregate instead of an- 
alyzing them in detail. When sales 
and expenses are matched with the 
units of volume with which they are 
associated, individual customers for 
example, the existence and nature of 
the misdirected marketing efforts be- 
come clearly evident. 

Such an analysis of distribution 
costs makes it possible for the indi- 
vidual firm to bring the various ele- 
ments of its marketing activities into 
closer relation with potentialities. This 
is what is meant by selective selling. 
under which marketing effort is con- 
fined to profitable customers, order 
sizes. merchandise lines. individual 
commodities, sales territories, and so 
on. By putting such a policy into ef- 
fect. the individual firm can substan- 
tially increase the efficiency of its 
distribution, reduce costs and prices 
and increase profits. 


Internal Functions 

The reallocation of marketing ef- 
forts however, is not the oniy way of 
reducing distribution costs within the 
individual firm. Other reductions will 
result from analyzing the performance 
of such internal functions as storage. 
order-assembly, order-routine, receiv- 
ing and shipping. 

For instance, the one-story stream- 
lined grocery trade is an outstanding 
example of how efficiency can be im- 
proved and distribution costs reduced. 
Here orders are made up by the as- 
sembly-line principle. and mechanical 
tabulating equipment is used for in- 
voices, sales analyses and perpetual 
inventory control. 


Future Role of Distribution 


Although the large proportion of 
the consumer's dollar that goes for 
marketing is not in itself objection- 
able, it does suggest, however, that 
efforts to reduce the ultimate cost of 
goods may well be concentrated on 
distribution costs. The shift in pro- 
portions from production to distribu- 
tion costs points plainly to the im- 
portance of distribution. In that field 
many opportunities for raising the 
standard of living and solving the 


employment problem are to be found. 











FORD TRIBLOCS 
for faster production 


| 
=| ®Today’s demand (and tomorrow’s 
|| too) is for faster production. FORD 
<= |] TRIBLOCS can help meet that demand. 
——!'| They are fast in operation—they are 
sturdy—they are on the job ready for 
—\{ imstant use. 
TRIBLOCS save money for their users, 
\| because of their low first cost, and be- 
———||_ cause of their low maintenance expense. 


|| The FORD TRIBLOC is a quality spur- 
|| gear hoist. It is made throughout of 
high-grade drop forgings and malle- | 
able castings of certified grade. Its 
acco high carbon heat-treated chain 





has great strength and wearing quali- 
ties. Write for information on TRIBLOCS | 
in 14-ton to 40-ton capacities. 











Order from your Distributor Mad 


FORD CHAIN BLOCK DIVISION | 


Philadelphia, Chicago, San Francisco, Denver 
Los Angeles, Portland 





AMERICAN CHAIN & CABLE COMPANY, Inc. 


BRIDGEPORT © CONNECTICUT 
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AYE, MATE 
Eagle Oilers 





have gone to sea! 


Eagle Oilers and Fillers are in use on the seven seas helping 
to keep the machinery and guns in good order. 

We know your shop men want Eagle Oilers too. While 
we cannot produce all the types we used to make, we are 
doing our best to keep up the supply of Eagle Welded Steel 
Bench Oilers and the dependable Eagle Engineers’ Fillers. 


Order from your Jobber. 


EAGLE MANUFACTURING COMPANY 
WELLSBURG, WEST VIRGINIA 

















Foot Control Leaves 
Both Hands Free To Work 


Fast Action! Fast Selling! Immediate Delivery! 


Every production or assembly job where there is a repetition of operation, needs this 
fast-action SPEEDY AIR VISE! Operated by air and controlled by foot, it leaves both 
hands free for more rapid insertion and removal of work. Speeds up drilling, tapping, 
milling and assembly. Reduces costs, lost motion and fatigue. Husky, compact, 
precision-built; exerts a grip of 15 times air line pressure! Tried once—re- a 

ordered in quantity. With Foot Control Valve, Air Hose and Fittings, only.... 24 


Territories Open for Distributors and Factory Representatives 


W. R. BROWN CORP. 5727 W. ARMITAGE AVE. CHICAGO, ILL. 
SPEEDY AIR VISES + AIR REGULATORS + AIR FILTERS - PORTABLE COMPRESSORS - PAINT SPRAYERS 


AMERICA'S MOST TALKED-ABOUT VISE AT A PRICE! 
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He called 
it “Old Faithful” 


An elderly workman, who had 
operated a ‘Load Lifter’ Hoist 
for many years, always referred 
to it by this nickname. It is a 
perfect description of this hoist 
which was designed for tough 
lifting jobs and long, trouble-free 
service, 


These features are responsible: 


1. “One-point”’ lubrication. 


2. Roller Bearings and Ball Bearing 
Motor. 

3. Safety upper stop; lower blocks, 
sure brakes. 

4. Two-gear reduction drive; sealed 
against oil leaks; steel inter- 
changeable suspension. 


And we believe the above is 
one of the finest selling ideas for 
‘Load Lifters’ we have ever 
encountered. 


‘Load Lifter’ electric hoists are 
built with lifting capacities of 500 
lbs. to 40,000 Ibs. in all combina- 
tions required for industrial neces- 
They are adaptable to 
almost all conditions within their 


sities. 


capacities. If you need more sales 
literature to distribute, send for 
Bulletin 215. 


mm: LOAD LIFTER 
IM Hoists 


MANNING,MAX WELL & MOORE, INC. 
MUSKEGON, MICHIGAN 
Builders of "Shaw-Box' Cranes, ‘Budgit’ and 
‘Load Lifter’ Hoists and other lifting specialties. 
Makers of Ashcroft Gauges, Hancock Valves 
Consolidated Safety and Relief Valves and 
*Americen’ industrial instruments. 
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Peden’s Old Age 
Security Plan 


(Continued from page 89) 





the firm was given assurance that such 
action would meet with the approval 
of the Treasury Department and the 
Wage Stabilization unit of WLB. Such 
clearance is necessary in order to 
avoid violating the rules and regula- 
tions of the Federal Salary Stabiliza- 
tion Act and to permit the company to 
deduct such contributions before esti- 
mating federal, state, municipal and 
other taxes based upon income. | 

There were 161 Peden men and | 





j women who had been with the com- 
t pany three years or more and conse- 
j quently have a stake or a share in the 
. fund. Mr. Peden estimated that every 
t participant (an employee with three 
h or more years of service) was thus 
. credited with approximately nine per- 


cent of his total compensation for the 
year 1943. Roughly, this means a 
s shareholder who earned $3,000 in 


1943 had a piece of the kitty worth O F F I N I S H I N G M E N 


about $270. The employee, of course, 













ad does not pay income taxes on this ro Speed "wewestion The Paasche Type CUB High-Pro- 
‘  iaille oe oil | duction Airbrush provides the fastest method for spraying all types of 
:, — _ on any ™ a. me se a wal | finishing materials. Its light weight (only 22 oz.), perfect balance and 
tions to his share until he receives it, “hand molded” grip enable men or women operators to work longer 
4 and then only on the amount received | hours at full production. 
na each year. | 
The slice of each shareholder in the | To Improve Quality Its perfect atomization assures finer 
fund is based upon the ratio his total | finishing at top speed. Micrometer calibrated spray pattern control pro- 
$ vides precise, easy adjustment for any job. 


compensation bears to that of the ag- 


“ , , : 

| sem mn ception sis ein 
= working parts enclosed in strong, 

mined annually. Any employee earn- machined brass body—protects against damage and assures longer life. 

ing more than $10.000 annually. Floating air valve takes up wear, prevents leaks. The CUB stays on the job! 

however, can only count $10,000 of 

compensation in determining his ratio. Sell Paasche and You 

Thus, if there were $30,000 in the 

fund and the total wages paid to share- 





Sell Satisfaction! 







| 
ema se nerey 








holders were $200.000, the individual PAASCHE AIRBRUSH CO. 

who earned $2,500 would have a 1915 Diversey Pky., Chicago 14, Ill. 

share in the fund of $375 ($2,500 : 

2000,000 = .0125 X 30,000 = $375). a= een eee canecue WATER, wage 

These figures are used only as an ex- servo material and assure 
R ample to show how the ratio is de- =r 


termined. Present laws put a ceiling 
on contributions from earnings of not 








INC. more than 15 percent of total com- 

= pensation paid to participants. Tak- 

ities. ing Mr. Peden’s factual estimate of 

aves Nag air lines, air dusters ond stripers. x 

and nine percent indicates that the $2,500 : wana ; ‘ ve Saher aol aa 
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That's how your 
customers rate 
MARSH GAUGES 


For many years this expression 
has been associated with Marsh 
Gauges and Dial Thermometers. 
It isn’t just our own appraisal; it 
expresses the feelings of hundreds 
of users of Marsh instruments 


You will find good reason why 
Marsh products have attained 
such a position in Marsh's 
78 years of specialization . 
in the big developments Marsh 
has pioneered and particu 
larly in the careful attention 
given to the small details 


Why ask your customers to 
settle for less than the instru- 
ments that set the standard? Full 
page ads are telling the story 
each month to men in every 
phase of industry 


JAS. P. MARSH CORP. 
2079 Southport Ave., Chicago 14, lil 


GAUGES « VALVES © TRAPS 
DIAL THERMOMETERS 
HEATING SPECIALTIES 
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Safe [Wy 


v.88 PAL OFF 








AND LACERS—_~— 


Today, productive time must not be sacrificed because of belt 2 
failure. Therefore, urge buyers to use the SAFETY SYSTEM 


. @ combination of a Portable Lacer and numerous size 4 
Belt Hooks that answers the need for a sound belt connecting 


3 
system. Each Lacer has full 6" capacity . . . is constructed 
with ribbed jaws ... arranged so that rib contacts only one 5 
hook. This sinks hooks easily and permanently below the | 
surface of the belt. The SAFETY Belt Hook is guaranteed 


to hold, and by serving so well today, is establishing future | 
business for you! Write to us today ... we'll send the full story. 6 

SAFETY BELT-LACER Co. | 
TOLEDO : . OHIO 


MAGOR'S DOING SPADE-WORK 
FOR TOMORROW 


We, at Magor, are doing an additional kind of 
“spade-work” these days . . . digging for new 
and valuable manufacturing techniques... . 
working, learning . .. planning for tomorrow. 

War needs forced us to adapt our machinery 
to new uses. High-pressure production sched- 
ules showed us the way to more efficient pro- 
cedures. Working with different materials has 
pointed out innovations in our own formulas. 
All these improvements will help us build 
better products for better material han- 
dling. These benefits will mean bigger 
SALES and PROFITS for you in the post- 
war merchandising picture. 

And, as usual, Magor will continue its 
broad protective guarantee to the trade. 





















































CAR CORPORATION 


SHOVEL DIVISION 
50 CHURCH ST, NEW YORK 


This is @ year of decision 
Decide to Buy Mere Bonds 
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employee-shareholder actually had an 
interest worth $225. This sum, of 
course, will grow larger each year the 
firm is able to contribute from profits, 
and the interest from other invest- 
ments made by the bonded trustees is 
accumulated. 

In summing up the plan for the 
employees, Mr. Peden concluded with 
these words, “It seemed to the direc- 
tors that this method was the best 
available way for you to get the most 
benefit out of any profits that the 
company makes as a result of your 
individual effort and the combined 
teamwork of the whole organization. 
When retirement is necessary, every 
steady employee will have something 





to show for the years of faithful 
service.” 
Housewarming— 


Southern Style 


(Continued from page 105) 





sales promotion activities. The re- 
maining space is devoted to ware- 
housing. 

The third and fourth floors and the 
hasement are used entirely for ware- 
There is a modern 
freight elevator that runs from the 
hasement through to the fourth floor. 

On the Fifteenth Street side of the 
building there are three doors that 
open on the street at truck level, 
facilitating the receiving and shipping 


house space. 


of material. 
Directly across the street from the 





After supper the guests sat around in 


groups like this for a while. The 
mayor of Charlottesville, Mr. Mize’s 
home town, is in the center of this 
group. The mayor is J. Emmet 
Gleason. 





Threads, Reams, Chamfers and Cuts 
off a 2 in. Pipe in Two Minutes! 





pine Leal Profit Mat onl 


LERT mill supply men can see many smmediate iéles for 
this No. 2 Universal Peerless Threader and will recog- 

nize its tremendous potential as a postwar seller in the build- 
ing trades! In two minutes it will thread, ream, chamfer 
and cut off a 2” pipe! Threading alone, by hand, takes 


seven times as long. 


The No. 2 Universal uses any standard make of No. | or 


ne 
x 2%" x 34". 


No. 2 square pipe dies— 4" x 4” x 1” or 214" 


ay" 


Bolt dies up to 134” can also be used. Universal motor per- 
mits operation from A.C. or D.C. lighting circuit. Being 
portable, and weighing only about 240 Ibs., the No. 2 Uni- 


versal Threader can be moved to the work easily and quickly. 


Mail the coupon for Bulletin No. UT-55 
and details of the Peerless franchise! 


BERBERS 


MACHINE COMPANY 
A c ' N E . w ' $ C 0 N $ ' M 








Dept. MS-744, 
Mail bulletin No. UT-55 on No. 2 Universal Peerless Threader; 
Bulletin on Peerless UTILITY Model Metal Cutting Saw. Also send details of the Peerless franchise 


Company. Individual_ 





Street City — State_ 
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END FIRE 
HAZARDS! 


DIENER 


STORAGE CANS 


Approved by 


@ National Board of Fire Underwriters 
@ Associated Factory Mutual Fire insurance Co. 








x inclu 


cee GOULDS NOW) 





“PROTECTION” 


SAFETY CANS 






Fig. 3720 Single stage 
Diener CANS offer a handy, easy-to-use, penny: ea 
low-cost insurance against carelessness . . . | 
they give safe, economical protection against 
the ever-present fire hazard with which ware- 
houses, public buildings, arsenals, industrial 
plants, etc., are constantly faced. Help your 
customers to safeguard valuable production 














and property with the proper DIENER CAN ; 
for the job. m Paediatr os 
GEO. W. DIENER MFG. CO. Many users of pumps bring 
“QUICK-SERVICE” 400-420 N. Monticello Ave. their entire liquid handling 
OILY WASTE CANS CHICAGO ILLINOIS problem to Goulds. They 








Preraconertcn : PA OREN RP IS know that from Goulds they 
get unbiased recommenda- 
tions for the pump for the 
job. And usually they can 
| get that pump from Goulds 
whether the one best suited 
is reciprocating, rotary or 
centrifugal, whether 5g.p.m. 
or 16,000 g.p.m., because 
Goulds makes them all. 

If you are ‘‘preparing for 
peace” and your plans in- 
clude pumps, we are ready 
now to discuss those plans 
with you and share with you 
what we have learned about 
better and more efficient 
waystosolve pumpproblems. 

If your products or services 





FOR DRILLING '2” up to 2” di- ff 





ameter holes in concrete and z ‘ 

. . sede 4 ieee tnd eaetetiie. | are directly connected with 

vailable with tools for drilling, cutting or spading | 

Will do light duty work or any heavy duty work : | the war effort, Goulds Pumps 
The Master Hammer runs without striking a blow —_— enenn Cenanae and other | e available now on pri- 
until pressure is applied, enabling operator to control materials. For vibrating, tamp- axe 
blow as job requires. Easy and economical to operate. | ing. chipping steel. cast iron ority. A statement of your 
Built for light weight and long service. Used through- and wood...scaling and caulk- | . : . i 
out the world. Power blow hammers operate on 115 ing... peening welds and other highest available priority 
volt AC or DC, 25, 50, or 60 cycle. If no electricity is | heavy work. will enable us to quote best 
available use Master Portable Generator Plant Mode! ; | . . 
650 ‘illustrated above) FOR SPADING, cutting clay and possible delivery. 

Write for Bulletin 500 for complete details. similar materials. : 








Goulds 


" i 
r Dlalte! 


“anada 


MASTER VIBRATOR COMPANY 


Products Include 


> Att 
Hot 


PUMPS, INC. 


SENECA FALLS, NEW YORK 
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new building, the company has ac- 
quired a vacant plot and has fitted it 
out for the parking of customers’ cars 
and trucks. 

Featured at the party was the show- 





The ladies came first when it came to 
serving themselves at supper. There 
was a corsage for every woman. 





Informality was the keynote at eat- | 
ing time. Friends took the oppor- 
tunity to chat with each other. 





All guests were greeted at the door 


and given programs by Phyllis Par- | 
ker, receptionist, and Lloyd Mize, Jr. | 










CARDS You can’t 


Lose! 


It’s easy to foretell the future of the mill supplier 
who handles the Ford line of Hand Cut Files. 
He'll offer his accounts better performance, longer 
life, greater economy wherever a rotary cutting tool 
is concerned. He'll cash in on the experience and 
backing of the oldest manufacturer of rotary files 
in America today, with the COMPLETE LINE 
—Hand Cut, Ground from Solid and Carbide Cut- 
ters. Write today for full details—catalogs, prices, 
discounts. M. A. Ford Mfg Co., Inc., 742 W. First 


Street, Davenport, lowa. ee 


Fate 
a. ie 


‘ na i‘ mee 


ie 





D 
IN 


lle mark of, a 6U0D File 
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LINE 


means increased business now 
and after the war 

















The urgency of war work spotlighted 
the speed and efficiency of Flexible 
Shaft tools. Thousands of plants, 
many in your neighbor- 
hood, are now using 
STOW Mobile Power 
Units and STOW Flex- 
ible Drill-Shafts, and 
will continue to use 
them after Victory. 
Write today for infor- 
mation on the sales 
possibilities of a superb 
line that includes these 
best sellers: 


STOW Mobile Power Units 
save moving or positioning 
heavy pieces. They reach the 
work from any angle, cut ‘make 
ready" time to a minimum. 
Heavy-duty and utility models, 
with high or low pedestals ... 
suspended truck and bench types 

. incorporate every improve- 
ment and are streamlined for 
eye appeal. 


STOW Flexible Drill-Shafts 
relieve the operator from mani- 
pulating heavy, bulky power 
tools in close quarters—enable 
him to drill true holes fast, 
where the regular drills can't 
reach. Their use grows daily. 
Frequent repeat orders create a 
source of worthwhile profits for 
you—and good will, too, be- 
cause STOW performance as- 
sures satisfied customers. 












With the new STOW 
Separate Flexible Shaft, 
an old or idle motor can 
be quickly converted into 
an efficient rotary file, 
wire brush, heavy - duty 
drill, grinding wheel, 
Fits any motor from '/; to 3 


available, 


WRITE or Wire for Distribu- 
tor's Proposition. Do it To- 
day! 


MANUFACTURING CO. 


Binghamton, WN. Y. 


Ps 
STOW 


5 Shear St. 
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Great variety of attachments | 


HOMAS TRUCK 


THOMAS MAKES 


Ko . ™ 4 


4 WHEEL TRUCKS 


RUBBER 


WHEELS 


THOMAS TRUCK & CASTER 






WAGON TRUCK 


@ Ball bearing steel 5th wheel 

@ Strong steel angle Sth wheel supports 

@ Safety tongue will not drop 

@ Deck: Smooth seasoned 1” hardwood 
stock 

@ Superstructures removable or locked in 
place 

@ Wheels: Molded-on rubber or semi-steel 


The series 2400 Thomas wagon truck, pic- 
tured above with type E superstructure. Corner 
pockets for steel tube stakes are standard. 
They serve as an interlocking device to as- 
sure lasting rigidity and strength. Series 2400 
is made in 10 platform sizes and 10 capaci- 
Catalog No. 43 gives full description. 





t 
| 
CcO.— 


2844 MISSISSIPPI RIVER, KEOKUK, IOWA 








SUPER 
CASTERS 


The Choice of 
Heavy Industry 


@ Hyatt Roller bear- 
ings 
@ Grease gun fittings 


@ Formed steel con- 
struction 


@ Hardened bali races 


Thomas makes rub- 


ber tired and metal 
wheel casters for 
every purpose... 
4 wheel trucks, 2 
wheel trucks, trailers, 
wagons, dollies, all 
illustrated and fully 
described in new cat- 
alog No. 43. Write 
today. 




















Complete line, with diamonds set 
in WILLEY’S Metal, 
complete use of the diamonds, 
because WILLEY’S Metal is ma- 
chinable. New catalog covering 
Willey’s Diamond Tools and Me- 
chanical Dressers is now ready. 


WRITE FOR CATALOG 41 


WILLEY'S TUNGSTEN 
CARBIDE TOOLS 


These standard, well-known tools 
will handle 90% of your require- 
Tipped with WILLEY’S 
they are suitable for ma- 
chining cast-iron, 
rubber, bakelite, fibre and tough 


ments. 
Metal, 


alloy steels. 


WRITE FOR NEW GENERAL CATALOG 


TWO GOOD LINES 


by WILLEY'S 


WILLEY'S DIAMOND TOOLS 


permitting 


tough, hard 


territory. 





DISTRIBUTORS 


Investigate the advantages of han- 
dling both WILLEY’S LINES in your 





WILLEY’S CARBIDE TOOL co. 


1342 W. Vernor sialicins 
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ing of two films, “With the Marines 
at Tarawa” and “Lady Marine.” 

The party was arranged so as to 
make sure all of the guests visited 
various parts of the building. Cock- 
tails were served on the first floor; 
buffet supper on the second and third 
floors, and the films were shown on 
the third floor. 

All of the company’s employees at- 
tended the affair and, in addition, all 
of their names were included in the 
printed program given to guests. 





In Summer 
Sell Heaters 


(Continued from page 85) 





installing several heaters, it usually 








can be sold on the idea of trying out a | 


unit heater for a particularly cold 
corner or section. Once a single unit 
is installed and proves itself, the plant 
welcomes a salesman’s suggestion to 


employ similar heaters throughout the | 


plant. 

The sales points enumerated earlier 
are supported by manufacturers’ find- 
ings. For example, one firm points out 
that a single unit heater can replace 12 
radiators that take 150-sq. ft. of floor 
space or 2,825 feet of l-in. pipe coil 
that take 369-sq. ft. of floor space; 
that fuel is conserved by eliminating 
the need for heavily-banked overnight 


fires, effecting a 15 to 25 per cent sav- | 


ing on fuel costs, and that by main- 
taining a constant temperature the 
danger of winter illnesses among em- 
ployees is greatly reduced. 


For the supply salesmen, the first | 


step in determining the size and type 
of heater to be recommended is taken 


by estimating the heat requirements. | 


Manufacturers’ literature is plentiful 
on this subject. A check on the room 
temperature to be maintained, the 
steampressure available, the area of 


walls, windows, doors, floors, roof or | 
ceiling, and skylights, the cubical con- | 


tents of the building, the air changes 


per hour, and the air infiltration will | 
supply the necessary information to | 


determine the BTU (British Thermal 


Unit). Tables provided by the manu- 


facturers will provide the remaining | 


answers to make up a recommenda- 
tion, 


In seeking to determine the location | 
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Guaranteeo SuarrerProor! 


America's pioneer high speed steel 
flexible hand hack saw blade. Orig- 
inated by SUPER-STERLING and 
guaranteed unbreakable in use. For 
safety, for cutting speed, for fewer 
blade changes, there's nothing to com- 
pare with it, This blade will bring you 
REPEAT ORDERS! 


Why not switch to SUPER-STER- 
LING? It offers a complete line of 
all types and sizes of hack saw and 
metal cutting band saw blades — 
including the exclusive, patented 
BROACH SAW, the different hand 
and power blade with graduated 
teeth. 


SUPER-STERLING is a faster, easier sell- 
ing line. Get friendly factory cooperation 
and an attractive Distributorship propo- 
sition. Write today. 


BUFFALO 2, NEW YORK 


JULY, 1944 


DIAMOND SAW WORKS, | 
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You'll Enjoy 
Selling Them 


Quietly but intensively we have been busy on our 
post-war planning. The results, now shaping up most 
encouragingly, are of direct interest to you. 

Not satisfied with mere lip service, we have been 
engaged in a comprehensive research and develop- 
ment program aimed at providing industry with a 
line of highly improved wheels. 

You, who supply manufacturers with the thousand and one essentials 
required for modern plant efficiency, will find the new post-war line 
of French & Hecht Industrial Wheels a live, easy-to-sell line—and 
profitable, too. 






It's a bit too early to give you details. 


That's why we suggest you keep us in mind WHEELS 


so that when V-Day comes, your "O.K., 







French & Hecht, let's see what you've got for 
for us," will place another line of profit POST-WAR : 
producers in your kit. INDUSTRY 3 | 


FRENCH & HECHT, INC. 


SUBSIDIARY of KELSEY-HAYES WHEEL CO. 


DAVENPORT, IOWA 
Wheel Builders Since 1888 































McGRATH ST. PAUL CO. 
VERNIER CALIPERS 


The McGrath Vernier 
Caliper has an adjust- 
able head and jaw, mak- 
ing possible any two 
Vernier adjustments at 
any point on the scale. 
The adjustable end jaw 
is a time saver and 
eliminates inside meas- 
urement errors. 


This instrument can be 
set up on machine tools, 
surface plates, or other 
appliances wherever 
two limits are necessary. 


Write for 
| 
1 
Al 
A 


our new 
complete 
es 


Precision 
Tool cata- 
log. 

Address, 
Room 47. 


McGRATH ST. PAUL CO. 


Sth & Wacouta Streets, St. Paul 1, Minn. 





methods at each stage of production, 





McGrath St. Paul instruments are manufactured 
to optical precision, and are checked by laboratory 
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CONSTANT 
PROTECTION 
AGAINST 
SHUTDOWNS AND 
INTERRUPTIONS 
with 


ESSEX 





“Automatic” Spring 
————= Grease 


‘Pilot’ Glass Body 
Sight Feed Oil Cup 


LUBRICATING 
DEVICES 


@ The ESSEX line of Lubricating Devices 
contains units that answer any and all serv- 
ice conditions. They are right in the thick 
of things — backing up industry — helping 
Distributors to give that all important aid 
which keeps machinery on the job .. . pro- 
ducing. Properly rated orders a must for 
immediate delivery. 


ESSEX BRASS 
CORPORATION 





Cyclone" 


“Plural” Four Feed viler Lubricator 
(Available 2 to 12 feeds) bs 
“sichT FEEDS” SIGHT FEED 2000-2006 FRANKLIN ST. 
S$ U U 
OIL GAUGES PLAIN LUBRICATORS 
WATER GAUGES HAND OIL PUMPS DETROIT, MICHIGAN 
COILING DEVICES OIL CUPS 


AIR COCKS, ETC. "We Oil the Wheels of Industry” 


PLURAL OILERS 














ATLAS PERFECT 
CAR MOVER SPURS 


PERFECT 
SHARP 
EDGES 


PERFECT 
TEMPERED 
STEEL 





DOUBLE SPURS 


ATLAS PERFECT SPURS are 
made of one of the strongest 
steels available today. There 
is nothing on the market that 
is any better for this purpose. 


SIZES FOR ALL MAKES 
OF CAR MOVERS 


Manufactured only by 


APPLETON-ATLAS CAR 
MOVER CORPORATION 


1533 No. 6th St. Milwaukee 12, Wis. 


formerly at Appleton, Wis. 
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of unit heaters two objectives must be 
kept in mind: 1. the location should 
be such as to obtain the best heat dis- 
tribution possible. and 2., for pur- 
poses of economy, the length of the 
supply and return mains must be kept 
to the smallest figure consistent with 
satisfactory heating results. The rela- 
tive importance of the two factors 
varies on each application. 

While it is true that sales of unit 
heaters are not limited to any par- 
ticular season, summer days are ideal 
for the line. America has become pre- 
paration-conscious and any steps that 
can be taken today to prevent a situ- 
ation from arising tomorrow are wel- 
comed by production men. 

No one will argue that it is inevit- 
able winter will roll around again in 
a few months and this fact alone opens 
the door for the supply salesman han- 
dling unit heaters. And like many 
other lines. heaters lead to other sales 
such as traps, valves, pipe, air valves 
and boilers. 

Mr. Alberter sums the situation up 
by paraphrasing an axiom: 

“Sell while the weather is hot.” 





New Products 


(Continued from page 111) 





Rotary Pumps 


Ten Sizes Available 





Announcement is made of a new line of 
rotary pumps of the double helical or 
herringbone gear type which are de- 
signed to handle liquids which possess 
inherent qualities. The 
pumps are available in ten sizes rang- 


lubricating 


ing from that with 14-in. suction and 
discharge and with a capacity of from 
| to 145 gpm. to the 214-in. type with 
capacity ranging from 50 to 75 gpm. 
Maximum working pressures in all sizes 
is given as 75-lb. All sizes are obtain- 
able for direct drive through flexible 
coupling or for belt drive. Features of 
the new rotary pumps include their 
simplicity of construction involving but 





BELMONT. 





FOR RECIPROCATING STEAM RODS 
<ex Belmont 30 


For reciprocating steam rods 
where boiler temperature is in ex- 


cess of 100 lbs. (340 degrees F.) 








FOR ROTATING SHAFTS 
Belmont 754P ==> 


For all types of centrifugal and rotary 
conditions, as well as oscillating rods. 


BAW 


Today, the war demands uninterrupted service of power plant equip- 
ment. Engines and pumps must be kept operating at maximum 
capacity—there is no time for frequent packing replacements. 





This is one of a 
new series of ad- 
vertisements on 
Belmont on 
Appearing n 
leading business = 
publicationsevery = 
Ill! month, this series |iiiiiiz 
will make new 
friends and new 
customers for you. 


Anil > OR 


Leaking valves ... pistons... rods and plungers cause power 
losses which cut serious inroads into production. 

Check now the packing in your stuffing boxes—at points of service 
—at prime movers—put the right packing on each job to avoid un- 
necessary delays through equipment failures. 

Above we illustrate two standard Belmont Packings for steam 
services. Belmont High Pressure Packing No. 30 is indicated wherever 
a packing is needed for high pressure steam rods, expansion joints, 
air and gas services. 

For centrifugal and rotary shafts working against steam, water, oil 
and weak acids Belmont 754 P can be considered a standard packing. 

Belmont distributors are located in every large industrial center, 
or write on your company letterhead for a copy of the Belmont Pack- 
ings Catalog and see the complete Belmont Line in detail. 


THERE’S A BELMONT PACKING FOR EVERY SERVICE 


Steam, Water, Oil, Gas, Air, Acids, Alkalies, 


Ammonia. Forms include: Rings, Spirals, 


Coils, Reels, Spools, Sheets, Gaskets. 


THE BELMONT PACKING & RUBBER COMPANY 
BUTLER & SEPVIVA STREETS « PHILADELPHIA 37, PA. 
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USEFUL AND 
DEPENDABLE 
EQUIPMENT IN 
ANY PLANT... 


COFFING 
HOISTS 


@ War production, with its attendant 
problems, has convinced plant managers 
that COFFING HOISTS are an import- 


ant piece of equipment in any plant. 














They save countless manhours on moving, 
lifting, and pulling jobs encountered in 
the day's work. There are no production 
delays where COFFING HOISTS are on 
the job. Suggest the type best suited to 
your customer's particular requirement. 


COFFING HOIST COMPANY §sie7;Puit 


Ratchet Lever 


DANVILLE, ILL. Hoist 











“Quik-Lift” 
Electric 
Hoist 


*COFFING Advanced Design HOISTS 


RATCHET-LEVER HOISTS e@ ELECTRIC HOISTS @ LOAD BINDERS 
SPUR GEAR HOISTS e TROLLEYS © DIFFERENTIAL HOISTS 














= 3 = . | 


Ww 








Every one of your customers is a 
prospect for a Manco Cutter, for these 
powerful, portable cutting tools will 
save time and money on dozens of 
production and maintenance jobs in 
any plant. 

Precision-built to close tolerances 
and designed with a large safety fac- 
tor, Manco cutters will give years of 
satisfactory, efficient service. 

Manco Cutters are available in a 
wide range of sizes and styles, center- 
cut, close-cut, angle-cut, nut splitter, 
end and close-cut combination and 
with insulated handles. 





Write for catalog and prices. 


AVeruce GLASSES 
\ 30,000 DOZENS 


A complete stock for immediate de- 
livery of CORNING STANDARD, 
PYREX HIGH PRESSURE, PYREX 
RED LINE and PYREX BROAD RED 
LINE GAUGE GLASSES. 

Machine facilities available for spe- 
cial lengths. Also Glass Cylinders, | NS 
Oil Cup Glasses, Lubricator Glasses, Awarded for 
etc. | Outstandi; 
Write, wire, or phone. oe ges 


" LUBRICATOR CO. Hi co mec co. 


Bm BRADLEY, ILLINOIS 













330 JAMES BLDG. 


ELMIRA, N. Y. 
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two moving parts, a split bolted type 
gland, renewable bearings and built-in 
relief valve. All are exceptionally quiet 
in operation——Goulds Pumps, Inc., 
Seneca Falls, N. Y.—Mi.t Suppuiers. 
July 1944. 


Precision Pins 
Strong Cabinet 


Strong compact cabinets completely 
furnished with precision pin set, num- 
ber drill, letter drill and fractional sizes. 
Number drill sizes 1 to 16, letter drill 
sizes A to Z. (86 pins) and fractionals 
és-in. to l-in. in increments of e-in. (64 
pins) are of fine quality gage steel. Tol 
erances are made to individual specifi- 
cations. Cabinets are especially designed 
and fitted for their purpose. Brass strips 
with letter. number or fractional pet 
manently fixed in clear easily read 
white, identify each gage at its positior 
Complete protection is afforded the 
gages from moisture, corrosion and dirt. 

Precision Product Co., Chicago 1%. 


[11.——Mitr Surriirs, July 1944, 


Riveting Set 
Swivel Type 


A swivel type flush riveting set has been 
specially designed for inexperienced op 
erators. The set is intended for high 
speed flush riveting on irregular or 
slightly curved surfaces where it is 
difficult to hold set square to riveted 
surface. Swivel action allows riveting 
from various angles up to 20 deg., while 
a protective rubber cover prevents skid 
ding or danger of surface marring. The 
sets have 114-in. face with an overall 
length of 3-in. and are available with 
either .401-in. or .498-in. shank. The 
set consists of three parts. head. shank 


WITH THIS 3-PLY BACKING 
cant 


..that’s why WELDISKS 
speed-up grinding ° 


Examine this 3-ply backing carefully, and you'll see why workers aren't 
afraid to speed up grinding when using WELDISKS — the disks that just 
can’t break because they have this special 3-ply backing. 

Notice the grit! Made of electric furnace treated aluminum oxide, it’s 
the toughest abrasive in commercial use. Nothing like it for high-speed 
grinding on welds and any other tough grinding jobs. 

Notice the fibre — specially treated and pressed for double strength and 
hardness! It’s this layer that keeps WELDISK edges from going “flabby” 
under fast, heavy grinding pressures. 

Finally, notice the layers of heavy cloth front and back of fibre. They're 
what keeps the fibre from cracking when bent. 

Show samples of this disk to your customers and increase your sales! 
Write us for the samples you need. Abrasive Products, Inc., 517 Pearl St., 
So. Braintree, Massachusetts. 


VLA 


AKE F Ewe COATED 
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THAT PRODUCE 


I like to sell Roper Pumps because I know every sale I make 
is a good deal for my customer and a good deal for me. 


It's good for the customer because he is getting the 

very top limit his money will buy. It’s good for me 
because I've made a friend and another sale if my customer ever 
needs another pump. 


Believe me, the Roper principle of only two moving parts, the 
simplest of all pump designs, produces a pump 
that does a he-man job wherever you put it. 


Ropers are pumps that produce ... you can 
bank on that! 


wx RODER 
ROPER 


R 
Write Jor Catalog 742 


GEO. D. ROPER CORP., ROCKFORD, ILL. 

















They have the 
PUNCH to help 


you put over —_— 
those sales SVVZRON 


ELECTRIC 
HAMMERS 


ONLY “ONE” WORKING 
PART — THE PISTON 





——— 








3600 Blows per minute. 


Every light socket a power plant. 


4 Hard-Hitting models, with ca- Pay for themselves after 40 hours 
pacities of from ‘/s" to 2". of use. 


DRILLING—CUTTING OR CHIPPING 


in concrete or masonry, by building contractors, plant maintenance men, 
plumbers, electricians, etc. 


Wherever you hear the blows of a hand hammer drilling or cutting con- 
crete or masonry—THERE IS A CHANCE FOR A SYNTRON SALE. 


Write for information 


SYNTRON CO., 900 Lexington Ave., Homer City, Pa. 
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Minutes to learn 


This man is reading the simple 
directions, “Instructions to com- 
plete a Swinging Bracket Jib 
Crane.” All the parts, except the 
I-beam (which can be purchased 
locally), come in the one box 
marked *Budgit’ Crane Assembly. 


In a few minutes he will learn 
all he needs. In one hour, using 
only a wrench, without drilling 
a single hole, he will complete 
the crane. 


This absolute simplicity of 
building cranes with ‘Budgit’ 
Crane Assemblies is one of the 
most appealing sales points. You 
should emphasize that it does not 
take a skilled mechanic to do 
the job. 


Another good reason is the fact 
that transportation costs are low. 
The heavy parts — beam or shaft 
— may be purchased at the near- 
est spot. 


Above all, tell the prospect that 
this is no war-born makeshift. 
but a sensible, practical way of 
acquiring cranes for war-work 
now and competitive peace pro- 
duction later. 


Be sure you have plenty of 
copies of Bulletin 355 to help you 
in your selling. 





MANNING 
© 1800N9 


i)‘ BUDGIT 


Crane Assemblies 


MANNING, MAXWELL & MOORE, INC. 
MUSKEGON, MICHIGAN 
Builders of ‘Shaw-Box' Cranes, ‘Budgit’ and 
ad Lifter’ Hoists and other lifting specialties 
Makers of Ashcroft Gauges, Hancock Valves 
consolidated Safety and Relief Valves and 
American’ industrial instruments. 
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and rubber retainer, and its simplified 
design insures easy maintenance.—Em- 
erson Engineering Co., Los Angeles, 
Calif —Mi.t Svuppties, July 1944. 


Electrode Holder 


Simple and Sturdy 





Made in two identical models, the model 
“A” electrode holder is a 19-ounce unit 
built to handle heavy 300 to 500 ampere 
work, and model “B”, a 6/14-ounce 
holder for lighter 200 ampere jobs. The 
electrode holder is moulded of a high 
heat resistant plastic to insure full in- 
sulation and to completely eliminate all 
possibility of arcing due to slag, mois- 
ture, or contact with grounded surfaces. 
Designed for either mechanical or solder 
cable connections. the holder also fea- 
tures quick change and permits burning 


of electrodes to within %-in. of the | 


holder tip. Left hand threading in the 
tip and handle connection securely grips 
the electrodes and prevents their slip- 
ping.—Allison Tool & Engineering Co., 
Los Angeles 24, Calif—Mi. Supp .ies. 
July 1944. 


Electronic Relay 


Easy Installation 





A new electronic relay for amplifying 
the very limited current transmitted by 
delicate control contacts or high re- 
sistance circuits, thus increasing the ap- 
plication range of many control devices, 
has been announced. Operated by any 
material having a resistance of from 0 
to 500,000 ohms, or even greater, the 
relay is especially suitable for con- 


50 es ae de 
SAFETY CANS 
APPROVED SAFETY ELECTRIC LANTERNS 


IT’S EASIER TO STRANGLE FIRES THE 


ee a 


JUSTRITE WAY... 


than it is the 


“too late” way 


Many manufacturers are installing Justrite Safety Prod- 
ucts today because of this one very obvious fact .. . it’s 
easier to stop fires before they start... than after. And, 
Justrite does. 

The Justrite Safety Can is the safe and sane means of 
handling and storing flammable liquids. The Safety 
Filling Can is best where “touchy” or explosive liquids 
are handled, poured or transferred. The flexible, metal 
pouring spout assures minimum fire risk. The Oily Waste 
Can holds dangerous, oily waste safely . . . with little 
chance for combustion. 

These Justrite Safety Products are approved by Under- 
writers’ Laboratories, Inc., and by the Associated Factory 
Mutual Fire Insurance Companies . . . your assurance that 
when you install Justrite, you are installing safety. 

Write today for information on the complete line of 
Justrite Safety Products. 


JUSTRITE MANUFACTURING COMPANY 
20453 N. Southport Ave., ‘Dept. A-!, Chicago 14, lil. 
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Justrite 
Safety Can 





Justrite Oily 
Waste Can 





Justrite Safety 
Filling Can 


FILLING C - OILY WASTE CANS 











1944 


FLEXIBLE SHAFT 
MACHINES 


ONE HUNDRED TWENTY-FIVE TYPES AND SIZES 


QUALITY 
EQUIPMENT 
ONLY 


PAY MORE 
GET MORE 



























meFLUXES . .”. 
SOD ER Samu 


Supply them from the 











HIGH SPEED | 
Svest Allen has specialized in sodering since 
ROTARY | 1893. We can help your customers on 
FILES perp pagprngatrs = ager 
| and wi © so gladly. Industry n 8 
ROTARY ALLEN Products and our distributors 
CUTTERS 


are ideally equipped to supply them. 


| 
| We have metal charts which your trade 
| will appreciate for the valuable in- 


Send for Catalog 
Largest Exclusive Manufacturers 


N. A. STRAND CO. 


5001-5009 No. Wolcott Ave. 


formation they contain. Write for them. 


L. B. ALLEN CO., Inc. 


6731 Bryn Mawr Ave. Chicago, U. S. A. 
Chicago 40, Ill. | 














BUFFALO 
CASTERS 


Series C Ball Bear- 
ing Swivel caster, 
double ball race, 
non-binding type. 
High pressure tu- 
bricating fittings in 
wheels as well as 
hangers. Large 
balis in upper race 
take load as well 
as side thrust. One 
of many Buffalo 
casters. Write for 
catalog. 





@ Industrial users of casters are 
impressed with the facts you can 
give them on Buffalo casters. 


Some of the products we make 
for you fo sell: 


e Ball bearing swivel casters 
e Ball bearing stem casters 
e Thread Guard casters 

e Double wheel casters 

e Rubber wheel casters 


BUFFALO CASTER 
& WHEEL CORP. 
187 Breckenridge. Buffalo, N. Y. 








53 Park Place, New York 7 2170 


mem Hibbard Sires! Ch og: |0 Sia aT te St eS Aaa 








} 
| 
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trolling liquid levels in tanks and boil- 
ers, sorting metallic parts by size, de- 
tecting broken threads in textile ma- 
chines, and as a limit switch requiring 
extremely light pressure to operate. 
Small and light in weight, thus facili- 
tating easy installation, the relay con- 
sists of a standard type electronic tube, 
a supply transformer, and an electro- 
magnetic relay—all mounted in a totally 
enclosed, weather resistant enclosure 
suitable for wall or machine mounting. 
—TIndustrial Control Div., General Elec- 
tric Co., Schenectady, NV. Y.—Mu1. Sur- 


PLigs, July 1944, 


Rotameters 
Spring Stop Floats 





Several important features are claimed 
for the series “R-100” rotameters. These 


meters are of the indicating area meter | 


type, covering sizes from 1- in. to 3-in., 
with both free and guided floats. Floats 
may be viscosity or density compensated. 
Metering tubes are of extra heavy wall 
Pyrex borosilicate glass. Features in- 
clude spring stop floats to prevent dam- 
age to float by sudden surges of liquid. 
High pressure stuffing boxes, permitting 
use of corrosive liquids under high op- 
erating pressures. Interchangeable cali- 
bration scales for quick and inexpensive 
change from one service to another. 
Constant tension guide rod is anchored 
in ends of glass tube instead of in end 
fittings.—Cochrane Corp., Philadelphia 
32, Pa.—Muiu.v Supptirs, July 1944. 


Safety Device 
For Chuck Key 


One coil spring and a pair of metal 
sleeves combine to form the “Kee- 
Jector,” the safety device attachment 
for any standard chuck key used to 
tighten lathe or drill press chucks. It 


| 
| 








There is a member of Marquette's 
country-wide staff of welding experts 


near you. He has the "know how" 
and with it he will bring your cus- 
tomers the latest, up-to-the-minute 
developments and applications of 
welding for faster and cheaper metal 
fabrication and repair. 

They assume no obligation in hav- 
ing a demonstration .. . in their own 
plants, on their own work ... of how, 
with a Marquette, they can really 
capitalize on the amazing money and 
time savings possibilities of this mod- 
ern equipment. 

LOW INITIAL COST—NEGLIGIBLE UPKEEP 
LOW COST OPERATION—NO “MAGNETIC BLOW” 
10 Superb Models, 125 to 400 Amps. 


Sell the Best .... Sell Marquette 


MARQUETTE MFG. CO., INC. 
Minneapolis 14, Minn 


MILL SUPPLIES ¢ 


JULY, 1944 


__— YOUR CUSTOMERS 





WILL SHOW 






GET MORE OUT OF 
THEIR PRODUCTION 
LINES 


CUT COST AND TIME 
OF METAL FABRICA- 
TION 


IMPROVE PRODUCT 
QUALITY 


e MAKE FASTER  RE- 


PAIRS OF VITAL 
EQUIPMENT 

Without costly, hard- 
to - get replacement 
parts. 


e SAVE CRITICAL WAR 
MATERIALS 
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GES 





ABOVE— 


Model GES-i2 Nib- 
ond czse weighs 12 
bs. Cap. e” boiler bler T 
ype weights 6 
plate — 14 gauge ibs. Cuts 14 gauge 2 
stainless steel. Price hot rolled sheet — . 
complete with cable steer or 16 gauge {- _ a 
and plug, $195. stainless steel. Price 
complete with cable 
and plug, $125. 


we 
Immediate markets ...WAR PLANTS 
Future markets . . . EVERYWHERE! 


These Portable Electric Tools are a profit- 
able addition to any Distributor's line. There 


RIGHT— 
Model GES-9 Nib- 





is designed to prevent painful accidents 
to head or hands which occur when ma- 
chine tool operators neglect to remove 
the chuck key before turning on power. 
Made in a complete range of sizes, the 
attachment acts as an automatic guard. 


—they are lightweight, powerful, and fast 
cutting. The demand continues to increase— 


is hardly a plant, whether engaged in war 
work or in civilian endeavor, that can not 
profitably use one or more of the GES Shears. 
They give a life time of trouble-free service 


the sheet metal industry alone needs great 
numbers of these shears. Complete facts are 
contained in our circular—send for it. We 
promise immediate deliveries. 


It is said to eject a chuck key the 
moment the drill or lathe is tightened. 


It is impossible to leave a chuck key 
engaged in the chuck when this device 
is used, yet it does not handicap the 
worker in the proper use of the key.— 
Safety Specialties, Portland, Ore-—MIiu 
Supptirs, July 1944. 


JEFFERSON ENGR. & MFG. COMPANY 
269 WALKER STREET DETROIT 7, MICHIGAN 














Safety Goggles 


All Plastic Model 


The combined weight of the plastic 
frame and lenses of the “Cover-Lite” 
goggle is only 96/100 of an ounce, but 
it is reported to provide full protection 
against impact while affording remark- 
able wearing comfort. It rests lightly on 
the brow, nose and cheeks, with no pres- 
sure at any point. The model is suited 
for women or men workers, is designed 


ARMSTRONG-BRAY 


Gear and Wheel 
PULLERS 








Prompt Shipment from Stock! | 


STEELGRIP Standard Rigid Arm Gear and 
Wheel Pullers are of improved design. Will 
not slip from work. Arms are forged and 
heat-treated. 2-arm, 3-arm and special models. 

12 types and sizes. | 





Write for CHAINGRIP Universal Pullers pull wheels, | 

solid gears, pinions, etc., even at considerable | 

catalog distance from end of shaft. Proof-tested 
today. chains have both chain hooks and special 


Here is a complete line that is "red hot" 
on which we can momentarily give prompt 


pulley hooks. 3-ton and 12-ton capacities. | 
deliveries. | 


ARMSTRONG-BRAY & COMPANY 
"The Belt Lacing People” 
5356 Northwest Highway, Chicago 30, U.S.A. 
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to fit varying facial widths and may be 
worn directly over prescription glasses. 
Air space eliminates fogging, while 
strong plastic frame not only protects 
the entire eye area, but also shields 
against distracting reflections and eye 
strain. Interchangeable lenses may be 
replaced at small cost.—Chicago Eye 
Shield Co., Chicago, Ill—Mut Sup- 
pLigs, July 1944. 


Infra Red Lamp 


Reduces Glare 





A greatly improved tungsten filament 
has been introduced in the “Birdseye” 
Infra Red heat lamps. Known as the 
“Lo-Glo MM” filament, it burns at a 
lower color temperature, reducing spec- 
tral glare to a new low. In addition, the 
filament increases the radiant energy 
output of the “Birdseye” heat lamps. 
The shape of the MM filament elimin- 
ates cold spots and produces a better 
focused and more effective pattern of 
Infra Red rays——-Wabash Appliance 
Corp., Brooklyn 31, N. Y.—Mtu Sup- 
pLigs, July 1944. 


Countersink 
Compact Size 


To permit countersinking in close quar- 
ters, a new micro-set stop countersink 
with cutaway skirt is now available. The 
cutaway skirt feature makes it possible 
to countersink in corners, next to joints. 
on plate nuts and in many close spots. 
Including only 4 the number of parts 
usually found in countersinks, the Model 
400-A is light in weight and compact in 
size. It has a split collet type shaft, full 
ball thrust bearing, positive sight ad- 
justment in increments of .002-in., lock 
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HIS Bond Universal Lift Jack sells to 

a wide market because it’s really univer- 
sal . . . a jack-for-all-trades. It handles 
light or heavy loads .. . is adapted to fac- 
tory, terminal, loading dock, warehouse, 
store or elevator . .. operates smoothly on 
broad floors or narrow aisles. 


This improved lift jack couples and un- 
couples swiftly ... turns quickly. Handle is 
adjustable to suit any operator’s height .. . 
ean be used in vertical position which per- 
mits easy storage in cramped quarters ... 
can’t drop and hit the floor. No springs 
+ ++ no pedals ... no gadgets of any kind. 
It’s simple . . . trouble-proof. 

Learn how you can boost sales with the 
universal appeal of the Bond Universal Lift 
Jack. Write today. 


JULY, 1944 















BOND FOUNDRY AND 
MACHINE COMPANY 
MANHEIM, PA. 


Manufacturers of Bond Built- 
for-the- Job Industrial Truck 
Casters and Bond Power 
Transmission Equipment. 


UNIVERSAL 


LIFT JACKS 
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By the Army, the Marines, : 
and the Navy: too 


SHELDON Precision Lathes have been 
selected by the Army for its Mobile 
Machine-Shop Units, by the Marine Corps 
for its trailerized shops and by the Navy 
as the ideal lathes for several types of 
repair shops aboard ship and ashore. 

SHELDON Lathes are also widely used 
in British, Canadian, South African, Rus- 
sian and other allied factories to speed 


the production and maintenance of war SHELDON 


10” = (1-Inch 
collet capac- 
ity) Precision 


material . . . proof of world-wide 


SHELDON accuracy and dependability. 


SHELDON MACHINE CO., INC. 
4216 N. Knox Ave. Chicago 41, U.S.A. 


underneath 
motor drive. 



















SPEED PRODUCTION ON 





SPINDLE CHUCKING OPERATIONS 


AMERICAN MODEL CS-1 


MULTIPLE CARRIAGE STOP 


@ Sets 6 Stops for Duplicate Operations 
@ Accurately Gauges Length of Cuts 

@ Prevents Errors and Rejections 

@ Any One of 6 Stops Available 


@ Stops are Numbered and Indexed $16.75 


MODEL CS-1 FITS ATLAS, LOGAN, 
SOUTH BEND AND SIMILAR LATHES COMPLETE 





AMERICAN MODEL DS-1 


MULTIPLE CROSS SLIDE STOP 


@ Sets 6 Diameter Stops for Repeat Operations 
@ Prevents Spoiled Work 

@ Increases Production 

@ Mokes It Unnecessary to 


Work by Dial Graduations $1785 


MODEL DS-1 FITS ATLAS, LOGAN, 
SOUTH BEND AND SIMILAR LATHES COMPLETE 





All necessary ports supplied with each Multiple Cross Slide Stop. immediate shipment. Rush order and priority today: 


SCHULTZ & ANDERSON CO. 


110A EDISON PLACE, NEWARK 5, N. J. 





216 MILL SUPPLIES ¢ JULY, 1944 


spring in sight adjusting sleeve that 
holds locking teeth in set position, pin 
that locks stop collar to shaft. The tool 
is vibration proof and has a permanent 
lubrication reservoir—Aircraft Tools, 
Inc., Los Angeles, Calif—Mitu Svup- 
PLIES, July 1944, 


Drills 


Carriage Mounted 





For production drilling of aluminum al- 
loy spars, wing panels, and other long 
assemblies, a new line of high speed 
carriage drills has been introduced. The 
units are furnished complete, ready for 
installation on rails fastened to an as- 
sembly fixture. The addition of rails is 
all that is necessary to make an existing 
assembly fixture suitable for machine 
(Continued en page 230) 











“HOLD-HEET” 
GLUE POTS 


Save Time and Trouble | 




















W ood- 

-, General Industry. 
et % Furniture Plants, oo 
dry Pattern Shops, Navy 'ores, 


etc. ” 
. = 
The standard with general terms 
for over 25 years- oy 
i acl specifica sre Thermostatic 
a a. keeps glue from 
burning, . 
sures unifor 
ction. _/ 
last Listed = "0 
nuisance. Bui t 
to last 4 lifetime - 


Priced to give you volume and profit. 
For details on “Hold Heat"’ Glue Pots, write now! 


RUSSELL ELECTRIC CO. 


345 West Hurof St. *% Chicago, Ill. 
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An “Extra with Every Besiy Tap! 


For 50 years Besly engineers have been constantly refining their 
designs, working toward the modern line of Besly Taps. Today, with 
the regular Besly line at a peak, Besly engineers are designing special 
taps to meet wartime demands for new tolerances, new metals. These 
“specials” supply a breadth of experience that many times supply 
refinement in design and manufacture improving the performance 
standards of Besly’s regular tap lines. 


This extra background of wide experience, reflected in Besly Taps 
and Besly service, is responsible for the increasing demand for this 
line—a demand that will reach its peak during the great postwar Write for Catalog 
rush for taps to retool peacetime America. No. 67—a compen: 


di f ful 
Prepare for this fast approaching time by making your plans to yea Mil yy ro 


carry the Besly line now. Write us .today for full information. users. 


Dewey thPS © BESLY TITAN ABRASIVE WHEELS 
aoe. © WROeNM DERS AND ACHEESSORIES 


CHARLES H. BESLY AND COMPANY © 118-124 N. Clinton St.. Chicago 6. Ill. © Factory: Beloit. Wis, 
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R/M—A PISTON- 
PACKING PAPA 


or over forty years, R/M packings have been meeting the 

demands of scores of different industries under almost every 
possible service-condition. Laboratory and research work have further 
developed them to withstand the added strains of war produc- 
tion. The result is the most durable and efficient line of packings 
ever made. As the demand for war equipment relaxes, you i oe | 
will again be able to offer your customers the 


outstanding performance and economy of R/M products. 


INDUSTRIAL SALES DIVISION 


-RAYBESTOS-MANHATTAN, INC. 


MANHEIM, PA. 


BRIDGEPORT, CONN NORTH CHARLESTON, S. C. PASSAI 


Makers of Packings for Every Industrial Use 


Rotor 
heels 
buntable 


lopment 


ask for 
ns 


COMMANDING QUALITY and OUTSTANDING RESULTS 


ABRASIVE COMPANY 


DIVISION OF SIMONDS SAW AND STEEL CoO. 
TACONY & FRALEY STS., PHILADELPHIA. PA. + DISTRIBUTORS IN ALL PRINCIPAL CITIES 
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USA 


ATLAS PRESS CO. 
KALAMAZOO, MICH 


TO HELP YOU SELL... 





Flexibility-Low Cost-Quick Installation . . . Make 
Compact Machine Tools Ideal for Post-War Production 


Your Spade Work Now 
Will Pay You Well 
When “Go” Light Flashes 


Reconversion is the hot topic in 
plants throughout the country today. 
And changeover to peacetime produc- 
tion will bring unlimited opportunities 
to place Atlas machine tools. 

Because these compact precision 
tools can be installed quickly and at 
very low cost, they are already in 
plenty of postwar plans. 

In thousands of plants, Atlas equip- 
ment has proved its merit on war 
production. A little selling work now 
while top engineers are working on 
reconversion will pay off in 
sales later. 

The fact that Atlas tools have 
taken over small parts work from 
larger, more expensive equinment will 
weigh heavily when production costs 
are figured on competitive peacetime 
goods. 

Wherever there is an Atlas tool on 
war work today, you have an entry 
for postwar business. Production engi- 
neers and management men every 
where have great respect for these 
compact machine tools! 


extra 








Will Women Stay On The Job? 


If we are to maintain the produc- 
tion needed for a high national income 
and postwar prosperity, industry will 
want to keep many of its women 
workers on the job. This will mean a 
continued high demand for the simple 
but dependable machine tools. 


When you talk with manufacturers 
who plan to continue employing wo- 
men for postwar machine tool work, 
be sure to point out the fact that 
Atlas tools are among the easiest to 
operate ... that they set up quickly 

and that their simplicity and 
rugged construction make them ideal 
for semi-skilled hands. 


HOOPER COMPANY 
SOLVES OLD PROBLEM 


The J. R. Hooper Co., 
Brookfield, Ill., was faced 
with the problem of drilling 
a series of perfectly parallel 
holes in channels for con- 
veyors. Here is the inexpen- 
sive machine that solved the 
problem: five Atlas drill 
presses in series, controlled 
in unison! Aconnecting shaft 
moves the drill heads into 
the work simultaneously. 
‘‘May we compliment you,”’ 
says Hooper, ‘‘On building 
a very rugged and accurate 
drill press.” 

The Hooper Company's 
experience is typical. Atlas 
drill presses have the accu- 
racy and stamina to deliver 
precision in such special 
set-ups. 


TOOL TEAM 


FOR 
SMALL-PARTS MACHINING 
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HUDSON PRECISION GAUGES 
MADE OW ATLAS LATHES 


The very heart of precision manu 
facture in American industry is the 
gauge. At the Hudson Tool Works, 
Bayonne, New Jersey, four Atlas 
lathes are used in making precision 
plug gauges . . . work that calls for 
splitting the well-known hair into 
several parts. 

Hudson performs both the turning 
and the finish grinding operation on 










the Atlas lathes, the grinding being 
done with the Atlas tool post grinder. 
These gauges, as shown in the pic 
ture above, are then carefully checked 
with an electric comparator capable 
of detecting inaccuracies up to ten 
millionths of an inch. Every gauge 
must be ‘‘on the nose,”’ and the Atlas 
lathes are delivering the remarkable 
accuracy necessary for the job. 





NEW ATLAS CATALOGS 
READY 
Atlas catalogs covering the Lathe, 
Miller, Shaper, and Drill Presses 
are now ready. Send for a supply 
of these helpful selling tools. 
Atlas Press Company, 710 North 
Pitcher Street, Kalamazoo 13D, Mich. 
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This Will Hit Your 
Pocketbook NERVE! 
® 


How much Leather Belting is bought each year 








right in your own territory ? It’s easy to figure. The 





total annual Leather Belting volume in the United 





States is over $20,000,000 . . . Supposing the ter- 








ritory you work has a population of 400,000 or 
0.6% of the total national industrial population. 


Well, 0.6% of $20,000,000 is $120,000 worth of 








Leather Belting purchases made annually right 





under your nose. How much of this do you get? 





ee profit by this daily opportunity, just ask 





for the order. That’s all, brother! W henever you 





are with a customer or a prospect, ask him for his 





Leather Belting business. For over 100 years all 





manufacturers have depended upon Leather Belt- 





ing, buying it when they needed it . . . Make 





Leather Belting a good part of your “bread and 





butter” staple volume business. In this way, you 








will never miss business that may be going some- 





where else. 








Make This Booklet 
Work for You 


Keep a few of these booklets on hand 
in your bag or car. Give them out as a 
service gesture when asking your cus- 
tomers for their Leather Belting busi- 
ness. It works well for you. You help them get the most 
from their Leather Belting and then whenever they need 
more they will buy it from you! The contents of this 
24-page booklet “How to Get the Most from Your Leather 
Belting,” includes suggestions on selection, installation, 
repair, maintenance, shortening, cleaning, dressing, align- 
ing, etc. Send for a few. We will be glad to keep you 
supplied. 


Tangible ALBA 
Selling Helps for You 


As a selling help to you, important advertising messages 
from the American Leather Belting Association appear 
every month in the leading industrial trade papers. These 
should be used by you 


when you are out call- 


We Other Type of Belting Com Equal LEATHER BELTING 
0 Transmission of Fowth: 
"cette oer or renedt abe ark = 


ae ” 
age ~ . 


ing on your customers 
and prospects. If you 
refer to “the ads you 
perhaps saw last month 
in several of the busi- 
ness papers,” it will 
strengthen your sales 
story. Reprints of 
these advertisements 


are available upon 





request. 


eR Be, 
YY ry 









Published by AMERICAN LEATHER BELTING + 


a 
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is headed your 
fom way... Mr. Jobber! 










The sales and profit possibilities open to the 
jobber of Babbitt Coolants . . . a complete line of chem- 
7 ically compounded coolants engineered to exact stand- 
ards... are at an all-time “high” right now. 


ost 8 

Production is at its highest peak and cutting oil usage "tay, 
ced keeps step with production, The complete Babbitt line ! Ts 3 
his meets every machining need and the Babbitt jobber fey, TRIAL SPECIALTIES co. 
a plan opens the door to MORE cutting oil sales . . . °mo 


EXTRA sales to both your present and prospective 
on, customers. 


massac” 


gn- As a Babbitt jobber you can now get your share of a/l 
you this profitable cutting oil business—not only the 5, 10 
and 15 gallon orders . . . but the profitable drum 
orders, too. 






Babbitt non-returnable 5-gallon drums are 
extra sturdy and ideal for many re-uses in 
every plant. Babbitt Coolants are also avail- 
able in I-gal. cans, and 15-gal. and 55-gal. 


The Babbitt jobber plan makes it easy for you to get 
























drums 
plenty of this extra business and also helps you to hold 
it—by means of the Babbitt Coolant Chart... compiled 
by Babbitt Coolant engineers to show you exactly THESE BABBITT SALES HELPS INSURE 
hich Babbitt Coolant to sell f >cified hi 
—_<£ NEW BUSINESS . . . MORE PROFIT 
ges 
od GET THIS EXTRA BUSINESS NOW! Babbitt 1. Business paper advertisements carry a convincing sales story to 
sear a i ...to stress the advantages of cutting oil users in your area. 
Coolants are sellers and repeaters. Because they are Babbitt Coolant efficiency. That 3. Rabbitt sale sani 
nese chemically compounded they do a better lubricating job means prospects and customers. Saihps iodine neliananees tes elie 
for the user ... and a bigger sales job for you. 2. Direct mail advertising to special orders. 
ING 
2! ‘ fv 
(),_.BABBITT MODERN COOLANT LINE Sf Wl BABBITT 
’ Ys: Chemically compounded to meet ) o JOBBER PLAN TODAY 
F , the rigid requirements of industry's Don’t wait. Babbitt Coolant sales 
\ex latest needs. and profits are waiting for you 
in your territory. 
BABBITT BABBITT 
BABBITT 
LIGHT-DUTY HEAVY-DUTY : 
Water-Soluble * a * Sulphurized isr-lojo)ias 
\ ° ° en I mys 
Cutting Oils Blends “ENGINEERED 
TO 
BABBITT INDUSTRIAL SPECIALTIES CO. EXACT 
STANDARDS 
Coolant Specialists for Industry 
N.Y. SUITE 3139, 630 FIFTH AVENUE, NEW YORK 20, N. Y. ‘Gele)t-heka— 
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mon the Goetze Gasket Film 
"Only A Gasket’ 


with Commentary by 
LOWELL THOMAS 











Now released for showing throughout the country. 


Available to employee groups, technical societies, engineering schools, 
and other organizations. 


This 35-minute, color and sound film tells the story of the tremendous 


importance of these “biggest little things” in Industry. Of the research 
and manufacturing facilities employed in this highly-specialized busi- 
ness of sealing the joints in vital equipment against the effects of high 
temperatures, pressures, corrosion and other service conditions. 


Write for full information. 


GOETZE GASKET & PACKING CO., Inc. 
26 ALLEN AVENUE, NEW BRUNSWICK, NEW JERSEY 





—e™ 
eg —= 
ay *O- : 


bane 


4 GASKETS 


“America’s Oldest and Largest Industrial Gasket Manufacturer 





Of course you Gm 
your customers meen 

precision made, tréubiee . 
that screw up quickly ant GG ae amen a 
leakproof joints ... thal why you ’™  ~” 
should maintain adequate stocks of Cap- 

itol Couplings. Like Capitol Nipples and 
Kwik-Heat Coils, they are uniformly de- 
pendable. Most sizes are available for 

prompt shipment. 


REPRESENTATIVES 
IN 
PRINCIPAL CITIES 


MILL SUPPLIES 











STANDARD 
MERCHANT 


Manufacturing & Supply 
Co., Columbus, Ohio 
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WER DRIVES 
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TRANSMISSIONEERED MEANS ADVANCED DESIGN IN PO 


ie YG 


Transmissioneered - 
to save Time, 

Power and 

Machines 


The Diamond **Dee 
7 iction Clutch 

-P. to fs 

Ot 100 RPM. Rutt 

= compact = a 

edjue: 2, 10 operate, 

st and Maintain, 


ja cee Solid Fric. 
The inherent ruggedness of Dodge Clutches from 42 H.P. to 50 Hp oH.P. 
R 


~ "9ged, 


to 1000 H.P. capacity insures you against loss of produc- 
tion hours, dissipation of power and excessive wear and 
tear on machines. 
Transmissioneering provides not only advanced design... 
it also stands for high quality of materials and workman- 
ship as well as proper application which means the “right 
clutch for every job.” 
The Dodge Transmissioneer, your local distributer qual- 
ified by factory training, can help you select the right 
clutch for power drives or machine applications. 
MANUFACTURING CORPORATION 
MISHAWAKA, INDIANA, U.S.A. 


DODGE 


Dodge Ro}; 
ol 
Friction tin 
or} 


R.PLM 


fully 


10 operate, ad 
Main tai 


for hb 


Dodg 
Clur 


RP. 


. 
0 ch, 
00 H.p oe 
“F. of 
; ss 100 


Clorck. 


- No + 
enclose 1 
ts ivst and 
- - Ad 
igh spec dated 


Split Friction 
6 to 


Plit Con. 
dapted for 


e, Neavy slow 


Sheed a 


PPlications. 


Powerfy|, easy 
to arate, od- 
Ust ond 

fain, Ole 


Copyright 1944, Dodge Manufacturing Corporation 
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No. 9 


The Sign 
of the Dodge 
Transmissioneer 
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THE SIGN OF THE 


DODGE TRANSMISSIONEER, 














the identifying mark of distribatgxe’of Dodge Transmis- 
sioneered Power Drivegs qui ment, is displayed in all 
Dodge advertising, Bdge Transmissioneers generally 
prominent place in their offices, on 
5, on their trucks, and in their own local 


frtising. It establishes them with industry in their 














give this si 


‘areas as the headquarters for Transmissioneering Service 
and the source of supply for Dodge Transmissioneered 
Power Drive equipment. 


Spotted on illustrations of power drives in De 





fetches were featured in many industrial pub- 
ions in June through page advertisements like that 
ie opposite page. 


DODGE MANUFACTURING CORPORATION 


Mishawaka, Indiana 


ration 
Saeece 
No. 9 





THE SIGN OF THE DODGE TRANSMISSIONEER 
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G. I. 
finds 


a friend 


228 








G. I. (as the Yank soldier prefers to call himself) has to handle 
a lot of wire rope these days. On landing barges . . . on cranes, 
hoists, and power shovels . . . and especially on trucks and 
tanks, most of which carry an emergency winch cable as 
standard equipment. For such uses, Bethlehem has supplied 
millions of feet of wire rope—much of it in our top-quality 
Form-Set (preformed) construction. 

When a truck is mired, or when there's a heavy hauling job 
to be done, the G. I. winch cable is a friend in need. And when 
it's supple, easy-handling Form-Set it’s doubly a friend. That 
means a lot to G. I., who as likely as not was a traveling sales- 
man or grocery clerk in civilian life, and had no experience in 
handling wire rope. 

Because its strands and wires are preformed in their cork- 
screw shape, Form-Set is free from locked-up constructional 
tensions. It’s easy to splice and spool, requires no seizing, and 
sprouts no spiny wire bristles to slash the hands of men who 
work with it. All of which explains why Government agencies 
have bought it in such vast quantities for military operations. 

You get the utmost in service and long life from Form-Set 
when it’s in the Purple Strand grade. Purple Strand wire rope 
is made of strong, tough Improved Plow Steel, the highest- 
quality steel that’s used in wire-rope construction. 

In Form-Set Purple Strand you get the ideal combination of 
preformed ease of handling with the unmatched strength and 
ruggedness of Improved Plow Steel. Plan to order it for your 
next wire rope job, or for replacements. But make your plans, 
please, as far in advance as possible, so that you will be sure 
to have Form-Set Purple Strand Wire Rope when you need it. 
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DISTRIBUTORS 


The plants you serve 
will be interested in 
the advontages Wet 
more Tools can give 
them. Show them the 
Wetmore line. If you 
haven't complete de 
tails we'd like to give 
them to you 
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TER Reaming and Boring 


LE REGIS: Wetmore Tools are modern in 


design and in precision manufacture—they are tools for today’s 
and tomorrow's reaming and boring problems. Top production of 
precision holes at low cost are the usual results leading plants 
have with Wetmore Tools. Some of the advantages they offer are: 


FASTER CUTTING —unusual ruggedness, 
along with high precision, permit 
taking heavier cuts at faster speeds 
without sacrificing reaming or bor- 
ing accuracy. 


FINER FINISH — the finer finish obtain- 
able with Wetmore Quality Tools 
often permits using fewer cuts in 
reaming or boring precision holes. 


PRECISION HOLES—the higher degree 
of precision built into Wetmore 
Tools tends to reduce rejects and 
this precision is maintained over 
the long life of the tool. 


QUICK ADJUSTMENT — quickness and 
ease of adjustment is another of the 
prime advantages of Wetmore 
Quality Tools. Blade adjustment is 
accurately made even by inex- 
perienced help 


LONGER LIFE—Wetmore tool parts are 
made of the highest quality alloy 
steel, heat-treated for strength, 
toughness, and long life. Blades are 
furnished both in high speed steel 
and cast alloy, or tungsten carbide 
tipped. 


Put Wetmore Tools on the job 
for better reaming and boring. 


4 Send for the new Wetmore Tool Guide and Catalog No. 44. 


You will find it informative and very useful in your files. 


WETMORE REAMER CO. 


419 N. 27th Street 


Milwaukee 8, Wisconsin 
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Quote: 


The Distributor’s life would certainly 
be a sweet one if all of our suppliers were 
like The Allen Manufacturing Company...We 
have always admired your policy, and we have 
every confidence that you will continue to do 


the same in the future.” 


The above comment by a prominent Allen Distri- 
butor comes forth to assure all brothers-in-trade that 
grief in an aggravated form is avoidable in manufacturer- 


Distributor relations. 


The Allen policy of billing only through the Dis- 
tributor — of selective distribution under protected fran- 
chises — makes “the Distributor’s life a sweet one”’ 


with at least a worldly degree of enduring harmony. 


For 34 years we’ve striven to smooth the troubled 
waters for the Industrial Distributor. Perhaps you will 
want to enter into our rather exclusive circle after the 
war. There will still be room — in certain territories — 


for a few who like smooth sailing. 


THE ALLEN MANUFACTURING COMPANY 


HARTFORD, * ALLEN y ae aid ee ee 
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(Continued from page 216) 
drilling. Carriage mountings are both 
horizontal and vertical. The drill feed, 
drill depth and return stroke are entirely 
automatic. The drill spindle is belt 
driven by a standard cycle % hp. 
motor. Spindle speeds up to 10,000 rpm. 
are available. Holes up to 3-in. diam- 
eter can be drilled. The drills are said 
to be highly productive and practically 
fool proof, keeping holes perpendicular 
to the drilled “surface, reducing drill 
breakage, and reducing burring opera- 
tions. All units are ball bearing 
mounted.—Farnham Mfg. Co., Buffalo, 
N. Y.—Muu Supputes, July 1944. 


Burrs 


Tungsten Diamond Impregnated 





The recently developed tungsten dia- 
mond impregnated burrs and wheels are 
made of a mixture of tungsten powder 
and diamond grit which are mixed to- 
gether. They are very suitable for use on 
all tungsten steel dies and wherever ordi- 
nary burrs do not work. They are useful 
for fast deburring, for precision surfac- 
ing and for smoother final finishing. 
They are available in sizes from -in. to 
l-in. diameter—Champion Diamond 
Co., New York 17, N. Y.—Mu. Sup- 
pigs, July 1944. 


Pneumatic Tools 
Chrome Plated Cylinder 





A rotary grinder and floor and bench 
type reamers have been added to the 
“Master” line of pneumatic tools. The 
rotary grinder (illustrated) is light in 
weight, with good balance, and has 
plenty of power without vibration. Used 
with wheels up to 8-in. it will operate 
efficiently on all jobs up to its wheel 
capacity. The grinder has a hard chrome 
plated cylinder, giving up to 3 times 
normal life. The “Master” sand ram- 
mers are powerful, rugged, dependable. 
The self-seating valve box does not re- 
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Several months ago, the Barnes Hack Saw Production Calculator was 
announced in the trade publications. The immediate and continuing 
demand for it has far exceeded all expectations—definite proof that it 

a serves a valuable purpose wherever hack saw machines are used. 
This Calculator—designed by Barnes engineers—is a typical example of 
how W. O. Barnes Company not only produces the finest hack saw blades 
and bandsaws but "follows through” with material help in solving metal 
cutting problems. The Barnes Service policy is recognized and appre- 

a ciated by production men...and is an extremely important asset to 

s. The every Mill Supply Distributor handling the Barnes line. 
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MLWUAVS ON THE SOB 


4 
», 
/ IN THE INTERESTS OF 


FUEL CONSERVATION 


The War Production Board says we've got to 
save 5,000,000 tons of coal this year. This gives 


Y Re et py steam plant owners a choice of two moves— 
y } Medium and High Pres: either cut down on heating or modernize for 


a greater efficiency! 

Modernizing with Hoffman Steam Specialties 
is a proved way to get the same amount of heat 
from less fuel. Since 1913, the Hoffman Police- 
man trademark has symbolized fuel-saving 
efficiency. 


It is a simple matter to restore run-down 
steam plants. By using Hoffman Traps, for ex- 
ample, to replace those units which are not giv- 
ing satisfactory service, you are assured of full 
steam utilization and hence conservation of 
precious fuel. These traps have Thermostats 
made of non-corrosive metal, long-lived in spite 
of countless flexings and high temperatures. 


Hoffman Traps are so constructed that all 
parts subject to wear can be easily and inexpen- 
sively renewed—no need to junk an entire unit 
because of a worn seat. Send today for literature 
on Hoffman Valves, Traps and Pumps... and 
remember that Hoffman engineers are always 
available for consultation on your heating 
problems. 
















t 
' TESTED AT 
EVERY STEP 
The rigorous inspections 
: and tests applied to Hoff- 
; man Specialties are your 
f warranty of satisfactory 
: berformance on the job. 
HOFFMAN NO. 9 H TRAP 
A bronze-bodied unit for 
pressures up to 125 Ibs. 
nit ‘ e covet 
duty UY ed on 
Mears si mount® 
HOFFMAN SPECIALTY CO, Dept. MS-7, 1001 YORK ST, O/0 ther ‘bag ie ds y Wer Cf V7 CO 
INDIANAPOUS 7, IND. MAKERS OF VALVES, TRAPS, HOT 
WATER HEATING SYSTEMS, CONDENSATION AND VAC- 
UUM PUMPS...SOLD EVERYWHERE BY WHOLESALERS 
OF HEATING AND PLUMBING EQUIPMENT. STEAM /HOT WATER 
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HEXACON ELECTRIC 
SOLDERING IRONS 





Whatever the need—heavy indus- 

trial work or extremely light, deli- 
cate work—there’s a MEXACON electric 
soldering iron to meet the particular re- 
quirements. Included are units for fast 
production or for service or maintenancd 
use. Screw tip irons, plug tip irons and 
irons with replaceable and hermetically- 
sealed elements are available in this 
complete end diversified Mne. The per- 
formance of HEXACON irons is attested 
to, by their wide adaptation in Army, 
Navy and Air Corps applications. Each 
HEXACON unit is subjected to an insula- 
tion breakdown test of twice the in- 
tensity required by the Underwriters’ 
Laboratories. ~ 


WRITE FOR LITERATURE 
Descriptive bulletins, describing 
the complete- line of HEXACON 
electric soldering irons, will be 
sent on request. 


q 


HEXACON ELECTRIC COMPAN 


138 W. CLAY AVE., ROSELLE PARK, N. J. 





| sign of lower end seals out sand, | 
| prevents cylinder scoring.— 
| Co., Inc., Cleveland 2, Ohio—Mu.u Sup- | 





quire frequent replacement. The longer 
it runs, the better it seats. Special de- 


Master Tool | 


pLigs, July 1944. 


Rotary Pumps 
Small Capacity 





An entirely new line of special vane 
type rotary pumps, with capacities 
ranging from 7% g.p.m. to 10 g.p.m. has | 
been announced, The pumps are of com- | 
pact design, operate quietly and are 
light in weight. built-in relief valve op- 
tional, furnished with base and flexible 
coupling for direct connection to prime 
mover, for V or flat belt drive and with 
special design brackets. Constructions 
available: all iron, bronze fitted, all 
bronze. Due to the special “bucket de- 


sign.” these pumps are self-adjusting 

for wear, maintaining normal capacity 
throughout the life of the buckets, which | 
are easily replaced when worn out.— | 


Blackmer Pump Co., Grand Rapids 9, 
Vich.—Miuu Supptiirs, July 1944. 


Metallizing Gun 

Spray Zinc, Tin 
The “Metco” type 3E metallizing gun is 
specially engineered for high speed pro- 
duction spraying of low melting point 


metals. Using ‘g-in. zine, tin, lead, | 


solder, babbitt, cadmium or fine gage | 
copper and copper alloys, this new gun 
exhibits spraying speeds that are out- | 


standing. Rates of deposition, in pounds 
per hour, include: zinc—40, tin 70, lead 
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SPARTANS 


Os Oh a Oa Oh i eo fe 
COSTS 


THEY PUT 

METAL CUT- 
TING ON A NEW 
LOW COST BASIS 


The shops that are 
setting records for fast, 
economical metal cut- 
ting are the shops that 
standardize on Spartan 
Hacksaws. There is a 
Spartan Blade for ev- 
ery metal cutting job 
and each does its job 
at the lowest cost per 
cut. 


Manufactured and 
heat treated by the 
Spartanized Methods 
which have brought 
hundreds back for 


more Spartans. 


A few territories are 
open. It might pay you 
to check up on Spartan 
Blades today. 


Spartans Get Results 


Spartan Saw Works, Inc. 


SPRINGFIELD, MASS. 








—110, solder—90, babbitt—75. Any 
spraying speed within the preseribed 
ranges is automatically obtained, and 
maintained by the patented controlled 
power unit. Air pressure fluctuations do 
not affect its operating efficiency. The 
type 3E metallizing gun is equipped with 
a Universal gas head, which allows the 
| tool to be operated on any commercial 

gas, in conjunction with oxygen and 
| compressed air. A duplex mounting fix- 
ture is provided for permanent installa- 
tion on the production setup.—Metalliz- 
ing Engineering Co., Inc., Long Island 
City 1, N. Y—Muu Supptirs, July 1944. 





Lighting Device 


For Inspecting Fabrics 








bay (I At work on many a weapon of war, Millers 
a Say “"* Falls electric tools keep firing steadily, day | 
—_— after day, night after night. 
- q Take, for example, the Dyno-Mite Electric 





A new fluorescent Hght device, de- 
Screw Driver and Nut Runner. So light, and | veloped for inspecting fabrics in tex- 
tile mills but potentially useful in 
similar inspection of other translucent 


small, that it may easily be handled by a 


: . aterials. Catalogued as the “T-1 Syl- 

woman, yet it packs plenty of power. Special |§ ™*" . “ : : 
ahd P P y P P vania Inspection Fixture”, the device 
feature is its Adjustomatic clutch which disen- | consists of a wooden box +ft. long, 


3-ft. wide and 1-ft. deep, containing 
eight 40-watt fluorescent lamps. The 
is reached. Easily controlled with one hand. face of the box is a large sheet of 
opal glass, which diffuses the light so 
completely it is not possible to tell 





gages when pre-selected screw or nut tension 


Then there’s our full line of portable electric 


drills, sanders, grinders, hammers, screw drivers | how many lamps are beneath it. The 

| fluorescent device is used for inspect- 

and nut runners — every one a well-balanced ing various types of cloth before 

* : | bleaching, dyeing or printing.—Sylvania 

sone instrument. | Elec. Products Inc., Salem, Mass.— 
Order now for prompt shipment. Further | Mi! Supptirs, July 1944. 


details on request. 


oo Wheel Dresser 
MILLERS FALLS COMPANY | Speed and Accuracy 


A precision tool that makes it possible 
grinder Greenfield ’ Massachusetts __ for an operator of limited experience to 
dress abrasive wheels accurately to any 
contour has been developed. This new 






lowing dimensions: travel of head 2-in., 
permitting angle and form dressing up 
3), [ed = is accomplished by placing a steel tem- 
Reefs: | plate, of the desired contour, on the 


Universal radius, angle and contour 
mM { LLE R g FALLS | dresser features simplicity of design. 
| The capacity is indicated by the fol- 
O O L = to 2-in. and radii from 0 to 1-in. concave, 
and 0 to 1-in. convex. Contour dressing 
| base held in place with a clamp. The 
base is then placed against the gage on 
234 MILL SUPPLIES © JULY, 1944 


UMI 





| —_ conn CU COU 


“ 


—_— "Ar 3 TF 


—_— ~~ «© = Ff @® « 











Any 
ibed 
and 
riled 
s do 
The 
with 
; the 
rcial 
and 
x fix- 
alla 
alliz- 
sland 


1944. 


o 





de- 
n tex- 
ul in 
lucent 
1 Syl- 
device 
long, 
aining 

The 
eet of 
ght so 
to tell 
t. The 
nspect- 
before 
ylvania 
fass.— 


possible 
ience to 
; to any 
his new 
contour 
design. 
the fol- 
ad 2-in., 
sing up 
concave, 
dressing 
eel tem- 
on the 
mp. The 
gage on 


UMI 


| AREA ICRI | BRD ERENT 


RUBYFLUID gets 
REPEAT ORDERS 


Today it's REPAIR instead of replace 
inne solves difficultes — Ruby- 
fluid Flux makes solder behave! Users | 
repeat, liking ease 
and speed it makes 


possible and strong, 
neat unions it as-| Sakai PASTE 
sures. Ruby's Stain- Fluy 


less Steel Flux works 

without special 
equipment, e xc e s- 
sive heat, or discolo- 
ration. Make friends 





eR 


—— 


with these time - 
tested, preferred 
products! 





CHEMICAL CO. | 
76 McDowell St. | 
COLUMBUS, OHIO 











PRODUCTS 
Smooth 


Running 
Assembly Fig 













or 


Economical 
Plant Operation 


Dependable, uninterrupted oper- 
ation is assured with ECONOMY 
PRODUCTS. Great numbers of 
these fine screw products are 
being used in industry today 
stock the following for immedi- 
ate use of your customers: HOL- 
LOW SET SCREWS — SOCKET 
HEAD CAP SCREWS — HEAD- 
LESS SET SCREWS 


ECONOMY MACHINE PRODUCTS CO. 


5217 LAWRENCE AVE. CHICAGO 30 























Coated 
Aluminum 
, Bronze 

for Welding 
metallic-arc, Electrodes 


carbon-arc, 
and gas 
welding— «+. worth bering 
--. worth waiting for! 
Your customers want Ampco-Trode—but high-priority 
war production takes the entire output now. Later it 
will prove to be fast-moving for you! Watch Ampco- 
Trode grow! Ampco Metal, inc., Milwaukee 4, wis. 








Ampco-Trode is a product of 


Ampco-Metal, inc. 


oe — makers of Ampco Non-Sparking 
Safety Tools and other Ampco 
pe Metal products wee ee 
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Another 


Because Morse chain “has what it takes” to stand up in the steady grind 
of drill rig operation, it is participating in the drilling of the world’s 
deepest well. Morse silent and roller chain is THE recognized means of 
dependable power transmission on a multitude of jobs, \_ 

ranging from delicate movie projectors to drill rigs. \ - 

For any power transmission problem, consult a Morse < 


engineer. 








SPROCKETS CHAINS FLEXIBLE COUPLINGS 


i? 





Why do saws break out teeth, 
crack, or lose their temper? Nine times 
out of ten it is because they are used when Also—your saws will be automatically jointed 
too dull or imperfectly filed. Then they get as they are Foley-filed, keeping all teeth 
too hot,—and the trouble starts. even in size, shape, spacing. Foley-filed saws 
With Foley Automatic Saw Filing, your saws run so smooth, true and cool that breakage 
can be filed so much faster that you can is practically eliminated. If your saws are 
always work with sharp saws, which not only hand-filed,—investigate the many advantages 
of Foley-filed saws. 


prolongs saw life but increases 
power saw output from 25% to 40%. 


ONE MACHINE 
FILES ALL SAWS 








30-DAY TRIAL TO 
YOUR CUSTOMERS 


This ad gives the story we are 
telling your customers every 
month. We give them 
a 30-day trial when 
sold through you. 
Practically every in- 
dustrial plant is a 
potential customer 


The Foley Automatic Saw Filer is 
the ONLY machine that files cross- 
cut circular saws 3” to 24” in dia- 
meter, band saws up to 4'4” wide, 
—all hand saws. Simple attach- 
ments come 


with the ma. .~ 


chinefor ; 
each type of “4, 








TS ore . for a Foley Saw 

Saw Filer can be a rey 6Filer. 

purchased under a ~ 

CMP MRO 

Prompt delivery 

can be made. 

Files BAND saws — Files CIRCULAR saws — Files HAND saws ‘on 
“ Hers) 
lilomalic rey 


y= 


FOLEY MFG. CO., 63 2nd St. N. E., Minneapolis 13, Minn. i 





Record for Morse Chain... 


CLUTCHES 




















Please send literature on the Foley Automatic Saw Filer and dealer proposition U 
NAME L } 
ADDRESS 
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back of the magnetic chuck of the sur- 
face grinder, the head is lowered into 
position and a spring activated tracer 
point comes in contact with the tem- 
plate. As the operator turns a knurled 
knob, the tracer point follows the con- 
tour of the template and in turn, the 
chisel pointed diamond generates the 
same contour on the abrasive wheel.— 
Best Tools Corp., Rockville Centre, 
N. Y.—Muit Suppuies, July 1944. 


Clamp 


Light Weight 





An improvement in its line of “C” 
clamps has been announced by the 
manufacturer. This model 505 now in- 
corporates greater strength, added 
throat capacity, and a worthwhile reduc- 
tion in weight. The use of forging gives 
the clamp its added strength and allows 
streamline redesigning of the clamp. 
The resulting better balance makes for 
greater ease of handling, the increased 
throat capacity enables it to accept 4 
wider range of work. A wing nut re- 
places the knurled head on_ spindle 
which adjusts the gap for the required 
thickness of the work. Once it is ad 
justed, the clamp remains at that exact 
setting —Knu-Vise, Inc., Detroit, Mich. 
Mitt Suppuies, July 1944. 
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A pliable _ plastic 
that comes all ready 
to use. Just press 
into place with the 
fingers and it stays 
put. It sets firmly, 
does not crack, chip 
or shrink. Can be 
painted. Unrolls like 
ribbon and adheres to any clean, dry 





surface, inside or outside. 


@ A good plugger-upper to seal cracks in 
plaster, woodwork, around casements, 
screens, etc. 


@ Makes good packing and gaskets. Stops 
rattles. 


@ Keeps out dust, dirt and vermin. 


@ Superior for setting glass in wood or 
metal sash. 


J. W. MORTELL CO. 


Technical Coatings since 1895 











536 BURCH ST. KANKAKEE, ILL. 
About 80 feet of ''' Mortite to a roll. 


Nationally 
advertised 
at $1.25 


Ask for Infor- 
mation and Sales 
Helps 








No. M82115 


No. Al2402% No. M81110 
i Recording 


Industrial Dial 





TEMPERATURE CONTROLLERS 


bd 





No. 90000 No. V85002 No. M87000 
Self- Air-Operated Air-Operated 
Operating Non-Indicating Type Recording 








PRESSURE GAUGES 


© 


No. 730 
Hydraulic 


Write for Catalog 101-G 


H.O.TRERICE Co. 








No. 800 
Steel Case 


No. 600 
Iron Case 


Manufacturers of Temperature Instruments 
1420 W. LAFAYETTE BiVD. 
DETROIT 16, MICHIGAN 
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in your planning 


ARDWARE stores are laying plans 

for business which will come 
when war conditions permit the re- 
lease of tools and equipment for 
peacetime construction. 


In considering postwar stocks, be 
sure to include Klein pliers. These 
tools, recognized for their high qual- 


A 7 
ee - im, 
ity by linemen, electricians and good rf 
. F ft 
workmen in every craft, have won 7 | 
new friends by their sturdy reliabil- if 













ity under the tough conditions of war. 


The men who have worked with ve 

Kleins in the past—the newcomers 
who will prefer Klein pliers in the 
future—all will mean a big potential 
the hardware store— 
their preference for Kleins means a 
quick sale, and Klein pliers are 
priced to bring you a good profit. 


business to 


Be sure to stock Klein pliers for 
your future customers who want the 
best in tools. 


This book on the care 
and safe use of tools will 
be sent on request. 


Mathias wont K LEDNesss : ro 
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BELTSAVER PULLEY 
Headsa Line ta Tie to 


A unique design that preserves con- 
veyor and bucket-elevator belts by 
preventing the accumulation of loose, 
jagged or abrasive material from rup- 
turing or puncturing the belt. More 
than a thousand in use. Read service 
reports showing variety of materials 
handled satisfactorily in hundreds of 
plants. Send for Bulletin 3001. Some 
sizes still in stock. Priority orders 
filled promptly. 


The SPROUT WALDRON Line of mill- 
wright equipment includes:— Power 
Transmission Pulley, Standard solid 
and split types with straight, crown 
or flanged faces; Special and Heavy 
Duty Pulleys with faces from narrow 
to extremely wide; Tight and Loose 
Pulleys; Conveyor Pulleys, plain face 
and lagged; Hangers, Hanger Boxes 
and Pillow Blocks; Self-Aligning Ball, 
Roller and Solid Bearings; Vertical 
Shaft Bearings; Couplings, Collars, 
Take-Ups and Belt Tighteners; Sprock- 
ets and other items of interest to 
mill supply distributors. 


Some of these are available for stock 
requirements. 


Send for 80-page catalog. 
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FLOOR CLEANERS—An instruction 
folder on the use of “Speedi-Dri” and 
“Sol-Speedi-Dri” shows what has and 
can be accomplished with its use. Di- 
rections are given for the correct way 
to maintain clean, dry When 
opened up this folder may be used on 
bulletin boards. —Waverly Petroleum 
Products Co., Philadelphia 6, Pa. 


floors. 


OILERS—Bulletin No. 27-A illustrates 
and describes a line of wick feed oilers 
supplying visible, automatic lubrica- 
tion to solid, wick and ‘waste-packed 
bearings. Plastic reservoir has rein- 
forced ribs for extra strength—Trico 
Fuse Mfg. Co., Milwaukee 12, Wis. 


SCREWS—Engineering and production 
data about the application of self-tap- 
ping screws is given in the new “Users’ 
Guide”. The 18-pages are file size. tab- 
indexed, spiral bound, and arranged 
with a strong wall hangar. The guide 
includes a selector chart which tells at 
a glance which of nine types of self- 
tapping screws to use in various mate- 
rials.—-Parker-Kalon Corp., New York 
14, N.Y. 


WIRE PRODUCTS—An interesting 2- 
color booklet, “Let's Take a Tour With 
Wick and Spen”, is a cleverly written 
story of how Wickwire Spencer products 
are used almost continually throughout 
the day and night by the Average Amer- 
ican. An alphabetical listing of the most 
important of the company products is 
given.—Wickwire Spencer Steel Co., 
Vew York 18, N. Y. 


HAMMERS, MALLETS—An _ attrac- 
tive and informative bulletin, “A Blow 
Without A Dent,” shows and describes 
the “BASA” replaceable face hammers 
and the “Empire” soft face mallets.— 
Greene, Tweed & Co., New York 66, 
N.Y. 


PUMPS—tThe production achievements 
of Worthington Pump are graphically 
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They HOLD 
Dependably! 


CHICAGO Spring-wing 
TOGGLE BOLTS 


Here's the ideal anchor for fastening 
to lath, plaster, hollow tile or any type 
of hollow wall. Furnished in sizes from 
Vg" x 2" to VY" x 6". All types of 
screw heads. Write for complete, il- 
lustrated catalog covering these and 
other dependable Chicago Anchoring 


Devices. 
CHICAGO EXPANSION 


BOLT COMPANY 


2229 W Ogden Ave. @ Chicago 172, Ill 


IMMEDIATE 
DELIVERIES 














BELT WAX 


e « e e used by 
thousands of plants 
for thirty years! 






state , 

Pa TOTE RE i tase W 
@ We've never had a com- 
plaint yet as to the efficiency of 
CANTOL Belt Wax . . . its 
regular use on flat belt drives 
saves operating money and in- 
creases power, production, and 
profits. Your customers need 
this 
overworked from carrying con- 


help for drives that are 


tinuous loads . . . we want you 
to have complete facts about 


CANTOL—Send for booklet 
and prices today. 


CANTOL WAX COMPANY 


BLOOMINGTON, INDIANA 






















” tiie yr 4 
Pig 4 © ABSOLUTE RIGIDITY AND PERFECT 
\4 MM | D WES ALIGNMENT BETWEEN TOOL AND HOLDER 


© EFFECTIVENESS UNIMPAIRED THROUGH 
TAPER ano PIN LONG USE eek 


© SIMPLE AND APPLICABLE TO 
A WIDE VARIETY OF TOOLS 





MIDWEST HOLDER 
(Tool removed) 


° groove to 


holder, No 








secured, lock-screwed cuttershank; 
the extended cutter center which 
provides rigid support at the outer 
end. 


| NATIONALLY KNOWN 
| REYWAY CUTTERS 


WITH TAPER AND PIN DRIVE 


These Midwest points of design 
shown in the diagram, eliminate 
vibration and prevent slipping. 
They permit heavier cuts and 
faster speeds—increase production 
and trim down production costs. 


Uj 
. 


VL 





| Write today for catalog 17 or call 


THREE FEATURES IN PARTICU- 
LAR set the Midwest Patented Key- 
way Cutters apart from other key- 
| way cutters—the Midwest Taper 
and Pin Drive; the positively 


in your local Midwest man. Mid- 
west Tool & Mfg. Co., 2354 W. 
Jefferson Ave., Detroit 16, Mich. 
Export Department: Utility Bldg., 
Fort Wayne 2, Ind. 


| THESE EXCLUSIVE FEATURE METAL CUTTING TOOLS HELP 
| YOU TO BUILD AND RETAIN CUSTOMER PREFERENCE 


Progressive Industrial Distributors Feature the Midwest Cutter Line 


| 
| 
| 


| 
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Photo courtesy Kellog Switchboard and Supply Co. 


Sell the Solder That 
Gets Perfect Results 


® Solder can be a profitable item in any distributor's line. if 
it's a dependable product—like Kester Cored Solder. 


® The quality and effectiveness of Kester products have been 
proved many times. Any soldering operation with Kester 
Cored Solder becomes smoother, quicker—because fluxes are | 
conveniently self-contained in the core of the solder. Alloy 
and flux are applied in one simple operation. Results are per- 


manent—withstanding bending, shock, vibration, contraction 
and expansion. 


®Sell Kester Acid-Core Solder for general use; Kester | 
Rosin-Core Solder for all electrical work. Feature them in 


— line—for customer satisfaction. and profitable repeat 
sales. 


® When ordering, be sure to extend your 
customers’ preference ratings. Also full Tnaet uo 
end-use information of the solders required. \ 


KESTER SOLDER COMPANY 
4214 Wrightwood Avenue Chicago 39, Illinois 











Eastern plant: Newark, New Jersey 
Cancdian Plant: Brantford, Ontario 


KESTER 





STANDARD FOR INDUSTRY 
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illustrated in the booklet, “Production 
For War”. The many pictures and 
description tell the complete story ot 
this firm’s contribution to the war ef- 
fort.—W orthington Pump & Mach. 
Corp., Harrison, N. J. 


VALVES—Eleven good tips on the 
handling and care of valves are illus- 
trated in a new “Do’s and Don'ts” chart. 
These charts are printed on heavy stock 
for posting and are available to all 
valve users.—Reading-Pratt & Cady 
Div., Bridgeport, Conn. 


DRILLS—A circular has recently been 
published which illustrates and _ lists 
high speed spotting and centering drills. 
These drills are made with shorter 
flutes and overall length than regular 
drills. Tap breakage can be reduced 
when spotting drills are used before 
drilling Whitman & Barnes, Detroit 
16, Mich. 


BELT IDLER—A 16-page illustrated 
book No. 1915 announces the “100” 
Link-Belt anti-friction idler for belt con- 
veyors and gives detailed information on 
the various sizes available in the several 
types. These types include troughed 
carrying-run idlers; flat-roll carrying 
and return idlers; troughed self-align- 
ing idlers. Dimensions, weights and list 
prices are given.—Link-Belt Co., Chi- 
cago, Ill. 


PNEUMATIC TOOLS—A  32-page 
catalog describes the line of rotary 
pneumatic tools for industry. It con- 
tains illustrations and _ specifications 
covering the wide range of “Aro” models 
available for small tool jobs such as 
drilling, grinding, nut-setting, screw- 
driving, burring, metal-sanding and 
other operations. — Aro Equipment 
Corp., Bryan, Ohio. 


WELDING POSITIONER — Complete 
description and specifications on the 
model WP-2 welding positioner are 
given in a bulletin recently released. 
The unit, rated at 2500-lbs. maximum, 
in the standard model, is also shown 
with handwheel rotation and with mo- 
torized table turning.—Welder Div., 
Harnischfeger Corp., Milwaukee 14, 
Wis. 


ROTARY FILES—Besides featuring 
the full line of standard shapes in hand- 
cut rotary files, a new catalog gives his- 
torical sidelights on the development 
of modern hand-cut rotary files. All 
varieties of tooth cuts are shown, and 
a wide range of ingenious file shapes. 
—Rotary File Co., Stratford, Conn. 


WELDING FITTINGS—A pocket-size 
dimensional data chart has been pub- 
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PALMGREN 


RAPID TERMINAL and 
CABLE 
CONNECTORS 4 


Save: 


TIME 


EXPENSE 


To Connect 
or Disconnect 


Ee @2-2e0 OU) 


Nee ee 
ee ee ee = 


Speed up production—end needless delays! 
In 3 seconds, HOOK-UP — LENGTHEN — RE- 
PLACE or SHORTEN Cables with PALMGREN 
Cable Connectors. Positive contacts, highest 
conductivity with secure locking assured. No 
parts exposed—insurance against shorting and 
fire hazards. Connectors will handle |, 1/0, 
2/0, 3/0 and 4/0 cables. 

PALMGREN Engineers will gladly design 
new types for any special need. Write us 
today! 

We also make Electrode Holders, 

Welder's Gauges, Cable Connectors, 

. Heavy Duty Angle Vises, Production 

Vises, Grinding Vises, Milling At- 

hments, Chucks, Aircraft Pro- 
peller Servicing Equipment, etc. 


Write for Circular M!-7 describing complete line. 
CHICAGO TOOL AND ENGINEERING CO. 
Menutecturers of PALMGRENM PRODUCTS fer Ove 25 Tee 


wrere oore 
BI VL2SOUTH CHICAGO AVE CHICAGO. ILLINOIS 


BALDOR 
sottnc GRINDERS 


BUILT FOR heavy 
PRODUCTION SERVICE 


\\ 


Complete Line —6" to 12" 
Bench and Pedestal Types. 
Shown above: No. 803 % h.p., 3400 


r.p.m. 110 volts, 1 phase, 60 cycle, 
8x1” Aloxite wheels: enclosed guards 


and adjustable tool rests. $60.00 


Net weight. 85 lbs 


BALDOR ELECTRIC COMPANY 


4364 Duncan Ave., St. Louis 10, Mo. 


BALDOR GRINDERS 
dasidd yg Mato Spe ‘aldshs 


Not only one but both volume 
types of BELT LACING 


BELT HOOKS 


For Prompt Delivery on 
ALL of your belt lacing needs. 


. . « to simplify buying and billing, to lower 
shipping and handling costs, and to increase 
sales and profits standardize on this one reli- 
able source. 

STEELGRIP FLEXIBLE LACING—8 sizes 
Boxed or Long Lengths. 

WIREGRIP Belt Hooks—6 sizes with patented 
double aligning cards. 


WIREGRIP Lacers or Lacing machines. 


FLEXGRIP and SUREGRIP Round Belt Coup- 
lings. 


See our advertise- 
ment under Pull- 
ers, Wheel and 


ARMSTRONG-BRAY & (ut 


5356 NORTHWEST HIGHWAY 
CHICAGO, U.S.A. 
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lished which gives complete quick-lay- 
out information on every Tube-Turn 
welding fitting and flange. These 9-in. 
x 24-in. charts are ideal for spreading 
| on a drawing board or desk, or they 
| can be folded up like a timetable — 
Tube Turns, Inc., Louisville, Ky. 


HOIST—Operating and _ construction 
details of the new 500-lb. “Handi-Lift” 
electric chain hoist are illustrated and 
described in bulletin H-23. Condensed 
specifications, clearance data, and typi- 
cal installation photos are included.— 


oe Hoist Div., Harnischfeger Corp., Mil- 


s 7 \ waukee 14, Wis. 





| CLAMPS—This new 32 page booklet 
describes and illustrates a comprehen- 
sive line of clamps for use in varied in- 
| dustries. Each of the numerous types 
| is illustrated and a table gives such 
pertinent information as size of opening, 
depth and weight.—Grand Specialties 
Co., Chicago 22, Illinois. 





§; Be 
ROTARY SHEARS—Bulletin No. 245 
is descriptive of “Kling” rotary shears 
which are available in 6 sizes. These 


» C4 
~© << _ 
re sell because .* 
USC... 
’ And theyre easy to | : machines will cut or form straight lines, 
¢ openings, circles, rings, reverse curves, 
t sO EASY TO USE odd shapes, strips, bevels, flanges, 
@ | joggles and offsets—Kling Bros. En- 
fe 
“a 


gineering Works, Chicago 51, Ill. 


| PRECISION GAGES — Engineering 
data and description of the Metro line 
of precision gages and carbide tipped 
tools are featured in the new 36-page 
illustrated Catalog No. 102 just an- 
nounced. Typical units include thread 
plug, thread ring, taper pipe thread, 
cylinder plug, cylinder ring, master and 
carbide gages, precision surface plates 
and duplex bench blocks. Also covered 
in detail are carbide tipped cutting 
| tools, centers and masonry drills— 
| Metro Tool & Gage Co., Chicago, 30, 
Illinois. 











There are three very sound reasons why Calder 
Grinding Wheel Dressers and Cutters are so popular 
with the trade— 


DUST COLLECTING—“Air Process- 
ing Equipment” is the title of a 56-page 
book which shows innumerable installa- 
tions of Peters-Dalton dust collecting 
units and systems, spray booths, and 
equipment, ovens and ventilating and 
completely engineered air processing 
3. High carbon steel Cutters are correctly tem- | systems. Includes detailed specifications 

pered (Rockwell 58) to give unequalled dress- . of the “Hydro-Whirl” dust collectors 


ing results. | and spray booth units.—Peters-Dalton, 


Sa Inc., Detroit 1, Mich. 
C on BELLOWS—Highlights of the prin- 


Next time you stock Grinding Wheel Dressers and Cutters, ciples, construction and engineering ad- 
investigate the Calder Line. Diamonds and Diamond Hand | vantages of “Spring-life” bellows are 
Tools also. | portrayed in a new catalog. Photo- 
graphs and diagrams are included, as 
well as application data and suggestions 
for selecting the proper bellows to meet 
specific requirements.—Cook Electric 
Co., Chicago 14, Ill. 


1. Extra Dresser weight steadies and therefore 
speeds and smooths out dressing action. 


2. Right- and left-hand threaded pin bushings 
prevent time-consuming delays. 








Calder Mfg.Co.,632 N.Prince St..Lancaster, Pa. 
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COLLIS ccitottenr 





%& COLLIS Equipment fills today's 
important production needs so well 
because they are made by men 
skilled in making this type of equip- 
ment. Supply the proper unit from 
a complete range of types and sizes 
for Drill Sleeves and Sockets, Lathe 
Centers, Chuck Arbors, and Drill 
Drifts. We will handle your orders 
promptly. 


THE COLLIS company 


CLINTON, IOWA 








BALL BEARING 
mele}: 


PULLEYS 


Sat She's 


... cut time losses 


Time and more time is the cry in plants 
all over the country—plants equipped 
with DAGGETT Pulleys have this problem 
partly licked. They cut time losses be- 
cause they eliminate costly shutdowns— 
they never get out of order—they are 
simple and strong in construction—they 
save on oiling time and lubricant because 
lubricant needs changing only 4 or 5 
times a year. Send for complete facts 
and consult our engineers on your difficult 
problems. 


CHICAGO PULLEY G 


iis Wy oe Oe On Oe 


21 N. Des Plaines Sr. 


CHICACC, ILL 





KAVAMAZOL 


Metal Cutting | 











| Does it make sense to cut off rods—bars—or angles on 
| large high priced—slow speed equipment when MOST 
| OF THOSE SAME JOBS can be cut more conveniently 
and economically on this portable—low cost machine? 
Speed and precision—both—result from the smooth, 
continuous cutting action. A machine that is FAST 
BECOMING standard in modern plants. 
Two sizes—8" x 16" and 8" x 24". 


Four speeds for 
any metal. Plugs into light circuit. 


Write for Bulletin or Ask your Dealer! 


MACHINE TOOL DIVISION— 








i819 BELMONT AVE. 
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WESTERN CHAIN PRODUCTS CO. 


DIVISION OF CENTRAL SAFETY DEPOSIT COMPANY 


CHICAGO 13, ILLINOIS 


Dry Model— 


Machine illustrated is suitable 
for intermittent cutting. 


Wet Model— 


Machine with coolant permits 
high speed, straight line produc- 
tion cutting. Attachment does 
not interfere with convenience or 
portability, and operates clean 
and dependably. 















KALAMAZOO TANK & SILO CO. 
KALAMAZOO, MICHIGAN 


Better 
Welded 


CHAIN 


Welded Chain is important 
in war and WESCO Chain 
is used by almost every 
branch of our armed 
forces, is found on every 
fighting front, and in es- 
sential industries at home. 





Proof Coil Chain 
BBB Coil Chain 
Sling Chain 

Railroad Chain 


. and chains for every 
industrial purpose. 


Write for the WESCO In- 
dustrial Chain Catalog 
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© Designed and built to stand 
up under the gruelling punish- 
ment of round-the-clock pro- 
duction schedules, Clark Drills 
and Grinders are everywhere 
maintaining their enviable repu- 
tation for extra long servicel 
Costly breakdowns . . . trouble- 
some repairs ... excessive main- 
tenance ... are reduced to a 
low minimum . . . for Clark per- 
formance is as dependable as 
the genuine ''sterling’ mark on 


silver! 


drills - grinders - sanders 


JAS. CLARK, JR. ELECTRIC CO. 


Eiectric © 606 BERGMAN ST., LOUISVILLE, KY. 
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“LOOK JOE, 
NEW PRINTED, 
TAPE FOR 
DECALS!" 


"YEAH, IT LABELS | 
AND SEALS IN 
ONE OPERATION 
AND COMES IN 
COLORS TOO" 





Something new in pressure sealing tapes. Filmonize printed tape in 
a complete color range, one, two or three colors on one roll—now 
used in war plants for identification because the colors won't fade 
and the printing can’t rub off—for labeling and sealing in one 
operation because that saves time and production cost—in place of 
decals because Filmonize goes on ten times faster than decals and 
lasts forever. Place a trial order with your distributor and let your 
experience prove, you've never sold or used as good a tape. Write 
for full details of our distributor merchandising plan 


Filmonize Sets New Standards 


@ Easy to use .. . strips cleanly off the roll. 
@ No “‘curl-back” ... no tangle . . . no waste. 


@ Fade- proof colors . . . printing sealed in | iM, 
@ Widths from '4” to 18” throughout the Filmonize line. ; my 


TRADE MARK REG 


SELF-SEALING TAPES 


INTERNATIONAL PLASTIC CORPORATION 


RIDGEDALE AVENUE + MORRISTOWN, N. J. 
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A large manufacturer of twist drills 
devised this machine to grind relief on 
drills, quickly and accurately. When the 
demand for drills reached its peak, this 
and several other machines of the same type 
were operated 24 hours a day for nine 
months, without a shut-down! 

@ Lhe Dumore Precision Grinder has the 
stamina to retain its exceptional precision through long 
periods of operation. Many manufacturers utilize the quill only, as the 
basis for a special production grinder. Others mount the grinder on a machine tool base 
and obtain “‘production-with-precision” at remarkably low outlay. 

Reports of unusual production grinding problems thus being solved are coming 
to us continually, giving us a mass of data that may be of immediate value to 
your customers. This data is available to help you spread the good news —and sell more 


Dumores. The Dumore Company, Tool Division, Dept. TG31, Racine, Wisconsin. 
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THE SAME AS YOUR CUSTOMERS 
COUNT ON YOU 


STARRETT TOOLS have been leaned on pretty heavily 
from the very start of the production emergency. Despite 
the extreme demand for micrometers, vernier gages, dial 
indicators and other measuring tools of Starrett accuracy 
and dependability there has been no compromise with Star- 
rett standards of precision and workmanship, nor will there 
be, come what may. 

As a result of this emergency experience your customers 
appreciate more keenly than ever before the significance 
of the Starrett name on precision tools and the depend- 

ability of the distributor who supplies 
them. It’s something you can count on 
in the better days to come. 


Nou, with Service Star 


THE L. S. STARRETT CO. - ATHOL - MASSACHUSETTS - U.S. A. 


World's Greatest Toolmakers 
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Keep asking for 
AMERICAN CABLE TRU-LAY 
PREFORMED WIRE ROPE 


@ Wire rope is not everlasting, so of aaa 
course you have to replace it occasion- Be 
ally. With American Cable tru-tay : Recause 
Preformed the “‘occasion”’ is much less °° = 
frequent because it invariably lasts ae 
longer. But when you do have to re- it is faster 
place your ropes TRU-LAY handles much i . © 
easier —it is much more flexible—it is i, to install ! a 
far faster to install. This gets machines be ald 
back into production sooner; saves man 
hours; saves money. 
This is just one of the advantages built into American Cable tru-tay Preformed— 
at the mill. Just one of the reasons why tru-taY Preformed wire rope is preferred by 
so many operators. Specify it for your next line. It will steady your machine pro- 
duction; save you time and prevent accidents. 


AMERICAN CABLE DIVISION 


Wilkes-Barre, Pa., Atlanta, Chicago, Denver, Detroit, Houston, Los Angeles, New York, Philadelphia, Pittsburgh, Portland, San Francisco, Tacoma 


AMERICAN CHAIN & CABLE COMPANY, INC. 
BRIDGEPORT - CONNECTICUT 








ad ESSENTIAL PRODUCTS... TRU-LAY Aircraft, Automotive, and Industrial Controls, TRU-LOC Aircraft Terminals, AMERICAN CABLE Wire Rope, 


TRU-STOP Brakes, AMERICAN Chain, WEED Tire Chains, ACCO Malleable Castings, CAMPBELL Cutting Machines, FORD Hoists, Trolleys, 
HAZARD Wire Rope, Yacht Rigging, MANLEY Auto Service Equipment, OWEN Springs, PAGE Fence, Shaped Wire, Welding Wire, 
READING-PRATT & CADY Valves, READING Electric Steel Castings, WRIGHT Hoists, Cranes, Presses... In Business for Your Safcty 
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